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Appliances 


the Exclusive Use of Subscribers an 
Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the stafl 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 


service, all without charge. 


Subscribers in every land 


have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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LOAN to 
Your Country 


Before you stands the opportunity of protecting 
yourself, your loved ones and your country 
against personal and national anxieties by in 
vesting your money in the United States Gov- 
ernment at goodly interest. The Hun is at the 
gates of America just as surely as he defiled 
devastated Belgium and occupied France. If the 
Allies cannot hold him America and Democracy 


are doomed. Choose! 


GIVEto x*4.3 
CERO 

a Conqueror ~~~? 

‘ 
He has been trained from birth to believe that 
assassination, rapine, treachery, and every 
abomination his mind can think 
mate means to the national ends of his country 
He is not shocked by these things. His business 
is to perform them. His duty ts to support them. 
His religion 1s to justify them. The spread of 
this “kult” would render life on this planet in 
Choose! 


out, is a legiti 


tolerable. 


Invest April 6th to the limit of your ability in 


UNITED STATES LIBERTY BONDS 
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A Reply to Glen Buck 


In Which F. R. Eeles of the Roneo Takes Issue with “To 
Win the War There Must Be Big Business.” 


|“ his article in Office Appliances last month, Glen 
Buck attacks as a fallacy the doctrine of saving 
| late 


with which Mr. Vanderlip’s name has been of 


prominently associated. If it were really a fallacy, 
Mr. Buck could hardly do the nation a greater service 
if he should 

I shall fail 


of my purpose if | do not prove to the reader’s satis- 


than by exposing it. On the other hand, 


be wrong, his article may do much harm. 


faction that a long series of untenable assumptions un 
derlies the economic doctrine Mr. Buck expounds. 
He illustrates his contention by reference to the 
Peary expedition which, I agree, might on its economic 
side stand as a symbol for the war. In order to effect 
Peary’s object, a stimulus was given to many indus- 
tries and much new wealth was created. “The enter- 
prise entailed the employment of many hundreds of 
people in its preparation. More ore had to be dug, 


more brass melted, more trees felled, more cloth 


woven. So with this war, which for our present 
purpose may be considered as a Feary expedition on 
a gigantic scale. 

In Glen Buck's article, there are all sorts of false 
assumptions sticking like quills out of this analogy. It 
is assumed that the creation of new wealth must neces 
sarily be a good thing for the nation and that “the em 
ployment of hundreds of people” is in itself an eco 


The 


necessarily anything of the kind. 


of course, that it is not 
Whether the dig 


rood. truth 1s, 


nomic 
ging of more ore, the felling of more tress or the 
weaving of more cloth is good or not depends on a 
great many circumstances—among them the purpose 
for which the work is being done. If it is to increase 
the sum total of knowledge, as in the Peary expedi- 
tion, it may be well worth while. If it is to secure 
liberty and make the world safe for democracy, it is 
vitally necessary work which must have right of way 
over almost every other call. If the ore and the wood 
are wanted to make spades for digging holes in the sand 
and filling them up again, then the work represents a 
ste of human effort and material, equivalent 


sheer wa 


to that involved in making the four sleeve buttons on 
a man’s coat or any other useless and unwanted thing. 
If the work is done for the satisfaction of a whim or 
the indulgence of a habit or a fashion at a time when 
labor and materials are urgently needed to prosecute 
the war, then the work is an extravagance against 
which the nation should resolutely set its face. If the 
work should be done for the purpose of making an 
appliance that will indispensable labor, 
which is generally the case in the industry which this 
magazine serves, then the work is helpful and it is our 
duty to prosecute it to the utmost of our ability. 

Mr. Buck tells us that the advantage of the Peary 
expedition was twofold. “(1) the sum total of the 
world’s wealth was increased, and in that process (2) 
labor received a compensation and a buying power that 
would not otherwise have come to it.” I hope Peary 
would not have subscribed to this. In practice he cer- 
tainly would not have done so. He would have seen 
that he could give the world this advantage without 
the hardships and the dangers of a Polar voyage. To 
use a former illustration, he could have set men at 
work digging holes in the sand and filling them up 
again, or he could have superintended the construction 
of a 1f workmen’s dwellings a hundred miles 


from nowhere in the wilds of Arizona. 


economize 


row 


It is an advantage to increase the world’s wealth 
can be employed usefully. 
Otherwise it is And such waste is a 
shameful extravagance if the increase is obtained by 
withholding materials or labor needed to further our 


only when such increase 


sheer waste. 


war aims. 

The contention | am criticizing is really part of a 
false philosophy of life—that view of things which 
looks on labor saving devices with suspicion, if not 
with the hostility that characterized the machine riots 
in England in the early part of the nineteenth century. 
To me its best illustration is to be seen in an anecdote 
of a Russian Czar of the sixteenth century, which I 


came across some years ago. There was a Dutchman 
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in his train one day when he was strolling along the 
banks of the Volga, where teams of men were labor- 
iously dragging heavily laden barges of merchandise 
upstream. Noting the wide wintlswept plain and re- 
membering that sails had been recently introduced for 
interior navigation in Holland, the Dutchman sug- 
gested that they could be used here also with good 
effect. The Czar, who was popularly known as the 
Father of his People, was so incensed at the “in- 
famous suggestion” that he struck the man with his 
stick. “‘What,” he asked, “would all these men do 
for a living?” 

People whe in war time adopt the slogan of “Lusi 
ness as Usual,” which is fundamentally the same at 
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titude as that of the Czar, forget that to employ men 
uselessly is u form of charity. It is better to pay men 
for nothing than to pay them to work at a useless oc 
cupation. The retort may be made that the work is not 
useless, seeing that men are calling for it. But the 


; 
L¢ 


slogan is a whip with which you are driving men 
call for it. You are trying to compel them to do some 
thing voluntarily, if | may so phrase the contradictio1 

We have to act rightly or take the consequences o! 
wrong doing. If we do not practice the most rigid 
economy the strain to which we subject the bod) 
dustrial by increasing the demand for labor is retlected 
in an enhancement of the cost of living that te 


correct our misdoings. 


A Rejoinder to Mr. Eeles 


In Which Office Appliances Attempts to Reply to Some 
of the Arguments in the Foregoing Article. 


E. take it for granted that there is only one real 

problem confronting Americans as a people 
In what way can the war be brought to a victorious 
As a corollary to that question, we have 
that victory be most 
both 
millions of 


conclusion ? 


also the problem—How can 
achieved? The 
seems to be—By trained 
armed, clothed and munitioned to the final detail of 
thousands of 


questions 
them 


speedily answer to 


men 
necessity; tens of thousands of guns; 
aeroplanes and expert men to fight in them; food in 
mountainous quantities, and ships, ships, ships to trans 
port men and materials to the fighting fronts. 

Most of the nations of the world—our own included 

have persisted in regarding peace as fortunate and 
war as calamitous. We subscribe to the tenets of that 
religion whose head is the Prince of Peace, who ab- 
horred war, hatred and We 
are proud of the fact that we have never gone to war 
freedom—and that 


all the baser passions 
except in furtherance cf human 
the results of our wars have invariably been to extend 
the blessings of peace and equal opportunity to men 
and women who did not enjoy them before. 

In furtherance of ous peaceful ideals we have built 
up a great nation on this continent and have called the 
people to us from the four corners of the world. We 
have promised them a iiaven from fear, from oppres 
sion, from grinding poverty ; we have given their sons 
the opportunity to sit in council with hereditary lords 
of other nations and to prove their equality with the 
greatest of the earth. In doing these things we have 
built up industry. We have taken the fetters off of 
We have created much that is useful 
We have harnessed the 


our minds. 
and some things that are not. 
lightning; we have converted steam into houses and 


furniture and cloths of wonderful weave. We could 


fill shelves of books with the achievements of men 
whose minds have been free to think and lips to speak. 
But our greatest assets are not in the visible and 


material things. While we have been educating out 


hands to do and our minds to dare, we have grown in 
character, in mental poise, in spiritual stature. No 
military des; otism ever »roduced such men and womer 
as are to be found in the busy cities and wind-swept 
prairies of this The heel and the 
clanking sword beat down the souls as well as the 
Fk renchmen know it; Ameri 


continent. iron 
bodies of the oppressed. 
cans know it; Englishmen know ii 

By the multiplication of our industries; by the crea 
tion of man-saving machinery; by the application of 
art and artistry; by the creation of a variety and 
abundance of food; by the study and application of 
correct psychology to surroundings; by the com 
tive luxury with which the average home and office are 
outfitted, we have built up physical, intellectual and 
spiritual stature. And this is quite as true of our prin 
cipal \llies as it is of us We hi 
glass darkly and we have not seen the spiritual things 


ive looked throug! 


but we are beginning to see them—beginning to real 


ize that the things we have done in struggling upward 
into the enjoyment of better physical conditions 
given us better bodies and worthier, stronger minds 
In the upbuilding of all these things we have 
ated a vast and complex network of interests, all 
terdependent, the prosperity of each responsiv: t] 
prosperity of every other. We have establishe1 throug] 
the natural working out of our destinies that proof 
unity and balanced forces working to one end whicl 
is the wonder and the triumph of natural law 
\nd now we come once again, in the s« 
cause and effect, to a time when we must add 
a gigantic scale’to the rest of our national activities 


We are faced with the necessity of providing men and 


materials with which to force our enemy to respect 


our rights. In what way shall we do this? Obviously, 
one way would be to exaggerate the force of the strik 


Anothe: 


ing arm and weaken the stamina behind it. 
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way would be to maintain the strength of the entire 
organism and to put the weight of it behind the strong 
fighting arm. 

To add to the strength of the nation need involve 
no absurdity. Men’s capacity is practically as elastic 
as their will to do. It is necessary that we do more 
work, produce more, sell more, earn more, in order 
that we may pay more, give more, for the common 
Probably in the logical course of events cer- 
Strong drink and im- 


cause. 
tain things will be lopped off. 
moral entertainment will doubtless go, because they 
are harmful to all who come in contact with them. 
They subtract from efficiency. 
shall practice conservation; perhaps we shall go a 
little farther than Mr. Buck suggests where he says: 
“Some kinds of fuels and fabrics it may be 


necessary for us to faithfully conserve * * * but 


In certain ways we 


food, 


conservation where no conservation is necessary will 
work needless and national hardship.” 

\gain he says: 
labor, 


“Everyone has something for sale—either 


produce, made-stuffs or talent. When you buy the 
commodities which others have made, they 1 turn are 
able to buy the things which you make—or help to 
make. When you spend money you are either directly 
or indirectly hiring other people to work for you 

and you are, helping to give them the means of employ 
ing you, or the facilities which are yours. But if you 
cut off your buying, and multitudes join you, untold 
thrown out of employment—and 


thousands will be 


these unemployed will have little to spend for the 


things which you have for sale. 
“It is evident, therefore, that to keep open the mar 
ket for your own wares or talents, you must do your 


fullest share toward keeping open the market fo 


others’ wares and talents. In co-operation lies the 


secret of prosperity. Money is a circulating medium 


and man does not live to himself alone 
‘Dead money will never help to keep prosperity 
rlive 
Ir. Eeles, in defining his conception of the super 
fluous, says: “If the work is done for the satisfaction 


of a whim or the indulgence of a habit or fashion at a 
time when labor and materials are urgently needed to 
prosecute the war, then the work is an extravagance 
against which the nation should resolutely set its face.” 

It is to be assumed that Mr. Eeles here means that 
we should conserve labor and materials when either 
one so engaged could find a place in producing some 
thing directly to win the war. Otherwise, 1f it could 
not and still bore the stamp of governmental disap 
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proval it would walk the streets. In a case such as 
the one Mr. Eeles puts, conservation would be neces- 
And that exception Mr. Buck himself expressly 
makes. The writer would like to help the United 
States build ships or make guns; but because he has 
no scrap of knowledge about either, should he give up 
the things he does know and depend upon the kindness 


Sary ‘ 


of his relatives? 

For each man individually to pick out the non-essen- 
tials he will give up would be an easy matter, for each 
man would give up the things he does not individually 
need. If we were all agreed that we would give up 
the theaters and the concerts, we would save a lot of 
money, but all *he actors, musicians and the theater 
employes would be out of work. Even the Germans 
don’t go as far as that. But it is quite another thing 
if the government finds places where the men and 
women of the theater can work to better advantage 
and so closes the playhouses. And this too fails to 
take the fact into consideration that the nation needs 
its pleasures at the proper times, and that a certain 
amount of pleasure is a necessity. 

The meat of the argument hinges on what is and 
what is not essential. It may be that pleasure auto- 
mobiles and pianos are unessential, yet we cannot give 
them up without keeping other people from earning a 
living, at any rate until they adjust themselves to some 
other occupation. If it were possible to hold a con- 
gress and determine what is and what is not,essential, 
we would straightway find that in our haste to achieve 
the practical we had omitted many things in them- 
selves unessential, but necessary nevertheless for the 
achievement of If we put the taboo 
on the pleasure automobile, we must at the same time 
acknowledge the debt we owe it in having made pos- 
sible so many splendidly equipped factories and trained 
men for the making of aeroplanes and trucks. And 
if we determine that fine clothes are unessential for the 


the essentials. 


ladies and that face powders and cosmetics and per- 
fumes are sinful, we must admit that if it were not for 
these and similar things, we would not possess the basis 
of a chemical industry capable of supplying us with 
explosives. The plain fact is that every industry not 
harmful to the commonwealth is linked with every 
other, in war as in peace, and that we must use the 
arts of peace to carry on warfare. And finally, if all 
men spend less all men will earn less and have less to 
spend, and so on, until all the money is hidden away 
beneath the brick under the mantelpiece. When that 


time comes, Uncle Sam will have a terrible time col- 
lecting taxes, because nobody will have any income.— 
H. W. M 
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Uncle Sam Prepares to Discipline Typewniter Dealers 


Written by Waldon Fawcett of Washington, D. C., for 
Office Appliances. 


Eprror’s Nort Mr. Fawcett's reference to the Federal Trade | ” n's mterpPretatior f the tern 
built,” is wmteresting. When some years ago the Rebwilt Typcwriter ¢ pan f Chica riginated the term it wa 
intended nor understood to mean that the machines were rebuilt in the factory of their origi ut that w 
machines the Rebuilt Typewrit r Company empl ryed the same system as that used by t nal manufactt 
machine was rebuilt, not merely repaired—that is to say, it was stripped down to it inal frame, which wa ay 
re-cnameled, striped, lettered and baked, just as in the factory of origi le parts % then gone ove 
one showed wear a net part from the factory was put 1 Ii] ld parts f und equal ¢t tire riginal value wer h, 
buffed, replated or otherwise put into the same condition they were when they came from t 1ctor The n 
then assembled and tested by experts. And such were the standards adopted th lers. When sucl , 
dealt in repaired machines they were so sold; indeed, it is the custom of such producer livide machi 
classes, known as “in the rough with 3 work done on the - “ready tf yieant d 
‘rebuilt’—as above described. But the increasing growth of the busi d erns t % herhaps, did 
the same standards of practice and who were less particular in their u f tery 

A typewriter is not a fixed or stationary unit of value, nor is an aeroplane nor a lt 
But a typewriter of standard make properly cared for will last map ears and throughout the entire tim 
or potentially active existence it ts a unit of value greater than the valu f the metal & poses tt But 
typewriter ts an evolution, manufacturers are constantly bringing ut new models intended 1 crease th 
efficiency of their product, hence users are attracted by these new machines and trade in thet 1 ones with a 
eration for the sake of obtaining the advantages presented by the new mod Leoitimate ft ceriter rebuilder 
machines, which would otherwise be a practical economic loss, add czalue to them, rest n, and pla 
market, where they command and deserve a higher price than they would bring merely a l-hand or repaired 
Vot all rebuilt machines find their way to the country by any means, for thousands of them are used by lara: 
the cities for work which does not require the attachments or the features which maci f the latest mod: 

There are several concerns which rebuild machines honestly as described above— ) wk represent their prod 
only for what it actually is and who make a real contribution to the industries of th cnir) It ts obzt 
typewriter manufacturer himself cannot engage to rebuild old machines even of his own ma to say nothing 
other manufacturers which may fall into his possession through the trading-out proc: he typewriter rebu 
ever, ts prepared to take these machines off his hands in quantitt releasing invested capita nd at the same fi 
the use of the writing machine among classes of people who would hesitate if not refu to purchase a standard 
machine at the accepted price. This is of ultimate advantage to the market as a whole, for even though we a t tl 
broposition that the typewriter is a necessity in the modern world, we do not as individua ulways appreciate its imn 
diate advantages to us. The more people who are educated in the use of the machine, therefore, the greater tl lemay 
will become, both for new machines as individual conditions improve, and for rebuilt mach is well. But notht 
said may be construed as in any way approving the illegitin:ate use of the term “rebuilt my practices 


do not square with honest dealing 


* IMPETITION in the typewriter trade has be warning. It is based cn the facts disclosed | 


come so keen between the:manufacturers of the liminary investigation by the Trade Commissic: 

substandard typewriters that sell new at prices rang next step is to collect evidence in greater detail as 
ing from $40 to $70 and the marketers of rebuilts, the business practices complained of and uniess 
that Uncle Sam has lately had to step in and admonis! business house under suspicion can show tl] 
rivals on the opposing sides that they must cease some — been unjustly criticized the Trade Commission 
of the practices in which they have indulged in the to proceed to issue a formal order comp 
scramble to get business. The Federal Trade Com donment of the sales plans that are frowned n 
mission, an institution sometimes nicknamed “the su understand, however, that in response to this 
preme court of business,” is the branch of the Govern alarm in the typewriter trade, several firms ai 
ment that has lately taken steps to discipline typewriter negotiating with the Trade Commission witl 
interests that are supposed to have let their enthusi to voluntarily abandoning the sales methods 
asm for business-getting run away with them looked upon with disfavor at Washington. 

(Jn the face of the matter, this move on the part The trade practices that are under indictm 
of Uncle Sam to revolutionize to a certain extent, pre test cases now under ire much the sam 
vailing methods of selling typewriters has taken the various instances. The four concerns complained 
form of “Complaints” issued against four concerns in are dealers in used, second-hand or rebuilt tvpewrite1 
the trade. These firms that have been told that they and the principal charge lodged is that in advert 
must “cease and desist” from their accustomed plan and selling such rebuilts no mention is made of th 
of doing business. “Complaint” such as has been is- fact that the machines offered are second-hand « 


sued in each of these four cases is equivalent to what there is such mention it is so veiled and obscut 


might be termed a sort of stop-right-where-vou-are it escapes the notice ot the average prospect Phe 
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“words, phrases and pictures” used in advertising the 
rebuilts are arraigned as “false and misleading” to the 
extent that they are liable to cause customers or pros- 
pective customers to believe that the advertisers are 
offering for sale new typewriters of standard makes 
at a price of less than cne-half of that charged by the 
a matter of fact, 


makers of such machines, when, as 


the dealer who ts responsible for the advertisement 


does not sell or handle new machines. 

| apprehend that many a reader of Office Appliances 
will be mystified as to why the Government, if it in- 
tends to discipline typewriter dealers, should “pick 
on” the four firms against which action has been taken 
when every city of any size has one or more typewriter 
“exchanges” or other marts handling rebuilts. To 
clear up this point before proceeding, J] may explain 
that it is not by chance that Uncle Sam selected the 
The 


of the selection les in the fact that the Gov- 


four houses that have been chosen for discipline. 
secret 


ernment is hereby setting out to “clean up” the mail- 


order propositions in the second-hand typewriter field. 


Investigators for the Federal Trade Commission 


who have been, for scme months past, investigating 


selling methods in the typewriter field realize that there 


may be here and there, engaged in “city trade,” re 


built typewriter firms whose methods are not above 


criticism. However, it is the feeling in Washington 


that the evil that demands immediate remedying is 


found in very much the most acute form in the mail 


order trade. The reasoning in official circles at Wash 


ington is somewhat in this wise: The average type 


writer exchange or rebuilt concern catering to a local 


trade sells it machines direct to customers who have 
every opportunity to inspect the machines and even 
to try them out before making a purchase. Further 
more, most patrons of such local dealer in second 
hand machines are persons who have already owned 


machines and if not actually judges of value may be 


said to know what they are about in buying second 
hand machines. On the other hand the mail-order 


house selling rebuilts does not, in most instances, af 


ford op] ortunity for prospects to inspe t and test ma 


chines before making payment and most of its transac 
tions are with individuals each of whom is making his 
proportionately 


hirst pur 


unsophisticated. 


chase of a typewriter and ts 


My mention, early in this article, of the fact that 


on the face of things the present activity of the Fed 
eral Trade Commission is simply and solely an at 
house 


tempt at cleaning in one branch of the rebuilt 


typewriter industry was made advisedly. This 1s one 


where surface indications by no means tell 


Not only the rebuilt trade 


instance 


the whole story but that 


section of the industry that is given over to the pro 


duction of new machines that sell at less than the 


prices of the standard makes are involved. Indeed, 


if we go behind the scenes and get at the beginnings 


of this merry little drama we find that the current pub 


lic denunciation of the four firms in the rebuilt trade 
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is in reality the second act and has come about as the 
logical sequel of an Act 1 in which the star was a 
manufacturer of sub-standard machines. It is 
all, as has been intimated, a result of the especially 
lively competition between these two elements in the 
Incidentally, it may be mentioned that the 
manufacturers of standard machines are holding aloof 
from the entire controversy except that certain man- 
ufacturers of standards are understood to have sent 
letters to Washington defending the rebuilt industry 
when properly conducted and explaining that outlets 
must be had for rebuilts if the manufacturers are to 
continue to supply new machines to the many type- 
(including numerous officials and em- 
ployes of the U. S. Government’) who are outfitted 
with new machines of standard make each year. 


new 


trade. 


writer users 


That the typewriter trade is now being called upon 
to accept the Federal Trade Commission as the mentor 
of its selling ethics is due to the circumstance that the 
Trade Commission has been designated by Congress 
Act and Federal 
Trade Commission Act—laws enacted a few years ago 
to prevent unfair competition and restraint of trade. 
Some time ago it was brought to the attention of. the 
Commission that a typewriter manufacturer was, in 
his advertising, making grave reflections upon the hon- 


to enforce the so-called Clayton 


esty or business integrity of concerns engaged in mer- 
rebuilt Particularly was this 
whose interest, of course was in the 


chandising machines. 
manufacturer, 
sale of new machines, making use in his advertising 


of alleged extracts from an article published in the 


New York Tribune and purporting to expose the 
methods of some dealers in second-hand machines. If 
the New York Tribune article had been correctly 


quoted there could, presumably, have been no ground 
is alleged that the typewriter ad- 
the Tribune article and drew 


for complaint but it 
vertiser had misquoted 
conclusions not the circumstances.: 
This ' vas compelled, 
as the result of action taken confidentially by the Trade 


warrant d by 


manufacture typewriters 
Commission, to abandon the casting of sweeping re- 
flections upon the trade in rebuilts but in the course 


of the investigation which the Trade Commission con- 
ducted incident to this case the discovery was made 
in connection with the resale of 
a number of practices which the Trade 
(‘ommission cannot countenance and which it must re- 
gard as a violation of Section 5 of the Act of Congress 


In other words, the Govern- 


that there are 


in vogue 


rebuilts by mail 


of September 26, 1914. 
ment investigators came to the conclusion that whereas 
the dealers in rebuilts were not as bad as their com- 
petitor had painted them, nevertheless, certain distrib- 
utors of second-hand machines were admittedly using 
sales methods on which a halt must be called. The 
four Complaints lately issued are the outcome of the 
Federal scrutiny of the rebuilt industry that was in- 
duced in this roundabout way. 

\dvertising second-hand typewriters and forget- 
ting to mention or to make entirely clear that the ma- 
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chines are used or rebuilt is not the simple offense that 
a reader might imagine it. On the contrary, as un 
earthed by the Federal Trade Commission, this camou- 
flaging of the antecedents of a typewriter is a com- 
plex and intricate proposition. To begin with, a num- 
ber of different ruses are used to becloud the issue. 
In some instances advertisements have zppeared abso- 
lutely devoid of any intimation that the typewriters 
Again responsibility is 


offered second-hand. 


sidestepped by displaying the name of a standard type 


were 


writer in very large type and the word “rebuilt” or its 
equivalent in very small type. 

What has especially aroused the Government agents, 
however, is what is deemed flagrant abuse of the term 
“Factory Rebuilt.” It is conceded that perhaps every 
reconstructed or repaired typewriter is rebuilt in some 
sort of a factory but this is not held to warrant the 
employment of the term, as frequently used. The im- 
pression conveyed to the mind of an unwary prospect 
(especially a victim in a small town or a rural district ) 
by the use of the term “Factory Rebuilt” is clearly 
that of a machine restored and rejuvenated in the plant 
of its creator and where the facts as to rebuilding are 


tag 
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not as indicated the view of the Trade Commission is 
that deception has been practiced. 
Another important angle of this subject regard g 
which nothing has heretofore been made public is 


found in the undue liberties which, as the Federal 


Trade Commission sees it, are being taken by certain 
sellers of rebuilt typewriters in their guarantees to 


Washington 


1 
nt 


against certain forms of supposed guarantees which, 


purchasers. There is resentment at 
though given high-sounding names, are of extremel) 
doubtful value. Other guarantees in use in the rebuilt 
trade are regarded by the experts as clearly enforce 


able. For example, instances have been found where, 


despite the fact that new machines of standard make 
are guaranteed for only one year, rebuilts have been 
put out under guarantees of five and even ten years 
In short, many incidents in the Government investiga 
tion have operated to beget a suspicion of sharp pra 

tices but none more perhaps than the studied evasions 
of a dealer who only after the interchange of four let 
ters on each side could be brought to admit to a pros 
pect that the typewriter which was the object of nego 


tiation was a rebuilt and not a new machine 


Heart to Heart Talks on Salesmanship 


By Geo. B. Spencer—Fifth Talk, “What Is Loyalty?” 





e 


SAVE you ever had a friend you thought a 
} . ; 
mm 6great deal of go back on you—say disagree 


bE 
Welter able things about you? 


dy 


How did you feel about it? 
Again—have you ever had a friend that you went 
back on 


How did you feel about that? 


that you said disagreeable things about ? 


In the first case, where your friend went back on 
the 


where you went back on your friend, you were dis 


you, the friend was disloyal. In second case, 
loyal. 

And 
cases, you will probably recall that your inside feel- 


if you will remember how you felt in both 


ings were just about as mean and disagreeable in the 
one case as the other. 
This is invariably the effect of disloyalty. 
Whether you are disloyal to someone else—or some 


one else is disloyal to you—you feel mean and dis 


agreeable about it inside. It gives you a smarting 
feeling of resentment, in any case. 

And—a mean feeling inside is the only kind of feel 
ing disloyalty creates. 

Therefore, if you don’t want to feel mean inside, 


You should be 


or unfair 


you should not be disloyal to any one. 
fair and square always. Being disloyal 
to some one else is in reality being disloyal to yourself 
—to your own best interests—to the habits you are 
Don’t let yourself form a habit of disloyalty. 


forming. 


Some years ago, a young man friend of mine who 


then had a good job in the sales office of a well known 
automobile concern, wrote to me and told me he had 
received an offer of a better job from another man- 


ufacturer—a concern known all over the world nd 


asked my advice as to whether he should take it. I 
advised him to stay where he was and not t 

with the offer because I knew the policy of the on- 
cern which had made him the offer caused its em 
Che whole atmosphere of the 


\ll the employes 


ployes to be disloyal 


place was one of disloyalty. 


in the habit of getting around corners and talking 
matters over unfavorably—of finding fault—of knock 
ing the “old man’—of telling themselves how much 
better things should be but never doing very much to 


help improve conditions. Things were so bad at that 
time that, when I had to visit the concern—as | occa 
[| found my teeth set on edge by the 

This was why I 


advised my young friend not to take the jol whi n 


sionally did 


mosphere of disloyalty I felt there 


had been offered him 


He disregarded my advice, however, and 
new job 

The next letter I got from him was written from 
the office of his new employer and read, “I have taken 


this job and I suppose, from what vou ve 


vou'll think I've made a big mistake.” 
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When | replied, this is what I said: “No positive act 
should be a mistake. Now that you've taken this job, 
try to think of it as the best move you've ever made 
You'll soon 


But 


and then—do your best to make it so. 
feel the kind of atmosphere you're working in. 
when you do feel it, seek to show your training by 
acting in a way which will prove you are bigger than 
that atmosphere. Remember that the man you are 
working for is the source of your bread and butter 
and, for that reason, if for n@ other, speak well of 
him. .As long as you take his money, speak of him 
Do it for your own sake. If you don't, 
self 


‘knockers’ and begin to ‘knock’ on your own account. 


with res} ect. 


vou will lose your respect. You will join the 


You will form the habit of speaking disrespectfully of 
your employer and, first you know, that will lose your 
job for you. Every man I know who has held the 
job you now have has sooner or 
later been fired because he was 
not big enough to live above the 
atmosphere of disloyalty—he be 
came disloyal himself 


‘old 


that soon put him on the outside 


he began 


‘knocking’ the man’—and 


looking in. Don't you do this. 
You be the one man that is big- 
ger than the job and big enough 
to hold it.” 

wrote 


Do you know 


letter as 


why I 
such a this to my 
friend? 


It was not because I thought 


highly of the concern he had 
gone to work for because I did 


not then—and do not now-—be 
cause of the disloyalty its system 
induces and fosters. 

But—I did think a great deal 
of my young friend and, for his 
own sake, | didn’t want him to 
get into the habit of being disloyal to his employers, 
because I knew, if he did get this habit, he could not 
help being disloyal to himself and that would lose him 
his job, and at least some of his chances for success 
in life. 

What was the result? 

My young friend did prove bigger than his job 

He kept loyal and retained his self-respect. 

He held his 


so far as I know, he is the only man who has 


job as long as he wanted to keep it 
and, 


ever held that particular job without being fired. He 


held the job 


| 


for over a year, until he resigned to take 
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a better with another concern. Also—he is the 


only man who has ever held this job whom the concern 


cne 


has tried to get back 

It pays to be loyal 

\nd—loyalty is just being true to yourself. 

By speaking well of your employers—by dealing 
with conditions as you find them, and doing the best 
you can with them as they are, while trying to make , 
them but without finding fault—you can form 
the habit of loyalty—of being true to yourself—which 


better 


will help you to success. 

You cannot get on, if you are disloyal, because your 
employer will feel your disloyalty. 
He will feel that 
\nd 


to be untrue the next time and 


you are untrue. 
you are untrue, you make jt easier 
you make it easier for 


every time 


» be untrue to 


others t 


you. 

In the play of Hamlet, Shake- 
speare makes old Polonius say 
to his son Laertes, who is about 
to journey to a far country: “To 
true and it 
follow, as the night the 
day, thou canst not then be false 
any man.” 


thine own self be 


must 


lf you are true to yourself, 
you cannot be untrue to others. 
\nd—if are true to 
others, they will be true to you. 
This is loyalty. 


you 


lor your own sake, cultivate 


Some day you may be an em- 
ployer—you may have other peo- 
Then you 
will know how highly an em- 
You will 
appreciate it from the employer's 
sti Think of yourself 
in your employer’s place now 


lf by being fair and square with 


ple working for you. 
ployer values loyalty. 
andpoint. 


and be true to yourse 


him—fair to his interests—fair to his time. Try to 
give full value for what he pays you. And—give a 
little extra, not for his sake, but your own—just be- 


cause it’s a good habit to make part of your equipment 
for getting a better job the habit of giving to every 
job, however apparently inconsequential, the best that 
1S 1n you 


about a matter which some 
may regard as the most important part of salesman- 


My next talk will be 
ship—that is, what you get for what you do—your 


salary or wages and—the best. way to get a raise. 
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Everyone Can Serve the Cause. 
Hit Secretary of the Treasury points out that 
| every person in the United States can serve ef 


\W here 


one cannot serve by fighting in the naval or the military 


fectively the cause of civilization if he will. 


forces he can serve by lending money to the Govern 
ment of the United States. Every sum loaned to the 
Government, either by the purchase of war-savings 
stamps, liberty bonds, or however loaned, helps to 
aid the American soldiers and sailors wherever they 
are, whether on the fighting lines, exposed to wounds 
and death, in the or in cantonments being 
prepared for service at the front. 

every sum whatever—that .\mericans can provide 
that is not required to maintain the effectiveness 0! 
It is our 


reserve, 
very penny loaned 


the country as a whole, helps our soldiers. 
money and our forethought and our self-denial and 
our cheerful willingness each to bear his full share 
that will comfort the wounded and provide our men 
with superior guns and ships and air-planes and arti! 
lery, so that when this war shall have ended the enemy 
never again will doubt the weight of America when 
thrown into the scale on the side of right and civil 
zation and against the unspeakable deeds which Ger 
many has committed in this war. 
In all these movements to provide money it ts grati 
fying to realize that members of our trade all over the 
country are giving their energetic co-operation. 
<—e-—> 
Australians Help Fighters’ Families. 
T NQ. 16 Carrington street, Wynyard Square, 
Sydney, Australia, is the headquarters of an or- 
ganization known as the [Fruit and Vegetable Fund 
for Fighters’ Families that deserves to be known in 
the United States. The movement was initiated by 
R. M. Pontey, managing proprietor of the Rebuilt 
Typewriter Company of that city, who is known as 
Fund. The scheme 


the honorary organizer of the 


was initiated about two and a half years ago when 
Mr. Pontey commenced giving the surplus production 
of his home vegetable gardens to the families of sol 
diers, and has grown to such an extent that between 
sixty and seventy volunteers are now helping in the 
Two and a half acres of land belonging to Mr. 
rod 


work. 


Pontey are under intensive cultivation and he 1 


t 
ucts of other gardens are also given generously to the 
Fund. Last year the weekly beneficiaries comprised 
no less than 1,100 families with the imminent probabul- 
ity that the demands will steadily increase. But the 
people of Sydney understand that the work ts not one 
of charity, but of justice and necessity and are coming 
\t the present time Mr. Pontey 


forward effectively. 
devotes to the work all the time which he can spend 


=~ 
= 
= 


‘The work 


away from his business, including Sundays. 
has received the commendation of the King of England 


and that of the Prime. Minister. 


The success of this Australian project suggests that 
some similar plan might be useful in this country. At 
the present time our conscription laws are so arranged 
as to bring the minimum of hardship upon those who 
remain at home, but as more and more men are r¢ 
quired, it may become necessary for us to organize 
movements to care for soldiers’ dependents. There are 
many people, however, who, because of the war and 
the high prices and scarcity of certain foods, do re 
quire assistance, and a movement such as the one ou 
lined would be of great value, not only directly to 
those helped, but generally for the conservation of 
entire food supply. 

<--> 
Non-essential Industry Cannot Exist. 
ND now official Washington divulges the gratify 
ing information ( Hist! \We knew it all the time) 
that such a monstrosity as a “non-essential” industry 
does not exist. The various industries of the country 
are so closely allied that the essential prosperity and 
well-being of the land rests firmly on not 2 few in 
And it therefore behooves 


us to keep feeding the products of our factories and 


dustries, but a// industry. 


the ravenous maw of 


our industrial enterprise into 
trade and commerce. 

To “keep the home fires burning” we must keep the 
factory wheels turning. Chilean nitrates are helping 
to win the war and so are American pianos that go to 
Chile. Pencils and adding machines, buttons and 
jewelry bear scant resemblance to shrapnel and ma 
chine guns in point of appearance, but there isn’t such 
a vast difference after all when it comes to stabilizing 
the prosperity which means victory. 

The fellow who sells cigars can buy a thrift stamp, 
if he sells a reasonable number And by th 
same token, the maker of hairpins can buy Liberty 
Bonds—if mi-lady continues to 


sentials to her coifture The tax 


of ¢ igars 


regard hairpins as es 
on profits from 1 
making and selling of washing machines and rub! 
to bread and meat f 


stamps is just as convertible 


soldiers as are the proceeds from steel and pow 
mills. 

The truth is, the fundamental economics of busines; 
are such that a non-essential industry could exist per 
manently only with the assistance of philanthropy. Any 
business is essential to the fulfillment of a well defined 
demand or it must perish like the organism which 
ceases to function usefully in response to the demands 


of life. 
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Developing the “Trade at Home” Sentiment. 
| .r WILL be a matter of some interest, perhaps, to 
readers of this publication to note the fact that 
‘The Delineator,’ a leading magazine for women, in 
policy to foster and 


pursuance of an announced 


strengthen the “trade at home” movement throughout 
has thrown out of its pages all ad 


We have no 


the United States, 


vertising from mail-order concerns. 
doubt the publishers of the periodical named feel that 
this step is necessary if they would be wholly) n 


campaign ; yet, agreeing quite heartily 


sistent in tne 


with any plan to strengthen and 


of community development and consequent local pros 
pt throug! the towns and hamlets of the United 
States, we must confess to a doubt as to whether it 1s 


good national policy that sort of 


levelopment through prohibitions. We are 


to attempt to tore 
i national 


and as a jational force we shall stand. Should 


we fail as a nation to achieve those ideals to which we 


are now once more reconsecrated, it will be because we 


have permitt ourselves to become provincial in 
thought, losing sight of the larger interest by reason 


of the imminence and nearness of the smaller. When, 
fore, we perceive a movement calculated to force 
confine their vision to the smaller hori 


zon—for if the policy of “The Delineator” is right for 


ght for all other publications—we are in 
a tendency with rather more 


clined to examine such 


than the usual need of attention The question is a 
must confess that we haven't thought 

out to the end. We have a sort of 
ing that we must withhold unqualified approval, how 


id of the jour 


big one and we 
instinctive feel 


ever: because we seem to see at the e1 


ney something which will show that, had we adopted 


a more thorough, if slower method, we might have 


prosperity without in anywise impai 


We unhesitatinely sub 


whatever tends to make the 


ac lieved local 
of nationalism. 
that 


scribe to the VIeW 


me and women in the Cumberland Valley forget th 
terests an sentiments of the men and women who 
e on the banks of the Penobscot is bad. We of 


C] icago are just as proud of the achievements of the 
ew York boys as we are of our own \s Chicagoans 
ve may brag jokingly; as Americans we think and 
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the curse upon and prevent buying goods by 
mail is to cut off one of the most important means of 


ommercial intercoursé Consistently we cannot say 
that we will prevent Blank & Co. of Chicago from 


try districts without doing every- 
prevent the Emporium at the 
state capital ig its goods by mail! in the ad- 
joining county. If the principle amounts to anything 
more than a matter of mileage. The, 
perity of the five thousand or ten thousand men, 
women and children who distribute the goods of Blank 


operating in the cour 


pDoOWeT ic 


| 
thing in oul | 


from sellin 


& Co. is quite as important from the human viewpoint 
is the sperity as many Emporiums as it requires 
to supy hat m people. It is the misuse of cap- 

| and not its possession and use which constitutes 


disgrace We do not recall that anyone inveighed 
enterprise of the farmers who sold and 


till sell pecans and other products through energetic 


advertising in the Dig cilies. 
let us not be misunderstood, however. We are for 
e€ prosperity of every community, small as well as 
large. We approve of the upbuilding of a sentiment 


community which makes a man favor his 
if he can do so without too much 
disadvantage to himself; but we disapprove of any- 
thing which makes a man forget that the fellow in the 
big city is also his neighbor, fighting his battles quite 


} - 
eighbor, 


great a personal sacrifice as his 
own sons 
We cannot quit 


ing at 


ppress the conviction that trad- 


home, as a principle—as a movement, if you 
a matter of community education. 


movement let us drive home the 


lease—should be 
\s a ba 
groundwork of the idea, viz., that the prosperity of all 
all the states is equally important; that 


hare to bring about that prosper- 


sis for sucl 


the peop! of 


each one can do | 


ty; that the first thing any of us can do is to help 
make the local d , nimble one and as far as prac- 
ticable give our preference to the home merchant. 


Phis will leave every man to act according to his light 
will open the way to the local 


merchant to take public into his confidence. If we 
ire unfair to the other fellow it is because we don't 
ndet his pt ns. But we are bound to forget 
his problems when we face our own—and nobody can 


do otherwise.—H. W. M. 





MIGHT LIVE IN PEACE, 


Ike Millikan says the 





OLD EARTH, SO AMPLE, SO KINDLY AND SO FAIR, UPON WHOSE BOSOM ALL 
DID MAN BUT FOR HIS BROTHER HAVE A CARE. 


brute doth often shame the man 


A Hoosier. 
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What They Think of the Situation 


Some Prominent Men in This Field Make Pertinent Sug- 
gestions on Meeting Present Conditions. 


FEW days ago Office Appliances asked the 
A heads of stationery associations thrcughout the 
country to give expression to their views on what the 
stationer can do to help win the war, and upon busi- 
ness conditions generally and any suggestions pertain 
The first letter, naturally, went to Wil- 
srooks, president of the National sso 
Mr. Brooks 


ing thereto. 
liam Henry 
ciation of Stationers and Manufacturers. 

sounds the keynote in the following reply : 

“Regarding the business situation as applied to the 
stationery trade. I feel that the best thing to be done 
is to carry on as usual, doing our part to maintain 
business on an even keel, so that we shall thus aid the 
country in prospering and be in a position ourselves to 
help with the financing of this war through the pros 
perity which we may enjoy, and in this way do our 
bit. 

“| believe it is a time for prudent management and 
careful buying, as all the material we are putting into 
our goods and which we are putting on our shelves 1s 
purchased at an unusually high figure, and it is not 
wise to overstock in a market of this kind, because 
sooner or later the decline is going to come and we 
may have difficulty in getting our money out of the 
high priced goods. 

“The ordinary activities of the stationery business 
should be vigovously encouraged and every effort 
should be made to meet the unusual demands which 
it is our duty and privilege to undertake. 

“Regarding our personal expenditure, | think th 
only curtailment necessary shou!d be in the matter of 
food and on those items such as wheat, beef, pork, 
etc., of which the Government 1s requesting us to re- 
duce our consumption. We should make it our first 
effort to help conserve this food, and | think the great 
majority of the people are cheerfully aiding in this 
work. This is not amounting to anything in the way 
of hardship and I believe American people as a whole 
are more than willing to make this very moderate sac 
rifice.” 

“Money, munitions, food and clothing will win the 
war more quickly than a superfluity of men. To pro 
vide these things, the nation will have to sacrifice at 
every point. 

“Business must go on; the largest crops we have 
ever heard of must be raised; but business must not 
be deterred, because business after all must furnish 
the principal amount of money, which of all things, is 
necessary to win the struggle.’ 


Louis B. Busse of the Toledo Stationers’ Club of 


Toledo, ©., Says: 
“If I were to write the way I feel I could write 


2,000 words instead of 200 without expressing all | 


would like to say with reference to this propaganda 
that is being published throughout the country. 

“With reference to curtailing business: Of all the 
things we have to do at the present time, one of the 
most important is not to curtail business. We abso 
lutely have to go ahead of any previous years, adjust- 
ing ourselves to the conditions that are coming up day 
after day. There is no precedent that we can follow. 
We have to be in the frame of mind to ask when we 
wake up in the morning, ‘What's going to happen to 
day?’ and then meet every issue as it comes, meet it 
quickly, get through with it and get ready for another 
one. 

“What we as stationers, and especially the National 
Association of Stationers and Manufacturers, should 
and must do is to create a large committee capable of 
producing propaganda that can be published in papers 
like Office Appliances and copied in local newspapers, 
to offset the propaganda intended to curtail business 
that has been going on for some time. 

“The writer had occasion to this 
with a prominent newspaper man here in the last few 
days and he admitted absolutely that it is the news 
papers throughout the country which have created the 
state of mind in which the public seems to be at the 
present time, and that they had published p.opaganda 
emanating from Washington—matter none too care- 
fully considered or edited at its source—without any 
editorial censorship whatever, bringing the public mind 
to a state where people want to retrench so materially 


discuss matter 


that the net result is injurious to business. 

Woodson P. Waddy of the Stationers’ Association 
of Richmond, Va., says: 

“It is almost impossible for a nation 3,000 miles 
away from the scenes of activity fully to realize the 
seriousness of a conflict such as that in which we are 
now participating. 

“Those closest to the situation at Washington and 
who ought to know, seem to feel that only a streak of 
good fortune can close the war satisfactorily in the 
year of 1919. but dark as this viewpoint may seem, 
we were never more certain that we will win the war 
than we are at this moment, because the people of the 
United States have determined to make the necessary 
sacrifices. 

“What every one of us must really make it his duty 
to do is to down these retrenchment and curtailment 
arguments at every opportunity, because they have 
not a foot to stand on, and must be downed and that 
quickly if we would avoid a disastrous reaction from 
prosperous, progressive conditions that will carry the 
pendulum as far the other way as it has gone on the 
that we shall have 


upward stroke—so far, indeed, 
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a hard time and a lot of trouble getting even the nor 
mal amount of business when it is vitally necessary 
that everyone should be prosperous.” 

Answering the question, “What shall we do?” Frank 
]. Koch, president of the Stationers’ Club of Des 
Moines, Ia., says: 
must remember at all times that we are 
we must make 


“First, we 
at war and we must win; and to win 
As time goes on, we shall realize this more 
We must fight on and hold on until victory 

To save embarrassment from possible 


sacrifices. 
and more. 


is achieved. 


official interference, whole-hearted, enthusiastic sup- 
“ 
This illustration is repro- 
duced from a souvenir post 
card which was sent to E. 


E. Blankemeyer, of the Weis 
Manufacturing Company. The 
card made such an impres- 
sion upon us that we induced 
Mr. Blankemeyer tc grant us 
permission to pass on to the 
readers of Office Appliances, 
so far as black and white 
might do so, the impressions 
which we received from the 
colorful original. 

The card came from 
Switzerland and was issued 
to celebrate an anniversary of 
the Red Cross movement, 
received its first great 
impetus in Geneva. The re- 
verse side of the card bore 
references to the celebration 
in the three concurrent 


which 
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would bring irreparable damage not only to concerns 
so engaged, but would seriously affect the welfare of 
millions of individuals who are identified with them.” 

John W. Ogren, chairman of the Chicago Stationers’ 
Association, said that in his opinion it should be the 
purpose of the stationery trade to do more business 
to make greater efforts to key up all along 
the line. If ever in the world prosperity was desirable 
that time is now, when so many demands are being 
made upon every patriotic citizen. We must make 
every effort to keep business going and to keep people 
make sure that those who 


than ever 


employed, and we must 


tongues of Switzerland: 
French, Italian and German. 

Whether the motherly figure 
has any special significance 
we do not know, but to us 
that figure is Helvetia; the 
white cross on a red field, her 
symbol; her protecting arms 
impartially around all her 
children, whatever the lan- 
guage they speak be called. 
One can see in that face both 
the tenderness and confidence 
born of strength and unity 
which make the little moun- 
tain republic invincible. The 
hirth-place of one of the 
greatest organizations of 
mercy, yet a tand whose 
strength even the ruthless 
conqueror respects—a won- 
derful country is Switzerland. 








port and co-operation should be given to all Govern 
mental plans, irrespective of individual views. 

[Then business should be as vigorously prosecuted 
is before the war. Here and there unnecessary pro) 
ects may be promoted, but the generai lines of com- 
merce and trade should be aggressively looked after 
Millions of our people are neither directly nor indi 
rectly employed in war work. Billions of dollars are 
invested in business in no way connected with the war, 
vet upon those resources we must extensively depend 
for the necessary revenues. To retard the develop 
ment of such enterprises or to stifle their activity 





leave in the service of the country depart with con 
fidence that we who remain will do our part as faith- 
fully as they do theirs. He questioned whether the 
present market actually is a high market or not. Com- 
paratively speaking, of course, it is; but it is open to 
question whether prices generally will not remain at 
present or even higher levels for some time to come. 
So long as the world’s prodigious military activities 
continue prices will inevitably be high, therefore he 
believes it is not wise to curtail buying with any ex- 
pectation of lower prices in the near future. There 
is nothing to indicate any such contingency. 





The Store 





The Window 


Some Simple and Sensible Ideas the Thoughtful Dealer 
Will Find Usable in His Plans for Progress—By The 
Passer-By. 


— The Advertisement 








The Store. 
‘cc OU talk about progress in modern 

» 4 business,” said the Cynic from Mil- 
waukee as we lighted fresh Havanas in 
the smoking compartment of the Pullman 
“Why, man, not ten per cent of the aver 
age offices in any big city are yet alive to 
the importance of making the ordinary vis- 
itor comfortable on a working day.” 

I called him a rank pessimist. I said it 
might be so in Milwaukee. 

“Try any city,” he came back. “Make an 
actual test. I'll wager anything you like 
that a census of the typical city, in the mid- 
dle west at least, will show an utter dis- 
regard for the comfort of the casual visi- 
tor. Come, you write stuff for the maga 
zines. Investigate. I'll bet you what you 
like.” 

We made it an Easter box for the men 
in France. 

I investigated. We eliminated Chicago 
and Milwaukee, by mutual agreement, and 
selected a city further South—just out of 
the zone of President Wilson’s famous 
five-day shutdown via the Garfield route 

This article is the result. I visited as 
many stationery stores as were within 
handy reach. As conditions in a majority 
of them were very familiar, | will describe 
them as if they were one store. We will 
call it Jekyll and Hyde's 

The Jekyll and Hyde establishment was 
very well arranged. The window furnished 
an effective display. I noted some capi- 
tal advertising layouts framed conspicu- 
ously on the walls. 

‘Is Mr. Jekyll in?” I inquired. 

Mr. Jekyll was not. Mr. Hyde was. 

“You'll find him in the other room,” re- 
marked my informant, rather brusquely, 
and turned to his task again without differ 
entiating “the other room” from either the 
entrance to Avernus or B. L. T.’s Oubliette 
in The Line O’ Type 

I found it, however, after a search, and 
entered, to find myself in a little space not 
longer than four feet one way and thrce 
feet the other. The information desk was 
located on the narrow side. 

The young woman at the desk looked up 
She was better to look upon than the dark 
ness which embraced her. 

“Mr. Hyde is engaged,” she replied to 
my query 

That was all. No offer to take my name, 
nor any statement as to how long old 
Old Hyde-and-Seek would be busy I 
stepped back from the door and took my 
place between two other callers who were 
waiting in that dark and narrow No Man's 
Land in the hope that it would be vestibule 


to Mr. Hyde's august and essential pres- 


enc¢ We might have been « igo 
trolley ar, there was » little extra space 
We began to realize keenly the rother 
hood of man Whether the alert young 
French girl on my right, or the pl i Bul 
garial tt the left were thers A it 
to make purchases, | do not k1 \nd 
the attendant at the “Information Desk’ 
a sign so described it—seemed to worry 
about that point rather less thar 

Neither time nor comfort on the irt of 
callers was in the least regarded seyond 
the rail, in the room from which the space 
was divided, was plenty of space lo en- 
large the space where callers 1 st wa4ut 
and to provide comfortable seats for them 
would have been the simplest thing in the 
world. Which, perhaps, was why it was 
not done by an Othce System and Spirit 
that ignored just such fundamental sin 
plicities 

My three companions stood about, first 
on one foot and then on the other. I grew 
greatly interested in them. By ntrast 
with the spirit of the establishment, they 
were so beautifully, so finely humai for- 
got that I had really intended to | some 
stationery, as a fair excuse to my business 
conscience for making this s rosa inves 
tigation, and | forgot my own annoyance 
in pitying theirs. We bumped futile el- 
bows. We apologized. We bu nped again 
-without apologizing So subtly ynta 
gious is the spirit of discourtesy n an 
oince 

I waited ten minutes and then crept rev 
erently away. This was not a Business Of 
fice It seemed, rather, to me like some 
dim crypt of an ancient lt é nen 
worshipped the Unseen by ignoring the 
Visible | have never met Mr. Hyde—or 
Mr. Jekyll I am not sure that it is not 
their misfortune—unless they have the 
great good luck to read this article 

But I have sent the Box to France 
ahead of time, I am so thoroughly con 


vinced that for once my Milwaukee friend 


was right 


The Window. 


OSING a wager wakes a in up 
While still a visitor to the Same 


Southern city, I took a census of Dis- 
play Windows. And here I was agreeably 
surprised The New South is very much 
alert to the value of external display Che 
windows sold me at once And for three 


good reasons 

First, they were not overloaded. They had 
the big, fine keynote of the war—simplictt 
you could look in at them without fancy 
ing you were seeing double—even in a 
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dry city Not all the loose leaf on earth 
was grouped here, as I used to fancy was 
actually done in one Chicago stationery 
window I well know. There were fewer 
ledgers shown than are needed to keep the 
nation-wide accounts of the state-divided 
Standard Oil Company. There was a desk 
and a table. There were the needed appur- 
tenances. It looked like business—orderly 
business—the kind of business a man ac- 
tually transacts in an actual office. Which 
brings me to the second point 

lctuality. There was something bonafide 
about these display windows. They looked 
like business. They sold business—of the 
right sort. Unconsciously, you braced up 
and were glad you were a business man. 
As I looked at the desk, I began rearrang- 
ing, mentally, my own desk at the office up 
North along the lines of the desk in the 


window. It put me in touch with my own 
office And then I glanced up and saw 
the feature of the window was System 


\ printed sign invited the rea 
a demonstration of the latest ideas in sys- 
temati otfice-procedure It was late at 
night—with the electricity displaying the 
window—but I actually turned the knob 


of the door before I gave up the hope to 


enter Positively, Mr. Hyde did not ofhce 
here Nor his pal Jekyll. This was actualit 
My desire to enter gives me the third 
keynote of this window display: THE 
SELLING IMPULSE. True, it made me 
want to buy But it did more: it sold me 


a lesson in salesmanship, free of chargé 


as a Teacher as well as a Store Win 


Il saw where some of my recent 
selling campaigns had fallen down I saw 
to amend them. And I remembered th 
at had sold me the idea. In short, it 

Service Window 
am glad to add this counterbalancing 


tril te to a city which shall be nameless 


to prevent other towns, just as careless 


the rst instance described under T he 
Store,” from preening themselves undu 
on | ing no “Jekyll and Hydes.” The 
latter we have always with us: wherefor: 
let us put the accent on the Display Win 
dow that SOLD. It is a good thing for a 
lot of artistic chaps who design mor¢ t 
less reme de menthe effects in cretons 

lingerie lacings to remember that solid 

syllable. 

.* 2 


The Advertisement. 
* the same Souhern city lives a writer o! 


idvertising wise beyond his generati 
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(His house is a competitor of mine, so I 
have a right to praise him anonymously.) 
This man is really a Talker of Advertise- 
ments. He sees no essential difference be- 
tween talking in type and talking by word. 
That is his whole method and style. When 
he goes to work to write a campaign for a 
dealer embodying the product of his house, 
for instance, he doesn’t sit at a desk and 
make scratches on a pad—as I am doing. 
He calls writing advertisements a “pathetic 
relic of the paleolithic advertising era.” And 
he pretty nearly proves it. 

Bradley—we'll call him that—goes 
straight to the dealer’s store—even across 
country, if necessary—for he has his firm’s 
confidence. For an hour he sells goods 
over the counter as if he were looking 
for an appetite. He talks off and on with 
everybody—from the Boss he’s selling for 
to the Customer who won't buy. He finds 
out all about that business, by helping 
run it \nd his periodical selling “spree” 

non-alcoholic—is welcomed, for he is a 
good salesman. 

Then Bradley walks into the dealer's 
inner office. He calls a stenographer and 
begins to talk. He talks to the proprietor 
and he talks to the clerks, in a moment’s 

ait between customers, and he talks to 

e stenographer. He even talks to him- 
self He talks at first at random—about 
cabbages or kings. He is a boxer sparring 
for an opening It comes. With it comes 
the IDEA. Then a new Bradley develops. 

lle settles into his stroke and the stenog- 
rapher lets down her oars. The “ad” is on 
e way. Every word he utters after that 


is chiseled as exactly and methodically as 
goldsmith chisels an 18-karat ring. Soon 
e calls in an artist and “dictates” the lay- 


leanwhile the typist is preparing 

he “; She writes down everything 
said—including the _ stale 

okes. Sometimes an idea half comes to a 


1 


ter and then slips away. The words 


it almost brought it, reproduced, some- 

es suggest the full outlines. 

[he copy is done. It is “Advertising 
[hat Iks And people read it—and 
Uy 
This isn’t written to make Bradleys out 

Cran and Drakes and Lyons. Some 
ds’ whisper. Others lisp. Some ought 

vell. But anyway, in writing copy for 
Mr. Dealer, make yours TALK, Mr. Manu- 

ture! SHOUT, if need be—but at all 
ntc , } eard! 
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and Ends 


Being Some Vagrant 
Thoughts on a Variety of 
Subjects. 


?? 
A Difference. 
In several magazines was re- 
cently shown a picture of a 


United States destroyer rescuing 
the crew of a sinking German 
U-boat. No picture of German 
U-boats rescuing crews of sunken 
ships has been shown. The most 
vivid mental picture we have of a 
German U-boat is that of the one 
upon which a rescued crew was 
standing, after having been de 
prived of their life belts, a few 
minutes before the boat sub 
merged. 
+ t+ + 
And Add Your Blessing. 

Welfare 


Knights of 


Soldiers and _ Sailors 
Fund of B'nai B'rith 
Columbus. Y.M.C.A. 


Children of 


Red Cross 
Salvation Army 
America’s Fund. Illinois Vigilance 
Association. Association Nationale 
des Orphelins de la Guerre. 
Smilage Books. 


When men or women represent 


Recreation Fund 


ing any of these organizations 
come into your office, let none of 
them go away empty-handed. Give 
to each as many dollars as you can 
afford to give. These are the 
agencies of those who are helping 
to protect you and yours and to 
win the war 


&¢ + + 


The Six Sons. 

The following statement, by A 
Hoosier, appeared in Office Appli 
ances for November, 1915: 

“While the heroic (had Hoosier 
had a better understanding of Ger 
man soldiers two years ago, the 
adjective had remained in the case) 
German people are laying their 
sons and the fruits of their life 
long industry on the altar of pa 
triotism, one German family in 
which there are six sons is still in 
tact and comfortably circum 
stanced.” 

The statement was printed on 
the front page of the “New York 
Herald” on the 18th of November, 
1915, under the caption, “A Gem 
From Chicago” and with the fol- 
lowing comment: “The editor of 
Office Appliances has evidently 
never heard that one of the im- 
perial princes was wounded at the 
front, while another strained his 
heart in charging up a steep hill.” 

It is two and a half vears since 


the statement was written and the 


German people are still contribut 


ing their sons and what remains 
of the fruits of their industry, 
while the one family with the six 
sons is still intact and comfortably 
circumstanced. 

We used to have pictures of mili- 
tary parades in Berlin, with the 
kaiser and his six sons, in all the 
regalia of Mars, heading the line. 
Will Wilhelm and the six ride at 
the head of the parades and re- 
ceive the plaudits of the people 
along the curb, when the war is 
over? I am not much of a prog 
nosticator, but the suspicion lurks 
in my mind that “all highest” will 
ride alone. 

For, after all, perhaps the Ger 
man people will be grateful that 
the six husky, young Hohenzol- 
lerns have been preserved to be 
their future masters 

I was reminded of the 1915 state 
ment by the following editorial, in 


a recent number of “Collier’s.”’ 
“Royal and Imperial Nerve.” 
“One of his faithful newspapers, 

the ‘Vossische Zeitung, of Berlin, 

says that Kaiser Wilhelm has sent 

a telegram of condolence to Count 

von Roon, who has lost five sons 

in the war. The Von Roons are a 

family famous in the annals of 

German arms, so the telegram verv 

aptly and kindly observes 
‘May your pain be soothed by 

the certainty that the German peo 
ple are proud of the father and 
sons who, to the honor of their 
famous names, willingly sacrificed 
their lives for the Fatherland.’ 
Which is quite decent of him, 
but the kaiser has some five or six 
sons and a son-in-law—all of mili 
tarv age, all able-bodied, all alive 
and whole now, and perfectly safe 
for the future even if the war 
should last ten years more! One 
of the few tolerable medals struck 
by the Potsdam government dur 
ing the struggle is that to com- 
memorate Count von Spee and his 
two sons—all three of them lost in 
the battle of the Falkland Islands 

Lincoln’s letter to Mrs. Bixby of 

Massachusetts on the death of her 

five sons in the Civil War will live 

forever in men’s hearts because of 

Lincoln’s devoted martrydom t 

the cause for which they died. Ii 

a truthful, portrait medal were 

struck now of the Potsdam plotter: 

and his numerous progeny, it 
might show Wilhelm II looking 


] 


bit worried \ good inscription 


VJ I? 
yr it would be: “Our safet 
supreme law,” or something 
Saine effect, preferably 1! g 
Latin, When the kaise1 iS pass 
to his final restlessness, we'd like 
to furnish the epitaph: ‘He had the 
nerve.’ Certainly he has 1 
o1 imility, or justice 
+ t+ + 
It Seldom Happens. 
Biernatzki of the staff, wl is 
a way of getting right at things, 
hands this in Biernatzki's 
bears were Polish Lhe I les 
Know 


“When there is anything of spe 
t t r 


il importance going on 


toda. tl 


pean battle fields 
kaiser, Hindenburg and the Devil 
make it a point of being on the jol 


en masse, that the work of incul 


ay not iag 


ating German kultur n 
want of efficient directior Ot 
course, when operations s] 


bit, one of the three (the tri 

ing acquired the same hig 
derstanding of the principles « 
ruthlesness in a common school) 
can manage things very nicely 
e the other two are rac 


their fertile brains for a ne 


of frightfulness But the ther 
day, for an instant, whet ll the 
prongs of the trident were engage 


simultaneously in prodding the 
ilian strikers, kultur suffered 
mentary setback. 

‘Picture, if you can, the impotent 
ige of the Hun king; thi 

Si of anger tha 
S ken the beety shoulders 


Germany's “Iron Man”: the pathet 


dismay written on the tellect 
ual visage of His Satanic Majest 

picture the tragedy 
when the kaiser and his two 
postles of Teutonic kultu vere 
informed that two \merican 
stretcher bearers Cal 

uunded comrade } id by 1 lay 

the Red Cross emble1 SSé 
exposed portion I trencl 
harmed—-without be t! 
¢* + + 
When It’s Over. 

Lusitania Spurlos ersenkt 
Edith Cavell. Murdered ilians 
Outraged women. Age 1 chil 
dren Poisoned wells. Wantonly 
lestrovyed villages Wantonl dey 
stated country C1 | é 

Is 

The United States betray: 
sulted before the w 

The threat of the kais S 
the United States to Ar 
Gerard 

Che Mexican plot 

In reflecting ipon the 


vants to buy iron (yer! if whnoet 











Office Appliances in Great Britain. 
Correspondence of Office Appliances 
London, February 15, 1918 
ROGRESS towards food rationing in Great Britain 
PP is marked by gradually ascending millions of cards 
which have all got to be kept and filed somewhere. On 
top of the 45,000,000 sugar cards already issued there is 


Exclusive 


now being put out another 45,000,000 cards which will 
be available for four different groups of foods These 
cards have four tear-off portions. So far we only have 
ir off the fourth, or bottom, section and lodge that 
A the dealer from whom we obtain margarine or but 
te Che the three sections of the card will be de 
tached as and when other foods are rationed and other 
shopkeepers therefore have to be approached. 
<> 
On top of this second 45,000,000 cards is coming an 
other 45,000,000 concerned with the rationing of meat and 
all roods of that family. Probably each of these meat 
ca s will be retained by the owner, who will have a cou 
pon detached by the butcher each time the owner buys 
her allotted ration of meat pet veek The meat 
card is also to be used for purchases bacon, sausages, 


rved meats, etc. 
<—-e-—> 


ere the necessity for careful systems of filing will 


} 


arise will mainly be in connection with the present is- 


ter and margarine cards and whatever will follow 


¢ : : ] } ‘ ac} 
the at present remaining unused thre portions of each 


ese cards As for sugar, so for margarine and but 
ter at for butcher's meat (beef, mutton and pork) thi 
ner will have to register with the particular shop 
keeper or retailer. The only except is with regard to 
quarter portions of the meat card which can be used to 
se the allotted rations of ba etc. These can 
I iffered t 1y shopkeeper who has supplies and these 
shopkeepers will not have to do any filing therefore 
<—-+> 
resuming that the above brief remarks have made the 
tt clear, the thing that will no doubt specially inter 
est readers of this journal is the enormous impetus the 
issue of all these cards gives to modern methods of filing 
quick reference, checking and the detection of dupli 
t etc As I have before mentioned, retailers of all 
sorts have their choice now of a wide array of systems 
iveraging abs $2.50 each per drawer or wooden tray 
ide cards, etc. At present a large number of 
shopkeepers are trying to struggle along with old-style 
lex books but evidence shows that these are being 
crapped rapidly in favor of more up-to-date methods 
<-> 
iderful filing systems have also arisen in conne 
t with the inauguration of the government depart- 
ments conce d with rationing I had an opportunity 
n January 28, with a party of journalists, of seeing the 
hinery of registration involved in the sugar distri 
I scheme The Registration Clearing House for the 
! is at the Imperial Institute, South Kensington, 
where, in ralleries from which the public exhibits 


a3 





have temporarily been removed, over 800 young girls 
The staff up to the present 


are busy indexing a nation. 


has been engaged chiefly in dealing with applications 
received through the postoffice for sugar ration papers. 
[hese are of course e application forms for sugar cards 


without which the allotted half-pound of sugar per head 


per week cannot now be obtained. Although the date 
originally fixed as the end of the period during which 
these applications g be made was December 15, only 
some 600,000 forms out of a possible many millions had 
been received by that time. With the extension of the 
period people began to wake up to their obligation and at 


the beginning of the new year, when sugar rationing 


actually came into operation, the workers at the institute 
had to face considerable pressure. Now that the rush is 
lessening many thousands of applications, arising out of 
removals and births, are being dealt with every week. 
Apart from these cases, which come directly through the 
Clearing House, the great mass of the population which 
is registered for sugar through retailers have to be in- 


1 fs ulars given on the individual appli- 
cation forms whicl sul erseded the family applications 


<—*-—> 

The syste »f filing is so ingenious that the detection 
f duplicate applications is practically certain. It may be 
taken that any fot reaching the Imperial Institute finds 
its way tually into a bunch of about 200, which, ac- 
cording to the scl e, would contain any previous appli- 
ition from the same person or would receive any sub- 
sequent appl tior hich might duplicate it. Quite 2 
number these “repeat’’ apphcations have already been 
detect und in o1 se three forms for the same per- 
son have been collects Where attempted fraud is sus- 
pecte tion may e taken 

\ considerable section of the staff is occupied with 
torms 1! ratel led uy “People do everything they 


should t d in official of the Ministry of Food ex- 


plained Chey omit the date of their birth, fail to give 
their address, o1 not complete the declaration. Ex- 
cept in the ses where the address is missing we return 
the fe S s ting out the inaccuracy.” An- 
other difficulty which has arisen in connection with the 
distribution of the sugar papers is that people change 
their addresses immediately after sending in an applica- 


igh all sent out within a month 
t of the application being received, nearly 30,000 


papers are 


have come back from the addresses given marked 
“Unk 
<—-e-—> 
Many of the girls employed have come almost direct 
f ne rovision is being made for them to 
con é in the evenings. Instruction in 


mmercial subjects is to be a feature of the classes, and 


in thi the git ll be able to avoid the unsatisfac- 
re 1 hich a “dead end occupation” such as 
they are engaged in might lead them. The demand for 


the age to be stated on the application form has shown 


ant’ for a paper is a woman living 
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at Bognor, a south coast watering place, 


have been born in the year 1800 
<-> 


who claims to 


Of course the above mentioned scheme in operation at 
the Registration Clearing House, although only now con- 
fined to sugar, will in the end be extended to all varieties 
of food rationing that are coming into force. 

<*> 

Another great scheme in which index cards and up- 
to-date office appliances become essential is in connec- 
tion with the government's plans for the demobilization 
of our immense army after thé war. This will be in the 
hands of the Ministry of Labor and a great central com- 
mittee composed equally of workmen’s representatives 
and employers has been formed. In 
and village in the country there will be local committees 
for looking after the interests of the discharged soldiers. 
The army will get one, 
Labor Ministry will gei 


first of all 


every city, town 


A triple card will be issued. 
the man will get one and the 
one. When the man returns he 
month's holiday before re-entering civilian industry, after 
which the cards will be used to secure him employment 


will have a 


in the occupation he favors and in that part of the country 


where labor is needed. 
<---> 
The government demand for typewriters is still tre 
mendous, especially just now, by the way, for wide and 
extra wide carriage machines This of course 1s only 


to be expected with the continuous opening of the new 
great departments. All supplies of skilled stenographers 
have long since been absorbed and what help of this kind 
is wanted has to be specially trained. This is particularly 
the case, too, in connection with some of those office de 
vices which hitherto not circulation in 
this country, although well known in certain circles. Take 
adding The government is of 
course buying as many of these as it possibly can and 
something like $100,000 
the country 


have had a wide 


machines, for example 


importation is free, worth of 


the machines coming into each month 


Skilled these adding ma 
chines Now as 


ment departments propose the installation of fresh groups 


labor in the manipulation of 


was swallowed up very early govern 


of these machines from time to time, special girls are 
picked out on the staff and down to the 
various headquarters, and especially the Burroughs’ head 


clerical sent 


quarters in Cannon street, to undergo a week’s special 


training. The government pays the girls’ salaries for the 
week and the adding machine people are affording the 
learners every opportunity of acquiring dexterity with 
every phase of the machine's usage 
<-> 

The dictating machine business has also had its specia! 
stimulation and more of these machines are being sold 
now than ever, particularly for government offices. The 


in the way of getting trained 
various 


above mentioned difficulty 
reliable stenographers now by forces the 
makes of business phonograph into rapidly expanding 
use. All sellers of these goods in this country are able 
to place their stocks from time to time extremely advan- 
tageously and without any worry about soliciting orders. 
Quite a little press boom resulted, by the way, when it 
was announced on the last day of January that the 
Right Hon. A. J. Balfour, the Minister for Foreign Af- 
fairs, who, by the way, visited the United States on a 
special mission in April last year, had a dictating machine 
installed in his private room at the foreign office. He is 
not the first to adopt this for his 
specially dictated correspondence. Some years ago when 
at the head of the Scottish office, Graham Murray, now 
to this time-saving 


itself 


minister, however, 


Lord Dunedin, had regular recourse 


appliance between London ang Edinburgh, Scotland. It 
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was the practice of the then secretary for Scotland to dic- 
replies to his correspondence while in the train 
his destination in Scotland the 


Whitehall, London 


tate the 
going north: on reaching 


cylinders were returned by post to 


there to be dealt with by his own expert typists. 
<-> 
Typewriter men here of late have been giving their 


views on the question of sending out machines 
This is an old custom in this country with mani- 
has killed. Discussions that 


with a view to securing 


general 
on trial. 
fest defects which the war 
are taking place are principally 
such combined action as will prevent this wasteful method 
over and machines are 
] 


being restored when the war is 


once more plentiful. I have already given in these co 


umns during the last few months some expressions of 
opinion from well-known typewriter trade leaders here 
and can extend the symposium this time. 

<—-e-—> 
Hammond Typewriter Co., 


Mr. W. 


very rightly does not see why an individual or firm should 


R. Legg, of the 


expect to try a typewriter before purchasing any more 
than he himself would expect to have a suit, a bicycle, a 
new desk or anything else sent him on a trial of approval 


He points out that the prohibition of imports of machi 


has done more than anything else to bring the trade to- 
gether on this point, and although he regards the prohi 
bition as unfortunate, he expects that much good will 
eventually come from it. Certainly cut-throat competi 
tion has been killed. 
<--0—> 

Mr. A. W. Yancey, of the L. C. Smith Typewriter ( 
also declares that it would not-be desirable to re-estal 
lish after the war the custom of sending machines out o1 
trial He reminds us that the custom is an old one 
was established many years ago when the value of the 
typewriter was an unknown quantity for the general 
public. It was necessar onclusively to prove to the 
prospective purchaser, in many cases against his wishes 
that the typewriter was a good investment. The only way 
of doing this was to give him free use of a machine until 
such time as he decided either for or against it Chis 
custom was dreadfully bused in the end Every 
knows the typewriter nowadays and it can no longer 


regarded by the business man as a freak affair to 


dled gingerly and carefully tested before purchase 
<—e-—> 
Mr. J. F. B. Bowden, of the Monarch, also argues along 
the lines that it is no longer necessary to prove that the 
typewriter 1s quicker, cleaner and more legible than the 
pen. He is against the old custom being revived. Fur 


thermore, he the risk (and this is by no 


means a slight risk) of placing machines with firms 


points out that 
and 


people not financially sound would thus be eliminated 


saving to typewriter 
1 


and, besides, it would mean a huge 


companies both in time and money. He properly declares 


that co-operation on the part of leading typewriter com 
panies will be necesasry in this country, but he advances 
towards that end the fact that there has arisen 


In the early days a 


a different 
type of typewriter customer great 


deal of persuasion had to be used and this is no longer 
the case 
<-> 


Mr. R. T. Nicholson, of the Remington, says that on 
theory there is no case for sending out machines on trial. 
The need was pressing twenty-five years ago, but has now 
ceased to exist. He comes down flat-footed and declares 
that the idea of a large number of customers in getting 
machines on trial is to use the trial period as a means 
for postponing payment. At the same time Mr. Nichol- 
son, despite his theoretical acquiescence of the “no free 
trial” idea, fears that it will be a strong temptation to 
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the salesmen to submit machines tor tria Rightly o1 
wrongly, he declares the salesmen believe that he who 


gets his machine in first is likely to secure the business 


Therefore, the only way out would be a joint movement 
among the typewriter companies in this country to put 
an end to this and other wasteful practices prevalent in 


the typewriter business. 
<-> 


M 1e Smith 


Harrison, director-general of t 
that 


trial system in the past and it should be possible 


r. Opencer 


Premier, all the companies have been sufferers 


says 
by the 
for common sense to prevail new and for the rival com 


panies to agree that in the general interest the practice of 
placing machines on trial shold be either discontinued or 
kept within very reasonable and clearly defined limits 
<--> 
M M. Bartholomew, managing director of the Yost 
here, declares point blank there ought to be no such thing 
as free trials. He urges that if the typewriter companies 
would agree to this course of action it would free th« 
companies from a heavy expense and might in the end 
be one of the means by which typewriters could be sold 
more cheaply With a little combination and under 
standing among the typewriter companies after the wat 
this ought to be possible, and while he hopes that sucl 
irrangements will be made, he has doubts 
<~e-—> 
¢ eneral manager of the Oliver strikes perhaps the 
only conflicting note, and that a very general on He 
is a little doubtful whether it is possible to get general 
reement as to dispensing with the practice altogether 
He might, he declares, defend the system, provided that 
the chine was lent for not more than, say, three days 
which is enough time, in fact, for the possible put 
cha r yr his stenogra] her to test the machine out to 
see whether it would suit the particular operator Is 
connection with it there would arise such questions, he 
Says, as arrangement of keyboard, general facility o 
mat ition, speed, manifolding power, capacity for writ 
in really good stencil, and so on 
<--> 
Mr. W. J. Richardson, governing director of the Bar 
Lock, thinks that at first sight his answer would be dead 
against free trials, but that if the matter is looked inte 
from all sides there might be something to be said tor 
the practice If a company wishes to extend its trad 
ar those who are users of any other 


says the simplest and most 


+} 


of nvincing e probabie customer is to place a ma 
chine in the hands of that customer for practical test 
Still he would strictly limit the time He declares that 
one eek 1s lite sufficient and that the al S¢ of the sy 
te ‘ he trial is prolonged r er te 
<—e---> 
M Benne Harris, of the Visible Vriting Machine 
( eave that R mipanv Ss experience 1 the past 
heen that any ttempt at co-operati iction on questi 
s sort ignally failed among type 
< d there he leaves the quest 
<--> 
N ae nanagine direc t Underwor 
“> He preferred not t e any expres 
“ onini either for or avail i. vm tion ah ‘thy 
re t l¢é 
<-> 
P OVE ews seem to cover the t nd pretty fulls 
rom all sides, and it may e news to readers it 
America that the free trial system has had such a vogue 
in this country and is taking such lot of beating out 
The great thing wanted to cure it is an understanding o 
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hampering restrictions, between 
when this under- 
it can profitably be extended to 
other isiness where waste of time and 
money are still compulsorily enforced owing to the pres- 


a broad basis, without 


the various compan Furthermore, 


standing is arrived 


brancl es 


ent non-existence of such an understanding. Practically 
all the men occupying leading positions in the typewriter 
trade here see the difficulties of this*lack of co-operation 
and regret hey ld like to secure that this state 
of affairs ild be reversed and they evidently hope 
that, as a result special and peculiar conditions of 


the time rangements to this end will be hurried up. 


Chilean Market Conditions. 
review of an interesting book- 


The following is a brief 


ton ' | 


let entitle Chilear rket for Paper, Paper Products, 
Robert S. 

and 
studious investigatior trade opportunities in the South 
s published by the United States 
Mr. is 


been 


and Printing Machinery,” by Agent 


complete 


Special 
Barrett Phe ookle s based upon a 
American repub 
whose home 
appointed commercial 


Suenos Aires, and 


Department f Cor erce Barrett, 
\lexandria, Va ha ist 
he to the Ameri Et 
als t as the War Trade Board’s representative in 
\rgentina. Previous to the investigation covered in the 
Mr. Barrett 
erience in the newspaper, print- 
Latin As 
ly well equipped to act as the 
at 


atta iDassy at 


vill 


report Viti | ire here 


concerned, 


in America. 


siness 


lomat”’ the foreign capital. 

yr the purposes of his investiga- 
Republic of Chile into three 
where are found the valuable 


Mr irrett divides the 
itrate one 


ate—an arid and desolate country running 
The 
the 


central zor the only one of importance to trade, as it 


from the Peruvian border to the port of Coquimbo. 
their important cities, form 
ing center and contains the great bulk of 
[he southern zone is heavily wooded and 
whites. The total population 
and one-half millions, but at 


practically ninhabit y 
oO the sunt? sa t tonree 
iy sufficient imported goods to 
the exporter. 


nitrate trade of late, 
shipping center, a city of 
has a population of 40,000, 


imports 


of the 
ate 
onsidert e importa ind it 


md i 


ve me pers an ve printing plants, and 
news print and wrapping paper 
with a population of 50,000 is 
northern Chile and its paper 
t $110,000 yearly. Several cities 
with the possible 
nt portunities there. Then comes Val- 
population of approximately 200,000, the 
principal port on tl vest coast of South America, and 

ng center in the country, through 

nt of the paper imports of Chile 


the mos I ortant \ n 


mentioned, 


rit il paper importing houses have of- 
ces it th this ind Santiago, though the former 
has better shipy ties and does the larger volume 
has b’g daily papers, a 

d many large printing establish- 
the largest con- 


three 


which is 


ments ; the itter ot 


Central Railway between Val- 
araisé Sant ire described as probably of not 
American 


warrant stop-offs by 


salesme! Santiag with its 400,000 inhabitants, the cap- 


“us a commercial, literary and 
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educational center and a number o. thriving publications 
and printing plants are to be found there. 

South from Santiago, on the Central Railway, through 
the principal agricultural region of the country, several 
Among these are, 


towns of importance are reached 


Talea and Concepcion, (the third largest Chilean city and 


an important consumer of paper). In southern Chile are 
Valdivia and Punta Arenas, the former settled by Ger 
mans 

Mr. Barrett goes into the economic situation of Chile 


and says that although business was completely paralized 
by the outbreak of the war, the end of 1916 saw trade 
again established at a high level, and today Chile finds it- 
self in a position of great economic strength,—a posi- 
tion which bids fair Of course there a 
great demand for the country’s principal articles of ex- 


to continue is 


port; copper and nitrate. 
trade 
the 


Foreign 
Barrett, 


tabulated presentation of 
statistics for 1913-'14-'15, by Mr. 
statement that paper products of various kinds used in 
Chile, amount to approximately $3,800,000 in value per 
annum, of which $3,000,000 worth is imported and the 
the This gives an 
one dollar, 
capita con- 


Based on a 
given is 


remainder manufactured in country. 


annual per capita consumption of about 
which is far in excess of the combined per 


of the of South 
America. Although 1916 
ports were not available at the time of making the re- 
port, the total value of imports in paper and paper prod 
ucts during that year, was $2,929,209, of which $1,025,670 


countries 
the 


sumption other west coast 


complete figures of im 


worth came from the United States. 

to Mr. Barrett, 1913 the 
prosperous years Chile ever known, that 
Germany sold Chile 55 percent of its total paper imports, 
Great Britain 14 per cent, and the United States, 13 per 
cent, France 5 per cent, and Belgium and Spain each 4 


According was one of most 


has and year, 


Price and service are given as the reasons for 
And although 
paper credited 


per cent 
Germany's control of 


than 


paper trade. 
one half of the 
made in Germany, that coun- 
the 
paper 


the 


probably not more 


to Germany, was actually 
try's efficient organization for export business, and 
great buying of the 
houses, enabled Germans to quote lower prices than their 


power Hamburg wholesale 


competitors. Some of the factors which are given as 
responsible for the showing of Europe 
the United States, 
better shipping 
active selling campaigns; 
the 
tion to detail; 
peans engaged in the paper and printing trades 

With the cutting off of German competition, importa- 


with the 


as compared with 


aré Lower prices; longer credits 


and lower freight rates; more 


willingness to produce the goods 
atten 


facilities 


desired by consumer; better packing; greater 


influence of European colonies and Euro 


tion from Norway and Sweden began and trade 


United States simultaneously was remarkably increased 
The Scandinavian trade is built for permanency 

Mr. Barrett believes that although much American pa- 
per has been taken by the Chilean market in the past 
three years (due to abnormal conditions) “the outlook 
for the increased sale of American paper is not prom- 
ising.” He says that the Chilean dealers are imbued with 
the belief that American manufacturers have taken ad- 


vantage of the unusual opportunity to raise their prices 


far beyond those justified by conditions. Further than 
this the American has, according to the belief of the 
southern dealers, substituted goods other than ordered, 
paid scant attention to packing and insisted on cash 


These things have caused him to lose rather than gain 


prestige. And these conditions must be remedied before 


the American paper exporter can hope to gain and hold 
South The writer rec- 


the trade of American importers 
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ommends the establishment of a printer's supply house 
that would carry a stock \merican paper for 
the small buyers. And even though such a venture prob- 
ably would not be a financial success for several years, he 


of sale to 


ventures the assertion that it would pay and pay big 
eventually. Then too, Mr. Barrett believes there is room 
in Chile for four or five representatives of groups of 
American manufacturers—Americans “who know the pa 
per trade thoroughly, speak Spanish fluently, and are 


competent salesmen. 

After thoughtful recommendations touching on packing 
and shipping, the report goes into detail with reference 
the principal printing, lithographing and publishing 
concerns Chile. Their equipment, volume of business 


and other interesting data is given. Then data 


to 
in 
f« lows 





Piero Castelli della Vinca, European Representative of the Rex 


Typewriter Company, Is Now a Soldier in the 
Army of Italy. 
on the market for particular lines of paper—news-] 
wrapping, et The book concludes by taking up th 


market for printing machinery and supplies, with the oy 


portunities presented in Chile 


; 


Classified appendices give publications, printing offices 


and paper factories; printers and lithographers; pape: 
box, paper sack, and card board factories in the prin 
cities of Chile 


Typewriters for Siam. 
of $24,885 were imported 


31, 1917 


worth of 


Typewriters to the value to 


} 


during the The 


ending March 
$21,831 
17 


Siamese type are especially 


Siam fiscal year 


United States is responsible for these 
fitted with 

found practical to represent 
wel symbols, and 11 diacritical 
punctuations, of the 


a standard keyboard 


imports. Machines 


in demand, having been 


the 44 letters, 


arks Ol 


seventeen vi 
signs and n Siamese alphabet, 


hy certain combinations or 





Foreign Trade Reviewed — 
A Digest 


Being a Resume of a Number of Articles 

Written for Office Appliances During the 

Last Two or Three Years by Men Who 

Are Active in the Business of Their Re- 
spective Countries. 


MERICANS generally have distinguished themselves 
in the development of their own country 
upbuilding of domestic business; but thei 
} 


success in the 


foreign field—if we except certain shining examples ol 

policy—has been indifferent. And indifference is the 
ct ( term, for the business houses this country 
have, as a rule, been so preoccupied with the increasing 
demands of the domestic market that they have not ap 
preciated the importance of the foreign trade which was 


the door. That which does not en 


literally knocking at 


gage the interest and commend the best talent of business 
nen is not well done, but we are beginning to awaken t¢ 
he true importance of the demand from abroad, and while 
‘ontinue to make mistakes, we shall be learning 

and we shall not make the same mistake twice in the same 
place We recall a shipment of typewriters once sent to 
India. It was ordered shipped to a certain port wher: 
the machines were to be distributed for Government us¢ 
However, the exporter found it for some reason mor 

! ent to ship to another port When the machine 
iT they ere transported by rail clear across India, 

( in expense of several dollars per machine, ani 
v he rally down at their destinatior he ost 
t] ransport: and handling had eaten up all ‘ 
profit in the transaction, leaving the agent nothing but 
loss If the directions had been carried out as given, the 
machines would have avoided the costly rail shipment ar 
the extra handling 

Another thought is appropriate here The represent 


house traveling in a foreign country 


Ame rican 


than 


r fan 


man—he is ex-ofhcio the repre 


musiIness 


\merican people. By his actions we are 


sentative of the 


judged His standards in the minds of the people |! 

mee become standards. If he is a boor he spreads 
the impression that Americans are boorish. If he is intem 
perate—then Americans drink too much! If he ts dis 


honest, underhanded—then all Americans are of the same 

stripe! Wherefore it is a matter of patriotic duty as well 

as sound policy to send abroad no man who cannot qualit 
able, courteous, educated gentlemer nd S 
business. For, by him we shall be judged 

, f ‘ 

\ \\ B Buenos Aires nts out that whe 
one is asked to pay spot cash for goods not yet shipped, 
nor even made up in the factory, the demonstration of 
the lvantage ust be extremely concl else thers 

no sale It 1s not an otnce | ndertaki t 
sell goods under such circumstances Argentina is more 
tha even thousand miles away from American manu- 

centé 1 demands as salesmen men of judg 
mé tact at rsonality, speaking the language of the 
( t Jar 1917 
* * * 

J. G. Lardent Buenos Aires says that while American 

1s s since the war has increased at marvelous rate, 
it cannot hold unless something is done to improve meth- 
ods and reve the wrong executior 1 He com- 
plair S t] at too otten roods cone imp} perl Da ked to 
withstand the rough handling to which sl nents are sub- 
ect S \merica.—January, 191, 


PP. 
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Australia 
George C. Carter of Sydney says that to succeed in Aus- 
tralia one ist have patience, perseverance and a thor- 


ough knowledge of his line 


quirements Che tim 
uary, 1917 


as it applies to Australian re- 
get established is now.—Jan- 
* * 


Sydney says that easier terms of 
30, 60, 90 or even 120 days, would 


Charles H. Tremlett 
credit. such as drafts 


iid in business between the two countries.—January, 1917. 
ora 

John Roger of Rio de Janeiro believes that the best wa 
for the average manufacturer to conduct business in Sout 


special representatives from the fac- 
untry and making periodical trips 


America is through 


tory residing in the co 
home to confer with the company. He should be a man of 
tact, with the social faculty, and should be vested with 


power to grant reasonable credit terms at his own discre- 
tion. In shipping goods to Brazil care must be taken that 
consular invoice, which docu- 


, 
no mistake is made in the 


ment is decisive Mr. Roger made a plea for direct ship- 
ments and for a better understanding of South American 
requirements January 1917 

« . 


Charles H. Pratt of Rio de Janeiro advises intending 


xporters to visit So \merica and spend at least two 
veeks in each country In replying to a letter from 
abroad answer sp cally every question in it. Quote 
prices, give weights in kilograms and dimensions in centi- 
meter Quote f. o. b. New York or other shipping ports, 
not f. o. b. factory. Correspondence for Brazil should be 
in Portuguese, if ps Srazilian importers pay in 60 
to 90 days after the receipt of the goods. Fill orders 
promptly and carefully and ship promptly. Having. se- 
lected a satisfactory dealer, stick to him. Notify him of 





increased prices by as far in advance as possible. Do 
not let one your own men go abroad and select a fat 
territory some resident dealer has worked up. The time 
to establish South American business is now—not after 
he war | 1918 
ritts | Indi § 
Jose R. Cum: s, Trinidad, suggests that if export- 
{ ply a as ordered, they should not sub- 
titute others unless authorized to do so. A thorough 
understanding between the parties to an exporting and 
importing business is most desirable-—January, 1918. 
* 
George S. Huggir rites from Trinidad of the impor- 
ince oO Lining outset a competent and reliable 
general re sentative who understands the customs of 
the count In the British West Indies, Central and 
South Ameri one can have no better asset than the con- 
lence « opl He urges care in preparing ship- 
lents; exactness it li orders and a spirit of compli- 
ance with the reasonabl customs of the country.—Jan- 
ary, 1917 
mary | 
I. Cant tf L: is points out that the most de- 
irable | ess results from granting the best possible 
cilities te { lit and otherwise, and that there 
little risk in doit n the Canaries since, notwith- 
tanding | rd t s wrought by the war, not a 
t yrded.—January, 1917. 
J. Arci < \merican trade cannot be put 
ntil manufacturing deficiencies 
e 1 standards with respect to the 
ies nted to | ss men are adopted. America 
olds it hands t merce of the world, and when 
é t li I will exert every effort to regain 
hi It is up to A rica to strengthen good will 
is gained.—January, 1917. 
ess Colom! ys that Ceylon is not a manufac- 
ly articles in this line which are 
ting of rniture in teakwood, which re- 
the 1 ges of tl white ants. The climate, too, is 
ture 1 easoned to withstand it.—Jan- 
fa 
\ of S J advises American houses to 
nt in ea ne of the Central American repub- 
y h ell him plenty of advertising matter 
nted in Sp: I nd support his efforts with sincere 
peratior Janu 1918 


(Continued on page 117.) 
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in South Africa 


28 
The Situation 


Being an Interesting Discussion of South 
African Business and the Conditions Which 
Have to Be Met by Men of This Section— 
By R. L. Esson of R. L. Esson & Co., 
Printers, Manufacturing Stationers and 
Loose Leaf Specialists, Johannesburg. 


| : ' ; 


d, ts one of the mos 


Africa. They push 


tml 


Vote R. & / sson cr Co l 
solid and progressive houses in S$ 


, 


uin 


their business with an effectiveness and vigor which many 
another concern would do well to emulate. A few years ago 
desiring to add a line of American loose leaf devices, they 
Sent a sum of money to a friend in this country, directing 


him to purchase for them samples of the ten best loose leaf 
lines which, in his judgment, could be sold in the South 
African market. This he did, with the result that from the 
ten lines submitted one was selected which the company 
adopted and pushed. We believe that this is a bit of enterprise 
which is several steps ahead of that of our own dealers who 


might wish to try out a field 


USINESS CONDITIONS in this part 
1917 as compared with 1915 and 1916 


Che market is short of many 


neu 
of the world in 
are satisfactory 


from a profit point of view 


lines, thus causing some restriction in trading returns; 
but on the other hand there has been more co-operation 
ameng the trades through the agency of association 
which has been beneticial. Every now and again, espe 
cially with dull business, some members act dishonorably 
and they are able to do so with impunity because the 
Association is unable to inflict any penalty 

We attempted to get the wholesale houses to work 
with us, and to refuse to supply any house named by 
the executive after careful inquiry as having infringed 
agreement, but this they refused on the score mainly 
that others might he induced to open up in competition, 


who would not be bound by the Association. 

\s a result of this refusal two or three houses were 
enabled to stand out of the Association with much bene- 
fit to themselves as far as volume of business is con- 


cerned, The large buyers realized that it paid them to 


encourage trade with firms not in the Association and in 
many cases paid more than the Association price to en- 
courage competition 

On account of the restricted shipping facilities and 
uncertainty of supplies, more use has been made of the 
wholesale houses and I consider were they to act in 
the way suggested a very real benefit would accrue to 
the trade generally. The wholesale houses have the 
power to enforce a selling price that would adequately 
recompense and enable the trade as a whole to main 
tain a better standard of life, and give their children a 
better education. 

Typewriters. 


No 


today in this country could maintain a good position from 


Sales for 1917 have decreased considerably house 
The principal machines sold here are 
look to 


office furniture and supplies for their chief income 


typewriters alone 


houses who other office machines, 
\d 
ding machines and cash registers are their main source of 
The Yost 
typewriter for their present contract beginning this year 
holding all the 
typewriters which are best known to the people of the 


Africa, 


handled by 


profit Union Government has accepted the 


and good for three years Practically 


United States are to be found in South and, with 


one or two exceptions, those machines which. enjoy a 


leading position there are leaders here 
Ihe decrease in the sale of typewriters in this country 
is due, perhaps, to economy on the part of buyers, and 


to stock-takinge discoveries which have brought into use 
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machines discarded in normal times. There is no doubt 


that the country has discovered how overstocked it was 
The standard style of typewriting machine sells today 
at $180, foolscap size 
Loose Leaf Devices. 

As the first loose leaf house in South Africa I am inter- 
ested in all that pertains to loose leat 

The market is steady, with a tendency to increase, but 
at prices considerably lower than in the past. I intr 


duced the Dade many years ago, which was purchased 
by a London firm from the American inventor 

The largest single orders for loose leaf devices which 
have been booked in South Africa have gone to a com 
pany at Kalamazoo, Mich 

We, being the patentees in this country, are put 
the market a new binder with a binding margin of one 
inch or less and this appeals to users on the score of 
economy in paper The back is arranged so that the 
book when open springs up nearly flat like a well-bound 
account bool Patents have been granted in this try 
and are being applied for in America and in Britain. The 


binder holds one or two equally well with a larg 


ber of sneets 


We also introduced NM ore s Modern \letl ods il d the 


5x8 size quickly supplanted the card index for very many 


purposes. This system has a large sale throughout South 


\frica. The parent company is the John Connolly Com 
pany 

Post binders have become very popular and we manu- 
facture many special metals at our own factory 

| think the future of loose leaf lies along the line of 
combination with an adding machine system, the loose 
leaves being held at the operator’s side in a cabinet on 
a wheeling stand 

Adding and Calculating Machines. 

These are increasingly being called for. Some of the 
most popular calculating machines cannot be had today 
and I understand that none of the machines placed on 
the market since war have been entirely satisfactory 

The Brunsviga was perhaps the most reliable Re- 
cently I examined a special Burroughs for a large bank. 
(his machine will post current ledger and make pass 
book entries at the same time \t any moment the debit 
or credit balance of an account can be shown I think 
something like forty headings can be printed 

Duplicating Machines. 

Two well-known machines of English origin—one sold 
here by the Remington Company and the other by the 
Yost Company—cover the bulk of the sales in this class 
ot machines. Supplies seem to come forward without 


difficulty and the inks seem to be satisfactory Machines 
sell for $120. The Ameri ikes of duplicators do not 
seem to have attained as yet much of a foothold in this 
market For reasons already stated sales aj pear t be 
restricted 

Addressing Machines. 

Machines this class have not enjoved an active sale 
Iwo of the best known American machines, o ide 
in Chicago and the other at Cambridge, Mass., are heard 
of more often than others 

Typewriter Ribbons and Carbon Paper. 

There 1s a steady sale for this class of goods Price 
figures largely in the matter of carbon paper now-a-days 
Some two or three years ago the best carbon sold at $6 
to $7 per box of 100 sheets, but the ruling price now ts 
from $3 to $4.50. Most firms run their own brand An 
American brand that formerly had a large sale is hardly 
heard of now \ few years ago it was most popular 
Until recently another American brand was also a good 


that is being repla¢ cheaper makes 


seller, but 


bulk of which come from Britain. The governmer 





tract is held n English manutacturit house 


understand this yntract is one 


Office Furniture. 


The offer rniture lines manufa 

( iti y and the metal furniture made 

larg oncern at Jamestown, N. Y., are prominent inethe 

mat t ere ( heavy cost oft gy ¢ he 

wit! the h gl é pense oft handling, es Mice 

sl é portation charge uunts to t 
10 er cent the f. o. b. value S | s col 

T tnt years an t \ ' 
ererenc( has s 

( T t 0) ) ~ tr T< 

! ‘ \ 

| is asing demand for e desks, e 
chairs, et it nobody specializes in these lines 

Voice-Writing Machines. 

three attempts have been 1 e to get est 
mi ines going in this market. but wit ut success. Some 
of the merchants have them, but they seem to have fall 
inte sus ibly they have not been in proper ds 
or perhaps they do not appeal to th ritish ter 
ment 

Office Supplies and Stationery. 

Steel and brass items are difficult to obtain; but othe 
wise there is tle to complain about Most Americar 
houses have English branches or agencies in England or 
subsidiary companies from whom supplie ire imported 
Business is normal. Little progress s beer ud 
in « es ufacture of stationery lines with excey 
tio the | er houses, who make p some of their 
own lines previously imported and one large house who 
has been ruling and padding stock at the coast ligh 
cost d ine t labor militates inst competitior 
with Iporte les as well as the low revenue duty 
which affords little or no protection 

Wrong Policy. 

I have not experienced much policy, which is perhaps a 
wri ol wwever, it 1s sometimes forgotten whet 
looking at the irea of South Africa on the map that it 
very sparsely pulated, as far as whites go In 1914 
total populat whites of all ages was 1,368,959. which 
works out at out three souls per square mile, m«e 
women and hildren According to accepted methods 
this w 1 not represent one white adult per square mile 
Of this population a large percentage would be farmers 
who need no stationery to speak of. 

Not We frequently made referer to th par 
ness with which me of the large area f the world ar 
populated. Inattention to this matter has led TT] {mericay 
cor v] ht to tow better w ” nds 
zt h itis w } for their foreigy ts t ( , 
re { rms with prospective repr , throad 
putting forward stipulations for quara 1 purchas 
stop tt ) the spot loz 049 ? } t/ real 
con lift 5, a f f ilatt N and huyo ’ gr ma 
such as South Africa and Australia, for tan for ’ 

t j nelu hat thetr actual buyin zk Yr 
office equipment 1 ncerned ts less than that of cities 1f 
pr f population in th ‘ti 
| ? 1h reaan 1 l 1 , ma 110 
f ui to sell goods the { leed { 
im ft portar fis a tstake tft ” Lf fa uti 
{frican d , rantee to purchase mor r even as man 
in a year as one would expect al merchant in th 
city of Philadelphia to dispose of. In the latter case the dé , 
has entr market which draw nly from th 
ttsé t from populous areas surround it, wherea t] 
former case the dealer caters to a popu pproximta 
equal to that f ? fmmerican city pr , ut itter , 
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an that of the United States. 
ve advertising which appears 
ls is a wrong policy if the article 
nd I have found on two or three 
[ know also that some of your 


t; 


inted with agency results, but 
due to reasons already 
would consider it profitable 
South Africa outside 
Pretoria, Durban, Port Eliza- 
Kingwilliamstown, 


re } e 
wns in 


amstown, 
Dishonesty is a wrong policy 
practical experience of some 
the part of a typewriter com- 
sales manager to clear up 
was clear 
would be a 
that case 
was the 


ding Our 


that it 
States 
two 


case 
informed 
in the and 
bably years. | 
1 It is a curious experience 
see the best of the American rep- 
is account we get a wrong im- 
en and methods. 
aid something with regard to 
tatives abroad should be picked 
st character and attainments— 
men who can meet other men 
right and not the wrong impressions 
thods. Our sales representatives 
salesmen—they are our am- 
peech and conduct form practically 
which the foreigner can judge of 
is. Heaven forbid that we should 
f the men who have misrepre- 
intry in To send 


r the work is not only poor busi- 


; fian 


other lands! 


Export Business Advice. 


ing 


rtt 


the outset 


have little to say. 

discount sometimes given to the 

wrong policy on moral grounds. 
t over; others refuse it. It may 

faith in handing it over. It is 
gent to do justice to his principal, 
confidential discount and the 
firm offering the dis- 
value. I presume no 
wship at any time offers such a 


rs a 


likely the 
le of less 


rer often loses a first class agent 


refuses to be bound by con- 
which often too exacting. 
ideas of business in this coun- 
should be based on smaller quan- 
ndition psychologically to exceed 
e far This happy con- 

ided always you get the right 
should deal direct 


are 


below it. 


the factory 


getting bedrock terms when he 


‘ . 7 
es agent in same town or at New 


method of selling and obviously 
It is needless to say that goods 


turer has a line to sell in South 
uld he to get the goods upon the 

ctively as possible. To this end, 
ern available to be his agent and 
quantity of goods, without 
d fast contract to sell a quantity 
Indeed a concern which 


nable 


ing an agency to the best advantage 
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wil! not undertake to dispose of more goods in a gi'en time 
than the market will absorb through the usual channels of 
trade. It is of the highest importance to place the machine 
in the situations they belong, building upon a solid 
foundation and making haste slowly, knowing that business 
once secured on solid merit and sound business principles 
will continue as a constant source of income as long as the 


where 


market remains 
“Average quality” as an excuse for short quality is not 


a satisfactory excuse. Another difficulty is the settlement 


of just claims. The American manufacturer does not 
readily concede allowance even when he is directly at 
tault. At this end we have to meet our bills at due date 


and wait months for adjustment and probably have a 
haggle over expense such as freight, duty and railage 
which are not refundable, besides the expense in return 


ing the goods. 


Sweden Develops Own Resources 


A Communication from Ragnar L. Jeans- 
son of Kalmar, Sweden, Manufacturer of 
Oleomargarine, Commercial Oils, Etc., 
Upon the Remarkable Advance Made bv 
the Swedish People in the Utilization of 


Domestic Resources. 
Note —Mr. Jeansson visited the United States in 1916 and 
called on Office Appliances in November of that year in 


company with Bruno Kassman, one of the well-known office 
equipment men of Stockholm. The principal object of his 
visit to Chicago was to look over the plants at the stockyards 
and examine American methods of manufacturing various 
fats and oils into food and industrial products. While not 
connected with the office equipment field, his position as a 
manufacturer of products essential to the welfare of the 


people of his country makes his observations of much inter- 
est—H. W. M 
HE comparison of business conditions at present 


T 


lieretofore 


with those of 1915 and 1916 discloses great changes. 


Sweden has not understood how to tind and 


develop at home resources and products which lie at hand, 
having formed the unfortunate habit of buying everything 
abroad: but the the attitude the belligerent 
nations have taught us to use our own raw materials, and 


war and of 


to find in our own country what hitherto we have pur 
chased from beyond our borders. I could mention great 
numbers of articles, both large and small, which we have 


commenced to produce since the war, but will confine 
myself chiefly to comment upon those products in the 
manufacture of which | am directly or indirectly inter 
ested 

We will take up at tirst the fats and oils, great quanti 


ties of which we formerly bought from the United States 
used but a small proportion of our 


Before the war we 
own animal fats for human food, but now every kilo is 
gathered and sent to our factories for purifying. lurther 


more, the farmers have now commenced to plant several 
kinds of oil-seeds, such as rape seed, flax seed, sunflower 


seed, etc.* Factories are being built in Sweden for press- 


ing these seeds and extracting their oils for the manu- 
facture of oleomargarine, using the residue as food for 
cattle and other livestock. I hope that in a few years 
we shall be able to produce all our vegetable oils. The 


) has been 
Our 


importation of grains (wheat, barley and maize 
prevented for reasons which we do not understand. 
government has supported our farmers by the establish- 
ment of minimum prices in order to get as much new oil- 
producing products and grain as possible under cultiva- 
If we take into consideration that only a small part 


tion. 
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of 447 864 kilometers)? has 
hitherto cultivated, but that a 


can be made to produce food and forage, I| believe it will 


our large country | square 


been much greater area 


not be many years before we shali be able to produce 
all the grain we require for our own consumption and 
even some for export to Norway if the war continues 


or importation is prevented as at present. 


As to forage products or feed for livestock, there has 


been organized in Sweden a big company for manufa: 


turing, under patent, good and nutritious stock food fron 


wood pulp by means of a chemical process. Hitherto no 


one has paid any attention to the roots left after clearing 


portions of our forests; but today these roots are care 


fully gathered and reduced in an economical way to tat 


turpentine, paraffin and other materials. The tar is after 
ward refined for lubricating oils and even motor oil 

Last summer I used this oil for a motor with good results 
Furthermore, we have utilized the power of many water- 
ialls for the production of electrical force From the 
sulphite-lye we make several products, such as mot 

spirits, etc., and we calculate that by 1919 we shall be 
able to manufacture all the motor spirits we requir 


Instead of petroleum lamps we now 


The carbide is made 


shall be able 


home consumption 
use millions of carbide lamps 


scale in Sweden, and I believe we 


large 
a few years to export it to Denmark, Norway and Hol 


land. In a few years we shall find that foreign coal has 
been replaced in Sweden to a large extent by Swedis! 
peat and electrical force [ could mention many ot! 
things which heretofore have been imported, but wl 


today are produced in Sweden either directly or throug] 


the utilization of raw materials produced here How 
ever godless, awful and iniquitous this war has beer 
11 has taught us to rely upon ourselves and _ not 
to expect anything from other countries, and as a Swede 
| hope we shall not only be able to provide for ourselves 
but also in a few years to export a considerable part of 
our natural products ready for the market and not as 
row in a half-ready condition. 

I am of the opinion that the people of America, whicl 
we have always regarded as a free and practical natior 
and particularly the large business interests—should t 
have permitted their government to treat their customers 


Had 


come 


representatives 


here they would 


in Sweden as it is now doing. 


vour powerful business interests 


lave found what Sweden imports and what goods Sweden 
has given guaranties not to export, but only to cons 
them at home. The United States has hundreds of thou- 
sands of friends in Sweden, who regret the present sit 
tion. 
Vot here ts no Amer n who does not regret that 

a national policy which arose out of the exigencies of the 
most dreadful war in history should have brought upon us 
the resentment of certain neutral peoples; but before resent 
ment becomes indignation, tt would surely be well for our 
friends in Sweden and elsewhere to understand that th 
nbargo ts directed at the enemy and not at our friend 

e have attempted to ma provision for the necessit 
neutral nations contiguous to the war area. We do not want 
1 single Swede, or rwegiar r Dane or Dutchman—man 
woman, child or domestic animal—to go hungry for 

f anything we can provid We have attempted 
the necessary provision for the people of neutral intr 
The people of America are today saving millions pour 
of grain, meat and sugar their own indizidual 
untary self-denial that the people of Allied and neutra 
tries may not suffer famine t is not our fault t ‘ 
defending our right to live, nor is it our fault that x 
the ships to transport the products we wouid like t nd 
the places which sometimes need them before u% In t 
there. We expect the government f neutral countries to t 
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as alert to protect the interests of their own people as we 
ar. protect America, and we look with decided approva! 
upon any development which tends to make thew people 
tronger, more independent and more self-supporting. We 
0 permanently prosper in a dependent world. There is 
nothing in our philosophy which teaches us that we must 
enchain any people to the wheels of our industrial chariot. 
We want no eas mmercial victories. When we cease to 
in a world of men we shall cease to be men. If anyone 
wr resentment, let him loose itt at the Central Empires 
ch hypocrisy and savage greed have brought this war 
up the world. Let it be understood now and forever that 
‘ 1 Germany victorious, Sweden will retain her tndepend- 
n nly so long as she is too poor to tempt the German 
rors from r lures H WwW. Vv. 

\ Swedish firm in the office machinery trade tells m«¢ 
that owing to shipping difficulties and the obstacles in 
the way of obtaining licenses, the market in foreign ma 
chines has been at a standstill during the present year 

1917 This applies to typewriters and, in fact, all office 

equipment commonly imported into Sweden. The same 

thority states that factories are now being erected in 
Sweden for the manufacture of typewriters and other 
< ce machines. 

“EI rape plant is allied to the rutabaga, but without the 

panded root characteristic of the latter plant Its seeds 

ntair in oil which i ised for many purposes It is ex- 
tracted under pressure and the residue may be made into a 
cake or meal for stock food. The leaves of the plant are val- 
ible s sheep er and properly treated make palatable 
d The oil wa ymce used in India for illuminating pur- 
is now largely employed for lubrication and in the 
re o ! rubber The author reference te these 

S gests still newer uses 

\ re kilometer equivalent to about ¢f acres ! 

itt ess thar uare mile Mr. Jeansson's observation 

ce the a r land in Sweden under iltivation can 
( be rou translated into square mile with fair 
H. W. M 
Must Impress Yankee Reliability. 

Wigmore, vice-president of Gaston, Williams & 
Wig re, Inc é rters. New York City. writing in the 
oO his ce ny under the title of “Looking For 
vard” has much to say that is worth while with refer 
ne¢ the commercial and industrial situation of Amer 


1s optimisn in his concluding obser 


appears 


Ven St ultivate foreign trade lat ns s never 
We must build up a great and profitable world 
itronage Every advantage is with us Intelli 
rt, guided by equally intelligent persistence, will 
nders We must learn to pioneer Our voun 
st be trained to carry samples of our wares to 
te sections of the earth; they must be taught 
ynquer of world trade is as much a sport 
ll and nitely more remunerative \nd above 
onsiderations we must, by every material means 
enduring onfidence in our methods d f 
So-called Yankee shrewdness must give wav t 
eliabilit 
from achieving our great patriotic purpose 
have learned valuable and constructive trade le 
gh t reful experi nces the r 
will not have been in vain.’ 
Changes in Enemy Trading List. 
War Trade Board announces that the following 


Enemy: 


oved from the 


e bec 
nn, G., Mexico City, Mexico: Klodz & Company 
t \ The name of S Guil 
Lueders & Cia), Mexico City, Mex » has been 


a ga 
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Opportunity in Eastern Siberia. 

The following communication from Simon Rosen & Son, 
Exporters qnd Importe ladivostok, Siberian Russia, re- 
lates interestingly the rtunities for trade and capital in 
that vast land of boundless resources. 


Perhaps every American does not realize that Siberia 


embraces some of the richest territory on the face of 
the eartl eastern Siberia especially. Gold, silver, lead, 
zine and other metals lie hidden in the earth in inestimable 


quantities, together wit lImost unlimited supplies of coal. 


Rich and boundless ests add to the marvelous possi- 
bilities. Yet these resources in this land so pregnant 
with wealth, lie practi untouched for want of ma- 
chinery and capital 

What littl mining is done here is limited almost 
wholly to the pick and shovel method. Imagine what 


with modern machinery! I be- 
the kind of government that may 
Russia, foreign investment will be en- 
necessary to Russia’s development. 
and American capital will be 
ill elcomed. So it will pay the capitalists of 
s consideration to what Siberia 


would be accomplished 


lieve that regardless of 
be established 1 
couraged: in fac 
And American enter! is¢ 


especis« 


your ¢ nt es 
has to offer in the opportunity. 

Inasmuc S bove named firm) have been 
established vostock and Harbin for more 
than ten years, we ar te able to recognize the needs 
of this part of the wor \Ve are particularly acquainted 
witl ( inery and would welcome any in- 
quiries for \ machinery of all kinds, espe- 
cially n ric engineering, etc. Another ad- 
vantage we wish asize with reference to this 
country is the plent i I supply, the source of much 
tw cl ( 1 an I rea 

Now as to the type market. What I shall say will 
be 3 ( erience of twelve years in the 
susiness, during \ time we sold as many as 400 


machines yearly, principally in Primorsk, Vladivostok, 


Nicolasvsk. 
business here and the 


and 
Germany has had t ulk of the 
;erman methods of credit, etc. 
do not think it we advisable to give agencies cov- 
ncies which embrace too much 

they be and 
firms will spend the time 
establish 
machine; nor will many 


circularizing 


happen to rich 


and maintain schools 


r instruction in the use of the 


then Amet n advertising and 


Id be possi mall concerns with a capital 
mia- 


fi rr ten thous bles to handle American 


that goods were shipped 


Or, a 


hines satisfactorily 1 ided 
ten machines. 
the American 
es in larger lots, of, say, fifty, 

banks with whom the local 
The machines would be 
delivered to the dealer 
s he needs thet [n this manner the exporter would be 


of 


ive or 


would be for 


and 


the German method 


re hiv pr { ; was 


calculating devices, office 


re , pet can all be sold in large quan- 
t es iit | New York is impossible for 
cal ba ’ ce money on the faith of a 
mercha é receive goods from abroad; 
er< yt on the buying must be estab- 

e the ntt ein the shipment originates. 
For practical us this country, typewriters should 
e forty-four or for e type bars to produce, besides 

Iphabet, the ! s other characters needed. 
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PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 


Patent Owner Cannot Dictate Resale Prices. 
On March 4 the Supreme Court of the United States in 
of Chicago vs. the American 


the Columbia Graphophone 


the case of the Boston Store 
Graphophone Company and 
Company held that neither the patentee of an article, his 
agent nor the wholesale dealer in such article can fix its 
the hands of the 


opinion of the court was written by 


when article reaches the 
retail The 
Chief Justice White and Justice Brandeis. 


In delivering the court's opinion, Chief Justice White 


resale price 


dealer. 


said in effect that the price-fixing system cannot be justi- 
the the law. “Thus 


“it becomes, we think, unneces- 


fied either under general or patent 
concluding,” he continued, 
sary to do more than say that we are of opinion that the 
attempt in argument to distinguish the cases by the as- 
sumption that they rested upon a mere question of the 
form of notice on the patented article or the right to con- 
tract solely by reference to such notice is devoid of merit 
the the 
upon which the decided cases must rest. 


“It must be apparent that the remedy is to be found, 


since argument disregards fundamental ground 


not in an attempt judicially to correct doctrines which bs 
reiterated decisions have become conclusively fixed, but 
in invoking the curative power of legislation. 

“In addition nothing in the decided cases to which we 
have referred, having regard either to the application of 
the general law or of the patent law, deprives the in- 
ventor of any right coming within the patent monopoly, 
since the cases alone concerned whether the monopoly of 
the patent law can be extended beyond the scope of that 
law, or, in other words, applied to articles after they have 
gone beyond its reach.” 

The foregoing opinion is one of great importance to the 
the country. It 
principle of law about which there has been contention 
But the Court has opened the 


commercial interests of establishes a 
and argument for years. 
way out by the statement that if any remedy is necessary 
it can be had by specific legislation, or words to that effect. 
An attempt to obtain legislation granting to a patentee 
the right to control the resale price of his product would 
open up the entire question of public policy in such mat- 
ters and would, no doubt, be fruitful of much thought on 
the subject. Legislation of this kind would have to be 
drawn with great care and must be specific in its applica- 


tion. 


Gilmartin Improves. 
Office Appliances is happy to chronicle the fact that 
John T. 


Company, San Francisco, is steadfastly recovering from 


Gilmartin, general manager of the H. S. Crocker 


his recent serious illness 





Opens Stationery Store at Williston, N. D. 
Word from Peterson to the t that 
leaving the the 
Glasgow, Mont., to open and take charge of a 


comes Karl R effe< 


he is service of Glasgow Courier of 


stationery 


department for the Williston Herald at Williston, North 
Dakota. This change was scheduled to occur the first 
of the present month 

Williston is a town ve thousand people, in the 


midst of a fertile, well-settled and prosperous agricultural 
district. We 
will be the 
that 


W ell 


and ‘manuiacturing are told that the new 


first formally organ 


The 


stock ol 


stationery department 


ized store in town. Herald con- 


templates putting in a 


Stationery 


selected reasonable 


increasing it as the business grows 


proport 1oOns, 
Mr. Peterson 


ment of the Glasgow Courier for 


had charge of the depart- 


the 


has stationery 


last four years 


Stationers to Distribute War Savings Stamps. 
A sub-committee of the Chicago Association of Com- 
John W 


Childs, president, S. D. Childs & 


Ogren, chairman; A. H. 


Cx = F. E. 


merce, consisting of 
Harris of 


The Carter’s Ink Company; R. J. Magree of the J. W. 
Butler Paper Company, and U. G. Case of the A. B 
Dick Company, is co-operating with the War Savings 
Stamp Committee in organizing agencies for the sale ot 
these stamps. What the committee desires is that each 
firm shall become an agent for the sale of War Savings 
Stamps. This means that application should be made 
for such agency, and that cashiers should arrange each 


day to have a small supply of stamps on hand, to be 


Em- 
the 


supplemented from day to day from the postoffice 
ployes should that the 
endorsement of their employers and that purchases should 


understand movement has 


be encouraged as a desirable investment. 


Those who have city salesmen should instruct them 
to make a general effort to establish similar distributing 
agencies among their customers. To facilitate this work 
a supply of suitable cards will be furnished on appli- 


easy f« Tr 


cation. It should be understood that it is very 1 
any responsible concern to hecome an accredited agent 
of the Treasury Department and to open agencies. A 


variety of advertising matter, including posters and “For 
Sale” 


War Savings 


cards is readily available upon application to the 
Committee 


Mr. Ogren, chairman of the above named sub-com- 
mittee, is the chairman of the Chicago Stationers’ Asso- 
ciation. His office is at 1047 Conway Building, Chicago 





Walter F. Thielke and E M 


Fred. W. Thielke, Jr., 
Weischbert of Milwaukee, Wis.. have incorporated the 
Thielke Stationery Company with a capital stock of 


31.000. 
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New Pacific Coast Company to Direct Noiseless 
Typewriter Sales. 

[The Noiseless Typewriter Distributing Company has 
been organized to devote its entire efforts to the direc- 
tion and development of the distribution of the Noiseless 
Typewriter on the Pacific Coast. To this end the new 
company has prepared to extend the best service pos- 


sible in all departments. General offices have been estab 





J. G. Tavares, President Noiseless Typewriter Sales Company 
of California. 


lished in San Francisco at 595 Market street, in the hear 
of the most important business district, with three 
branch ofhces locate in Portland, Seattle and Los An 
geles, each of which is completely supplied as to stock 
service and equipment, and each having a mechanical de 
partment in charge of a factory-trained expert. The in 
stallation service department of the new company will 
be in charge of Miss M. Bartlett from the home office 
in New York. who is well known among the typewriter 
users in the Wall street district Miss Bartlett is a thor- 

















S. L. Hooper, Vice-President of Noiseless Typewriter Sales 


Company. 
ough efficiency expert, a keen observer and will bi le 
to make suggestions regarding installations yvering the 
most su cessful mie the ds discovered by | re. nan ial inst 
tutions 
The president of the new company is G. Tavares, 


who has large interests in the East and West an 


familiar figure in financial circles. S. L. Hooper, vice- 
president and general manager, has been connected with 
some of the large typewriter organizations in the west 
for several years. The new company has employed some 
of the ablest managers and typewriter salesmen in the 


Coast section 


With the competitior it exists in granting such an 
important age! the success of these men in securing 
this territory is in itself evidence of their ability to get 
esults and a er rd is expected to be achieved. 


T dowd Needed a Typewriter. 


George Limbocker, of Springfield, Ohio, may have been 
asleep when it happene t was midnight—but he evi- 
cently is not the kind ap who fraternizes with King 
Morpheus when there is hance to sit up and take no- 
tice We base our conclusion on the manner in which 
he turns adversity about to do his bidding. But we will 
let the Springfield Daily Sun tell the first part of the 

ory fron s news col 

‘Three m ntified men broke the large plate glass 
window of the Limbocker store in the Bancroft hotel 
building Thursday midnight and stole a Corona typewriter 
valued at $50 e wind is valued at $150. * * * 
Guests in the Bancroft wever, upon hearing the crash, 
ushed to tl windows and saw the three men running 
down the a 

George Lin é s notified, and, upon reaching the 
tore. discovered the ty vriter missing. Nothing else in 
the Vil ! a ' lsc? rbed.” 

\ day or so later Mr. Limbocker ran a display ad in 
uis local paper \ bol ading offered “$25.00 reward 
to the person who furnishes information leading to the 
finding of the Corona t writer and the arrest and con- 

iction of the persor o stole same from one of my 

splay w S \ that he has secured atten- 


tron this enterprising merchant makes the most of it in 
clever fashion, advertising his typewriter line and the 


line of light steel safes he handles. 

Che advertisement is an excellent illustration of how 
the wide-awake dealer 7 tilize events of local interest 
is a basis for good advertising 


Three Join Defiance Company. 


C. E. Harmon, for the past three years with the Sam- 
uel | Tatum Compar has joined the Defiance Manu- 
acturing Company, New York and will represent that 
oncern with a line o novelties in New England, New 
York and Pennsylvania territory. R. F. Chewning and 
Harry L. Short oth formerly associated with the Tower 
Manutacturing nd Novelty Company, are now on the 
De in¢ Sales if 

Wild Rumor Denied. 
Angy B. Thomas, wv representative of Eberhard 


ived word from L. W. Faber, 
who in visiting Los Angeles. that there is no truth in the 
reports which have appeared in the San Francisco and 
Los Angeles papers he effect that the company is 
about to establish a $4,000,000 plant in the southern part 


Frank Tae Again On the Job. 


Frank |] [fupper, president of the Annual Business 
Show Company, has returned to his daily duties after 
having been laid up for a few weeks in the hospital, 
where he underwent a nor abdominal operation. He 
returns to his work feeling better than ever and in 
tip-toy ondition to put over some big things in the 

siness s eo 
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Atlanta Paper Shows Enterprise. 

Not every doctor will take his own medicine; but that 
enterprising newspapers believe in their own advertising 
—at least some do—to the extent of backing it with space 
and display in their own publications for the benefit of 
their other advertisers is proved by the Atlanta Journal 
of Atlanta, Ga., which, in a published a 
6% by 8% inch advertisement under the title “The En- 
ergy-Saving Office.” We consider this advert‘sement, 
which was set in neat, clean-looking type, to be worthy 
We invite especial attention 


recent issue, 


of verbatim reproduction. 
to the two introductory paragraphs and to the last para- 
graph: 

“To keep pace with the times, the modern business of- 
fice, after modern business profits, has had to dispense 
with antique methods as well as antique furniture 

“The efficient office of today is run largely by machin- 
ery. Almost every phase of its work is simplified and 
speeded up by machines and devices of one sort or an- 
other, from pen points that need not be dipped so often 
to machines that not only add and subtract, but multiply 
and divide and even calculate 

“Take business letters alone, for example 

“They may be dictated into machines at any hour of 
the day or night, whether or not a stenographer is handy 
The half of 
in taking them is now 
voted to typewriting direct 
Another machine folds these letters, another seals the en- 
velopes, and another addresses them, and another affixes 


the stenographer’s time formerly consumed 


saved and all of her time its de- 


from the machine records 


stamps to them. 
“Dictating Machines 
Envelope Feeding Machines—Envelope Sealing Machines 


Typewriters—Folding Machines- 
Addressing Machines—Stamp Affixers. 

“When the same letter is to go out to a large list of 
people, a Duplicating Machine typewrites it so perfectly 
that only an expert can detect. Incoming letters go 
through Letter Opening Machines. 
and bookkeeping generally are 
machinery. Adding 
Calculating 

Machines, 


that fit 


“Credits, collections 
handled 
Machines, Typewriter 

Machines, Bookkeeping 
Check Writers and 
them into the requirements of every kind of business, at 
minimum 


almost exclusively by 
Attachments, 


Payroll 


now 
\dding 

Machines, 
and the 


Protectors- systems 


costs and a 


operating 


a maximum saving of 





This tiiustration Shows the Capital Arrangement of the 


tet 
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disturbance of operating conditions—are but a few more 


of the mechanical simplifiers and speeders-up of the 


modern office. 
“Along the same lines, Card Systems, Filing Systems, 


Loose-Leat Systems of various sorts have been developed 


to fit practically every business need. 


“And then there are the innumerable little devices 
supplies, from Date-Ahead 
Memo Distributors, from better kinds of Inkwells to pat- 


and all go to help e mod- 


and 


Calendars to Paper and 


ent Desk Drawer Partitions: 


ern office and modern executive to do more work and 


better work in less time and with less effort. 
“Keep your eyes and mind open to the Business Equif 


ment advertising you see in THE JOURNAL—and you 


office door open to the next Business Specialty Sales 
man who comes your way; for he is full of go ideas 
about things that will save your time and money and 


and eff ciency.” 


Che 


increase your comfort 
Atlanta | 


Frank B. Cole Sells Out. 
Frank B. Cole, president of the Cole-Martin | { 
Wash., has 


Tacoma, sold his interest in the company t 


j 1 | 


M. R. Martin, vice-president of the company 
pany expects to increase its stock of stationery OKS 
and office furniture and an effort will be made to er 


large every department of the business. W. L. Swear 
ingen, who has been with the frm for many years 
take Mr. Martin’s place as vice-president, as the latter 


steps into the presidency of the company 


Attractive Office Furniture Floor. 


Che illustration on this page pictures the first floor of 
the Holscher-Mitchell Furniture Company at 411 North 
Fourth street, St. Louis, Mo This concern was 
ly the Heinrichs Furniture Company. It features 
furniture, bank furniture, court house and pu 
ing equipment. The arrangement shown in the picture 
includes office files, desks and chairs and the arrange 
ment is both practical and attractive The second and 
third floors are devoted entirely to desks, while the r 


situated on the 


pair and service department is 
floor In addition to the foregoing, the company main- 
tains a well-stocked warehouse 


First Fioor of the Holscher-Mitchel! Furniture Company, St. Louls. On 


This Floor Are to Be Found Shaw-Walker Files, Marble & Shattuck Chairs and National Desks. 








Minneapolis Show Makes Fine Record. 


Judging from the enthusiasm with which the Minne 
ipolis papers described the second yearly ofhce appli 
ances show given by the New England Furniture and 
Carpet Company in the Office Equipment building at 


Second avenue, south, and Sixth street, the event was one 


which was worthy of the city and of the acknowledged 


ability of the sponsors of the show. Indeed, the place tor 

a time seemed to be a sort of Mecca for citizens of both 

sexes who wished to take some good, solid instruction 

along with entertainment. Besides forty or so of the 
leading office equipment manufacturers, with their ma 
chines and equipment and their demonstrators and sales- 
men, there were other attractions, such as ind concerts 
typewriting and adding machine speed contests, and 
finally there was the decidedly ornamental Miss Florenc« 
Stone of the Shubert theater, who sold baby war bonds 
and ade a record of a hundred dollars in less than thirty 
minutes Peggy 1f the Minneapolis News was another 
ort ental feature, and she wrote a piece in the papet 
telling all about the show and the wonderful things she 
saw {nd the makeup man put “Peggy’s” picture right 

i] ler the big initial letter, top colum1 we do hope he 

did pick up the wrong cut, becauss would be an 

awful disappointment to find that the wearer of tne 

‘Peggy” nom de plume smoked a cob pipe and swore at 

the ofhce cat \nyhow, she wrote a good story and didn't 

make as many mistakes in the names of things as we 
would probably have made if we took an excursion into 
an unfamiliar field Then there were two pictures ofl 

Miss Stone, one showing her the way one looks at the 

photographer's nd the other—an _ honest-to-goodness 

snap shot—showing the smile with which she painlessly 
separated IR kunn of the Multigraph from a liberal 
sum in exchange for Uncle Sam’s securities We are 
not qualified to determine whether Fr Morse of the 

Browne Morse Company of Muskegor nd W D. M 1] 

vaine, an efficiency expert of St. Paul, both of whom 

made interesting addresses, should be classed among the 

o1 ental features or not. But we can vouch for their 

soli lependability Before we stray from this pat 

however, we want to call Charley Hunter's attention to 
one of Peggy's” wise saws and decidedly odert 
inst es Int cing the Elliott-Fisher exhibit, she 
said It is a curious fact that man, who makes mistakes 
makes machines that do not make mistakes The whicl 
will pass for a pretty good equation, by and large (nd 
we sl ldn't wonder if the author knows something about 

ha t 

\nd finally, before we come to the strictly business 
part the s ect and leave the ornamental and enter 
taining. let us interpolate the fact that Mitzi Hajos camé¢ 
for tle while and sold smileage books, and that Sophie 

Tucker descended from the vaudeville throne to sell thrift 

i 4 

Among the other interesting teatures " 

é Frid fternoon by the Dunwoody Institute 
Early in the week there was a tynewrite sper 
and on Saturday evening type v1 sitio! 
ntest for Multigraph operators 

In the adding machine contests A. H. Johannset he 

hwestert itional Bank established a record by add 
ng 100 checks in one minute, twenty-three and one-fifth 
sé S H. A. McCreight of the Merchants’ National 

Bank won second place with a score of one minute, twen 

ty-t e and t th seconds The winner's re 

(nM hecks was two munutes, fifty-eight nds, while 

Mr. McCreight performed the same feat in two seconds 

al ce! three minutes 

Che Ow was ery liberally advertised in the local 

i England Furniture and Carpet 
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Company, and as a result of this and other publicity the 
attendance averaged about 1,500 persons a day. The re- 
sults were extremely satisfactory to all exhibitors. Fol- 
lowing is a list of the concerns which put on exhibits: 
Adder Machine Company, Addressograph Company, 
\merican Multigraph Sales Company, Brandt Manufac- 


turing Company, Burroughs Adding Machine Company, 
arbon Company, Cootey Com- 
tt Addressing Machine Company, Elliott- 
Manufacturing Com- 


Fisher Company, Felt & Tarrant 


pany, General Fireproofing Company, Globe Register 
Company, Hedman Manufacturing Company, Herring- 
Hall-Marvin Safe Company, Hammond Typewriter Com- 


pany, Index Visible, ffery & McPherson Company, 
Kalamazoo Loose Le ier Company, Lightning Let- 
ter Opener, Macey Company, Mailometer Company, 

Company, Multipost Com- 
Cash Register Com- 
Sales & Service Company, Neostyle Sales 
vewriter Company, Royal Type- 
ompany, A. W., Smith & Bros. 
Adding Ma- 
Company, 
Telegraphone Distributing 
Protectograph Company, Tri-State T. & 
lypewriter Company, United 


Monroe Calculating Machine 


pany, M [Ilvaine. \W i) 


} 


National 


pany, Natios 


Agency, Remington ly 
writer Company, Shaw | 


Typewriter Company, L. ( Sundstrand 


chine Company) dressing Machine 
lelautogray (Corpor! 
Company, 
r. Company, Underwos 
Autographic Register pany. 


Book for the Advertiser. 


A New 

\ sensible book on advertising is that entitled “Adver- 
tisit by E. H. Kastor, of H. W. Kastor & Sons. The 
Luthor 5 er the general advertising business for 
twenty years d | een in turn copy man, layout 
man, idea man, plan man, and campaign man. It is not 
surprising ew is, to find it a mature, compre- 
hensive, at practical work. This book has been in 
preparatiol!l ror tnree YycaTs 


ndamental things—the study of 
the mediums and 
There is 


market 
ology of the reader. 


ne stu of the : 


thei irculat n, the 


an excellent discussion of advertisement English. The 
less in portant advertising methods all have careful con- 
sideration It is, in short, a well-rounded presentation of 
the whole s ect paragraph from the chapter on 

Effective Copy” will serve to show the simple but effec- 
tive styl which the book is written. 

The ut ee copy-writer is recognized by 
his use of flat, meaningless words. Their use leads nat- 
urally t ve sity dition in which uninteresting 
words are us¢ ur much and far too often. The un- 
trained writer does not realize fully the suggestive power 

tatewrt nose yrds allowed to stand by them- 
selves like lig 

rhe k is richly rated with examples lifted right 

t of the eriences modern advertising as a final 
method of tying together the principles presented. A 
number ¢ ‘ F rtisements from typical lines are 
analyzed as a whole, showing the position which they 
occupied it the analysis which preceded, 
the merits f the the room for displays, illustra- 
tions, and type us¢ These analyses give the inner 
workings of t R that are seldom opened to the 
publi 


“Advertising some volume in limp leather. 
[It is published by La lle Extension University as a part 
the material in its rse in business administration. 

Business Change at St. Joseph, Mo. 
ewart Har f mpany, 117 South 8th street, 
is city eeds t ted Typewriter Exchange, 510 
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Better Business Letters. 

We have just received a neatly printed copy of the pro- 
ceedings of the Better Business Letters Conference, the 
first annual convention of which was held at the offices 
of the Norton Company, Worcester, Mass., October 15 
and 16, 1917. This report contains 170 pages and covers 
completely all the addresses and discussions. 

At the Conference there were nine main addresses and 
with an introduc- 


discussions. It opens 


six scheduled 
tion signed by the convention committee consisting of 
E. P. Cramer of the Goodyear Tire & Rubber Company, 
Akron, ©., chairman; Professor George B. Hotchkiss of 
the New York University School of Commerce, Accounts 
McQueen of the B. F. Goodrich 
O., T. N. Rasely of Norton 
and Charles R. Wiers of the 
The formal addresses 


and Finance; L. A 
Rubber Company, Akron, 
Company, Worcester, Mass, 
Larkins Company, Buffalo, N. Y. 
presented include the following. 

The Purpose of the Better 
Convention, by E. H. Fish, chairman, Employe Relations 
Committee, Norton Company; The Important Part which 
Correspondence Plays in the Progress of an Organiza- 
tion, by John F. Tinsley, general manager, Crompton & 
Knowles Loom Works, Worcester, Mass.; Getting Better 
McQueen, correspondence critic, the 


Business Correspondence 


Letters, by L. A. 
B. F. Goodrich Rubber Company; The Goodyear Better 
Letter Course, by E. 
the Goodyear Tire & Rubber Company; What the Uni 
versity Should Do to Help Business Organizations, Ob 
Paul T. Cher 
Business 


P. Cramer, correspondence critic, 


tain Better Correspondents, by Professor 
ington, Harvard University Graduate School of 
Administration; The Sales Attitude—Its Place in Every 
Letter, by John J. Morgan of the John J. Morgan Adver- 
tising Agency, Inc., Boston; Scope of the Work—Decrip 
tion of the System in Use at the Norton Company, by HI 
N. Rasely, correspondence supervisor, the Norton Com- 
pany; The Dictating Machine as an Aid to Better Let 
ters, by Nelson C. Thomas A 


Edison, Inc., Orange, N. 


Durand, vice-president, 


J.; Training Letter Writers, by 


Professor George B. Hotchkiss, New York University 
School of Accounts and Finance; Organizing and Con 
ducting a Transcribing Department, by E. G. Chaffin, 


head of the transcribing department, the Norton Com- 
pany 
The B. F. Goodrich Rubber Company states that by) 


devising methods of writing more effective letters they 
have stopped a waste in their correspondence methods 
amounting to $21,000 a year. The report of the Confer- 
ence above referred to gives the plan in full by which 
this result was accomplished. It also outhnes the meth- 
ods of other concerns in bringing about similar results. 
sold for one dollar 


The report of the Conference is 


each, which sum entitles the purchaser to membership 
in this newly formed organization and to whatever bul- 
letins may be issued this year. It is stated that several 
firms have already ordered these reports in quantities to 
be distributed among their letter writers 


Have Made Pens for Thirty-five Years. 

strenuous times would probably have meant a 
the plant of L. E. Waterman 
12, 1918, came and failed to interrupt the 
New York 
anniversary 


Less 
celebration in Company, 
but February 
pens in this busy 


birthday 


manufacture of fountain 


factory. Nevertheless it was the 
of the firm; the thirty-fifth milestone had been passed. 


Minneapolis Concern Incorporates. 
\ concern to engage in the steel drawer file business, 


Currier for $50,000 at 


incorporated by H. ¢ 
Minn. 


Manufacturing Company 


has been 


Minneapolis, It will be known as the Currier 
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How Hoskins Company Secures Harmony. 

If the William H 
delphia, have a creed it 
about perfect harmony and 
\t any rate the concern believes that harmony within the 


Hoskins Company, stationers, Phila- 
probably embraces something 


sringing home the bacon.” 


ranks is the keynote of success. Of course, there is noth- 
ing original about this doctrine, for it has been preached 
frequently neglected) in talks during some 
time past. The Hoskins Company, however, has actually 
secured the elusive and much vaunted harmony, and this 


(and sales 


is the way they have gone about it during the past year 

Each Thursday afternoon from 4:30 to 5:30 the depart- 
ment managers meet in the company’s own auditorium. 
The gathering is presided over by the president of the 
concern, and in his absence the next officer in rank. Sug 
gestions, criticism and new ideas are brought out into the 
cpen at these meetings and gone over thoroughly to the 


benefit of every one concerned. On the following 


great 

Monday the outside salesmen hold a similar meeting and 
it is a part of the program to discuss the proceedings of 
the previous Thursday assembly of department heads 


That the plan is successful in achieving the results for 
which it was inaugurated, is quite evident from the mes- 
sage of President and General Manager Charles H. Mar- 
shall to his department managers. 

Mr. Marshall said that 
that a desirable spirit of harmony and co-operation had 


believed that th 


it was through these meetings 


permeated the selling organization. He 
meeting plan had solved the greatest of executive 


how to secure perfect harmony 


lems He pointed out 


that when men get together every so often, for th 


of all concerned, they naturally learn to sympathize with 
one another, and sympathy engenders harmony 

“A general manager 1s either efficient or the greatest 
waste factor that ever happened,” said Mr. Marshall, “and 
in the selection of his assistants he shows his real worth 


At this juncture he emphasized that not only is harmony 


necessary within each department, but co-ordination of 


departments is also vital to the successful working of any 


business machine: this is brought about and maintained 


by the proper direction of department work from the 
general manager's office 
Paper Industry Meetings. 
\ll branches of the paper manufacturing industry were 
represented at the annual sectional meetings of the trade 
last month at the Waldorf-Astoria, New York City, i 


connection with the annual conventions of the Americar 
Paper and Pulp Association and the National Paper 
\1 eri il 


\ssociation. Organizations affiliated with the 


Paper and Pulp Association meeting included the 
and Fancy Paper, Tissue Paper, Cover Paper, 


The Coarse Paper 


Vegetable 

Parchment and Technical Divisions. 
National Paper Trade 

Fine Paper Division of the National Ass 


° 1 
\ssociation alSO 


Division of the 
met. The 
tion held its annual session Wednesday, followe 
annual convention of the entire association 


1 


\ committee representing the paper and pulp manu 


facturers conferred at the Hotel Astor Wednesday 
« committee from the various labor unions relative 
fixing a schedule of wages for the year beginning iy | 


Pen Company Warns Against Fraud. 


The Willard Pen Company, formerly at Bayonne, N 
I. but now at 170 Fifth avenue, New York, warns the 
trade against the purchase or sale of inferior pens stamped 
with their name and offered as goods of their inufa 
ture. The company will take legal measures if neces 
sary to protect the integrity and good name of its 


ucts 
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View of Part of the Offices of the Larkin Company of Buffalo, N. Y., Showing Operaters Using Machines on Satellite Stands. 


Typewriter Stands Make Lighter Work. The parallel is drawn between a big business machine 

The accompanying illustration shows a section of the and the governmental machinery, to illustrate the fact 
transcribing room of the Larkin Company, Buffalo, that even though each department be most ably man- 
N. Y., where—in this one room—552 “Satellite” typewriter aged, such management counts for little unless the va- 


groups are so directed by a higher authority that 
accomplishments dovetail. Each department must 
unit and its effort must look toward the final out- 


stands, made by the Adjustable Table Company of Grand rious 


Rapids, Mich., are in use. In the Larkin concern it is their 
} 


said that the stand has raised the efficiency of operators ea 
to a very appreciable degree. put of the entire machine—the properly co-ordinated 
——__—____—— units 
War Control Board Urged by Business Men. \ number of examples are given by the bulletin to 
The Merchants’ Association of New York has issued illustrate what it terms the “chaotic conditions” prevail- 


bulletin appealing to every business organization in the ing in the war making machinery because of the physical 


country to urge upon Congress the necessity of creating impossibility of the President’s attending personally to 
a Board of War Control and a Director of Munitions for all the details of general management of the war machin- 
the more efficient conduct of the war. The appeal does _ ery. Because of these conditions, The Merchants’ Asso- 
not discredit the laudable efforts of various individuals ciation of New York urges upon Congress the necessity 
who are doing great work in the several departments of for a Board of War Control, subordinate only to the 
the government, but it points out that because of lack President of the United States, and a director of Muni- 
of proper co-ordination between the various branches tions, who, subject to the Board of War Control, shall 
and departments of governmental machinery, there has have sole control for providing of munitions and supplies 
been much waste of time and money in the business of | required for the purposes of the war.” 

waging war. “It is purely a business proposition,” says Theh follows a copy of the resolutions adopted by the 
the bulletin in urging a centralized authority, responsi Merchants’ Association at a special meeting held Jan- 

uary 25th 


ble only to the President. 


| 


————————————— ————— — = — 





Store of the Business Equipment Sales Company of Los Angeles, Cal., showing arrangement and some of the goods. in 
the foreground is a Hammond typewriter; at the right is a series cof Watson metal files; to the left is a Johnson coin counting 
machine; over the table is a display board of Autocall signals and at the end of the table is a Telautograph instrument. Hard- 
inge watchman’'s clock boxes are shown farther along the wall. In the picture at the right G. H. Seward, president of the com- 
pany, is shown with H. W. Long of the company’s finance board. Mr. Seward is at the left 
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Pencil Factory to Re-open. 

When the Houston-Liggett pencil factory of Spring- 
field, Mo., is re-opened about the middle of April, it will 
have undergone extensive repairs and will be equipped 
with needed’ new machinery. The plant, which wa 
closed seven months ago, because of trouble with labor, 
raw material and transportation, will re-open with about 
forty people on its pay roll 


Merckle Victim of Icy Pavement. 

Early last month as J. W. R. Merckle, president of 
the Thaddeus Davids Ink Company, was alighting from 
the car near his home in New York he slipped on the ice 
in the street and sustained a painful scalp wound at the 
back of his head, together with other bruises Recent 
reports state that he is recovering satisfactorily, with no 


after-effects of his mishap 


Ideal Specialty Co. Changes Name. 

Pecause of the confusion resulting from the great num- 
ber of concerns using the word “Ideal’:in the firm name, 
the Ideal Specialty Company of Chicago will hereafter 
transact business under the corporate name of the J. L 
} 


Hanson Company, Inc There will be no change in the 


organization of the company nor its employes 
Mr. Hanson was one of the original incorporators ot! 
the first company and served as secretary and treasurer 


Later he went into the factory as manager and after 
several years he assumed the duties of secretary and 


to 


treasurer and general manager and will continue so 


act in the company bearing his name 


Pad Manufacturer Now Handles Business Directly 
With Trade. 

The Clark Printing and Manufacturing Company of 

Lock Haven, Pa., 


the “Regular Daily Calendar Pad” which they manufa 


announces that the product known as 


ture, as well as other calendar pads under various desig- 
nations well known to the trade, will be sold by them 
directly to the wholesale and retail stationery trade 
Heretofore a part of their product has been marketed 
through a selling agency composed of one other manu- 
facturer and themselves 

The company is an incorporated concern which has 
been in business since 1903 and is well equipped to handle 
its undertakings 
Coal Trade Wholesalers Rap Fuel Administration. 

Believing that the reported forthcoming regulations of 
the United States Fuel Administration providing for a flat 
price for coal at the mine will result, if issued and en- 
forced, in the elimination of the wholesale distributors 
of coal, The Wholesale Coal Trade Association, Inc., of 
New York held a meeting recently and gave expression 
to the belief of the association that the Fuel Administra 
tion is composed of men most of whom are inexperienced 
in the coal business; that it is the duty of the members 
of the association as patriotic citizens to do their utmost 
to remedy a situation which vitally concerns the welfar« 
of the country. The meeting passed the following reso- 
lution, directing the officers of the association to handle 
the matter before the proper authorities 

“That the Board of Directors of the Wholesale Coal 
Trade York, Inc., be directed and 


empowered to pursue with ( ongressman Lever, Senator 


\ssociation of New 


Reed and any other members of Congress, the matter of 
the amendment to or repeal of the Lever Law, with a 
view to having such restrictions placed on the Fuel Ad- 
ministration as will result in a proper administration of 
the law, being mindful of the interests of the public and 


the usefulness of the coal jobber.’ 


PPL 
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Veteran Traveler Takes Vacation. 


and many of the you 


preceded the late San 


Stationer in 


ork ofhce ot t 


’ : 
k to take char 


manager ol! 


+ 


acquainted with 


equally well 


' 
IS taki! 


he is s] 


{ 


There is hardly an old-time 
States who is not personally 
Ready, manager of the New Y 
Dixon Crucible Company 
in the trade know him almost 
friends will be glad to know that he 
months’ vacation, the most of which 
the cities and the winter resorts of th 
Before he went to New Yor 
company’s office there he was 
cffice, in which position hi 
[This was more than twenty years ag 
used to travel for the company trom 
from the gulf to the great lakes 
Thev do say that one reason why Mr 
everywhere—aside, of urse, from the 


genial and interestir 
enjov himself vicari 
in seeing other 
hint that he is not 
the lists as an exp 
as a golf player 
seeing them have 
enjovs himself ey 
sea. 

\bout the time 
wgain, Mr. Ready 
othee it in the 
one of the old-tim« 
to visit 
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A Sale of Discontinued Stock. 


e Van Dorn Iron Works Compa 

ave prepared and sent to the trade 
tinued stock of steel ling cases, which 
e T hes items consist er 
the company no longer manufa 

ht cases in the 1.400 and 3.700 linge 
7.000 line ter-height cases 

transfer boxes: 3,000 line wide s 

in the same line, and other items 


tions 
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Wa we see a fine looking car the first 


question is what make? If of a well known 
manufacturer it is at once stamped with approval, and 
so with everything else we see or use. The name be- 
hind the article is the trade mark of merit and quality. 


Be sure that the zame behind the ribbons and carbon 


you use 1s a recognized standard. 


In days of old, records were carved and preserved 


on stone; nowadays they are written on the typewriter. 


THOSE LETTERS YOU ARE WRITING 
MAY BE WANTED YEARS FROM NOW 


Impressions from M. & V. ribbons last forever. 
Copies made with M. & V. carbon paper endure 
through all ages. 


OUR GOODS MEET EVERY CONDITION 
AND FILL EVERY REQUIREMENT 


MITTAG & VOLGER, Inc. 


al Office and Factor 


PARK RIDGE, N. 3, U. & A. 


BRANCHES 
NEW YORK —— ta O SAN FRANCISCO 
261 Broadway 205 W. M Street 35 Montgomery Street 
CLEVELAND ST. LOUIS BOSTON 
2119 East 9th Street Laclede Building 88 Broad Street 
LONDON 


7 and 8 Dyers Bidg., Holborn, E. C 


AGENCIES ALL OVER THE WORLD 
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Express speed for letters 
~no stops 


The Self Starting Remington clears the tracks for express speed on 
all correspondence. No local stops for switching the carriage. The 
switching is automatic— instantaneous. 


This Remington invention, fully 
protected by Remington patents, makes oe 
every typist a faster typist, because it al 
forces more automatic speed out of the 





machine itself. 





Its 15 per cent. to 25 per cent. time-saving 
helps put today’s letters through today. For- 
tunately, we have been able to accomplish this 
great time-saving without increasing the price 








of the machine. 


The Self Starter teature is built into and 
found only in the Self Starting Remington 


SELF STARTING 


REMINGTON 
TYPEWRITER 


Grand Prize—Panama-Pacific Exposition 
- d 





REMINGTON TYPEWRITER COMPANY, INCORPORATED, 374 Broadway, New York 
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More Pencil Sharpener Suits. 
Soon after the decision of the United States Court of 


\ppeals for the Seventh Circuit sustaining the contentions 
of the Automatic Pencil Sharpener Company of Chicago 
as to claims four and five of its Webster patent No 
640,846, a resumé of which decision was published in 
Office Appliances last month, action was brought against 
the Boston Pencil Pointer Company of Waltham, Mass., 
to enforce an accounting of profits and to recover dam 
ges the manufacture of devices infringing the claims 
above noted 

| ing valid the Webster patent in the case above 
eferred to, the Court said in conclusion 


“While Webster's No. 640,846 has now 
this suit was instituted some time prior to the expiration 
that 


patent expired, 


of the patent. We therefore conclude appellant is 


entitled to an accounting for infringement of this patent 
prior to its expiration.” 
states that 


The Automatic Pencil Sharpener Company 


efforts to arrange a basis of settlement with the Boston 
yncern were unsuccessful, hence the present suit An 
attachment has been levied on the factory and other real 


estate of the defendant company in the sum of $100,000 

he Boston counsel for the Chicago plaintiffs is Sher 
Whipple of Whipple, Sears & Ogden. Plaintiffs 
Elmer H. Adams of Adams, 


Chicago, while their patent 


counsel is Crews, 


iobb & Westcott of 


genet | 


attorneys 


re the Chicago fir of Wilkinson & Huxley 
The Automatic Pencil Sharpener Company has also just 
brought suit for intringement of its various patents and 
the award of damages against the Boston Specialty Cor 
poration of New York 
is understood that still other suits are in course 


A Misapprehension. 
In the February this 
{ letter Charles E. 
Bureau of Crop Estimates, United States Department of 


quoted a 
Clerk, 


issue of magazine we 


ortion of a Gage, Chief 


from 
Agriculture, concerning the quick and accurate work of 
the clerks in his bureau in compiling the January 
that 


operators, we so 


( rop 


Assuming this work was done by adding 


Mr 
in a recent communication has corrected this impression 
The 


curate 


Report 


machine headed the article Gage 


men who performed the remarkably swift and ac- 


alculations there referred to used no machines 


This 
adding machine operators, but to all persons in 
terested in the handling of figures. 


whatever fact is of itself a matter of interest not 


nn] 
on! 


y t 


Final Report on Ambulance Fund. 


The Red Cross Ambulance Fund of which Robert D 
Patterson of St. Louis was treasurer and to which com 
ercial stationers, manufacturers and traveling represen- 
es subscribed, could not be devoted to the purpose fot 
vhich it was originally intended, for reasons which have 
l been published 3y the consent of the sub- 
ribers the fund was therefore donated to the American 
itional Red Cross, with the request that the money bs 
sed t apply the purchase of ambulance motor 
é ( or use at the front. On February 6 Mr. Pat- 
terson sent to the treasurer of the American National 
Red Cross a check for $558.70—the total of the dona 
s received, less a small sum paid for exchange or 


hecks and $60 returned to subscribers. 


[The names of the subscribers to this fund and the 


unts of their respective donations have already been 
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Confidence 


The difficulties and annoy- 
ances in business today are 
sO many and so real that the 
friction would be intolerable 
unless there is absolute con- 
fidence that the manufac- 
turer is not only doing the 
best possible, but doing it 
intelligently and efficiently. 
Panama dealers are proving 
their confidence. 


PANAMA 


Carbon Paper and 
Typewriter 
Ribbons 


‘The line that can’t 
be matched. ’’ 





Manifold Supplies Co. 


Brooklyn, N. Y. 



































ONES 
LETTER 
COPIERS 


Because you like a Letter Book 


is no reason why you should put 
up with the messiness and incon 
venience of the Screw Press. The 
Roneo “NO WATER” Copier can 
be used with a Letter Book per 
fectly well. In fact, many firms 
using the Roneo take two copies 
ot each outgoing letter—one a 
letter-book COPV for the execu 
tive’s desk, and the other a gen 
eral-reference copy for the filing 
cabinet. This is a convenient 
plan for it enables the executive 
to see just what was sent out in 
his absence — yesterday or last 


week. 


The Roneo will give you two 
copies with less trouble, in less 
time, and at less cost than you can 
get one on the Screw Press or the 


Carbon Systems. 


Act now. Write for particulars to 


Roneo Company 


Roneo Building 
117-119 Leonard St., New York, U.S.A. 


fe Tr Ce pies ot Vour Ce rresp ndence 
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Making Your Letters “Short and 


Sweet.” 


By William Maxwell, Author of “If I Were 

Twenty-One” and “Salesmanship.” The 

Subjoined Article Is Reprinted by Permis- 

sion of Thomas A. Edison, Inc., Orange, 
N. J.. Owners of the Copyright. 


ee - . ‘ 4 ’ 
| HAVE just received a letter from Col seve 
declining to do something | asked him to he 

letter contains fifty-four words It ends 


“WW ith regret, 
“Faithfully yours 
af Roosevelt.” 


Che brevity and unequivocal nature of his refusal were 
softened by those two words, “With regret Som 
they seemed to sound a note of sincerity that a more 


formal wording could not have conveyed to meé 

The formula for “Short and Sweet” Letters RI 
SPONSIVE DIRECTNESS plus BREVITY 
MISTAKABLE FRIENDLINESS 

When you answer a letter—no matte: how ng the 


letter—remember that there is one point, w 


than any other, your correspondent desires 
cover plainly. Be sure to detect that point a1 spose 
of it “as quickly as possible’ in your reply 
\s quickly as possible” implies brevity However, i1 

answer to a complaint or a request for info 
should avoid being too brief. \n unstraine 
friendliness helps you to be brief without seeming rt 

Read these two letters on the same subject I S] 
and Sweet” treatment is more effective and has 
words 


200 \ ords 


Your kind favor of the 20th inst. to hand 
duly noted 

In reply to your statement that you rece 

ent of three Model 10 automatic machines 
new stvle feed levers, would state that this 
shortage You say you cannot understat 
were not shipped with the machines and 
must be the matter with our packing dey 
to advise these feed levers are never include 
fits. but are special nd not covered I t 
machines 

In other words, in anv case where you wis 
ply the new style feed levers on our Mode 
machines, you should specity on your 
equipment is desired, and we shall be gla 
request (Ot course, where you order 
there will be an extra harge of $2 ea 
the new feed levers ror the machines yo 
vou will have to send us another order 

Trusting our explanation as above is Satista 
awaiting your further favors, which will 
of service and attention, we are, 


Yours truly 


85 Words.) 
Dear Mr Roberts 
Your letter of November 20 indicates 
was not available when you ordered the thre 
10 Automatic Machines 
On page 14 of the enclosed catalog you will 


that 


new stvle feed lever dese 
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This Beautiful Sales Cabinet FREE 


to any of our customers, upon the purchase by them of the contents of the case. The 
greatest little salesman on the market. 
This Becomes Your Own Property —No Strings Attached to Our Offer 
We guarantee money back if not satisfactory 


Eclipse 


Pneumatic Inkwells 
Lead All Others 


These are the reasons: 
INKWELLS 


No rubber parts. 

No plunger to crust and stick. 
No spouting. 

No wasteful evaporation. 
No dirty fingers. 





° Eclipse 
Two Well Set 


Any stationer carrying a full line of Eclipse Inkwells and 
having one of these beautiful sal cabinets to display INK- 
LETS, the highest grade of ink, 1s sure not only to have some- 
thing his regular customers want and will buy but he also will 
add new trade 

Write us for samples of Inklet and for Eclipse Inkwell 
Catalog A 


GENERAL ECLIPSE CO., vert. 1 DANIELSON, CONN. 





AGENCIES 

Bird-Bill Pen Co., 309 Broadway, New J. F. Lewis, 429 Carondelet St., New Sydney D. Smith, 1101 Euelid St., N. W., 

York City, Eastern and Export Orleans, La., Southwestern Washington, D. C., District of Colum- 
Ww. C. Walling, Henry Clay Hotel, De- ‘ ‘ bia. 

troit, Mich., Michigan and Ohio. D. H. Mitchell, Marion, Va., South At L. R. Meredith & Co., 535 Palace Bldg. 
WwW. L. MeKay Co., 111 No. Market St.. lantic Coast. Minneapolis, Minn., Northwestern 

Chicago, Chieago and vicinity, and Cc. EF. Davis, 861 Empire Bidg., Seattle, States. 

Wisconsin. Wash., North Pacific Coast. Ek. N. Grey, 260 Washington St., Boston, 


Ss. W. Harris Supply Co., 1215 Syndicate “ ? 
Trust Bidg., St. Louis, Mo., Central Sydney Mann, 1347 O'Farrell St., San 


West. Francisco, Cal., South Pacific Coast. G. B. 


Bazar de las Andaluces, Barcelona, Spain, Spain. 


Mass., Eastern Mass, 
Paravia & Co., Turin, Italy, Italy. 
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PROTECT 
VALUABLE 
RECORDS 
FROM FIRE 
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You Can’t Fool Fire 
with Camouflage 
()RDINARY filing equipment proves just a 


camouflage when flame attacks it. Records 
go up in smoke—a whole business organization is 
suddenly thrown out of gear. 
Even a small fire in your office may mean disaster. You 
realize that a safe is the only sane protection for valuable 
records—that a safe is a necessity. 


It is unpatriotic to risk the loss of records by fire that will 
hold up production, so vital at this time to the nation at war. 











THE GENERAL FIREPROOFING CO. 
YOUNGSTOWN, OHIO 


Branches: New York Chicago Beston Washington Atlanta Seattle 
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» UNDERWRITERS’ LABORATORIES, INC. « 
INSPECTED INSULATED CABINET Saat 








The Safe——Approved by the 


Underwriters’ Laboratories, Inc. 


SUCH a safe the nation demands today. Never has 
there been such a wide call for GF Allsteel Safes. 
Business men want fire protection—convenience—system. 
Are you selling this kind of safes? Write for particulars 
about GF Allsteel Safes today and learn how to in- 
crease your prestige and profits. 











THE GENERAL FIREPROOFING CO. 


Branches: New York Chicago Boston Washington Atlanta Seattle 
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SANFORD'S 
FOUNTAIN PEN 
INK 





2 OZ. 4 OZ. 
25 cis. 


THE ONE BEST SELLER 











SANFORD’S 
“THE INK THAT 
MADE THE 
FOUNTAIN PEN 
POSSIBLE” 




















Also put up in colors: 
Blue 
Violet 


(sree a 


Keep Your Stock Full 


SANFORD MFG. CO. 


CHICAGO NEW YORK 
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($2 each net). It could not possibly be include t the 


rock-l ottom price you se ured 
Shall we send you the levers? If so, wir S lect” 


and we will rush three by 


prepaid” express, billing 
at $6 net. 
Sorry the misunderstanding occurred 
Yours very truly 
Short and sweet letters don’t just happet 


quire thought. An ounce of thought properly applied to 
| 


your correspondence will outweigh a pound of language 
Study each letter that ymes to your desk Check ff the 
points that should be covered in your reply, the: ver 
them briefly and humanly, and “sweeten to tast t is 
worth the effort [t will save your time, your rm's 
money, and make you popular with your correspondents 


A Guide for Pencil Sellers. 


The Joseph Dixon Crucible Company has 


the benefit of retail stationers a guide in the 


G hanger illustrating El 


by 12 inch cardboard 
drawing pencils in color, and giving, opposite each class 
the degrees ot hard ess that will best meet the 


+} 


ments of various users lor instance, on 


é 
\rchitects” it will be noted that grades 2B, 
and 2H are indicated. Opposite “Bookkeepers pe 
grades 3H, 4H and 5H, and against “Office Executives 
grades 2B, HB and F are set down as the 1 st ] 
prete rred 
Experienced technical people usually know the é 
grees which they prefer in their pencils, but beginners art 


seldom sure which leads will serve them bes 
eral users have little idea what their requircme: 
mand. Hence the pencil guide. 


A New Envelope Company. 


Lhe Robertson-Coudy Er velope Company S 


of a newly organized concern in St. Louis 


facturing envelopes and 
a graphic arts specialty business. W. P 


merly superintendent and advertising n 


the purpose of manu 


- 
: ; ; ' 
Hess Envelope & Lithographing Company, St 


1 , 
| pton o (oudy nas SO een identifre 


rn in the sales department 


Typewriter Rebuilders Take Larger Quarters. 


The Harry A. Smith Typewriter Company gi 


has recently enlarged its facilities by leasing 
1 ] ; 1 


wholesale department three stories of the 


North Wells street Mr. Smith organized the 
a few Vears ago with the dea ot dealing 
retail and selling through mail-orde cl 
recent vears it has ranched out into the 
[The company earl foresaw a probable 
machines during tl il there ‘ 
sup es in advance iin < ot 
Satis t Che vs policy s s 
re c > & Ss ] vhere ¢ . 
ent is Harry A. S ‘ erie! 
is ‘ \\ | ] ‘ ‘ é 
‘ T s ie ¢ é < 
~ sai es \1 ¢ ‘ ? 
st Ss supe! the re le 
¢ enlec ‘ ' . otf " 
| es siding ( 
= ¢ >) ~ c¢ Te 
i ( ¢ ail . mone 
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A Real Ar 


With this Machine 
Iam able legibly and 
accurately to keep books 
which once required 
the attention of three 


bookkeepers 




































The Underwood Bookkeeping 
Machine is a combination of 
the best in typewriting with 
the latest original Underwood 
ideas. _ It is the product of 
the greatest typewriter and 
adding machine inventors 
of the age. 


Underwood Typewriter Co. 
Underwood Building, New York City. 
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How much is your time 
worth a minute? 


The more your time is worth, the more The Dictaphone can save 
you. The Dictaphone makes a specialty of conserving time—the 
dictator’s time, the transcriber’s time, everybody’s time. And time is 
money in normal times or war-times. 

The Dictaphone is the instrument of convenience—always ready when 
you’re ready. Thousands of executives and office managers, who 
place a definite dollar value on every minute of their time, dictate 
everything to The Dictaphone. 

We'll send you a list of users right in your own business, or give 
you a demonstration in your office on your work. No obligations. 
Phone or write to The Dictaphone. 


To Secretaries and Stenographers 


The more your time is worth to your employer, the more it’s worth to you. 
The Dictaphone System means big savings for your employer, and less over- 
time work and better pay for you. 


** The Shortest Route to the Mail-Chute’’ 


DIZ TAPAVNE 


Registered in U. S. and foreign countries 


Dept.119-C, Woolworth Building, New York City 


Branches Everywhere Write for Booklet, ‘‘ The Man at the Desk”’ 


It is not a Dictaphone unless trade-marked “The Dictaphone” 
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Coast “Y and E” Branch in New Quarters. 
Che San Francisco office of the Yawman & Erbe Manu- 


facturing Company is now located in the all-daylight 


Hallidie building at Sutter street, between Kearney and 


Montgomery. This is said to be one of the most striking 


structures in the United States and the last word in the 


modern architecture of San Francisco The front of the 
building is almost entirely of glass. Its height is seven 


stories above the basement and it is constructed of rein 


forced concrete The building was erected by the Uni- 


versity of California at a cost of $250,000. 


The “Y and E” offices occupy more than one-half of the 


ground floor and basement, and the company also has 
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Building Which Houses New Home of Yawman & Erbe in 
San Francisco. 


e three-story factory wing of the building Che store 
he entrance of the building and is roomy, light and 
table, affording a fine sales and display room 


Reeder Takes New Position. 


ster M. Reeder has resigned the position of sales 
manager of the Philadelphia office of the Addressograp! 
(ompany atter hiteen years of continuous service and 
has become pecial representative the Burroughs 
Adding Machine Company at Washington, D. C. Mr 
Reeder leaves the AddresSograph service with the best 
f good feeling from all the officers and employes of that 
crganization, » extend heartiest good wishes for his 
success in the new work. 
Mr. Reeder’s appointment completes a quartette of spe 


Hood. is a Newman, H J 


ial men comprising kF \ 


Miller and Mr. Reeder, each of whom will specialize 
handline some ortion of the company's line of addi 
ikkeeping Iculating machines, so as to give t 
Government the aximum of service and co-operatio 
Mr. Hood becomes manager of the Washingt nc 
th the other three gentlemen participating as s 
Ss They ll have a corps of assistants large enoug 
pe to handle the full responsibility which the agency; 
es in helping to conserve man-power in the har 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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OFFICE CHAIRS 


that possess 


Good Design Combined with 
Sturdy Construction 





The modern office of the suc- 
cessful business house is fur- 
nished with as much discretion 
as the private home, as it must 
reflect the quality and stand- 
ing of its own products. 


KARPEN OFFICE CHAIRS 


are produced in such a diver- 
sity of styles and at such a 
wide range of prices, that the 
correct chair for any conceiv- 
able requirement can be se- 
lected. 

It is the line that dealers can 
sell with a minimum of sales 
effort. 


S. KARPEN & BROS. 


Designers and Manufacturers 


Chicago Michigan City New York 











| Meeti 
eetings and Dinners 
Reports of Annual Meetings, Dinners, etc., 
in This Field. 
Toledo Stationers’ Club Elects Officers. 
The Stationers’ Club of Toledo, O., held a most 
esting annual meeting on February 7, at wh 
lowing officers were elected 
President, Leroy I irns of the Blade Ww 
Paper Company; first e-president, Louis 
the Franklin Printing & Engraving Compan) 
vice-president, Joseph Leroux of the last named cor 
treasurer, Gerald J. Stephens of the Wendt & 
Company; secretary, Fr Palmer of the Brown, Eages 
& Hull Company. 
It is said that the cl will have plenty to do during the 
present year and that the prospects are for a 
gressive and useful administration of its affairs 
“Y and E” Men Form Veterans’ Association. 
Thirty-four members of the organization of the \ 
nan & Erbe Manufacturing Company of Rochester, N. \ 
have served the company for twenty years or more 
the day before Christmas General Manager Gustave Erbe 
on behalf of the Executive Committee, presented each 
one of these veterans with a check for $100. In address- 


ing the group Mr. Erbe recalled the time thirty-eight 
years ago when he and Mr. Yawman started in siness 
in a little twenty by thirty foot room He attributed 
much of the success which the company has achieved to 
the loyalty of its employes \fter the checks wer lis 
tributed a holiday was declared for the veterans 


The Executive Committee has formed a Veterans 
} 


ciation, of which each employe becomes a met 

. Sa ' . ' 

has served his twentieth year with the comy 
large number of persons are in line for members! 
the new organization in the near future 

The following is a list of the veterans. wit 
which each joined the mpany s organizatior 


site his or her name 


Factory—l. Hoffman, 1880; Joseph Gress, 1882 
dore Weaver, 1882: Fr \ckerman, 1884: John N 
1886; Anthony Miller, 1887; Fred. Fasch, 1888: |] 
meier, 1888: Charles Martin. 1889: W Leinricl 
Fred. Bonke, 1889: Chris. Ebert, 1889; A. Kaiser, 1890; ] 
Bonke, 1891: John Schmitt, 1890; Bart. La Force, 1885 
Seuffert, 1891: Louis Seaman, 1891: Willian 
Ceorge Dunsba 1893; James Barlow, 1893 
toon, 1894; John Coleman, 1894; John Cook, 1895 
Gucker, 1895: F. Loock, 1895: Ernest Boes, 18% 
Schr t, 18 

ther departments—Miss L. Henke, Chicagé 1887 
Miss M. E. Fisk, Rochester, 1889: R. B. Lockwood ( 
York, 1890: F,. (¢ Parlit n, Rochester, 1891: O 
ler. ( el 189] | Mutschle R ster S 
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Executive 


$8,000 — $5,000 = $3,000 


How much would an 


executive be worth to you in 


your business if he paid out $8,000 
for things that could be bought for $3,000 ? 
How much would an executive be worth 
who stayed in a rut and stuck to high costs 
week after week when those costs could 
easily be cut in two? How much is an 
executive worth who dilly-dallies through 
the days and lets his competitorssweep past 
him with modern ways of cutting costs and 
getting speed, while he depends on the slow and 
cumbersome, time-wasting, profit-strangling methods 
of a bygone age? 


Here’s how Chandlee & 


Chandlee of Washington, D. C., cut 
an $8,000 expense to $3,000: 


During the past year our Multigraph Printing 
department has produced circulars, letterheads, 
envelopes, enclosures, miscellaneous printing and 
typewritten letters which would have cost us 
approximately eight thousand dollars at a cost of 
about three thousand dollars, saving us five thousand 
dollars in one year. 

Chandlee & Chandlee 
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And that isn’t half the story. 
It isn’t a quarter of the story. e 
same knife that cuts the costs also cuts the 
bands that are putting the brakes on your 
selling plans, that are producing friction 
where there should be none, that are causing 
delays where there should be speed, that are holding 
back your salesmen and keeping new customers 
away. SEND IN THE COUPON and we'll tell 


you more. 


You Can’t Buy a Multigraph Unless You Need It 























7a The Multigraph 
a Senior is $716 to 
$766— Multigraph 
Junior. handdriven 


$190andup. Easy 
payments. 









THE MULTIGRAPH 
1830 E. 40th St., Cleveland, Ohio 
Tell me what the Multigraph will do in our business. 


Our line is 


Name 





Official Positio 
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The 
“ROYAL” 
Master 


“Compare the Work’’ 


134 Final Inspections By Men 
Paid To Find Fault 


Before leaving the factory each “ROYAL” Typewriter is critically 
inspected for the most minute defects. Every screw, nut and link 
must be properly set and tightened without mutilation. There can be 
no binding at any part, no interference and no side play where there 
should be none. Thin paper must feed without wrinkling or turning 
its edges; six sheets of paper, with carbons, must feed without slipping. 


The high standard set for “ROYAL” Typewriters permits of no 
compromise. Every part of the “ROYAL” must look and act as it 
should. Only absolute perfection is tolerated. We refuse to risk the 
“ROYAL” Typewniter's reputation by hurried, final inspections. 


So, inspectors in the “ROYAL” factory are judged by their expert- 
ness in detecting inaccuracies and ordering them corrected. 


It is impossible to be sure of having bought the best typewriter with- 
out knowing the a of work the “ROYAL” does and how perfectly 


it does everything. rite, telephone or call for a demonstration at our 
nearest office or branch. 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 364-6 BROADWAY, NEW YORK, N.Y 
MAIN BRANCHES: 


y 


Atlanta—16 N. Pryor St. N Ori 332 B 
Baltimore—116 W. Fayette St. Cleveland—620 Prospect Ave., 5. E. Philadelphia_—904 eens =. 

268 Devonshire St. Detroit—29 Washington Ave. Pittsburgh—Chamber of Commerce Bidg 
Buffalo—i6 W. Genesee St. Hartford—261 Asylum St. San Francisco—i-9 First St. 
Chicage—32-34 8S. Wabash Ave. Kansas City—815 Walnut St. St. Louis—Broadway and Olive St 
Cincinnati—Main and 6th Sts. Minneapolis—210 S. Fifth St. Washington—11420 New York Ave.. N. W. 


Also a Sub-Branch, Agency or Representative in 
Almost Every City and Town in the United States 
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Southern California Stationers to Meet. 
The Stationers’ Association of Southern California, Los 
Angeles, will hold its next annual meeting on May 13. 
The officers of this association are Sylvain Cahen, presi- 


dent; F. E. Riseing, vice-president; G. Edward Fetters 
secretary, and Willard Goodwin, treasurer 
McCloy Men Organize. 

On February 18 the employes of the A. W. McCloy 

Company of Pittsburgh, Pa., formed an organization 


ch they named the Booster Club, the object of which 
the spirit of loyalty and good-fellowship, 


he company 


is to promote 


members pledging themselves to boost t 
and each other wherever and whenever possible. 
Each employe pays a small sum each week as dues, the 
oney thus collected to be used exclusively for entertain 


members of the 


ment. The club started with twenty 

sales force and is gradually increasing its membership 
\t the initial meeting the following officers were elect- 

ed: President, A. W. McCloy, president of the company 


ice-president, | Koehler, vice-president of the com 


Lappe, who is treasurer of the com 


jany: treasurer, L. H 
pany: publicity correspondent, L. G. Davies, manager of 
the retail and advertising departments: secretary, Mr 
Fred fammerschmidt, a member of the outside sales 
oa 
The members of the new club believe that it has a great 
future and that some big things will be accomplished for 
the members themselves and for the company. It is 
expected that within a short time every male employe of 
the company will be a member. A dinner will be given 


each month to which each member will be invited 


To Dine at Biltmore. 


d Publishers [rade of New 


lhe Stationers al Board ol 
pects to hold its annual 


York ex} Biltmore 
York, on March 23. 


dinner at the 
ote New 


Widney Company Gives Luncheon to Employes 
Co-operative effort and loyalty to company and coun 
try were the key-notes of the talks given at the annual 
luncheon given last month by the Widney Company of 
Chicago to its male employes and guests of the com- 
S. W. Widney, president of the company, 
ceremonies. After the luncheon he made a 
hy talk, then called on various members of 
guests for further remarks. Those 
‘-heon and the subsequent meeting in- 


department heads and 


pany was 


master of 
short and pit 
the company and 
present at the lun 
cluded 


some of the 


officers of the company, 
members of the music 
trade paper representative and the president 
Sales Company, which has the exclusive 
parts for 


trade press, also an 


automobile 
of the Fulton 


sale of the Widney Company’s replacement 


automobiles 


Che ompany manufactures a varied line, extending 
nto the fields of office equipment, musical instruments 
and automobile parts 

North Dakota House Adds Office Supplies. 

The Freeman | pany, who do an extensive business 

ks, are adding office supplies to their business 
represent several rot sec off 
John W. Orgen at Milwaukee. 

john W. Orger hairman of the Cl » Stationers 

\ssociation addressed the Milwaukee Association at its 
eting held February 1 
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THERE IS ONLY 
ONE WAY 


TO SECURE AND RETAIN 
THE HIGH CLASS TRADE IN 
ANY TOWN. THAT WAY IS 
TO CARRY IN STOCK HIGH 








CLASS MATERIAL, 


GLORIA 
BRAND 


Typewriter 
Carbon 








a high class propo- 
lt was created solely to 
It is virtu- 


is essentially 








sition. 
supply that demand. 


| ally a “made to order” Carbon 
| for the concern that demands the 
best. 

| Gloria Brand Carbon is fur- 
nished in three weights — Light, 
| Medium, Standard, at the same 
price. 


| Different in appearance — so 
| much so that a substitute cannot 
| readily be furnished by the itin- 
| erant trying to sell your custom- 
The Quality cannot be sur- 
The package is consist- 
ent with the contents. 

\Ve want to send established 
| dealers a sample box free. Write 
for yours now while you think 
Ox it. 


ers. 


passed 


The Ault & Wiborg Co. 


Manufacturers 


Cincinnati, Ohio 


Principal Cities 
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One of a Series of 16 Things No Other Typewriter Can D 


No Other Typewriter 


Can Do This— 


(No. 1 of the Series) 


Give such perfect work:—Because of 


automatic impression and perfect 
alignment. 

If ordinary typewriting might be com- 
pared to printing then H1ammond work could 
be considered engraving. 

Ask us the difference between a typewriter 


and a “writing machine.”’ 


type 


For unusually attractive type pages 
Te use on one machine every known variety of COMMERCIAL type sets 
Ali varieties which are applicable te PROFESSIONAL users 
Varieties which make for better manuscripts for AUTHORS 
ALL OF THE WORLD’S LANGUAGES 


Only an Instant—and a Change of Type Sets 
Two Type Sets on Every Machine, Either Available at Once 
“JUST TURN THE KNOB” 





condensing 


Petite = for extra 
Miniature - for refined letters 


Ss 


Roman= at busines 
: i 
brivate corresbondence 


Roman-¢general letter 


ell ne 
derribt 


Medium 


uw 


Italic - emphasizing 

SpeciaAL GOTHIC - CLEAN CUT 

Large Gothic - sermons, lectures 

sarge Roman - sermons, lectures 

Clarendon - new, attractive 
The following obtain especial advantages from using the MULTIPLEX HAMMOND 
A Linguist A Business Executiy 

athematician A Professional Writet 
Chemist A Private ne i 


A Surgeon o1 


A Technical Engineer 


A NEW 
PORTABLE 


Condensed Aluminum 





Only 11 Pounds Full Capacity 





Unlimited Width of Paper 
Many Typewriters in One 


MULTIPLEX HAMMOND 
“WRITING MACHINE” 


DEALERS IN TY ube hed RITERS 


No dealer can meet all demands wit t Multiplex Han 
because of its manv exclusive features tt annot inter 
any other make of machine which may be handk 

Let us send vou free our interest ‘ oklet. full i ‘ jue 
features of this extraor ain ur ma Wri ir mame sd dre nd Mu 


pation on margu 


Seneinad “Typewriter Company, 
69th St. at East River New York, N. Y. 


AP? 4.1 


} 
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Connecticut Valley Stationers Organize. 


About fifty dealers olesalers and manufacturers 
the stationery trade, met at Springfield, Mass., on Febru 
ary 15th, and formed what is to be officially known as the 
Connecticut Valley Stationers’ Association The gather 
ing was a representati one as Holyoke, Springfield 
Northat Po ee Chicopee Greenfield, \\ estheld, N 
ton, Bridgeport, Meriden, New Haven, Hartford, Water 
bury, and other cities and towns of the Connecticut Ile 
were re} resented 

Kdward H. Tucker, president of the H. W. Carter | er 
Company, Springfield, is chosen president and Gustave 
Nelson, Jr., of the Estabrook Steel Pen Comy vas 
made acting secretary) ither officers will be ant nce 
later 

Secretary Mortimer Byers of the National Ass 


of Stationers and Manufacturers addressed the 


“Overhead” Is Discussed at Chicago Gathering. 














Fa 
E 








“Overhead” received much attention recently w the 
executive members of the Chicago Stationers’ Associatiot 
lunched at the Hotel | Salle and listened ) n 
teresting address by G. J. O’Malley, an expert public ac 
countant Mr. O' Mall s remarks dealt with the subject 
of overhead expense And so helpful and inte was 
the occasion that it s been decided that similar meet 
ings will be held in the future and that a featur 
made of addresses by usiness executives and 
thorities on various practical business subjects 

In emphasizing the need for a proper accountit sys 
tem which adequately takes overhead expense 1 
count, Mr O’ Malley referred to a Federal Trad , 
mission pamphlet issued about a year and 
It revealed the fact that although almost every nceern 
has what it considers “adequate” accounting syster 30) 
000 of 60,000 successful corporations doing a bus S 
$100,000 charged off no depreciation whatever, at 
only ten per cent of our manufacturers and mer nts 
knew the actual cost manufacturing and sellir 
products. In pointing out the usual fallacies in handling 
the “overhead the speaker advised retail mer« 
departmentize their | siness immediately on deter: 
on an appropriate bookkeeping system. “Reg 
the size of the business, it should be so arrangé 
partments that the principal can know fron 
month how his stock is moving.” Continuing, he s 
he would take an inventory every six months 
tively depreciating obsolete and unsalable sto 

New Officers for Buffalo. 
rhe following ne officers were elected 
the destinies Stationers’ Club of B \ 
ir | Besset ent; ( (ys i raue! Ss! 
rles C. White. treasurer nd T. W. Eat é 
retar 
Income Tax Explained to Stationers 

| M f the fac ers in ¢ 

thers r ore ered with the ¢ 
tax, the chairman Stationers’ Ass 
orn Mr. Dimond. recent ly arranged to have M 
t} Federal Tax ( ¢ rs othce t\ he s ee 
wit! the stationers ¢ pose : €&& a ‘ 
t ‘ the tax 
Plans were laid ( itional im] I t 
sé vhict will r ¢ ighter € np! es S é 
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Barrell Portable 
Adding Machine 


Model 12 — Weight 24 Pounds 
Compact—— Portable —— Noiseless 





































































































The Barrett occupies desk space 9x12 will multiply and divide, or multiply and 
inches, and weighs but twenty-four pounds subtract at the same time, and automatic- 
the watch model of the adding machine ally furnish a_ printed proof. Note 
industry. The only machine made which examples below. 
SUBTRACTION ADDITION 
EY AMPLE: 676578 323720 = 3528.49" EXAMPLE 7040 + 56458 + 324531 
: tT 7545897 = 11449206. 
6765 78 Cl ial Cc ’ > ’ 
| 3737.29 70.40’ 
Automatic proof of every Added items checked > 564.58’ 
ubtraction > 10.003.528.49 3.245.31’ 
Result _} 7.568.97 ’ 
Total > 11.449.26 
JIVISION a . 
oe MULTIPLICATION 
EXAMPLE 1728 + 12 = 144 EXAMPLE 5657 x 132 = 746724 7 
Dividend > 17.28’ Multiplicand and guide figure 1.000.056.57 ’ 
Divi Or " > .12 Multiplier and automatic 
Proof of complement and ; proot > 132.007.467.24 
uide figure > 9.88 ee A 
: ‘ Result i 
sotient > 1.440.000 bgp a dee | . EY 
¥ — MULTIPLICATION AND SUBTRACTION 
AT SAME TIME 
DIVISION AND MULTIPLICATION EXAMPLE imount of Invoice, $4,566.78— 
AT SAME TIME \llowance of $1.18 per cwt. on 3200 Ibs. 
EN AMPLE 504000 lbs. of Steel (a $53.00 inswer—$4,529.02 
ber (zross ion lnswer, $11,925.00 Gro amount of Invoic: > 4.566.78 F 
Allowance > 1.18 
Dividend > 50.400.00’ Proof of complement and 
Divisor > 22.40 suide figure > 9.999.998.82’ 
Multiplier > 53.00 Automati proof and multi- 
, plier > 320.004.529.02 
Ay intofinvuit—_, 1 ]19.?50.000.00 Net Amount of Fs a 4 
4 
: — / 
As simple as addition and fis 
> . 4 Rg 
with the same speed of operation st 
& 
4 rs ¥ 
BARRETT ADDING MACHINE CO. 7 oe & 
. —_ , > - > > e ond 
BULLETIN BLDG. PHILADELPHIA, PA 1 SSS 
Yi” LP 
4 SF He 
Handled exclusively through p LP &s 
. c <= _* 
ble deal SHRM 
responsible dealers XS 
4 & Le _& 
7 oo s > e" Zo 


Clip and send this coupons,‘ <5 2 3 
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Make the Work Easy for 
Your Typist 


And more work and better work are 
bound to be your reward. 


This is the one best reason why the 
typewriter user should buy the 


MONARCH 


Fatigue is the great ingly light towch and 


enemy of efticiency—and easy action of the 
the proof of Monarch Monarch Typewriter add 
efficiency is the fact that to the working capacity 
it banishes Three o'clock — of every one of its oper- 
Fatigue. The surpass- ators. 


THE MONARCH TYPEWRITER COMPANY, Lisnrep 


‘6 QUEEN VICTORIA STREET - LONDON, E. C., ENGLAND 








= 


MOQNNQNQNNANVENUNAGLNNARAQUONONNOUNALGAUGNU0NUCUEENENNERUUODOGUONUONUEOU EAU OA AU EN EAN OAT EAA EAU EAA EA EAU EDTA 





If 
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Philadelphians Adopt Resale Catalogue. 
PI ilade ly hia 
sly voted to adopt the resale catalogue cov- 


lines of cor othece 


Stationers’ Association has officially 


nimou 
equipment, 
recommended the Na- 
Thus the Quaker city or- 


nmercial stationery, 


specialties and peteries, as by 


Catalogue Commission. 


anization goes on record as the first local association to 
dopt e plan 

he work of preparing the resale catalogue will be com- 
pleted | committee consisting of Frank R. Welsh, of 
the William H. Hoskins Company, chairman; Mr. Casey 
§ the James Hogan Company, Ltd.; Mr. Dunn, of the 
William Mann Company; Charles H. Harrison, of A 
Pomerantz & | and Mr. Marcus, of Marcus & Co 

In a contemplated reorganization, the “Dimond plan” 
vill »bably ie that adopted, and in view of the work 
cor nting the association, Mortimer W. Byers of New 
York has been retained -as special counsel 


Envelope Makers Meet. 


[he American Envelope Manufacturers’ Association and 


the Bureau of Envelope Manufacturers convened on Fel 
ruarv 8-9 at the Waldorf-Astoria, New York, for their 
rst annual convention. Steps were taken toward the 
establishing «¢ niform cost accounting system, and 
trade litions were discussed 
Duryea Is Sole Owner. 
la cently urchased the interest of his associate 
Ray ©. Durvea is now the sole owner the Co 
‘nial Office Supply Company, 98 Park Place, New York 


Catalogue Commission to Meet in March. 


President Brooks the National Association of Sta 
ers d Manufacturers announces that the National 
Catalogue Commission will hold its next meeting at Rich 
ond, Va., some time in March, unless serious transport 
ities should intervene to make it advisable 
oamorey Drive Is On. 
he leadership of Chairman C. L. Mitchell, To 
e] he ership committee of the National 
Sta s orga tion has launched a big drive tor mem 
é the prospects are that there will be an encourag 
new ones” in the fold before long 
Crepe Paper for Wounds. 
Dennison Manufacturing Compar of Boston is 
A aged in tl anufacture of a crepe paper to be 
sed, so it is said, as a substitute for gauze in the treat 
ids 
To Show Office Equipment at wenteretan 
lt e¢ the National conference “Labor 
s Under War Conditions” under the joint aus 
é e Sor Industrial Engineers and the West 
iency Soci on March 27, 28 and 29 at the 
e Hot ( there will he a larce exhibit 
ctory equipment 
Troy, N. Y., Concerns Consolidate. 
O1 uary first, the Sanderson Paper Company, deal 
nery al sundry lines, consolidated with th 
Cor ny \. H. Phillips, manager f the 
ersol company will have harge of § distribt 
| n¢ f and R. H. Staples ll continue 


Se 


J 
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Handy tray working with 
ledger posting machine. 
Checks placed in first 
left-hand slot and trans- 
Jerred to second slot as 
posted. Deposit tickets 
similarly handled in 
right-hand slots. 


The Handy Check Tray 


Here is a needed device— 
Needed by 


the 


the dealer to meet 
needs of his trade. 


lt accuracy and speed are nec- 


essary in banks and wherever 
bookkeeping machines are 
used, is the Handy Check 
Tray. Place one or two in 
your window —they will 
move tast. 


Attractively finished in ma- 


hogany. Fits nicely on the 


leat of your posting machine. 
B. 


Price $8.50, F Bucyrus, 


Ohio. 


\We have an interesting circu- 


lar waiting for you. 


Bucyrus Check Tray Co. 


Box 205 BUCYRUS, OHIO 
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For Our Country 





ORDER LAH HEH LU NNERL EN. HES AMMEN OHOHS Hors 


CHa Le ee Lneneenensnnennanen erteeee se 


Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 


\\ H. Gordon, wl 


Petersburg branch of 
Richmond, Va.. has 


army 


Kalph ( Keefer, 
of the L. C. Smith & 


t 


the 


was formerly in charge of the 


\merican Typewriter Exchange, 


en up his position to enter tl 


nerly of the Washington brancl 


Brothers Typewriter Company, who 


has been in training at Camp Olgethorpe, has been com 


missioned a first lieutenant of field artillery. He expects 


to be stationed, for 


Columbia, S. 


a time at least, at Camp Jackson 


ba Bassett, supervisor of copy in the advertising 


department of the 


Berger Manufacturing Company ot 


Canton, ©., 1s now a 


fantry, and is stationed 


; 


seventy- 


member of Company G, 332nd In 


] 


ive men trom tf 


at Camp Sherman More thar 


he Berger Manufacturing Con 


pany have thus far joined the colors 


Iwo stars found their 


flag of Payot, Stratford 


of San Francisco, Cal., 


formerly of the manutacturing department, 


joined the aviation corps in Texas, and Mor 


ris Spero, former floor 


part of the quartermaster 


anf 
medica: corps 


Max E. Davidson, who 


geant in the service 


training in the third officers’ training camp at 


hz 


IAS 


Linda Vista, Cal \lr 


merly identifed with 
the | ( Smith & 


Company 


The men for whom 


United Autograph 


service flag were inserted, were recently 


granted a furlough and took occasion to pa 


the Chicago company of their former em 
plovment a_ visit rhe four are Toh 
Bethune and A. I Clark, aviators: | ] 
Donahue, quartermaster’s department, an 
James Hanley, infantry 

The “Pocket List of Railroad Ojficials,” a 


the ( hicago othce ot 
Brothers’ ype write 
our of the stars in the 
Register Company s 


* * * 
way into the service 
& Kerr, stationers 


where Dave Moses, 


salesman, becam« 


’s department in the 


vas recently a ser 


been accepted lO? 


Davidson was tor 


useful compilation of railway equipment data. 


has just been receive 
1 


vine 


Equipment and Pu 


York 


ti 


V 


rhirty men emplo 
pany of Holyoke, 
their country by ent 
lhe Honor Roll is 
Choquette, Arthur (¢ 
Leduc, O. Lincourt, 
Smith, Edward Wie 


Chomas Daly, Frar k 


yed by the National Blank B 


T 
Mass., have responded to t 


ering, actively, the service of 


as follows: Alvah Avery, 
ayhue, John Fahey, John K 
Herbert Merwin, A. Mang 
sel, Robert Burns, Alfred ( 


Nelly Kdward Let Fred Mosante, Ray 
loseph More, Armand Riopel, Leslie Stanley, R 
Weiser. Geo. E. Harscheid New York Store 
(Grady, Fred H. Hartel, Eugene F. Kelly. G 
larold G. Roel e€ manager tor es 
ranc] of the Kat ( rane “« Pike { 
Gaylor Wook of the Same company ive e¢ 
service in the nay eserve, in which the é 
Charles ] Reyne efore | ‘ ( 
ypewriter sales ( the staff of the 
e ¢ the | ( S th & Brothers ‘ 
was a sale n soliciting orders 
re that ! if e¢ i ineva s es 
ently illed into the service of his ylIT 
lds S a progressive ntelligent vo £ 
€ a consistently « ellent re re 
* 

). Blaisdel er International Char 
and for a number of years connected with the 
vood Typewriter Company in responsible pos 
W. F. Oswald, als speed typist of internat 


connected with the s 


ame company, have 


gineering department of the United States Ar 


were promoted the fir 


privates to sergeants 





st month they were in sery 
the first class, jumping 


iss private corpor 


all at é We show on this 
ness Sergeant Blaisde l as ¢ 
In tire m ot is count? | 
at pres¢ connected with the { 
ne t at Washinegto D. ( 

H Kine of the st ‘ 
equi] rl ot B & A 
Was S in France ere s 
he ilitar es His 
\l B States t t he « ct ~ 
in e service himsel Mr. | 
thre ect to keep the r 
howeve al tr to do 1 ‘ 
the surely hate t " 
Kase d put them out o S . 

x * 


R ( lap] oringe 
(] PI 1? nutact é < 
oifce supplies at 
‘ sergeant | R { 
a cs est 
Sat BP. ( 
¥ + » 
Hol al é é 
* Company. S 
tl ros i \ 


from the Railway Sergt. H. O. Biais- same Da ave joil 
. dell, former tyne- 
mn Ompany, New writer champion, rormer eine ' tr ne Sa 
now in the service P e , 
t 


of his country 


Chagnon, James Kirkpatricl 





} 
; ‘ 
‘ 

oO 
r 
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r 

‘ 

} 
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' “How did we do it-before we 
| had the Mimeograph?” queries 


her boss. “It has cut down our operating, 


staffand our office expense. But better still, 

it has saved reat chunks of precious time—and that’s 
what counts now.” The Mimeograph prints better let- 
ters, forms, blanks, ete. —with diagrams and illustrations 
if you wish—quicker than ever before. Let us show you. 
A word of caution: The Edison-Dick Mimeograph 
and the supplies which we manufacture for it are made 


to work together. Upset this relationship, the work 

suffers, and our responsibility for its quality and output ceases. 
Substitute inferior supplies and the result is the sure waste of both 
valuable time and materials. You do not know what splendid 
work the Mimeograph can do unless you have seen the new 
Mimeopgraph operating, under proper conditions. Write for book- 


let “T”—today. A. B. Dick Company, Chicagjo—and New York. 
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Speeding Up Business 


In the general program for winning the war, stimulation of 
business is essential. 


The typewriter is at the very heart of industry and through it 
flows in an unceasing stream the pulsing life of commercial 
organization. 


The “Silent Smith” is playing its part in a quiet way in this 
acceleration of production and distribution. It is found in 
thousands of offices throughout the country and is also in the 
service of Uncle Sam on land and sea. 

No matter of what nature the work may be, whether mak- 
ing out bills, cards, checks, cutting stencils, writing labels, tab- 
ulations, or filling in ruled forms, the “Silent Smith” is so con- 
structed that quick changes can be made from one kind of work 
to another, with a minimum loss of time between. 

Send for free booklet, “The Silent Smith,” which explains 


how all this can be done. 


L. C. SMITH & BROS. TYPEWRITER COMPANY 
Factory and Home Office: Syracuse, N. Y. 


Branches in all Principal Cities 
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New Model Rex Typewriter. 
Rex Typewriter Company of Chicago announces 
Model 10 


[his machine is especially designed for those languages 


The 


the addition of the new machine to its line 


which require a typewriter having more than eighty-four 


characters. It is built on the three-bank keyboard prin- 
ciple, like Model No. 4, with thirty-two type-bars, three 
type or characters on each bar. This provides ninety 


six characters and thirty-two positions without shifting 
The company’s agent for Europe is Piero Castelli della 
Via No. 9, Milan, Italy. Mr has 
entire charge of the European business of the company, 
the assignment of territory, appointment of agents, etc. 


Vinca, Revere Castelli 


[The company expects to build its machine to meet the 
The 


meet such re 


requirements of each country in which it is sold 


machine is 


The 


new especially designed to 
quirements. variety of type faces has been greatly 





enlarged, enabling the user to avail himself of many com 
binations, when necessity demands the use of such vari 
ety 
New No. 10 Rex Typewriter 
[he machine is built on the unit system, having twenty 
hve distinct parts as manufacturing units, each part be 
ig bu independently of every other Any of these 
units can be sent anywhere and will fit into any Rex 
nat e without adjustment 
An Eight Day Calendar Watch. 
\ new eight calendar watch is beit marketed by 
the Jennett Manufaeturing Company, New Yorl The 
vs the onth, week, hour, minute and second 
eight days with one winding, is six jewele: 
nteed for one year. It has an open escapement 
Lene ever movement and the case ts finishe 
r nickel 


New Adding Machine Soon to Be Marketed. 


The Dayton Adding Machine and Time Lock Company, 
a $2,000,000 corporation of Dayton, O., is now tooling up 
and will soon place on the market an adding machine 
veighing only sixteen pounds at a price of less than one 
hundred dollars. The new machine is of the full listing 
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Noiseless Inking Pad 





It will Save from 500 to 1200% 
in Inking Pad Expense every 5 Years 


Its gelatine base, an ink controller, prevents the pad 
from sweating in humid weather, flooding your rubber 
stamp and blotting your paper. 


Its ink-absorbing, heavy-wool felt re-inks as successfully 
year after year as when first inked, thus making its long, 
continuous service possible. 


Its springy base yields to the form of the Rubber Stamp 
readily, assuring perfect distribution of ink and clear, 
sharp impressions, and without injuring the engraving of 
the Stamp, prolonging its life for years—efficiency. 

Its resilient base will not scratch or dent the wood top 


finish, or mar the polish of your glass top desk, a factor in 
keeping your furniture in good condition—economy. 


It will stand up longer, hold ink better, and give more 
service than thirty ordinary tin-box ink pads—obvious 
economy. 


The increasing sizes of repeat orders guarantee it a live 
item of merchandise. The Cudahy Packing Co., first 
order one dozen pads, fifth order 100 dozen pads. Mont- 
gomery Ward & Co., first order one pad, fifth order 864 
Crane Co., first order six pads, fifth order 432 pads. 


1200 Per Cent Saved 


ad Co ; Chic ago 


pads. 


Noiseless Inking 


Gentlemen We make larg: of inking pads -3,000 impressicns 
per pad per day. Four years ago we adopted the Noéseless Inking 
Pads. They have given us the best service we have ever had, and at a 


ur inking pad expense. The same pads are 
NORTHWESTERN YEAST CO. 
By M. E. Minott. Traffic Mgr. 


saving of 1200 per cent in ¢ 


still in use and in good condition 


PRICE LIST 


Size Each 4 doz. 1 doz. 
No. | 24”x4" With cover $0.75 $ 4.25 $ 8.00 
No. 8 a 1.25 6.75 12.00 
No. 8-8 4” x8" 2.50 12.00 22.00 
No. 3 3” x8” Without cover 1.50 8.50 16.00 
No. 9 >” x8 3.00 13.00 24.00 


Specify color, otherwise will be sent dry 


IGN DISTRIBUTORS 
Norway, Sweden, Denmark and Russia. 
Mexico, Central and South 


SOLE FORI 


Van Siclen & ¢ New York 
National Paper & Type Co., New York 
America West Indies 


Rikkers Bros Amste 
Theo. Muggli Zurich tor 


Noiseless Inking Pad Co. 


CHICAGO, ILL 


Belgium, Holland, Dutch East Indies. 


rdam, Holland 


Switzerland. 


314 West Grand Ave. 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—84 charac- 
ters—singie shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 

Agents: 

3e a Charter Member of the Wood- 
stock Organization. GET IN NOW. 

The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 

Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 


CHICAGO, U.S. A. 


Cable: Woodtype, Chicago 
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is suDsta! 


type and has a listing subtract key It 


yet simply constructed 


The company is engaged in the manufacture ime 
locks, time recorders, die castings and general ract 
work, and it is interesting to note that it is building the 
well known typewriters which are marketed in England 
by the Bar-Lock Typewriters Company 

An Unusual Memorandum Pad. 

lower Brothers Stationery Company, 23 W 
third street, New \Y is manufacturing and marketing 

ew memorandum pa n which sixteen separ 
orandums are kept in front of the business 1 t ne 
t Y \s soon as t memoran Ss 
ose, it is torn off and a clean sheet is reveal 

A New Check Tray. 

The Bucyrus Che Tray Company, B 

marke new iy designe 
k ik employes iny one using g 
t ] ‘ | e ft t lig t i 





Check Sorting Tray 


New 


7 NOs é It Ss ¢ 
Da Ss r slots S are lace 

¢ il is poste ire transferred 
D). S ets the s < 

1g! le tie 


Two Useful Articles. 
\ ateel eras shield with var 2 
tures al i key ring I knite 
a c S dé 


é { i | WW Kee \\ s 
ict ¢ he I ¢ 
' < e i 1 ‘ < 
i s Phe € s es 
A Pencil for the Dark. 
tive i 
Mar \l¢ She , ( 
| 1 < i 
. < 
A New Fountain Pen. 
4? Eas 















































How much were you short in your 
cash last night? 


How much are you usually short ? 


Wo you always know who is responsible 
for the shortages ? 

Did you ever try to figure out how much 
you lose this way ? 

Every time you are short in your cash 


it is proof that some one is careless. 


A careless clerk is apt to forget to 
charge goods sold on credit. And the loss 


is yours. 


Or he makes mistakes that lead to dis- 
putes with customers. Sometimes you lose 
good customers that Way. 

An up-to-date National Cash Register 
prevents mistakes in change. 


It protects your profits. It makes each 
clerk responsible for every sale he makes. 


Enforcing accuracy is only one of the 
many advantages a National Cash Register 
will give you. 


A National Cash Register and the N. C. R. Credit File will give 


you complete control of your business. 











An N.C. R. Receipt makes every 


customer the merchant’s inspector. 


se Sign and mail this coupon today. 


To Dept. 16901 
National Cash Register Company, Dayton, Ohio 


Please send me full particulars about the N. C. R. 
System for a stationery and ofhce appliance store. 
Name 


re = 
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Little Stories of Success 
No. 25 





JS Mt ae 
Coleletveteints 


= 
— 


Haywood’s only selling experience before 
he came with Elliott-Fisher Company was 
six months in a stationery store. He was 
quick to grasp accounting principles, and 
naturally he found his way into a large 
organization as a clerk and bookkeeper. 
The salary was modest and the environ- 
ment unhealthy for Haywood. 
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After spending six years of his life at a small foreign 
port, almost entirely cut off from the rest of the world, 
Haywood handed in his resignation, packed his lug- 
gage on a steamer and came back to the United 


States. 
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Now Haywood lives among people he likes and has been earn- 
ing on an average of $182.59 for the past eleven months selling 
Elliott-Fisher product. He has unlimited possibilities for 
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forging ahead. 
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We have room for more Haywoods. 
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Elliott-Fisher Company 


332 Elliott Parkway, Harrisburg, Pa. 


Branches in All Principal Cities 
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A New Payroll Calculator. 


he Meilicke Calculator Company of Chicago 
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is putting 


11 pavroll calculating device on the market, contain- 
ing answers at rates of pay all the way from ten cents to 
eighty cents an hour in jumps of half a cent eacl 
Meilicke Payroll Calculator. 
computed in quarter hours up to 126% hours Che tabs 
and swers are on cards decimally arranged for instant 
reference The cards are linen-lined, with every tab in 
siott 


The Premier Bed Company of Mishawaka, Ind., has put 


distributor, 


ban 


n the arket a standard size all-steel lette 
lividing distribution in three sections, with separate inde 
divisions Che device Is so made that one section does 
. we 
= ~s wwe “ei 
re ewe Com 
on «tt we. 





New Premier Letter Distributor 





é e with others in handling Che distributor 
out followers, the object being to ensure ¢ 
ccura stribution of letters 
A New Check Protector. 
Osborn Manuti acturing Company of New York is 
1 ney he protecting device 
Kinkless Key Ring. 
| ‘Kinkless key ring’’ is being placed before the 
\. L. Salomon & Company, New York Phe 
new rit is made of small highly nickeled brass balls, 
ned with a steel wire and so constructed that kinking 
iS impossible rhe hain is fastened together with 
lock which holds it securely 
A New Card Game. 
The Salambo Game Company, 508 Sout! Dearborn 
if rketing a new card game called 
Si te nventor. The game is played with 
in ordinary deck of cards and two additional specialty 


of trays are used in the game 











Make a Friend 
of “Steady Profit” 


Every desk, old or new, is 
a sales opportunity for a 
Chicago Glass Desk Pad. 
A business man’s desk is 
always incomplete without 
a glass desk pad. Why 
not stock a line of staple 
goods? 








A Chicago Glass Desk Pad 


protects your desk, gives 
it finish, and keeps in 
sight memo- 
randa and data to which 
you constantly want to 


‘mportant 


refer. 


Our line never misses fire. Stock up 
now and make friends with Steady Profit. 


We carry in stock sizes 18x 24 and 
20 x 36 in plain or beveled glass. We 
are prepared to make up any special size. 


THE CHICAGO SPECIAL is a superior 


pad your trade will be quick to appreciate. 


The Chicago Mirror & Art Glass Co. 


217-A N. Clinton St. Chicago, lll. 


We Specialize in Plate Glass Tops for 
Desks, Tables and Other Furniture. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, WILLIAM HENRY BROOKS, Philadelphia, Pa.; 
York, N. Y.; Auditor, J. OGDEN PIERSON, New Orlears, La.; 


First Vice-President, 
WILLIAM G. WHITTEMORE, New York, N. Y.; Third Vice-President, R. S. BAUER, Lynn, Mas:.; 
Secretary, MORTIMER W. BYERS, New York, N. Y.; 


WILLIAM PITT, Kansas City, Mo.; Second Vice-President 
Treasurer, HENRY W. ROGERS, New 


Chairman Catal gue 


Commission, R. D. PATTERSON, St. Louis, Mo. 


DIRECTORS—STATIONERS 
a Marshall, Atlanta, {Se Uri Doolittle, Syracuse, N.Y. 
Waddy, Richmond, WwW. 


W.F W. Buchanan, Chicago, Ill. 
Ww. Seecy, Los A "Cal. Jao. P. Black, Baltimore, Md. 
C. L. Mitchell, Topeka. Eugene Pettus, St. Louis, Mo. 
C. A. H. Thom, Detrcit, Mich. Jno. F. Gilmartin, San Francisco, Cal. 


TIME AND PLACE OF NEXT MEETING—RICHMOND, VA.., Oct. 
INFORMATION BUREAU—411 Olive Street, St. Louis, Mo. 


SECRETARY'S OFFICE—41! Park Row, New York. 


Manager of Information Bureau 


Mr. Dimond Speaks to National Association. 
Seing a letter from Henry P. Dimond of San Francis: 


the members of the National Association of Stationers and 
Vanufacturers.—Reprinted by permission from the current 
issue of the National Association News 


The best progressive business thought of today is di 


rected toward the organization of all industry, not merely 


during war times, but especially for the strife and struggle 


of peace. Organization develops co-operation, and co-op 


cration tends to control and correct those trade evils that 


result in unfair competition. Untair competitive methods 
commercial 


those 


in business insidiously undermine the entire 


fabric, destroy confidence and ultimately will ruin 


who practice them and will render precarious the industry 


in which they prevail 


Unfortunately, the stationery business in this country 


has not been free from those threatening evils. Competi 


tion in many sections had brought about the vengeful pol 


icy of an “eye for an eye, a tooth for a tooth,” a kind of 
business savagery that was manifesting a baneful influenc: 
wherever it prevailed; and it did seem that its prevalence 
was general, for geographical lines apparently were no bat 
only sections that virtually 


to its ravages The were im 


those wherein the 


had 
light of fair, 


mune were stationers, through their 


associations, been educated to the point where they 


could see the honest and just dealing wit! 


their competitors and their customers 


Although the leaders in the industry had long seen the 


wisdom and necessity of this method of dealing with a 
it was not until the 
Charles N. Bell 
Nationa! 


Manufacturers and institut 


situation rapidly becoming intolerable, 


fall of 1916 that your then president, Mr 


man, arranged that I should co-operate with the 


Association of Stationers and 


a campaign generally to improve conditions under whic! 


the retail stationers throughout the country were carrying 


on their business. The work planned and now being car 


ried on is based on the principle of co-operation through 


association, along absolutely legal and proper lines. | 
want to impress three 
First: This assistance is to cost vou nothing 
Second Nothing 
or which is not in your 


Chird The 


for a 


things upon you— 
is offered you that you do not want 
individual and collective interest 


services being performed are to continue 


sufficient length of time to enable you to test th: 
and prove their practical value 


that the 


suggestions offered 

You 
cratic 
the people, by the 


foundation of our demo 
REGULATION, “of 


and for the people,”” and how 


all recognize very 


form of government is SELF 
people, 


ever this may be modified, misused or perverted by th: 


representatives of the people at times placed power to 


represent them, and who are none the less servants oi 


the people, who hold office only through the will of the 


this great foundation principle remains the same 
i l 


people; 


DIRECTORS—MANUFACTURERS 


Charles C. Davis, New York. N. Y. Wa. H. Redington, Chicago, Ill 
Eberhard Faber, New Y ork, N. Y. Heary S. Deanison, Framingham, Mass 
William Pitt, Kansas City, Mo. Wa. O. Day, Springfheld, Mass 

Chas 5. Brewer, Herkimer, N. Y. Geo. E. Parmenter, Waltham, Mass 
Carl J. Weissbrod, Greenfield, Mass. Edwin C. Ryals, Richmond, Va 


14-18, 1918. 


W. D. PITTMAN 


Self-regulation begins with the individual exy s 

caily life in the conduct of his personal affairs 
business, and is further expressed in the broades 

his use of the voting inchise. If enough of the peopl 
want anything in their business, their communit thei 
municipality, their state or their nation, that des 

be accomplished lhe Government itself must at eS 
bow to the will of the people if that will is expresss 
through proper channels by a large enoug! 


Every dav of your lite yo practice self reg 

walking the streets, in obeying traffic regulations 

plving with the multitudious laws, conditions a1 sage 
with which we are all surrounded: all of which came into 
existence throug! and v the will of some 


not ALL of the people, and not (unfortunatel 


cases) by MAJORITY of the people, 

people could have had voice if they had 

post d You do not is individuals, alw: vs toll I est 
laws, conditions, and usages, by reason of tl fa 

many of them, though mandatory, are not enforcibl 
every instance. If you are ignorant, you som« s brea 


th rem th roug rh ignorance; 1f you are vicious or ur! Ms 


able, you sometimes break them for ten rary cot! 


venience or personal gain. but where you do <¢ 


them (and the great majority of individuals 
great majority of cases), you do it more oft is the 
result of EDUCATION, HABIT and EXAMI 


merely because it is the law, or because 

penalty. EDUCATION comes first because with it comes 
understanding: HABIT follows repetition, the 1 nce 
or repe« atedly traveled becomes shorter and Asie! EX 


\MPLE « 


nables the individual to see results 


his personal advantage Fear of penalty is mer‘ eter 
rent and only a deterrent St) LONG AS 
EIGHS DESIRI No human being has ever 
I the co 1 ssi la Vi | or est 
ecause ¢ the pena ¢ eached the ( 
1s10!1 s cloud Ss ted | de r 
was rea ed s the $ EDUCATION a \l 
My work ts, there ised upon EDUCA ‘ 
tion that will create H BIT the hal 
nga g r and hones isiness lines 
that this can best - st satis tor 
apout pr nduce > lasting a d | 
\ 
First Co-operat e part ¢ s ers 
gaged in the same line business in a «¢ 
the individual conditions under which the indust 
cucted are similar 
secon By appointing one disinterested 
perso s a chat i 1 idviso v1 4 
de -Operative \ rk for the good 
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March |, 1918 Price Lists 





Show many discontinued items, additions, 
price reductions and advances that every 


dealer should become acquainted with. 


Let us quote on your Regular and Special 


Index Cards, Guide Cards and File Folders. 


The i in Manufacturing Co. 


162 Union Street 


Monroe “!- Michigan 
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Ufits Fibre Boarit 


Light 
Practical fF 


Fibre Board Office Specialties arging 
where Card Systems, Filing De are 
various departments, etc. Ow low 
ness, they fill many wants- espépe fi 





Fibre Board Vertical Transfer Cases 
These are strong and durable files, made of tough fibre board, with cloth re-enforced corners and 
covered with mottled Agate Paper. Hold the entire contents of an ordinary vertical letter filing 
drawer. Made in two depths—20 inch and 25 inch. Shipped kK. D.—Folded Flat, in packages 


approximately 2? inches high. Get quantity prices. 
Fibre Board Vertical Letter Files 


Are made in three capacities— 4 inch, 5 inch and 
6 inch, and in Letter and Legal Cap sizes. Cloth 
re-enforced corners, drop front, cloth hinged top. 
Have ring pull on end for easy handling. These 
are exceptionally handy files for orders, bills of 
lading and special inter-department, correspond- 
ence etc. 
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Gf Security 
Mailing Exnvelopes 
Are made of tough stock, which bends but does not break. The lock works 
automatically, so that contents cannot be removed without destroying the 
lock or tearing the mailer. Made in a large variety of sizes to accommo- 
date all standard sizes of photographs and other mailable material. Put 
up in handsome display boxes for retail sale. 


$f ce Wood-Back Invoice Books 


A large variety of sizes is included in this line, all being made with solid 
wood backs, into which the leaves are glued and riveted. Leaves cannot 
be pulled out, backs cannot break. A variety of bindings make this a 
very desirable line. Sizes 114x16} and 12$x18}. Get Hee Catalogs of 
Office Specialties for complete information regarding these salable books. 
Yj Box Letter Files 

There are 16 different kinds of Box Letter Files listed 
in the #2 Stationery Supply Catalog. There is a wide 
range in price to take care of almost every Box File re- 
quirement. "Easy Clasp" and "Modern" Files, shown on 
this and opposite page are 
leaders in this line. 

Ask for the Catalog now! 


the ff/#s- Manufacturing Co 


162 Union Street 
Monroe -:- Michigan 


New York Office- 268 Broadway 
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aritationery Specialties 


Strong 
al Economical 


alties argging demand especially in offices 
ling De are first being introduced for the 
cc. Owg low cost, strength and compact- 
ts- esp@pe files are not to be permanent. 





and ‘a 

ing Fibre Board Card Index Trays 

ges We offer 3x5, 4x6, 5x8 and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Ete. 
They are very substantially constructed of fibre board, with cloth re-enforced corners, covered with 
Black and White Marble Paper. Covers are separate. Plated pull and label holder on each tray. 

and The steel, self-locking follow block operates on round counter-sunk rod. They are very practical 

oth files of immense popularity. 


op. Card Index Cabinets with Fibre Board Drawers 


—_ The drawers of these cabinets are constructed like 
of the trays described above. The cabinets are made 
nd- of Stained Hardwood 

serviceable and attrac- 
tiveinappearance. Made 
in two, fourandsixdraw- 
er sizes for3x5cards, and 
two drawer size for 4x6. 








This substantial fibre board file has a tapered 
tray which holds papers up to 48x10 inches. 
Capacity about 114 inches. Cloth re-enforced corners and covered with 
Mottled Agate Paper. Has metal label holder anddrop handle. Easily ac- 
cessible for transferred Documents, Envelopes, Collection Papers, Ete. 


Document Transfer Fle 





fz Wood Back Scrap mona 


lid Three sizes each of nine kinds of Scrap Books are listed, offering a large variety 
10t in bindings and sizes. Manila, white and grey leaves. Also made without the 
sa words "Scrap Book" for use as albums, etc. Solid wood backs from which the 
of leaves cannot be removed, except by tearing. Spaceis provided for expansion. 
cS. 


Get f/f Catalogs 


of Filing Devices, Specialties and Sec 
tional Bookcases. Our lines are most 
complete and varied to meet almost any 
needs. Our co-operative advertising 
service is valuable and greatly appre 
ciated by our dealer friends. We off: 





attractive values and advertise our goods 
at retail selling prices which provide for a liberal margin of profit, 
If you do not know all articles in the #& line, write now for 
information 


The ¥/z@ Manufacturing Co. 


162 Union Street Monroe, Michigan 
New York Office—368 Broadway 
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Fes” “1220” Files 


Made in Letter, Legal Cap and Invoice Sizes---a range of 
widths that will care for most of the demands of busi- 
ness. The Letter and Legal Cap widths are made two, 
three and tour drawers high, the Invoice size five drawers 
high. A varied assortment of drawers enables one to ar- 
range a cabinet that will care for unusual or special filing. 
Drawers roll freely on double roller bearing supports, and 
have extension slide which keeps them in horizontal posi- 
tion when withdrawn from cabinet. Self-locking follow 
blocks keep contents in a vertical position. Drawer 
fronts and tops of cabinets are five-ply Quartered Oak 
veneer---warp and split proof. Sides and back are hand- 
some panelled Plain Oak. Cabinets are also made in the 
rich Birch Mahogany. The Dull or Velvet, Golden and 
Natural Oak and the Birch Mahogany finishes make these 
files very attractive in appearance and can be readily har- 
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The #2 Manufacturing Co. 


162 Union Street 






Monroe “i Michigan 








Each of the thirty frame joints of this “421” file are 
interlocked, glued and held with two screws. This 
construction makes cabinet practically wear-proot 
racking is impossible, a very important feature to be 
considered when you sell a letter file. Drawers are full 
height, dust-protected and equipped with self-locking 
follow blocks. Indestructible fibre rollers under 
points of greatest bearing make drawers roll easily, 
even though loaded to capacity. These files answer 
all requirements where utility, service and accessi- 
bility are considered in making price comparisons. 
There are ten kinds of filing drawers that may be 
used in the makeup of one of these cabinets—an as- 
sortment to meet the filing requirements of most any 
business or professional office. Three widths, five 
heights, Golden, Natural or Weathered Oak and Birch 
Mahogany. If you are not familiar with this cabi- 
net ask to be informed about the popular 


fits “421” Files 
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1918 Philadelphia 
BUSINESS SHOW 


FIRST REGIMENT ARMORY 


Broad and Callowhill Streets 
PHILADELPHIA, PA. 


APRIL 15th to 20th 


Inclusive 


An Exposition of the leading appliances and 
systems for saving time and labor and getting 


more and better work in the office. 


An opportunity for those responsible for efh- 
cient administration of a business to get in per- 
sonal touch with experts who know how to pro- 
duce maximum results with a minimum number 
ot workers. 

Finding one appliance or system that will im- 
prove your present methods will make a visit to 
this Business Show profitable. 


Tickets of admission will be sent without cost or 
obligation of any kind if request is sent on busi- 


] ] 


ness stationery with addressed stamped en- 


velope. 


ANNUAL BUSINESS SHOW CO. 


Frank E. Tupper, President 


150 Nassau Street NEW YORK 
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Tower—tallest structure in the world 
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-is built of steel. 


No other material is so perfectly adapted to stand the stress 


put upon it 
two cases high—in use 
Chicago. Weight or 


gliding operation of the drawers in 


strain does 


BERGER STEEL 


Strongly constructed with draw- 





by La 


This same strength is demonstrated in the installation 


University, Of 
the 


Salle Extension 


not interfere with smooth- 


Filing 
Cabinets 


dence ample protection against 

















Berger 
Steel Filing Case Notes 


For the Dealer 





Here’s One Reason 


\\ hy Business [éxecutives are 
turning more and more to steel 
filing equipment A hole gnawed 
through a wood drawer—correspo! 
dence chewed to bits—valuabl 
formation  lost—let this 
once or twice, and the call 
for Steel Filing Cases 

Why not help your tr 
lock the stable door before the 
horse is stolen by selling 
Berger’s Steel Filing Equipn 


Filing Photographs 


Berger’s Steel Transfer Cases 
are being widely used for this 
purpose in advertisi1 1 
ments, photographic studios a 
eraving plants 

Photos, sketches, drawings, 
clippings, even negatives in all 
the usual sizes can be | 
these cabinets. The original! cost is 
low; the equipment is permat 
the rotection is sure; your 
tomers can “stack them as 
they like,” and there’s just a littl 
more Space vertically | 
drawer than in the average w 
cabinet For advertising dé 
ments, the cap-size cases are most 
satisfactory A suggestior 


makes a sale. 


How About Card Indexes 


Business men ‘like the car 


for records, lists, follow-up s 
tems There’s a big field 
small one or two drawer 3x5, 4 
or 5x8 card file—it’s somethi: 





e mae . ene 7 . . ‘ : . venient and here as elsewher 
ers ot large filing capacity fire, rats, dust and time. — ta better than wood. liehter. 1 
. ons ‘ted as to pe nlim- : eRe ia 
mounted on roller-bearing sus- ‘$ nstructe l as to permit unlim er, better-looking, easier to 
; ’ ; ited expansion—with a standard \ stock of these will find rea 
pensions, operating smoothly and 6 finish as good fifty years hence and they'll lead to bigger sal ) 
practically without a sound. 4. todav Berger Steel Filing italog tells vou about ther 
A « ys s ‘ = : . 
Cannot stick—swell—or come (Cabinets represent a permanent Co-operation 
apart. Berger Cabinets giveyour investment in adequate filing We do not feel that 
valuable records and correspon- _protection—at moderate cost. sponsibility ceases with the de 
livery of the filing equipn t 
. } 
The Berger Mfg. Co., Canton, Ohio you—We want to help you sell it. 
Branches: Boston New York Philadelphia Chicago Che advertisement reproduced 
St. Louis Minneapolis San Francisco on. this page has been placed 
Export Dept.: Berger Bldg., New York City, U.S. A. na teltwe es MS aver the 
try That's one step 
paig } 
r--- 1 Send for our New Dealers who handle Berger 
i equipment know how e back 
(Mail to nearest office i Catalog H-4 8 thom up and help ther “1 
. = *} 
l The Berger Manufacturing Co. rl the goods to develop 
Che le . As adver ‘ . Mare} —_ ‘ ae - ~ 
I OFF ICE "APPI IANCES, plea send i This catalog shows new prospects 
! free « » ry ir ft ! equip l our com ple le line. It's it you are not now I 
ee H | : 2 lealer | wuld il ¢ 
Nam 1 mine of information dealer, and shou Ike t 
aa: l for the buyer and user 5 © facts, write { o 
City x » 26s ae atalog, terms to dealer 
| ! of filing cabinets. as i va , 
t= = oe ow me ee ee ee ee oe oe oe oe os 8 Frail 1oO co-operatio 
TL 
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Third: The pledging of every member of the co-opera 
tive body to strive—actively strive, for the betterment of 
conditions by individual effort in his own business in a al : a 
manner he knows to be right and for the good of the THE WORLD'S BEST WRITING MACHIN. 
whole, and then be satisfied to share in the benefits. 

[his is not as simple as it appears, and it takes all the 
force of character, energy and effort, on the part of the 
chairman to make his members live up to even the simplest 
principles. But it can be done, it is being done and is not 
therefore a theory or an experiment; and where it is being 
done, the benefits are manifold and found to be well worth 
every dollar expended, and all of the time that has been 
given to the work. During the past year this work has 
brought me directly or indirectly in contact with the sta- 
tioners of more than thirty-six cities in the United States, 
I find that the troubles and symptoms that evidence 


nd I find 
the troubles are very much the same in all parts of the 
country Ihe ailments are mostly chronic and largely the 


result of a lack of co-operation and understanding. 
[here is no wizardry in the plan I propose. It needs 

only be understood to be adopted by those willing to 

cknowledge a fault and eager to correct it. My work will 


be continued with vigor throughout the year, and you VICTOR STANDARD 


are individually invited to write to me at any time upon 


questions that give you concern. I or a member of my 
staff will visit your city should the necessity arise and 


advise and help the stationers to organize along what has 








been proved to be the proper and progressive line. But, 
remember, we shall not attempt to thrust upon you any 


program or plan which you do not want or feel that you 
do not need. May I not ask the co-operation of every ‘ 

ader of the “News” who sincerely desires to help improve } 
the conditions under which the business is conducted. 
Henry P. Dimond, San Francisco, Cal. 

National Association Adds More Members. 

The following persons and firms have joined the | 
National Association since the publication of the previous 
] ct 

San Francisco, Cal Wallace, Ernest, representative oO! , 

- 


Stephen Greene Company, 444 Market street 
Chicago, I1l.—De Jonge & Co., Louis, man#facturers 


book binders’ supplies and high grade coated book papers, 








501-509 South La Salle street 


Muncie, Ind.—Boyce Co., A. E., ‘stationers, 321 East ff] with its ' -_ 


viain street 

Baltimore, Md.—Het — — Hiram F., so a and SIMPLE, DURABLE 
commercial stationery, 229 No ard street; Hirsh . 

I tion orth owar treet if SPEEDY, ESCAPEMENT 





berg Art Company, drawing and artists’ materials, 418 

North Howard street | and its incomparable 
Somerville, Mass Standard Envelope Sealer Manufac " 

turing Company, manufacturing standard stamp affixe: INCH WIDE CONE 

and standard envelope sealers, 371 Somervill avenue Typebar Bearings 
Detroit, Mich—Conlight Ink Stand Company, The, = ; 

manufacturing Conlight inkstands, 565 Michigan avenu mean better work and less trouble and 
Wrens, Min-—joues & Kris Cepeny, Aaeenena: expense for repairs than with any 

stationery, loose leaf ledgers, lumber systems, loose leaf : 7 achine 

binders etc.. 108-110 Fast Third street. competi 1Vé mat 111i. 
New York, N. ¥ Elbe File & Binder company, manu . ‘ 

facturing Elbe spring binders, snap binders, clip binders, | W rite for Illustrated Catalogue 

ete Q7 Re ce stree 


ae oP | N. Y.—U-File-M Binder Manufacturing Com Home Office and Factory 


pany a manufacturing U-File-M binder pect endut Victor Typewriter Company 


iders, scrap books, 117 West Taylor street 


7 wii Ohio.—Monarch Printing & Supply Company, SCRANTON, PA. U. S. A. 


nmercial stationers, 121 Church street 
Philadelphia, Pa.—States Paper Company, bonds, ledg Some territory open for Agents west of 
pee ie es. 720 Arct P the Mississippi and in the South, 
Ss, high grade riting and map pape é rcn stre , 
5 : i Papers, ¢ ; and in a few Foreign Countries. 


Huntington, W. Va.—Swan Co., The Frank P.. con 


mercial stationery, etc., 1038 Third avenue SS 
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But No Advance in ~, 
the Price of The oe 


Sperry . 
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Telephone Bracket .” 
Pi a: f 

The Sperry — incompar “te 
ably the best ma i¢ ol cae 

oO picasing design ee 
\ ind most plendidls fit eS 
he i na been furl ! ae 

‘ | 
! nproved and refine Le 
feature that is proving eee 
tohiv “catching” tg 

whiy Cale ing ae 

ve of the tail buver 


the 
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Stee Just take etwoy 
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Ws, ie ‘phone column, 
ay Lift the phone and 
ad sert the projecting 
xe wedge” ends of 
: . Nace : 
~%. clamp in the holder 
ist 
i 
Chat’s all It’s locke 
7 ito pla e, firt ly at 
~ perter ly rigid. 
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eauty, but also elt 
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an edded 


sales We 





feature of egereat ‘Si 

value . a 
| an ee ia «Gee 
Fs THREE MODELS: Sperry Standard 4 


gives out and in and from side to side YP rte 
motions Universal gives the Loy hs 
same movements as Universal and ; 
up and down in addition. Sperry Util- 
ity give s from side to side and up and 
2 «=down—and will lift the "phon I 
Bar out of the way a 


Sperry 





the 


entire 





as Send for Descr ptive Lite atu-e. Rd : 
v= The MacLeod Mfg. Co. *:: 


Conway Building, Chicago 28 
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The Men Who Got New Members. 


hirty-seven new names have recently ee! 
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SAFE-CABINET 


SERVICE-CHATS 

















THE SAFE-CABINET 


Made in a variety of styles and sizes 
idapted to every business, profession 
ind home. S-Cientest Modei bears hish- 
est “Lipht-Weight Safe” approval of the 
Underwriters’ Laboratories, Inc. 





SAFE-CABINET 
Obligation 


ORMERLY men used one or more of many makeshift methods 

FE in housing, and protecting, records and valuables. But bitter 

experience proved these devices unworthy in the time of 
urZent need—the hour when fire came. 


And so, by its achievements, THE SAFE-CABINET rose 
rapidly to a high position of trust. It quickly supplanted anti- 
quated methods. To its care was Siven untold millions of wealth. 
Its fundamental task was the safepuarding, of records and doc- 
uments from the dangers that continually menaced them. 























To this trust was then added a duty of efficient filing service. 
Greater convenience was made possible. Records were made 
more accessible. Its light weight brought a portability unknown 
before. 

This, then, is THE SAFE-CABINET obligation: to serve during, each of 


the 24 hours, day in and day out, month after month, year after year. 





And now, in war's uncertain times, j}reater numbers are turnin}, to THE 
SAFE-CABINET for protection and efficiency, knowin~, that this obligation is 
sure of fulfilment. 


THE SAFE-CABINET COMPANY 
MARIETTA, OHIO 


| 


Your Obligation 
and Mine 


save — buy 
for victory 





Originators and Sole 
Manufacturers of 


THE SAFE-CABINET 
















TLL 


“The World's Safest Safe”’ 
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W. S. S. 

War Savings Stamps 
issued by the 
UNITED STATES 
GOVERNMENT 

















March, 1918 Jan. 1,1923 
$4.14 will equal $5.00 
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C/ Little Study of Len Customers 


and a good salesman can often make the pen sale lead to the sale of 
suggests. Ink, paper, blank 


many other things that using a pen 
It just depends upon 


books, cards and so on up toa filing system. 
the salesman. 


For one thing Esterbrook Pens can be depended upon to give thorough 


satisfaction. The salesman is given confidence then to suggest that 


the customer may require something else. 


Another helping factor is the use of the Esterbrook Counter Display 
Case. The customer finds it easy to select the pen wanted and this 


helps to make him more open to a suggestion. 
The pen department should be made one of the most attractive of your store. 
It presents unusual opportunities for real selling ability—and real suggestive 


helpfulness. 

We will be glad to have you write to us for suggestions how to make your pen 
department more attractive, more profitable. Write us today. 
ESTERBROOK PEN Mec. Co., 80-100 Delaware Avenue, Camden, N. J., U.S. A. 


EsterDrook a 
Rens “Easiest to sell!” <7 
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One of Fifty Foremost Business Men. 


Fifty Men Who Are Making America,” is the title of 

ns} g new book by B. C. Forbes, which 450 
pages of good reading deals with the careers of fifty 
Americans who have won acknowledged leadership in 
our financial and business affairs. Among the sketches 
s on John H. Patterson who “devotes his life to 
wuilding cash registers and making workers happy.’ 

As everybody knows, Mr. Patterson has chosen the 
field nearest at hand—the improvement working and 
living conditions his employes—for the exercise of 
the power of his millions and for the gratification of a 
very human desire to do something worth while for oth 


ers less fortunate than himself. So National Cash Regis 


ter Company employes at Dayton, O., work in a light 
flooded, air freshened factory and live in an environment | 

f beauty But it seems that Mr. Patterson has not al- 
ways striven for the betterment of his workers. Once 
up 1 time he was st the average shrewd business man, 
ind the en and women who worked under his direction, 
sirugele is best t vy could in their ow1 vay One day, 
howeve e saw the light. It dawned upon him that the or- 
dinary employers policy was not in keeping with the 
imes It was usiness’” to make his workers bet 
te happier, more intelligent men and womet And 
right there things begar happen 

Mr. Patterson is learned that the greatest source o 
human happiness s in helping others to find happiness. 
And so he iters o the lives of those witl vhom he its 

ssociated. He likes sunshine and trees and the reath 
of the great outdoors, so he has shared these things with 
his co irkers He has given them golf courses, tennis 
courts, camping ¢ nds and the freed f his private 
state He has ded luncheon concerts and movi 
picture shows for his employes during their leisure hours 
He has given the pportunity for self development by 
offering educational facilities. Mr. Patters s not 
confined his improvement work to the domain of whir- 
ring machines and clicking typewriters, he has helped the 
persons in his empl to find inspiration in their own 
homes. 

But ardless e motive which impelled the ini- 
tial etterment ol yrkit conditions for his employes 
and aside from the fact that the innovatio: uid and 
Dalit 7 M Patters« n keeps on doing this s tor men 
ind women not Just ecause it pays (he doesnt have to 
worry nm on that s re now) but because in unselfish 
ness he is found the secret of his own happiness 

Pencils from California Trees. 

\fter 1 ing the forests of the country in search « 

1 we S ble for the manufacture of pencils, scientists 
working in the interests of a large pencil making conce 
rey they | sind what they were looking fo 
in the forests of California—and enough of the wood to 
take ire pencil manufacturing needs for one hundred 
years ta come 

he able t supply of Southern cedar, having 
been for some time past exhausted in the maki 
pe S ifacturers have recently fallen back on the 
wood from old rail fences found in the South 


Incorporate to Make Office Device. 


With a capital ste »f $10,000, the Bank Stationery Dis 
t tor Company of Montgomery, Ala., has been formed 
to make and sell a 1 hine to distribute checks, slips and 
Stations The e will be known as the “National 
Dis The incorporators are: L. B. Whitfield 
resident; J. E. Griggs, vice-president, and R. M. ¢ 
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With The 


One Line 
Demand 


Profit 


That Covers Every 








—the only complete line of Chair Pads, embracing a 
pad for every oe A firm, resilient, shine-prevent- 
ing, comfortable Felt seat for the office boy, the clerk, 
the steno and the “boss.” A full range of 3 Grades, 
to retail from 65c to $1.75. This is the line of rapid- 
fire repeat orders and mighty pleasant profits. 


“4 Pad 
for 
Every 
Purse” 






The Widney Chair Pads are made by an Organization of 
Felt Specialists, men who have fashioned things from Felt for 
twenty years—Felt for the delicate parts of a piano, felt for up- 
holstery of furniture and fine automobile bodies. They have 
concentrated in the Widney Chair Pad Line all the knowledge 
and experience gained in “y decades of working with Felts. 
Che quality of material and grade of workmanship that goes 
into Widney Chair Pads makes this a line of unchallenged super- 
iority—a leading line such as you would wish only to handle. 


«Extra Quality”—/for Your Exclusive Trade 


This is the Widney 
Shine-Proof Pat- 
ented Pad. No 
Straps. Simply but- 
tons to special tack 
at rear of seat— 
swings with ease in 
\any direction, but 
never leaves the 
chair. Finest all- 
wool felt, generous- 
ly thick— The King 


See 
Retails of all Chair Pads. 







$1.25 61% resilient (vis. 
to Widney Patent 
$2.06 “Resiliometer”). 


“Regular Quality” — 
To Meet Competition 


This is the best strap-pad being 
made today. Our “Regular Quality” 
retails $1.00 to $1.50. High grade all- 
wool felt. Rich brown color. 61% 
resilient (vis. Widney Patent “Re- 
siliometer”™ 4 pad which will 
meet or beat your main competition 
whose pads contain cotton which 
is less resilient and cheaper. 


” Quality — 
Trade 


Volume 


$1.25 


for ll 
" Retails 65« Not all wool, but the best low priced 
strap-pad obtainable. Thick and durable. Resiliency 54% 
vis. Widney Patent “Resiliometer” 


Hundreds of Leading Stationers Prefer 
The Widney 3-Grade Line. Write TODAY— 
NOW —for Special Discounts and all Details 


THE WIDNEY COMPANY 


310 South Chicago, Hl. 


to 


Jefferson Street 


2 arn oe NIN 
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nity—or anything else with the exception of possible 
loose change 
Mr. Brown does not pretend to know it 
physiology and cares less. In addition to g 
business man he is blessed with a disposition to 
thing once, and when he found his digestive apparatus 
“going on the blink” and his nerves frayed bey i 
durance, he remembered how much of the norn S 
life is spent uy] side dow He recalled his healt! y appe 
tite when he was wont to “skin a cat” and hang by his 
knees on the broom-stick trapeze in the hay mow 
thereupon he began to practice head standing. It seemed 
to wake up his corpuscles and do a lot of other necessary 
things Mr. Brown felt like a new man after he 
practiced sufficiently to stand on his head with success 
The Town of Yawn. 

| ema following verse recently appeared 

Negister published Im tie interests of the L nite 
The Mystery Takes a Darker Hue. graphic Register Cor Chicago 
The typerwriter man who sent us the amusing letters 3 , rey isa fats abeaiiiens = , 

which were reprinted and commented upon on page 129 beg the inks of the River Slow 

of the February issue of Office Appliances says that w ; os — . : = 

would assuredly have required an X-ray to have see: =. oe —— po * 

through the man who composed those epistles. Wher: ee see wea rs hte 

fore our various theories as to his lineage were wide o ' oS a i“ eae re 

the mark, for his ancestors came from the Congo river, n the province e-Ner-sude 

somewhere in Africa, and on a very dark night one would ore Vired | + Soe Sees 

have considerable trouble in seeing him. It is not known : ™ af — ; 

< tne I ae 


by what route his more or less immediate progenitors 


landed on these shores, but he himself is very mucl 
“—Ds1I" ‘ ome te - 

among those present and is a vigorous and active man Bill’ Cox Breaks Plunge Record. 

quite unafraid of the pitfalls which the language digs fo e ( go Examiner of February 27 publ 


the unwary traverser of its myster-es count ¢ e sta ( 
; ‘ ( s Ink ( . ‘Bill” Cox es 
* gv les oe ior S e¢ it t ¢ 
Walk on Your Head. the Chicago Athletic ¢ 
Francis Cashel Brown, manager of the Caws Pen & “Woilliar H. Cox, ( , Athletic Associat 
Ink Company, New York, was recently bathed in the stablishes world’ 1 in the plung: 
white light of newspaper publicity when a feature writer ast night en the ¢ s staged as 
discovered that Mr. Brown had published a booklet en | j ani ! <] 
titled “Walk on Your Head.” Much to his surprise the ( \. A. tani Not 1 Cox set a 
reporter sent to interview the originator of the unique s three atte ed tl 
doctrine, found himself talking to a perfectly normal ( 15 3-5 
business man \nd for the edification of his caller he Cox s1 ed tl 
demonstrated how a middle aged executive can, if con n | votiate j 
vinced of the benetits t derive rom the pract aie SE ' 
invert the normal order of his person and rise feet fore , 
most toward the ceiling, with no perceptible loss of dig- es 
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“it's all wrong, Newton, it’s all wrong.’’—Goldberg, in Chicago D y News 
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Our New Proposition 


TAUAUAVAUOUTUEALADATADOUEDOAOUEOONE, —— SOUUADONANAUENAUANAUNUOANOEAUOCAT ENAMEL PUL 


We have a dealership proposition this year that is 
unique—one that we believe could not be dupli- 
cated in the American typewriter world today. 
Our contracts cover the sale of both our standard 
and portable models—the combination of two dif- 
ferent models sold through one representative in 
each territory. Either one of these two models would 
be regarded as a very good selling proposition. Our 
dealers have always madea good profit from the 
sale of our standard machine prior to the concep- 
tion of the portable machine, but now, with the 
latest addition to our line, a practical portable Fox 
that will take care of the demand for this style of 
machine they will reap a golden harvest. We 
have a few excellent territories still open. Write 
us immediately for further particulars. 








This Ils Your Opportunity 








FOX TYPEWRITER COMPANY 


General Offices and Factory 


GRAND RAPIDS % 3 MICHIGAN, U.S. A. 
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Steel Office Equipment 





The shrewd dealer refuses to lose sales because “we don't carry that 
particular article."’ He wisely prefers to sell a line which meets every de- 
mand because he realizes the added force which a complete equipment in one 
design and one finish gives to his selling argument. 


For instance, Van 
Dorn Filing Safes as an 
item by itself is a big and 
easy seller. The appeal 
of a tamper-proof, fire re- 


sisting safe FITTED TO 
THE BUYER'S IN- 
STRUCTIONS, and fur- 
nished in any of three 
sizes, is instantaneous. 





But, when you add 
to this that the safes 
match a complete line of 
desks and chairs, of tables 
and filing cabinets, of 
cupboards and lockers— 
then you lift your dollar 
possibilities per sale into 


the hundreds of dollars. 


Van Dorn Merchants prove that they are alive to the remarkable possi- 
bilities for profit which lie in steel furniture, properly merchandised. 


The Van Dorn Iron Works Company 


Cleveland, Ohio 








March 1978 





March, 1918 
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Steel Office Equipment 


“Made to order’”—“finished to meet the customer’s tastes’””—‘“‘will be 
decorated to suit tenant’”—“tailor made’’—No on will argue against the uni- 
versal appeal of these phrases. Appealing to every man’s personality, they 
unlock thousands of purses every day. 

Steel filing equipment as made by Van Dorn gives the merchant the 
same “built to order’ appeal. Before the prospect’s eye you assemble just 


the units which he feels that he needs. 


™~ 


When your prospect 
sees the finished equipment, 
handsomely finished in 
green, oak, or mahogany, 
do you think he will leave 
without ordering? 


You compliment his 
judgment by showing him 
that you realize that his 
business has certain indi- 


vidual peculiarities. 





Why hesitate? Send your name in now so that you may study for 
yourself all of the attractive angles to the Van Dorn Dealer plan. 


The Van Dorn Iron Works Company 


Cleveland, Ohio 
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A Machine Postins Binder 
that Srows with 
the Business... 






ERE’S our latest product in the 
machine posting line. Looks 

like a winner doesn’t it? It operates 
on the two-tray principle made popu- 
lar in other De Luxe line machine posting 


Add a section to 
the posts of the 
Expando when 
you want more 
capacity. It 


nelde ene sheet devices. It is a durable, fine appearing, business- 
like binder that appeals at once to the user of 


posting machines because of its flexibility. We call it the— 


De Luxe Expands Pesting Binder 


as well as 1000 


You press down the two little buttons shown beside the posts in the illustration 
above, and the top cover of the Expando is instantly disengaged from the posts. A 
post extending downward from the top cover forms a guide to keep the posted 
leaves in alignment. You place the top cover in the stand, opposite the bottom 
cover and you are ready for business. It is by far the quickest and most practi- 
cal of posting machine binders. 











Weight of Offect leaves soneeenaanr 


Leaf return Posted and Each leaf 
leaves rest protected by 


made easy. * unposted little higher 


no binding leaves than the one on backs extended F : 5 
no sliding ater The sharp upset angle 
or curling metal of the unposted leaves, 





of leaves completely behind-quick 
at bottom separated election 





The hinged front plate 
of the stand drops 
down when posting is 
completed enabling 
you to close the binder 
instantly. The ball 
lock mechanism works 
automatically and 
holds securely. There 
is no unnecessary 
handling of the leaves 

hence no lost motion, 


secured by the adjust- 
able back plate of the 
stand greatly facili- 
tates selection of the 
accounts. The back 
plate can be raised or 
lowered in accordance 
with the number of 
leaves in the binder, 
thus reducing the carry 
of the leaves from one 
side of the stand to 
the other. 

















Write today for descriptive bulletin. 


| WILSON-JONES LOOSE LEAF COMPANY 


CHICAGO and NEW YORK 


r 





Developing Right Attitude Among Correspondents. 


How the Correspondent Must Be Trained to 
Write Letters Which Carry the Spirit of 
“Personal Interest’”—Synopsis of an Address 
Delivered by Chas. R. Wiers, Manager Corre- 
spondence Department, Larkin Company, 
Buffalo, N. Y., Before the Better Business 
Letter Convention Held at Worcester, Mass., 
October 15, 1917. 


R. WIERS contends that the mechanical idly 
mercial business letter is a thing of the past Che 


c ude, or better still, the right spirit on the part 
oia es tributes more to the success of his 
work than a1 other single factor. It gives him the 
perspective t br ns his vision It arouses his e1 
thusias enables him to handle on a big, broad basis 

e va le it engage his attentior he says 
| s S ex that the man wl indles the 

est e « iness house must first thoroughly 
understand the policies and ambitions of his firt H« 
st ne sO we to office routine that he neglects 

e é h should pervade ever ritten mes 
sage if it is to strike ome And every yrrespondent 

Mr. Wier: should be given full pl for the 
evelopment of his individuality and for the study 

le, to the end that he may handle letter assignments 

c his i with the eli the 

\ anics in so many letters destroy the 
vital ) l 

The speaker declared that successful correspondet 

sup] sa ki e of men and women and a sy! 
pathetic understanding of their ideals, ambitions and ideas 

he tl! respondent, who ought t be atl 
S idua 1 disseminator of sunshine Cold 
blooded mmercialism and all the other tak rmalities 
acte d business letters in the past are 
eing ra ishe to oblivion,” he said oday 
etter as a conversational medium in wl 
personalit race every word a1 
to r customers, and 
( it t one language 
speaking Stvle, he said, should ndivi 

it ¢ method four 

" Be ] 
( ot the ¢ S 
. Wiers pointe 
. é T ore i 
( stome ( 
Ss i ods if im € 
5 ning a pa 
\ word 
S of suns ‘ 
lence th 
really interested in or woma 
| 55 should r 
S The co 


ng out this 
t] speaker said that his 
~ ss oT t ~ 
in + 
ts, ar 
i ly ippre 
A led le r 
e to the i 
; 1; 
€al 8 
€ ag st 
r le to as 
‘ é ildish 
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| TheMaximum of Service 


is the least you have a right to expect 
from a typewriter, old or new. Your 
maintaining 





office efficiency is not 
even its due average unless you get it. 
In these days of close figuring and 
disciplined co-operation between all 
kinds of units, your machines as well 
as men must be trained to do the ulti- 
mate bit. Doing less than that, they 

Offices which rec- 
today have adopted 


le se you 


that 


nit mey ; 


ognize fact 


the 


RAMER 
REMANUFACTURED 
TYPEWRITER 


[fo show the Ramer to a customer is to 


interest him at once He sees what has 
been done for one machine—one transfor- 
mation ilf-efficiency into 100 per cent 
working perfection—and it starts him 
thinking of his own typewriter problem. 
Our salesmen are selling the Ramer service 
by exhibiting the Ramer re-made product. 

he eves of the pr clinch the bargain. 


Let The Re-Made Ramer 
Re-Make Your Profit Balance 


het ypewriter-users in your 
field, lealer, who are going to face this 
propositi part vorn machines—a lot 

9 rht now. The Ramer 
re-manufacturing system will solve their 


problem—and solv ur profit problem— 


t the n We have the proof in 
ett liry ; you have the opportunity 
i t. WV us today. 


You Will Find Our Bureau of 
Service Eager to Assist You 


Wholesale Typewriter Co. 
314-316 Broadway New York, N. Y. 
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Quality 


Steel Filing 
Cases, of the 
most rigid and 
substantial 
construction, 
with the great- 
est amount of 
filing capacity. 
The mechan- 
ism of the 
drawers makes 
them operate 
















with the great- 
est ease and 
without _ fric- 
tion. The fin- 
ish and trim- 
mings are all 
that could be 
desired. 





We carry large stocks in various units and sizes 


for prompt shipment. 





Steel 


Factory Desks 


equipped with Lock Drawers and Pigeon 


Holes, and various combinations to suit the 
individual needs of Factory Superintendents, 
Foremen and Bench Foremen. These desks 
are strong and durable, and will last a life 
time. Write for our beautiful “ART METAL” 


catalog and prices. 


The Canton Art Metal Co. 


‘Quality Products’”’ 


Plant No. 2, Canton, Ohio ae yy 
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children and which simultaneously pointed out to her how 
impossible it would be to grant her request and similar 
requests from hundreds of other little girls just like her- 
self. And the little girl was satisfied—if we are permitted 
to draw conclusions from the letter submitted by Mr 
Wiers to illustrate its predominating spirit Here are 
some excerpts from it 
“Perhaps you don’t know, Miss Gracie, that « 


pany sells its goods every year to about two li ffer 
ent families Among all these families there st be 
thousands of boys and girls just like your little brothers 
and sisters. Now don't you see that if we were to send 
some candy to your home, we ought to do the same t g 
tor the other little folks whose mothers often 
products \s we cannot send to everybody, we are suré 
you will agree with us that it would be very wrong to 
send a box or two to you and utterly forget the other 
little folks with whom our interests are naturally alli 

“We are more than sorry to learn that yout apa 
through accident has been rendered a cripple. However 
we are sure that you and your brothers and sisters ust 
be a great inspiration to him. Some day you will be old 
enough to help him a great deal \s for rsel 
we know you will be brave and kind and true, living eac! 
day in such a way as to improve your own life 
dentally better the lives of all others who come 1 ntact 
with you.” 

The foregoing is but a sample of a number letters 
read by the speaker to illustrate the human interest ele 


ment in business letters which mould and hold friendships 
“for the firm.” Why the far off farmer or country-town 
citizen should burden a big bushiness house with his work- 
a-day interests and his intimate affairs, does not concern 
Mr. Wiers:; though the customer's failure to do so would 
bother him. His idea is that the “little things” which go 


to make up the sunshine and shadow in the life of the far- 
away man have their reflection in his business tntercourse 

in his buying. And therefore, these “personal interests 
are of as much business concern to the correspondent as 


i financial rating report would be to the credit departmen 


Can you question the genuineness of the spirit of sy 


pathy and understanding which inspires this lette f Mr 
Wiers? It is a letter from a business house 
were its recipient you would be very likely to forget the 


platitude which laments over “cold blooded busin« 


‘It is naturally hard for you to understand w u 
little grand-daughter has been taken out of this rid of 
turmoil and strife, just as it is for any of us to mpre 
hend the workings of nature in permitting the rose to 
bloom and blossom and then in a few days wit I and 
die, leaving no substitute at all for its beauty a1 fra 
rrance However. there is much consolation for s all 
when contemplating these changes, in the thought that 
He who holds our destinies in the palm of His hat loeth 
all things well The sunstine that brings cl 1 
warmth to us isn’t always with us, but the met t 
stays with us when it is gone. So it is with the little girl 
who brought so much genuine cheer into your | He 
memory lives to cheer, inspire and enrich you in t days 
to come.’ 

Mr. Wiers said that Billy Sunday, whom he regai las 
the most successful salesman before the America! lic 
today, might with profit be studied by the letter writing 
critic [The causes of Mr. Sunday's remarkable s ess 
he explained, analyze about as follows: “First, he isa 
rare knowledge of peo] le and their needs: second he | is 
no issue with the Bible: third, he clothes an old-ti: es 


sage in language that other folks, whether they live on the 
farm, the alley or the avenue, can readily understar 


Continuing, the speaker averred that “The more we bring 


our helpers and ourselves in contact with the great human 
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Ye The SMALL. BUSINESS 


for 
The LARGE BUSINESS 
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Individual Figuring Efficiency 
Solved— 


AMCO #35 


(Accounting Machine co.) 
The 6% lb. Portable Figuring Machine 


The AMCO gives to every individual the Figur- 
ing Efficiency that the large and expensive Add- 
ing Machine can give to a limited few only. 


The AMCO—$35—is the durable, personal 
Figuring Machine that Adds, Subtracts and 
Multiplies as fast as you press the keys—no handle 
to pull. Light in weight, only 542x6% inches 
in size, it can be placed on a man’s ledger, taken 
from desk to desk, on a trip or home. 

H. H. Stein, Treasurer of Standard Oil Co., tells us 
that the AMCO is the biggest improvement in the 
individual handling of figures since the introduction 
of Adding Machines. 

Other users are the U.S. Gov't, Penna. Railroad, 
L. E. Waterman Fountain Pen Co., and many 
other leading concerns in all lines. 
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for 
BOOKKEEPER, BILL-CLERK etc. 




























for 
TRAVELING AUDITORS. etc. OUTSIDE 







The AMCO fits the figuring needs of the large 
and the small business because of its Speed, 
Accuracy and Portability. 
Let the AMCO prove its claim as the most 
useful and economical machine on the market. 
Sign the coupon—Send it. 












Model No. 7 Model No. 9 
Capacity 99,999.99 Capacity 9,999,999.99 
$35 $45 






Some districts open for those who can qualify 




















Accounting Machine Co.[nc. 156-158 Broadway . NewYork. 
LARS 











supplies the RIGHT figuring machine 





OFFICE APPLIANCES March, 1918. 














Pi lh & & 


2410 2412 2410!, 241214 


CHAIRS FOR ALL 


A point for consideration in the selection of a line of office chairs is its range 
of use. Will it do for all of your customers or for only a part of them? Will 
it meet their requirements? 


The Masters Line of Office Chairs 


is so comprehensive as to include chairs for everybody. It ranges from low- 
priced chairs to the best the market affords. No matter what your customer 


may require the MASTERS LINE has it. 


Whether the chair costs much or little, it is made with the same careful work- 


manship. Chairs of the MASTERS LINE are made by chair experts. They 


put their best efforts into every chair. 


Our catalog portrays the entire line. A copy is yours for the asking. 


The Taylor Chair Company 
Redford Ohio 


g UT 


” SE ed 














PRS et 

















Varch, ror8. OFFICE 





persot! alities of all ages, the more quickly will we develop 
the right spirit in our letters.” 
In emphasizing the importance of the use of “the righ 
yrds, particularly of the simple variety,’ the speaker 
ed the correspondent to familiarize himself with such 


asterpieces of strength and simplicity as Lincoln’s ad- 
dress at Gettysburg He did not want to be understood, 
however, he said, as appealing for a iiterary business let- 
let On the contrary, “A letter to be right should be 


lesom expression of sense and naturalness, rather 


than a Fourth of July oration or a declamation for a 

é \ cy s characterized by Mr. Wiers as the 

sole is laying reasonable stress upon the subject 

He adds that in some offices usiness letters 

are gol ut in a haphazard manner simply because of the 

é s idea that a letter is something that the janitor, 
the oft y or almost anyone else can easily handle 

The result is the wrong use of words, the cor veying ol 
false impressions, and a general misunderstanding on tl 

St¢ ( 

successful business letter must n« stray into 

helds entirely foreign .to the proper subject matter of 

cation is an elementary principle hich is 


violated, ventured Mr. Wiers, as he called 


electric armatures, in which the 


4 i¢ { 
Salve ctor occupied the first three par- 
ss i courtesies ot evel day life 
should ‘ iven important consideration in the training 
peaker said that hi ad enriche 
his own work by making it his daily practice to give spe 
to the successes and misfortunes’ whicl 
) ( he lives his friends If, ror exalt! ple, the 
orni paper announces the business promotion of a 
riend é rthwith dispatches a note of congratulatio1 


ie Is pT! I S. belie es Mr Wiers, is of great he Ip in de 
, in correspondents iore peo 


le are dying every day for the lack of a kind word ora 


at t] e of disease,” he adds And “Make 
for your orrespondents to stu people in 

all walks life Let them mingle frequently with your 
\nd 1 to summarize said the speaker, in conclu 
sion, “let me say that the correspondent of the future who 


has the right spirit will think in terms of neighborliness 


and life. His messages will be simple and enthusiastic and 

’ r é will be rm, sincere, and friendly They 

will ecl the ideas, emotions and experiences of human 
usiness men and as such they will find a quick and favor 

ible Se nong other business men, who, like our- 

selves, must think and write more humanly in the futur 
il t t ast 


Envelope Men Provide for Blind Soldiers. 
Henry E., Ernest M., and David Whitcomb of the 
United States Envelope Company, Worcester, Mass., have 
e old M hitcomb mansion at Worcester to 
the Memorial Home Corporation to be made into a mod 


ern hospital with every facility for the care the blind 


The first consideration under which the gift was made 

vas ’ liers and sailors who lose their sight in the 
prese¢ \ shall be given attention above all others 

Resumes Work After Operation. 

\tte ra serious att | ot blood poisoning whic] made 

Ss 1mm] of one foot, A » Landsberg, 

\ é pur is s partner’s interest in the Ham- 

ilton Card & Paper Company House, Inc., New York, has 
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ruassoruoye Another exclusive 
‘peat feature of 







THE GENUINE 
EDISON DICTATING MACHINE 


Cai 


FOR BEYER LETTERS 





BUILT BY EDISON 


Give your stenographer comfort and 
speed and ease with electric control of 
your voice, from the typewriter key- 
board. With eyes on her typewriting 
she does not have to turn and reach to 
operate the carriage of The Transo- 
phone. It is a time and labor saver 
more than that, a brain saver, avoiding 
the strain of memorizing and connecting 





the type with the voice. 

Whatever ide interested in— 
whether better letters or saving money 

both The pe ara will do for you 
what it is doing for thousands of other 
business men. ‘They turned from the 
limited efficiency of shorthand methods 
because The Ediphone alone could give 
they had long looked for— 
the simplest efficient dictating ma- 
chine; the system that makes better let- 
- and saves their money 


them what 


ters sure 


Thomas A. Edison, Inc., Orange, New Jersey 





SERVICE EVERYWHERE 
Write the Nearest Edison Office 


Ask for Edison s 
tier Letters Magazine 
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Send for This 
Book Today— 


the new Nappanee Catalog, which 
will soon be off the press, tells all 
that is worth while about Office and 
Directors’ Tables It tells about 
Nappanee Tables for any and every 
use-—tells you how to obtain a table 
of exceptional appearance—one that 
will be a credit to any establishment 


without paying an excessive price. 


\ copy of this volume awaits you, 


Mr. Dealer. Yours for the asking 


Mutschler Bros. Co., Nappanee, Indiana, U. S. A. 








State Trade-Mark Protection 


{HUVULUQELSERLH4ENANOEOAOOOASEVONERODOAOOAOEUALSU AGUA OULU UALSHOEOVUUSOCUSHSD AGO OIOOR GEES nAVOUOMOOUON ULLAL SULT 

Are We Face to Face with a Revival of 

Trade-Mark Protection by States?—By 

Francis H. Williams, Trade-Mark Special- 
ist, in “Popular Mechanics.” 


Note The following vt s repul shed herny 
, : — oT 
of Vr Hi H Hindsor ttior ind Publisher 
Vechanics Magazine, to whom all rights are rese 


ITHIN the last two ears several corporatior 
\ yers making a specialty of trade mark pra 
have placed increasing importance on the subject 
tection of trade marks ling individual state ay 
tions tor same in almost every state in the United St 
in addition to seeking also the protection afforded 


the Federal Trade-Mark A 


Litigation concerning trade marks is of unusuai 
acter in that there does not seem to have been any 
tormity of decision under the Federal Trade Act 
the fact, partly, that the circumstances of the diff 
cased are not similar. Therefore the decision of the | 
States Supreme Court in the near future, in wha 
known as the “United Drug Company trade-mark 
awaited with interest 

\ few years ago H. A. Jaynes was sued as agent 
United Drug Company by one Ellen M. Regis, w 
sired to prevent the use of the word “Rexall 
plaintiff had established the word “Rex” as a trad 
under the state statute of Massachusetts of 1895, by 
her trade mark in a proper application with the Secret 
of State, in accordance with the laws of the com: 


wealth, on September 27, 1898, and the registrati 


given the official number 673 

The validity of the trade mark “Rex” and the title the 
to of the said Regis, was twice adjudicated by the Supre: 
Court of the State of Massachusetts after strenuously 
tested and protracted litigation. In the last appeal, 


Massachusetts Supreme Court sustained the contentio1 


the lower courts that the word “Rexall” was an 


ment of the word “Rex Later the United Drug (¢ 
pany paid $100,000 for an assignment of the rights o e 


The word “Rexall” was oined word, and 
admitted that it was a ge coined word Che 
Drug Company, howeve to a compet 
and it was the same wor Rex An important 
tion of the United Drug | pany in this suit was 
distinguishing characteristic of the trade marl 
s the syllable ‘Rex r ivaient a Ir 
ilso owned v the Unit 2 _ompa isa i 

It was found t t The e Rectanus & (¢ 
ing business in Kentucky ind that they maintat 
Rex Medicine Company, Louisville, Ky., Sole A 
who had placed on the market for a number of years 
eral preparations under the trade name of “Rex 
ileo contended that the yncern was maintainitr 
store’ without the consent f the drug compa! 

The demand of the Unite Drug Company was 
injunction, upon the proposition that they, having 
a quired and perfected a t e mark right 
States Patent Office, and having continued and ext 


business thereunder, had established an indefeasibl« 


' —_ , , 
exclusive right, that extended throughout all places 
ject to the laws of the United States and was 


joyed without interference fron infringing users 
(The Hawaiian Islands Philippine Islands, a1 
Island of Porto Rico. all possessions of the United St 


and subiect 
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Illustration sho E ficiency Desk. Card Systems, Desk Trays, and row of *‘No. 800 Line,”’ Sectional Cabinets in ‘'Super-Wood"—for corre 
spondence, bills, storage, card records, and document Many other styles are made 


Help Your Customers Cope with 
War-Time Conditions 


requisitions ; bookkeepers how to 
keep their ledgers mechanically. 

Show your banks the “Y and 
E” way to keep their Liberty 
Loan accounts; insurance men 
how to boil their records down 
to two sets of cards; your 
schools the “Y and E” records 
of pupils and teachers. 

We publish “Y and E” confi- 
dential system literature cover- 
ing these subjects, and, in fact, 
practically every phase of record- 
keeping Besides giving their 
personal services, “Y and E” rep- 
resentatives find that circulariz- 
ing this literature is a splendid 

For example, show the credit method of keeping their custom- 
nen of your city how to take ers informed about the newest 


( 
re of their credit reports; advertising men systems tor their special work. 


The war has made it impera- 
tive that every business be keyed 
up to the highest efficiency. In 
this process every “Y and E” 
agent and dealer has an un- 
equaled opportunity to serve the 
business men of his city. 

ell them about “Y and E” svs 
tems for their work give them 
the benefit of our 38 years’ expe 
rience and study of record-keep 
ing. This service on your part 
will not only result in immediat« 
sales, but you will gain a reputa 
nm for service which under 
normal conditions would take 
years of hard work to build up 









, 
to file their cuts and drawings; sales If you haven’t the “Y and E” Catalogs of the 
1anagers how to intensify their sales work newest office systems and filing devices, check 
rough routing maps, etc.; purchasing agents the coupon and mail today Also for special 
how to keep their catalogs, quotations, and information about subjects listed 












“y and E” 
355 St.Paul St. 
Rochester, N. Y. 


Without charge or 
obligation please send 
complete catalog of 
office equipment; [) com- 
plete catalog of system sup- 
plies; © also special informa- 
n about items checked below. 








YAWMAN «4D FRBE M FG.(O. 


355 St. Paul Street Rochester, N. Y. 
Makers of “Y and E”’ Filing Devices and Office Systems 


























h Offices: Boston, Springfield, Mass., New York, Albany, Newark, Phila Pire- Wall’ Steel Cabinets; 
ielphia. Washington. Pittsburgh, Buffalo, Cleveland, Chicago, Kansas City, Sar Super-Wood” Cabinets; (2) Effi- 
Prancis Oakland. Los Angeles. Agents and dealers in more than | 200 ot tis Desks; © Index Tabs and In- 

Transfer Cases and Sup- 








Five-S” aly © Blueprint 
ilin 


The Office Snecialt {fs : } 
The Office Specialty } ft Wty deen 
Sha n or Flat Files and Supplies; 

nets; ( Card Systems. 


Write nameand address in margin, attach to 
letterhead and mail today. 
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96 Type 
NEW REX 
Model No. 10 


Now we announce the 
addition of the New 
Model No. 10 to our line 
of typewriters. 







This Model is for those 
countries that require 
more than 84 characters. 





The No. 10 is built like 
our No. 4—on the three 
bank keyboard principle. 
There are 32 type bars 


-_ 


with three type on each bar—96 type—giving 32 positions without shifting. 


For many countries this permits of an ideal keyboard arrangement 
This new model will be a great benefit to the dealers in many countries. The New 
Model REX conforms to the specifications of our No. 4, excepting the additional 
type bars and key tops. 

The increasing demand for the REX TYPEWRITER in the markets of the world 
can justly be credited to an increasing knowledge of the inherent merit of thes: 
typewriters. 

We ask dealers’ careful consideration of the unit system design of the REN 
TYPEWRITER. It is manufactured in five distinct units, which are interchange 


able because so accurately made. 





Dealers are realizing an extra profit because of the reduction in service cost 
REX TYPEWRITERS are simple in design—are over size in wearing parts 
REX TYPEWRITERS are eood- -strong de vendable tvpewriters. 

yy 


Now that we have added the 95 character machine, we can justly say that REN 


TYPEWRITERS lack no essential features for any markets in the world 





We cordially invite those interested to send for descriptive circular. | 


REX TYPEWRITER COMPANY 


180 N. Wabash Avenue Those interested in European territory 
P are invited to address: 

Chicago M. Piero Castelli della Vinca, 

Via Revere, No. 9, Milan, Italy 
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te tr: mark laws, and so far as these possessions are 


: 
concerned the United States trade mark does not protect 


in these countries That point may have been overlooked 


In the complaint of the United Drug Company it is 


mark “Rex” was duly registered by 
ts predecessor in the United States Patent Office in ac- 

rdan with the statutes of the United states lhe 
lowet yurt in this case held that the contraction of the 

ted Drug Company was correct and said an injunction 
should issu It later went to the United States Circuit 
\ppeals and as that court reversed the judg 
ment of the lower court, the United Drug Company is 


' 1 


now appealing to the United States Supreme Court. The 


appeal will be reached about January or February, 1918 

the United States Supreme Court at Washington, and 
tl ill be called upon to decide points that may en 
f-rce a ve important revision of the views of those at 
he bar who have devoted themselves to the study of the 
S trade mark law. If the contention the Cir 


Court of Appeals is sustained, a doctrine is promul 


ated whereby state gehts are sustained as against Fed 


e-al izwnts 

It has been said that the present court decision would 
place a tremendous burden upon legitimate trade mark 
users (referring to those who had secured their protection 
under the Federal act) and at the same time encouragé 

tringement I do not think this would be true if the 

nufacturer adopts the method of protecti his mark 
under the various state statutes 

It is assumed t e the duty of every manufacturer to 

estigate every market in the United States to discover 
idverse us 


his trade mark Why not avoid this, by 


the United States 


S sea 
nice every sec retary of State to ascertain 
the mark intended to be used has been registered 
Wi i €, one uuld surely go ahead with greater 
certa e cost probably would not exceed $3 It 
would be money well spent 
It must be remembered that all one a1 laim unde 
the Fe " t nterstate trade-marl Surely all 
the s ota on-law mark are better perfected 


when the state application for the registration of a mark 


has bee ade ti t the right issued by the Secretary 
at & 
Let us look at the further advantages. One can under 
the stat statutes 1 ilmost every state make lair ror 
associated articles: this is not always true the Federal 
act For example, to protect one’s mark correctly, if he 
were a jobber of hardware, would require 82 separate ap- 
licat er the Federal act. Under the state statutes 
it woul juire one application and specification to co 
er them all In other ords, there is no such thing as a 
divisior lasses of articles under the state situation 
The fe exclusive attorney's fees, t to 
$150: whereas. the amount of fees under the Fed 
eral f ld exceed $820. There would probabliv be 
i s fees as well 
‘ trade is he ind 
. » country t t 
i ¢ irk ssued > 
‘ httul itt S 
the certified c¢ I 
e to the a 
oad as al 
Ss sé es g 
T ‘ : that ‘ 
é exa é 
é spe if afior 
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FULL CANVAS WITH LEATHER 
CORNERS 
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FULL ADCO FABRIK 
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ADE ANY SIZE—ANY CENTER TO 
CENTER, ORDINARY 5/16” OR 3/8” 
SLOT HOLE PUNCHING 


ACCOUNTING DEVICES COMPANY 
564-570 W. MONROE ST. 


CHICAGO, IEL. 












Give Your Spring Sales a Good Start 
by Handling 


U-NEED-ME 
Office Specialties 
U-NEED-ME 
Felt Chair Pads 


are Lome taster than ever. 




















They are thick, yielding, soft 
and comfortable, the combina- 
tion which disarms the buyer’s 
resistance, 

The U-Need-Me Chair 
Pad was made in the 
first place to prevent 
the shine and save the 
life of the clothes As 
it is made of heavy felt 
it also serves as a 


cushion, 


Give the U-Need-Me 
Pad wide publicity. 
Display it in your store 
and in your window 
If you have outside 
men let them carry a 
sample. There will 
be no doubt about 
the profit 








U-NEED-ME Desk Tray 


one of the newest of office appliances. Because it 
has been on the market only a few months the field 
is hardly scratched. It is the specialty that wide- 
awake dealers have been looking for 

The U-Need-Me Desk Tray is made of '4” plate 
glass. The edges are highly ground and polished 
The clamps are nickel-plated. Rubber feet prevent 
scratching of furniture. 


OTHER U-NEED-ME’S 


Our line also includes glass, blotter and typewriter 
pads, all of which are making good profits for 
dealers. 

Write now for more information concerning the 


entire line. 


GEO. E. FOX & CO. 


33 West Kinzie Street CHICAGO, U. S. A. 
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avoided in the state. It is agreed therefore that what is 
termed state protection, if one can afford an expendit 
of, say, $500, affords more complete and ample prote« 
tion than can be had under the Federal act 

While the state is able to give its sanction to a 
broad application, so far as using the certified cop 
the state is concerned, for use in foreign country, great 
care should be exercised. For example, the vw Is 
“Royal Worcester,” the name of a well-known make of 
corsets, might be registrable in the United States a1 
also in each of the states, yet, if it was decided to apply 
for a trade-mark on this name in England, on the strengt! 
of the application in this country, it would be refuse: 
It has, in fact, been refused registration as a trad 
in England. In a proceeding there, the words “Royal 
Worcester” were held “not adapted to distinguis! 
applicant's goods (corsets) from those of other pers 
and therefore were not distinctive words.” 

We frequently find on a package of goods the 
‘Registered in U. S. Patent Office.” Most frequently 
however, we find the abbreviation “Reg. U. S. Pat. Of 
[his latter expression is absolutely meaningless 
yverave layman. In view oOo! the fact that | shall Ss Ss 
this point from the standpoint of a state notice a ; 
effect in foreign countries, | wish to add that this 
viation in China might represent to some Chinese s 
new form or phrase of pigeon-English. Under a stat 
trade-mark, one would use the words “Trade-Mark 
istered.” This phrase is used in substance by Imos 
every country in the world having a _ trade-mar 
How much better would the phrase “Trade-Mar 
istered in the United States Patent Office” appe 
a well-known fact that trade-mark grades are fast s 
menting bulk grades. 

For example, again, the Federal act would prey 
or three associated labels from being registeré 
application, yet it would be apparently registrable 
states. 

lo write the specification in a trade-mark a 
correctly is a study in itself, to which one should a 
give his best thought If American manufacturers l 
this, they would often save themselves much troubl 
ticularly in foreign countries. For example, « 
ing manufacturer had a trade-mark on baking | let 
He secured his Federal trade-mark and then s« 
certified copy. and filed it, together with anothe 
tion. in a foreign country \ few years later 
another manufacturer selling “baking soda” under 
most similar label and could do nothing Had 
soda been also included in his specification this 
have bee n avoided \ j # rew, mn any country (’ 
specification writing the necessary exami 
thought A verv rare work on this subject gives s 
143 main classifications with 143,000 or more s lass 
fications 

Then again. the registration in the United States 
ent Office is limited to a 20-year period, after 
must be renewed In most states it becomes perpetua 
right 

Again. there is a mass of trade-mark litigatior 
in the courts of the United States: this United Dr 
Lompany case, for exa i¢ having started 
takes many vears for it to be reached in the | ed S : 
Supreme Court, whereas decisions could be s¢ é 
quickly, and with less expense, under the state st fifes 

It is true that an attorney must be an expert e 
knowledge of trade-mark laws under state statutes | 

idles Bis this 


that there are very few who have made a spe 
many who are experts 


practice, although there ar 
several in Federal trade-mark practice; still more attorneys 


would study these items if the clients demanded 
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Better Busi Sh 
etter usiness Ow ae 
kes busi ¢ 
makes business better « 
Full-page color ads in leading national magazines 'e 
i are announcing the Better Business Shows which ey 
. a : ‘> 
will be put on by Art Metal stores during March and ae 
: April. ” 
Ie Aided by forceful direct advertising, we are doing for each A 


agent, this campaign will bring many live prospects into the 
Art Metal stores. 


(senerous money prizes, offered — 
both to clerks and to the stores Aig, . 
' A et : SE = 
themselves, are helping to 
Some day. son- 


make this event interesting to | this durable desk 
every Art Metal agent. ' will be yours” 


» . . of 
Write today and find out : com 7m 
if the Art Metal Agency —s 4s 
1s open in your town. 





Art Metal ConstructionCo. 


93 J and G Ave. 
JAMESTOWN, N. Y. 
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A Pencil Directs 
the Biggest Battles 


It directs the building of skyscrapers; the con- 
struction of bridges; the making of a piston rod. 
It is the valued friend of men who know and do. 





master Aarawing pencil” 


does not interrupt thought by breaking or tear- 
ing the paper. The harder leads will not deface 
plans by smudging. In all 17.degrees, the leads 
are strong, responsive and even in tone. 

The qualities in Dixon’s Eldorado, the master 
drawing pencil, which appeal to the U. S. Army 


Engineers, will also appeal to your customers. 


An “ELDORADO?” sale is a service sale. 


JOSEPH DIXON CRUCIBLE CO. 


rOox¥K Dept. 98-J, Jersey City, N. J. ~O< 
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rested in this subject can secure additional infor- 


writing to the secretary of their state and re- 
+ } 


ind laws upon the subject to trade- 


e forms 


hese can then be submitted to their attorneys 


per service and advice 


Building Up the “Liberty Industry.” 
st us know, rather vaguely, that the war has cre= 
the dye and dyestuff industry in Great Britain 
e and America. The extent to which this has meant 
dependence upon Germany has been dis- 
peatedly in these columns in recent months 
is yt, perhaps, realized as widely is brought out 
al in the November magazine, “Russia,” pub 
R. Martens & Company, Inc., 24 State street, 


City—that the dye industry is really only one 
he coal-tar industry, which in three 


countries has been developed to the 





in as 
point of furnishing coal-tar products of a very wide vari 
ety of kinds, of which both the dyestuffs used ribbons 
and carbons and many war-necessary explosives are only 
two This larger industry involves the creation of many 
hundreds different chemical substances for all of which 
1 use s being found in the interest of red wast¢ 
ultimatel to absolutely nil In other words, the prob- 
lem which began as a simple matter of finding coloring 
material your stenographer’s typewriter ribbon has 
develope nto an industry requiring for its largest s 
cess n nly repeated triumphs in chemical leerit 
and « licated mar ufacturing, but also a eritable gen 
us for economical merchandising and market 

In this aspect we find Germany's over ted comme 
ial poly” already submarined, for Great Britain 
is O1 toward an independent coal-tar industry quite 
is rap as America. \n advantage on which the Get 
man industry thrived in ante-bellum days has been dis 
coveres the form of long-term contracts for the by 
yroducts of British gas houses, by which Germany was 


assured w materials which she could sufficiently pro 
duce herself and by which as well England was for ) 
long deprive of ra materials without which an inde 

pendent lor-industry in the British isles would be in 

possible These German contracts have now been end 

by Act Parliament, and England, which originated 
the coal dust inother arresting instance of saga 
cious Ge ar I vi imitation, misnamed effi- 
1e1 ! Is now tree to develop the economi held which 
is fas ing the decisive economic factor in the wat 
Regar« c his aspect of war-economics, “Russia” says 


tar color industry is merely an exceptionally 


nstance among a good many \merican ad 
various forms of applied science that will set 
on character of our exports after the 
erous, and in most part not publicly cata 
adds that the same is true o sh it 
an extent that will put that nati t leas 
Germany after the war.) “There is what may 
1 ver portant difference between German 
dvances made during the war and _ similar 
taken | her opponents. It is not probable 
German inventions in applied science will be 
substantial value to Germany when international 
S o1 peace hasis, for mu of rrent 
search and invention has been due to shortage 
materials, brought about by the 
Her needs hay been so acute that 
view there is success in | 


such as would 


esses and new uses, 


ine oO mercial conditions of pea 
, ‘ 
g to tide Germany over pressing needs of wart 
5, even in part, is a success to that extent; but 
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To Promote 


Economy 
Sell Steel Desks 





There is a positive economy in steel 
furniture. A steel desk cannot burn. 
Rodents and insects shun it. It will 
outlast wood two to one. They are 
easier to handle than their wooden 
counterparts. Oak, mahogany and 
olive green finishes are used. 





The Y% Office Basket 


equipped with rubber corners which 
positively prevent scratching other 
furniture. A sure preventive of waste 
basket fires. 


Let us give you complete 
information. 


Metal Office Furniture Co. 


GRAND RAPIDS, MICHIGAN 
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write or draw 


for all who 


O you understand that VENUS 

Pencils are intended not only for 
the use of draftsmen, engineers and 
designers, but for all who use a pencil 
much? They are! 








these are but a few 
to whom the smooth- 
ness, evenness, dura- 
bility and non-smudg- 
ing quality of this 
famous pencil strong- 
ly appeals. 


Venus Pencils are made in 
17 black degrees, 
6B softest to 9H hardest, 
with or without eraser tips 
also medium and hard copying 


VENUS ERASER 


~Supersine’ Quality 
RETAIL PRICES 


In every business or- 
ganization there are 
many who need a 
perfect pencil such as 
VENUS.  Stenogra- 
phers, accountants, 
executives, salesmen 


SMALLEST 2* EACH 


Rubs out Cleanly and Easily 
Ali Malo) a loll te) a2 4a 5-1. 


BOX PRICE $2.°° 





Have you a sufficient stock of VENUS pencils 
on hand now? Write us today! 


Catalog and prices on request. 


American Lead Pencil Co. 
220 Fifth Avenue, New York 
and Clapton, London, England 
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this dces not necessarily mean that the war-for 

ventions will be commercially available. German re] 
tell of new mineral oils extr 
inating oil from the same source. Lignite or brown 


has been finally utilized as a fuel and for gas produ 


manufacturing plants. A 


worked out for making substitutes for copper, brass 


bronze 


“All this may sound very impressive, and may seet 


conceal a threat to our own export market, until 


reads the already long public 


work and de\ 1 


elopment in England 


lines are covered, but with this great advantage, that 


England, as in America, this work can be done, and 


results calculated, on the basis of normal supplies 
natural material—an advantage which is now not « 
the Germans 

The significance of this point is suggested by Gert 


reports of the seventh war fair at Leipzig, at which 
numerous substitutes for natural substances aroused 
pride of the German reporters. But when it comes 
substitutes it is worth while to 
processes for making artificial rubber, for example 
been patented in the United States by Americans, 
only await a higher price for rubber.” 

Progress of the American dye industrv is shown by the 
that in July last nearly $500,000 worth of aniline dyes 


> 


shipped abroad from this country, according to Bureau 


Commerce figures. From only seven establishments 
ploying 528 persons and producing 6,619,729 pounds of 
tar colors, valued at $1,126,699, in 1914, the industry has 
panded until we now have 100 firms directly engage: 
the manufacture of crudes, intermediates and colors, 

a combined investment estimated at $300,000,000, p1 


ing a quantity of finished dyes greatly exceeding tl 


tire consumption during the former year 

However better equipped are France and Englat 
day, in the first months of war it was American 
companies which saved the cause of the Allies. Ex; 


estimate that Germany would have won a year ago 


it not been for this aid, particularly in the item 
power explosives. Today 
Brazil, British India and Japan are wholly or nearly 


1 


tirely supplied with the coal-tar products and by-p1 


by the plants of the United States. 


A Co-operative Buying Scheme. 
Newark, N. J., 


stationers and dealers in stationery 


1 


plies to the number of thirty-two have launched the C« 


record of similar reseat 


Canada, Mexico, Argentir 


acted from coal: a new illu: 


so there have been new alloy 


Practically the sai 


remember that success! 


operative Association for the purpose of purchasing sup 


plies direct from the manufacturers. The compat 
been capitalized at $100,000, it is said, and will have 

at 947 Bergen street, Newark. M. Greentield is presi 
M. Kugel treasurer, and B. M. Kempf is secretary 
Postmaster Uses Signature Machine. 


To relieve the weary arm of Postmaster Charles 


Fay, who must sign his name thousands of times each 


month to various Government documents, a machi: 
which operates five fountain pens simultaneously wi 
one stroke of the hand was recently presented to 


Fay’s first act was to sign the post office payroll 


the machine and he declares that it worked like a charn 


New Printing Company Incorporates. 


The incorporators of the new Rosenberg Printing 


pany, New York, N. Y., are A. H. Rosenberg, H. J. Kal 


Jl. J. Goorvitch. The concern is capitalized tor $10.0 
me 4 I 
and the business will be located at 321 East Twenty 


First street. 
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No. 56 Style—Both Doors Open 


Every Inch of Space in Service 


There is no “slacker” space in the Security Office Safe, for all in- 
teriors are adjustable. The steel shelves can be moved up and 
down on 3% in. centers. Partitions come in various heights and 
slip into holes in the shelves. 

Your records can be kept in perfect order by adjusting the shelves 
to accommodate them. It’s not like the clumsy, old-fashioned tron 
safe where one had to fit his books into the space designated or 
leave them out. 

Special document files or locked drawers can be made a conve- 
nient addition, if one desires. 

Security Steel Office Safes are a necessary part of modern bust 
ness equipment. 

Write for Booklet 118, just published. It reveals a new oppor 
tunity for you in the office safe business. 


STEEL EQUIPMENT CORPORATION 


AVENEL, NEW JERSEY 
New York Branch: 25 W. 45th St1 


Makers of Security Steel Office Furniture and all kinds of filing devices and supplies 
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Adjustable 
Telephone Bracket 


SELLS! 


The Hi-Lo Burns sells because it’s the best 





Note These Details 


It's the best because it’s the only real adjustable 
telephone bracket on the market—may be adjusted to 


: oe f : *Length of Approximate Price 

any angle—to the side, in and out, and up and down. Number Bracket Extended Shipping Weight Each 

It is neat, simple and strong. Handsomely finished H87 28 Inches 7 Pounds $4.50 
it adds an air of efficiency and “up-to-dateness” wher H127 32 Inches 8 Pounds 5.00 
ever installed H147 36 Inches 9 Pounds 5.50 

The Hi-Lo Burns is fully protected by patents and a 

” . isuring 

all infringements will be vigorously prosecuted the m 

The experimental stage with this bracket is long a gach for bracket complete 
since passed. Its merit is proved. 


Dealers: 
Cash In on This Office Necessity! 


There are more Hi-Lo Burns Brackets in use than all other makes combined—and hundreds 
are being sold every day. Every modern office needs this wonderful device—and the aggressive 
ness man knows it 


[he demand is growing by leaps and bounds and it is strictly u 
profitable business 


Liberal dealer discounts combined with fair list 


price and dealer helps that land the business, 
added profits to you 


” os 
Smetrtican Ebechvic . 
COMPANY 


State and 64th Streets a 
CHICAGO / 





* 














Office Equipment Man Shows Versatility. 


, ee | 
\. A. Davis, who recently joined the Chicago branch | 


of the Berger Manufacturing Company of Canton, O., 
having been especially assigned to the service branch and 
the selling of steel office equipment, is a man who has 
had some interesting experiences in the business world. 
Going back to the days before he struck his gait and 
found the niche into which he fitted best, he did a num- 
ber of things, such as operating the telegraph instrument, 
‘arrying. the hod and working on the section. These 
are what he calls his “boomer days” when he was doing 
his humble part to enable some of our great railroad 
systems to pass dividends 

Following these healthful, if not especially lucrative, 
pursuits, he became private secretary to the treasurer of 
Armour & Co. Later he served in the same capacity 
Ed. Rumley of the Rumley Company, LaPorte, 


With the foregoing experiences as a foundation he en- 
tered the office appliances field, where he became asso- 
ciated with the Chicago branch of the Shaw-Walker 
Company. Afterwards, and for four and a half years 


prior to accepting his present position, he was with the 
Chicag« ranch of the General Fireproofing Company 


ak 


Mr. Davis has an excellent knowledge of the possibil- 





A. A. Cavis. 


ities of the trade Chicago, his experience fitting him 
particularly well to render efficient service in his new 
position. He is young enough to carry a full pressure 
nthusiasm and old enough to temper enthusiasm 
with judgment. His keen sense of humor makes him an 
optimist as well as a seasoned enthusiast—and the sum 
f his qualities give him a character and personality 


which wear well in all weathers 


C. L. Mitchell Takes Vacation. 
Charles L. Mitchell of Crane & Co., Topeka, Kansas, 
hairman of the Membership Committee of the National 
ationers and Manufacturers, and actively 


nected with the civic and commercial affairs of 


§ Se 
t oti 


his city, has been ordered by his physician to take a com- 
plete rest. He has therefore unloaded most of his re 
sponsibilities and for the remainder of the year will de 
his time to “taking things easy’ 
the rest of this year he intends 


no outside influence except the demands of 
e work of the National Association Membership Com- 


ittee. He recently visited Chicago and called on this 
1gaz At this time he was on his way to New York 
and Philadelphia t nfer with President Brooks and 


Secretary Byers regarding the membership campaign 
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rR dise sold so much as now. 
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s Yet thousands of you go 
re on selling the filing sup- 
S 

| plies of agency concerns 


B which limi 
es Wil1ich limit 


gs ' 
i price, and in most cases 


your retail 
Ss would sell your customer 
3 

i direct if the could. 

ea ‘Thousands 


~ learned the value of our 


more have 


es goods and service. Low 
eS prices and high quality due 
es to being organized to turn 
ee out large volumes for the 


es 
iS trade. 
ee 


ing YOU. 


dur business is supply- 


Boston, Mass. 


BOSTON INDEX CARD CO. 
>} N. ] Vost time for school departments to 
st hooin buvis 4 wry a full line of sob : 
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Old Hampshire Bond 


“The Stationery of a Gentleman” 


is the recognized paper for men. It has no 
superior. Its crisp, crackling sheets, its 
strength and lasting qualities pronounce it 
at once the stationery of a gentleman who 
is also a man. 
Regent Size Royal Club Size 

Agentleman’ssize. For those wishing 
The sheet fits anen- a larger sheet. The 
velope measuring 33 sheet fitsanenvelope 
x52. measuring 3]x6}. 

Imperial or Semi-Business 

Permits that ‘elbow room”’ or personal 
touch. The sheet is flat, measuring 7}x 
103. Folds twice to envelope. 

All the above in papeteries, } reams and 
} M of envelopes. 


It is the paper used by those who care. 
For Samples Address 


FINE STATIONERY DEPARTMENT 


fampshire Paper Company 
SOUTH HADLEY FALLS 
MASSACHUSETTS 


Makers of Old Hampshire Bond-Vellum-Lawn 


f 


ES, Wd 
Hampshire |} 
ond & 





Loose Leaf a Feature of Business Efficiency. 

In a recent interview published in the Toledo Blade of 
Toledo, O., Charles J. Elliott, manager of the loose leaf 
and system department of the McManus-Troup Company 
of that city, says that business men are learning from the 
war that they must use more efficient methods, and that 
because of this fact he is looking for a steady increase in 
the loose leaf business. The need for greater efficiency is 
especially marked since so many concerns have lost 
valued employes who have gone into the Government 
service. “In many cases,” said Mr. Elliott, three met 
now have to do the work formerly done by four. This 
means that greater efficiency is essential. Many busi- 
ness houses are meeting the necessary readjustment 
adopting improved forms and systems. I could | 
many concerns in whose business in the last six mo 
modern systems have supplanted the old-i 
methods 

“The loose leaf idea has grown so much in recent 
years that it is now applicable in practically every dey 
ment of business. 

“Many business houses are now using loose leaf 
1 


books Physicians and dentists use the loose leaf 





Charies J. Elliott. 


tor appointments and pocket ledgers. Individuals 
business houses handle their investment records in loose 
leaf form. 

“Payrolls and employes’ records, as well as daily 
ness statements, insurance records, expense 
stock and bond records, bills payable and rece 
stock lists and monthly recapitulation sheets are just 


+ 


few of the many varieties of business forms and stat 


ments in which the loose leaf idea has supplante: 


old fashioned boundbook system. 

Mr. Elliott has spent years in system work and 
regarded as one of the best posted loose leaf men 
country. He has been with his present company 
the last two years. Many of our readers will recal 
] + iy 


excellent and thoughtful article he contribute: 


Appliances a year or so ago 


Hoey of California Going to School. 

James D. Hoey expects to leave for New York short! 
to attend the Underwood bookkeeping school, now being 
conducted by the Underwood Typewriter Company, f 
the purpose of taking a course in training salesmen to 
sell the bookkeeping machine and the addendograph 





ee 
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G7. Non-Protruding Sectional 
Saliun Post Binder 





This top cover CAN’T slip off! 


Note arrows showing how top cover grips around groove in top knob. 


The cross-section at the right shows the mechanism in 
the top binding iron. Turning the key to the right 
moves the locking bar slide to the left, as indicated by 
the groove, until the slide engages the top knob in the 
groove at the point shown by arrow pointing down. 
This locks the top cover so it can’t let go without using 
the key. Below the locking mechanism and top knob, 
the illustration shows the operation of the sectional 








posts—made in % inch sections. 





The Groove in 
Top Knob does it! 


LL A i ; 
Saal And the Tatum is the only binder that 


has it—it’s a Tatum patent—and the 
one Non-Protruding Post Binder that 
is absolutely satisfactory. 





Do you know of another Non-Protruding Post Binder that you can fill with sheets 
to fullest capacity and the top cover will not slip off? Look at the handsome finish, 
the substantial construction of this Tatum Binder. It’s a permanent binder—not a 
transfer—suitable for ledger or any other permanent loose-leaf book. 

Get busy! Investigate this binder—ask for new Catalog 34. Keep in touch with 
Tatum Activities! 


She Samt C:Salum Co 


New York Office and Factory 
54-60 Lafayette St. 


Main Office and Factory 
Cincinnati, Ohio 
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- Office Equipment - 


The New 33-Inch Steel Line 
—‘“Built Like a Safety Deposit Vault” 


Each file in its own individual compartment 


Massive Horizontal Sections, 33 inches wide, the strongest, most practical, depend 

able and simple steel Filing Cabinet Line that human ingenuity has devised. 
Every section a solid, rigid piece of steel. 
Double walls, three-quarters of an inch, 
electrically welded—no bolts, screws, rivets 
nor solder. 

Send for illustrated list of the many differ- 
ent Sections; every requirement is provided 
for. Ask for Catalog and a copy of “Filing 
and Finding,” a scientific study of system. 


She Slobe-Wernicke Co. 


Manufacturers of Sectional Bookcases, Se iline Cabinet 
t Supplies; Steel Safes; Disc Record Cabinet 





Steel; Commercial Stationer's 


CINCINNATI, U. S. A. 





S-3317 V. L. (Vertical Letter Section) 


S-3317-B 9—(Sanitary Base) 





eSWernicke 
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Big Drive for War Recreation Fund. 
[he office appliances trade is taking a prominent part 


in the national movement to raise money for the enter 


tainment of soldiers outside of the cantonments. In Chi 
cag the WW ir Recre tior Fund trade tear ering st 


tionery thce macl ner. 
ware, 1s composed of the following: 

Fletcher B. Gibbs of Shea Smith & Co., general chair- 
: I In, " ger Chicago office of the General 
Fireproofing Company; Donald G. Miller, advertising de 
partment of Office Appliances; John W. Ogren, chair 
mat tthe ( hicag » Stationers’ Association: WW S. Hant 
Chicas thee of the Carter’s Ink Compan Charles 
‘ nes Loose Leaf Com] inv: Geo. ] 
Frisbie of the wholesale paper house of Bradner Smit! 
president of the Hibl 
Spencer-Bartlett ( ! ice-chairman; C. | Wort! 
ingto1 the Address raph Company: H iwht ¢ 
the Dennisor lar icturing Company; D. ( Boyer 
the Dalton Adding M ine Company, a1 rles | 
Mueller the Josey Dixon Crucible Compar 


Charles P. Mueller of the Joseph Dixon Crucible Con 


When the committee was formed it was expected that 


the chairman and the vice-chairman would each appoint 


five members—the one from the stationery and office ap 
pliances trade and the other from the hardware trade 
It was found, however, that the vice-chairmat d not ay 
ointed men from the hardware lines, hence the chairmar 


selected ten men from this field. The result is rather flat 
nent of industry, since the vice 


chairman 1s more than pleased to work with the gentle 


men wl mpose his part of the committe¢ Everyone 
worked with a will { the good of the aust nd it is 
prol ble that some edge was given to their enthusiasm 


fact that they were working under the di 


rection ot a chairman who has given two of hi vn sons 


to the ser e of his ntry, and two nephe 

i< if < ring t r minority. 
rhe e-chair1 ’ Beneke. partic : dictir 
‘ ] } ’ lf } ; ] y "111 le f sal ee " ] 
she S¢ o¢ mper or s S 

personall llected Phe ommiuttee s 

$4 501 ( ing it 1s 

$7 OW 


The opening meeting of all the committees throuchout 
the city taking part in the drive occurred nday 
evening, February 25 n the nineteenth floor the 
Salle hotel, where the Hon. Frank O. Lowder: ert 


of lllinoi ind others spoke Meetings of the individual 


committees have since been held at convenient times and 
places The results thus far achieved are most satisfa 
t< amas 7 +} "Weandc f dollars h P 
raise 

Addressing Machines Advance in Argentina. 

iF the \ddressographer for October | ppears a 
group picture of the Addressograph 
Buenos Aires, with an account of the market which ha 
rr is 1 lines duriz 
Va I ‘ have been 
\ or the last three 

st oO . t nstall t 


} 
P y ( ly + f 
t - > I I iy ‘ 
, , 1 ‘ ‘ 1  * ‘ rhe 
nqevice I ~ tear! t i some rivail mig ge * 


it before | had gained the full value of 


that he kept it locked in a room of whicl e alone ha 
the key—almost another Bluebeard, in love tl bene 
olent frankenstein! 
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pressul duct of present- 
day business, evé ry item of office equip- 
ment must give o iccount of itself— 
or out it goes matter not only 

f desirable econot it of actual neces- 


itv, to } Dp up tl igh standard of 


PAPER ; high] pecialized pre duct. 
Ledger papers, a specialty in themselves, 
vary W idel t I ve of purposes 

r which each |] is suitable and 


Typocount Paper 


Is made the one specific 
purpose \ okkeeping. In 


harkens lor. Typocount 


pocour particular surface that 
takes the best impressions from type; its 
fiber is tougl ry tiff. It will not 
rack I e1 ! I lling in and out 
the 1 i! 1 reference after 
It lor conceals the 


+444 


] | 1 
li ¢ I ( | , { ul to the eves 


Moderate in Price 


Byron Weston Company 
“‘The Paper Valley of the Berkshires’’ 
DALTON, MASSACHUSETTS 
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Steel Filing Cabinets 
Keep New Throughout 
A Business Life Time 





Strong? Edwards cabinets are made 
of the heaviest gauge, highest quality 
cold rolled steel used in making steel 
furniture. 


In securing strength and wearing 
qualities appearance has not been sac 
rificed, as Edwards Steel furniture is 
the handsomest made. 

DEALERS: Steel Furniture is the 
coming furniture. The most progres 
sive houses are standardizing on it. 
Manufacturers who formerly made 
only wooden furniture are adding 
steel lines. 

And the pre ITeSSI\ e business equip 
ment dealers who have steel furniture 
to sell are reaping big profits. 

You can make sure of your share 
of these profits by installing the 
Edwards line. It will bring publicity, 
prestige and added income. 

In addition to complete standardized 
lines we build to order anything from a 
Small Card Index Cabinet to complete 
equipments for Banks, Libraries or Public 
Buildings. 

Write now for an option on the rights 
in your locality. 


The O. M. Edwards Co., Inc. 


SYRACUSE, N. Y. 
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New Head for the Rockwell-Barnes Company. 


At a meeting of the stockholders of the Rockwel 


Barnes Company held at their offices in Chicago on Fel 
ruary 26 the following officers were elected 

A. K. Salsman, president and treasurer, succeeding the 
late Harry J. Meister, who headed the company for many 
years and whose ability and untiring energy were instru 
mental in building up the business; P. H. Maas, first 
president; L. (¢ Blakesle second vice-president \ 
Ulrich, secretary. 

The capital stock of the company was increased from 
$45,000 to $300,000—the larger capital being desirable 
account of the general iricrease which has attended suc 
cessful business enterprises during the past year 

It will be recalled that Harry J. Meister, the compar 
former president and treasurer, passed away on Mars 


of last year. 


Milton Bradley Company Changes. 

The boyhood ambitions of W. W. lapley probabl 
templated nothing less than a seat, some day, in the chair 
of the chief executive of the nation. He was ambitious 
and industrious—and most young hopefuls do not hesitate 
to aspire highly. At any rate young Tapley didn't 
long as an oifice boy—he kept going up until he became 
general manager of the concern originally employing 
—the Milton Bradley Company of Springfield, Mass. And 
he didn’t stop here either for recently the corporation was 
reorganized and the one-time office boy became presi 
and treasurer. 

E. O. Clarke succeeds Mr Tapley as general manager 
and Robert N. Ingersoll becomes his assistant and factory 
manager. Frederick P. Klein is secretary, Henry P 
Norris, vice-president and assistant treasurer, and Ralph 


W. Ellis becomes chairman of the board 


Red Ink from Mexican Plant. 
Vice-Consul Luther K. Zabriskie of Mexico City reports 
that a Mexican plant called the Irguan produces ul 
stance which is capable of adaptation for red ink mar 
facturing purposes. The vice-consul has requested tl 
Mexican Director General of Agriculture to make a de 
tailed study of the plant to determine the extent of its 
possible usage. {Perhaps—well, maybe this is an oppor 
tunity for those who provide the wine at the 75-cent t 


d’hote.) 


Prominent Stationer Retires. 

It is announced that owing to the condition 
health E. H. Walsh, secretary of the wholesale stationery 
house of E. H. Walsh, Inc., 121-125 Duane street, New 
York, has resigned his position on the advice of his 
physician with the purpose of taking a long rest. It is 
hoped that this relaxation from business will so improve 
his condition that he will be able to resume his duties wit! 
the firm in the not distant future 

Employes Purchase Business. 

C. C. Harth and John Breck, recently employes of 
Charles S. Jonas & Brother, manufacturing stationers, 514 
Pearl street, New York, have purchased the business and 
plant of the concern and will continue operations under 

. 


the name of Harth & Breck, at 182 Lafayette street, New 


York 


Boston Furniture Men Dine. 


The Office Furniture Association of Boston, Mass., held 
a dinner at the Boston City Club in Somerset street 
Tuesday evening, February 26. at six o'clock All 
salesmen of the respective members of the association 


were present as guests. 
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Complete and Practical in every Detail 

















The Noiseless Typewriter | 


100% NOISELESS 








Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 
tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 








Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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Quality through and through 


The appearance and smooth-running system of 
any office is no better or more efficient than the 
man or men behind it. 








Modern methods—progressive ideas—and _ that 
fine appreciation of quality, arrangement, service 
and stabilitvy—which characterize — uals and 
firms, are reflected in the “order,” “general tone” 
and “atmosphere” of their office. 





Quality Filing E gquipment 
and Card Index Supplies 


may be safely regarded as dependable indices to the 
of the man or firm behind the business. 


character 


rhe ire the standard f 

















office a 1ipment and supplies ar known, talked t nd seid 
They a hw under the personal supervision of 1 ‘ KNOW 
neuen usiness requirement 1 ir 
he p ” ction of fi I PI 
or 
\ tur nseq B-M”" und 
supplies — positive issurance ha hey will nforn 
to YOUR IWN "ID EAS of vha erfect equipment and suppiis 
should bv With Bae knowledg: that, in 7. \ ED an 
SERVIC! 
’ rmize “ a th Ti 4 
nis capacit é acti su I needs is 
ess WW filing capacit gr ‘ ih 4 Comp an 
the specific dat nailed n req st 
Filing Equipment Card Index 
Catalog Supply Catalog 
Special Desk Desk Convenience 
Plan or Chart Suggestions 
Posting Correspondence 
Desk Data Tray Data 
Transfer Filing System 
Filing Data Suggestions 


Simply 


BROWNE-MORSE COMPANY 


13 McKinney Avenue Muskegon, Michigan 
BRANCHES: 
ay, New York City 19 Li A urgh 109 N. Fr k St., Baltimore . Jeffer 
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Pres. Brooks Addresses New York Stationers. 

The February meeting of the New York Stationers’ 
Association was held on Monday evening, the 25th, at 
the Arkwright Club. The attendance was a record 
there being about 120 members and guests to participate 
lendid dinner, 


in the festivities which were launched by a sp 


the conclusion of which, together with the end of brief 
routine business, marked the beginning of a speaking pro 
gram of unusual interest. Just before the speaking began 
Charles A. Lent, president of the New York organization 


reported the receipt of a letter from the McKinley Con 
pany of Halifax, acknowledging deep apprecia 
1 rendered Halifax sufferers when 
heck for $570.00 immediately upon 


substantial ai 
Yorkers had mailed 
the announcement of last fali’s disaster 

President William Henry Brooks of the National Ass 
ciation of Stationers and Manufacturers, was int 
by the master of festivities, and spoke at some leng 
1e splendid accomplishment of ie national catalogu¢ 
tI ] 1 lis! t f tl nat l l 


commission He pointed out the tmmense advantage 


which will accrue to retailer, jobber and manufacturer as 


ission’s efforts and said that althoug! 


in the trade 


a result of the comn 
the completed work uld affect every one 
the suggested prices would not eliminate competition “but 


4 spur upon both salesmanship and stores 


+ 


will rather act as ; 
service and will accomplish, above everything else, a 
and legitimate profit for everybody in the business.” 
President Brooks’ address, B. |} 
for the Second 


At the conclusion of 
Edwards, assistant lector of revenue 
District, spoke on the new war income tax in 
structive manner. He was followed by George W. Ene 
lish, a Government excess profits tax adviser, who ex 


plained how excess profits and other taxes are 


} 


Mr. and Mrs. Block of Moscow Visit America. 
William Block. t 


prominent office equipment man 
Moscow, Russia, accompanied by Mrs. Block, is now visit 
ing the United States They arrived a few days befor 
Office Appliances went to press 
tive had an interview with Mr. Block in New York and 


Our eastern representa 


his ideas in the 


we hope to present s é 

It will be recalled that Mr. Block visited America two 
years ag when we published his views of the situatior 
at that time and a likeness of him taken in « 


Baby Girl Born to Deckers. 
Friends of Mr. and Mrs. Richard M. Decker will be 


pleased to learn that a daughter weighing seven and one 
half pounds was born to them on Friday, March 1. Unt 
October 1 ist yé¢ Mr. Decker was sales man 
the Automatic Pencil Sharpener Company of Chicag \t 
that e he resigned, however, to become sales direct 
lor irs estment brokerage house in New Y: 
“Everpoint” Pencils a New Device. 
S possible misunderstat 

American Lead Pencil ( pany announces 
tion to its tandard pencils. the company has 

, Pencils” No. 849, whi nsist 
} S hicl rtiete nd + ‘ ra 

S S The rar 
fr SB. softes nd 
lk ed s 

Boston Concern Takes Larger Quarters. 

To secure needed enlarged quarters, | I Hayes 

dealer in typewriter supplies, has moved from 90 C 


street to 14 Kelly street 
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printer, 2 


every 





e book showing 
es, textures and 


nishes (in white nd tints) of 


Berkshire 
Papers 





year when many = 
business houses order their supply =f 
mmet! ial Stat mery. In Serk- 





hire Papet 1 be found 


“A Paper for Every Business Use” : 


lhe Sample Bool nables you to 
1 ‘ ‘ at. 
1eip out ] I tO make, 
prompt! d t torily, an ex- 
+1 rT! ‘ ‘ 
1; ‘ +1 : 
1 ‘ cs books 


Eaton, Crane & Pike Co. 
ASSACHUSETTS 

Fifth Avenue 

gan Avenue 

Filbert Street 


Franklin Street 


Mission Street 
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A Stitch 


in time 
saves 


Onfusion 








The Midget Binder 


is the little orderly of the desk that 
keeps your papers in line—that cuts 
out confusion. It takes up less space 
than an inkwell and it fastens your 
papers together as securely and as 
permanently as a magazine is bound. 
It can be used also for cloth, leather, 
fabrikoid, and other materials that 
require permanent fastening. 

The Midget Binder operates by a 
single downward stroke of the lever 
and has a capacity of 100 wire staples 
—it makes the best permanent fast- 
ening and it is the smallest, most 
compact machine for the purpose on 
the market. It is handsomely fin- 
ished in nickel. 

The Acme line of stapling machines 
and paper fasteners includes the 
Midget and several other binders. 
Write for full particulars of the line 
and our attractive proposition to 
dealers. 


Acme Staple Co. Ltd. 


1643-1647 HADDON AVE., CAMDEN, W. J. 


Canadian Representative: 
Ernest J. Scott & Co., 59 St. Peter St., 
Montreal 
European Agents: 
Progress Typewriter Supply Co., Ltd., 
8-9 New Zealand Avenue, London, E. C. 
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Buy War Savings Stamps with Liberty Bond 
Coupons. 

Here is a capital suggestion by Charles J. Rogers, mar 
ager of the Washington (D. C.) office of the L. C. Smith 
& Brothers Typewriter Company. Realizing that many 
owners of Liberty Bonds have no need of the interest 
which they draw, and that many people will refuse 
cash these coupons at all, preferring to let their country 
use their money without interest, he suggests that to 
avoid tying up money which the government provides 
for interest payments, the coupons be presented as they 
fall due and the proceeds be reinvested in War Savings 
Stamps. Mr. Rogers and a number of his friends have 
adopted this plan. The banks which pay the coupons will 
exchange them directly for the War Saving Stamps wher 
the customer so desires, it is understood 

Advertising Agency Suspends Activities. 

The advertising agency of Carney & Kerr, Inc., at 4 
Eighth avenue, New York, announces a voluntary liqu 
dation on account of the absence for military service of 
Frederic M. Kerr, treasurer of the company, and othef 
members of the organization, and also because of the fact 
that Edward M. Carney, the president, has assumed the 
direction of the New York office of the National Com- 
mittee of Patriotic Societies. It is not intended to dis 
solve the corporation, but merely to suspend activities 
for the period of the war \fter the war they hope to 
resume business. 

In the meantime the McLain-Hadden-Simpers Con 
pany of Philadelphia has taken over the Carney & Kerr 
lease at the New York address, to which location they 
have moved their new York office. They have purchased 
a part of the equipment and are employing some of the 
former clerical force of Carney & Kerr, Inc. Edward 
M. Carney and Dave E. Bloch have joined the McLain- 
ue 


Hadden-Simpers organization, where they will contir 


to serve their clients 


Advertising Men Aid U. S. 

Edward S. Babcox, advertising manager of the Fire- 
stone Tire & Rubber Company, and vice-president of th 
Association of National Advertisers, in a recent letter 


Office Appliances calls attention to the fact that Presi 


to 


; 


dent Wilson recently appointed five advertising men to 
constitute the Division of Advertising of the Committe¢ 
of Public Information. The Division of Advertising has 
offices on the sixteenth floor of the Metropolitan Tower, 
New York City, where it is organizing and putting 
through a tremendous work in aiding the Government to 
co-ordinate its advertising activities Mr. Babcox said 

“In the general mobilization of the country’s interests, 
to the end that the war may be won as quickly as pos 
sible, President Wilson has summoned all advertising 
men to the colors, and all advertising organizations have 
focused their executive power in the Federal Divisior 
Advertising in New York 

“The Government, having no appropriation for adver- 
tising, has asked advertisers and publishers to contribut 
space. The Association of National Advertisers is re- 
ceiving contributions of its members.” 

Mr. Babcox contributed to Leslie’s Weekly of February 


16 an interesting and suggestive article on the subje 
“The Printing Press and Victory.” In this article 
pointed out the fact that the printing press, an inven- 
tion of John Gutenberg, a German, in 1446, has been 
working overtime for many years scattering Germar 
propaganda. He presents a striking review of some ot 
the deceptions and lies which the enemy has propagated 
through its control of the printing presses of its own 
and other lands. He then turns to the other side of the 
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Cash in 


on the Jiffy while the en- 
tire field is new—before 
the first general demand 
is supplied. Everyone is 
a prospect now. Sell the 
first-comers. Show those 
who have not yet heard 
of it and sell them, too. 





This ad 
pulls 


hundreds of inquiries ev- 
ery week. We are still 
getting scores of letters 
in answer to our first ads. 
This is an advertisement 
in “System” and other 
magazines. Others to 


follow. 


We send you 
the inquiries 


from your territory as 
soon as you stock the 
Jiffy. Your window dis- 
play and mailing inserts 
that we supply free will 
bring you additional sales. 
Crder one dozen, now. 





MN 


== 


ili 





LPPLI 


100 Exact Copies in 10 Minutes 
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Handwriting 
Typewriting é 
Sketches ‘ 


Agents 
Wanted 





Post 
Card 


Size 
33” x 53” 


JIFFY DUPLICATOR 


Here 1s 





a quicker, better, cheaper way of writing anything several times. The 


Jiffy beats the world on speed in making 10 to 1000 copies post card size and 
smaller. Any boy or girl can use it. Nothing to learn. Nothing to break. No 
chance to make a mistake. Simple and compact as a rocking blotter—works the 
same way. 


indred uses for the Jiffy—see list below. At every job it will 
save you money and time. Ten minutes after your mind is made up you can have 
your message on the way to 100 people—to 1000 in 2 hours. In a pinch the Jiffy is 
worth six typists —works quicker and makes no mistakes. 

Satisfaction or your money back is our guarantee. Telephone your stationer 
now to send over a Jiffy or clip coupon below and send it to us with $3—check or 
money order. We ship prepaid and will return your money if you return the 
Jiffy within ten days. You will never give it up for ten times its price. 


How You Can Use the Jiffy 


There are a hi 





Whatever of w ork, ou can find a tim and money with the Jiffy 
Duplicator nian ire 1 few suggestions of knowr proved practical by the test 
of time 

For Retailers. For Traveling Salesmen and Agents. 

To send notices of special bargains t st of I tify trade of coming arrival. 

customers To print « n post card report forms. 
To send requests for samples and prices to lis lo print rder forms 

of jobber nanufact rs For Club, Lodge and Society Secretaries. 
To produ t t ird forms for following up To get out 7 t card notices of meetings. 

goods or rder, collecting accounts, et¢ To follow ut nquent members on dues and 
To mark price tickets and print other office pecial assessment notices. 

form ards : Sobt » print programs and tickets. 
To peiat netic wer cumen a a Hotels and Restaurants. 

AP ogg > id da specials on bill of fare. 
1 , “peoe ail ae a , cad » print form notices to employees and guests 

ote . ; © offe ‘ . Churches and Sunday Schools. 
: i t 1 card notices of meetings and 
wee ;' he weekly calendar 
‘ ans print programs and words of new songs. 
nett ened teint jim @ veeltn » print a ssion tickets 
nan antes. aie eee > : i a pr " form cards for records of atten- 
. - oe ‘ : of ections, ete 

ro print For Manufacturers, Schools and Colleges. 

a. or » print irds for all purposes. 
To make k roor al a die . ylanks 7 
pres aeaiel port — prir yr teachers and students, 
To I ; t ; . esd i ird requests for bids and 
oO sé€ ‘ ) 3 
io ws mples and 4 estima 

nent . ) pr ickets and programs. 
To produce | t ird forms for follo z eler stationer or drop in today 
goods , rdet hipments. collections, et ! sk f Duplicator. If he is alive, 
To pri . é have Jiffy in the window, or, 
T ae ‘ t t oupon below. Circu- 


Jiffy Duplicator Dest, The Barrett Reders Co., 740 Federal St., Chicago 
CLIP COUPON NOW— MONEY-BACK OFFER 


THE peer penny TT sg) RY CO., 740 Federal St. . Chicago 
k, mone t ler for $3.00 : r $3.00 model limited to 100 
a. » tram ne original unless you wi requent ef ples) Ship me one Jiffy 
Dup! cat . el post prepaid ith the understa g ti fl am not satisfied I may return 
it w hin t i fter receipt anda i f t iding postage 
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A Square Deal | 
to Dealers 


National advertising of SHEAFFER'S Self-Filling 
Fountain Pens brings hundreds of direct orders. If 
you are a Sheaffer dealer, W. A. Sheaffer rules that 
the profit on sales to your customers is yours and it 
We have no stores to absorb trade 


This 








always goes to you. 
that rightfully belongs to our representatives. 
policy of the square deal applies also to every feature of 


SHEAFFERS 
Self Filling FOUNTAIN PEN 1 | 


Imitators have been put to rout by a recent decision 
of the United States Court of Appeals sustaining 
\W. A. Sheaffer’s patent on Lever Filling Pens. 








SHEAFFER'S was the pioneer Lever Self Filling Pen. 
The practical convenience of its improvements in- 
creased the fountain pen trade by leaps and bounds. 
Sheaffer’s made the pen business worth while to dealers. | 

Concerns making infringements or near-Sheaffers 
must now stop their manufacture or pay royalty to 
the \W. A. Sheaffer Pen Co. 

You who sell pens are invited to share our success 
and prosperity. SHEAFFER'S has all the best talking 
points from cap to barrel. 

Show your customers the SHEAFFER. 
“The World’s Best Pen” (sells for $2.50 and 


up). Write us for prices and proposition. 


Sold by Good Dealers Everywhere |» :»:s::»« 
UNDER MONEY BACK GUARANTEE 7 aa oe 


W. A. SHEAFFER PEN CO. , SERVICE STATIONS — Write for 
: 203 Broadway, New York City Reaper mel 
Fort Madison 1004 Consumers Bldg., Chicago ihssalmanaates 


lowa Monadnock Bildg., San Francisco 
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hanges have been made 
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ent Company of San Francisco, and although 
Cardinell nor Mr. Vincent are now identified 
rm, the old name will be retained \. B. Ar- 
nolulu, who purchased the interest of Mr 
months ago, has succeeded Mr. Cardinell 
Stanley A. Piltz is vice-president, I. L 
retary, and H. F. Danforth treasurer 
Pencil Company Expands. 
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Rebuilt Typewriters 
All Standard Makes 


at as low prices as is consistent with 


Honest Work and Good Quality 

All machines guaranteed against defect 

Courteous and Prompt attention 
to inquiries. 


Priv € list ¢ 


m application 


en OD x 





THE HARRY A. SMITH 
TYPEWRITER CO. 
231 N. Wells St. CHICAGO, ILL. 
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The Vital Part 
of Any Record 


is the ink with which it 
is written. The docu- 
ment itself isworthevery- 
thing or nothing aecord- 
ing to the durability of 
the ink which is used in 
the writing. 


UNDERW0OOD’S 
“EVERLASTING” 
Bank Ink 


‘lasts as long as the 
paper” on which it is 
used. 





Underwood's is real ink. Let us tell you 
more about it. 


John Underwood & Co. 
62 Park Place NEW YORK, N. Y. 


BRANCH OFFICES: 


Toronto London Paris Vienna 


Boston 
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INCREASED BUSINESS 
MEANS 
MORE FILING EQUIPMENT 


Far sighted 
business men 
everywhere are 
preparing to 
cope with “More 
Business Than 
Usual.” It is here 
now and must 
continue for 
some time to 
come. 

This means 
additional filing 
appliances of all 
kinds, and the 
dealer in office 
furniture who 
realizes this fact 
and acts now 
will surely reap a harvest of increased 
sales and profits. 


Stock Macey Filing Equipment Now! 


Every dealer should at once order 
adequate stocks of Macey filing equip- 
ment and filing supplies. Modern fil- 
ing appliances are in bigger demand 
today than ever before. All Macey 
appliances are modern to the last min- 
ute. They are universally recog- 
nized as standard, and the Macey 
trade-mark on filing cabinets in both 
wood and steel safes, desks and sec 
tional bookcases, is all that is needed 
to convince the customer that he is 
getting office equipment that cannot 





be surpassed. 

[f you do not already handle a com- 
plete line of Macey products, write at 
once for our dealer’s proposition and 
complete catalog. 


The Macey Co 


GRAND RAPIDS, MICHIGAN 
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Additions to the Tatum Family. 


Here are the two most recent additions to the staff 
the Sam’! C. Tatum Company of Cincinnati, pictured 
work. Those who know them probably wouldn't recog 
nize them except at work, for that is their natural, normal 
attitude. And they are both “heavyweights’—not pugi 
listically, but commercially They are both well know: 


both well liked, and in joining the Tatum family they 





A. C. Werber, Sales Manager, Sam’l C. Tatum Company 
only strengthen its own ties but unite in still closer har 
mony those pleasant relations with the trade which 
house of Tatum enjoys. 

A. C. Werber, sales manager, began his loose-leaf 
career in 1906 with the Baker-Vawter Company 
traveled in the South and on the Pacific Coast selling th: 
consumers For three years previous to joining 


r 


Tatum Company, he was district sales manager for 
Irving-Pitt Manufacturing Company, in charge of thirty 
states. Mr. Werber also had several years’ experienc: 
public accountant. 


G. E. Ferguson, assistant sales manager, has been 
the Irving-Pitt Company for the past six years. H¢ 
well and favorably known to the trade and is one 





G. E. Ferguson, Assistant Sales Manager, Sam’! C. Tatum 
Company. 


best-posted loose-leaf men in the business. Mr. Fergus 
worked as assistant to Mr. Werber with the Kansas Cit 
house and they bring to the Tatum Company an expe 
ence in team work and co-operation that is sure to be 


great value 
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SELLS ON SIGHT 


{| IMPRESSIONS 


The Most Interesting 


Magazine Published in 
GREAT BRITAIN 


jen 


IG and constructive in thought, “Im- 
pressions” has been one of the most 


wonderful successes in business jour- 
nalism. It is the monthly mentor of our 
most prominent business men, who read it 
as a tonic and an inspiration. “Impressions” 
is the most widely quoted business maga- 
zine in the world. It deals with business in 
its human aspect, and says things which 














other magazines dare not say, for fear that 


a subscriber might be offended. If you be- This is a Macey single pedestal 
lieve that business is something good as a typewriter desk with Tobey type- 
part of your life, then you will like and en- writer attachment and vertical sta- 
joy and enthuse over “Impressions.” If you tionery drawer. The Tobey device 
do not like business, you won’t like “Im- keeps” the typewriter in horizontal 


position at all times. It allows opera- 
tor to sit close up to desk when closed, 


without bumping knees. 


pressions.” 


Well known and successful business men 
write regularly, giving their opinions. Here Ink wells, pens, rulers, etc., need not : 
be moved when opening or closing 
desk. The mechanism is entirely of 
metal. It is so counter-balanced that 


are a few extracts— 


It is an inspiration, sound, Your optimism is cheer- 
honest, : t t ) e i j elpft ‘ : . on -_ . 
che ahd med a cs ee neit het wels ht S no! Sp! Ings are re- 
new ideas. ss de ouiiasindee to. thie quired to facilitate ease of operation. 
, that there is a man who The typewriter platform travels on 
It is a little classic which fearlessly prints his ideas - ; travel: 
must prove of value to for lifting business to a steel rollers on heavy steel tracks, and 
every right-thinking person. m : f " 
higher level. we guarantee it to be 100% strong 
ial , It is worth far more than - cae 4 : : - 
Go on with it. It helps you charge. When I begin and free from vibration. From a 
me put more grit in my te ead I cannot t it . ° ene . 
work — oe standpoint of utility and convenience 


it is without an equal. 


SUBSCRIPTION Now is the time to secure the 


agency for Macey desks 


price is One Dollar a year. Send me an Amer- 


ican Dollar Bill, and get your name on my list Preliminary catalog just off the 
right away. Your money returned immediately press illustrates and describes the line. 
if you say you are in any way disappointed with If vou have not received copy, write 
the first number you receive. In three years only f * one at once . 


one man has asked for his money back. 


G. E. WHITEHOUSE The MICEY Ca 


76, Hanover Street, Edinburgh, Scotland 
GRAND RAPIDS. MICHIGAN 
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Business Colleges Still Prosper. 


Musselman, president of the Business 


LI1., that it 


may be of some interest to the office equipment fraternity 


D. L. 
College of 


Gem City 


Quincy, writes us to the effect 


to know that the business colleges have not been entirely 
put out of commission by the war To illustrate, he tells 


us that his institution has placed an order for sixty-one 


typewriters of one make and that another typewriter 
company has just delivered eighty-two of its latest model 
machines. These machines, with two of a third make, 
constitute a total of 145 typewriters which the school 
purchased during January of this year 

It is interesting to observe the representative character 


Colleg: 


trom Quine 


of the student body of the Gem City Business 


Only twenty-five per cent of the students are 


and vicinity, while there is a yearly enrollment of 1,200 to 
1,300 students The college has no solicitors, no mail 
courses and no night school. and its work is devoted en 
tirely to business and stenographic courses. The majority 
of the students have either had a high school or normal 
school education or some college or university work 

D. L. Musselman, the president, is a member of the 
Quincy board of education In the Quincy high school 
there is a strong commercial department under control of 
the educational committee of which Mr. Musselman is a 
member. The Gem City Business College works in har 
mony with the high school commercial department, ac 
cepting their work, and having the work of its own stu 


dents accepted by the high school department 


This fall a public night school was started in Quincy 


Over 250 students who wished to take shorthand, type 
writing and letter writing could not be accommodated in 
the day courses of the public schools The business col 
lege building was loaned to the board of education for 
the night classes, thus accommodating the 250 persons 


whom the day schools could not handle 


Kodak 
Service 


Fine Example of Peencil Window in 
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Mr other activities 


Quincy. At the present time he 


the American 


Musselman is prot ent in 
is chairman of the A 
Red Cross. 


County Chapter of 


Brown-Howland Company Expands. 





Some six years ago the own-Howland Compatr 
New | ngland Cal ital, and I mited faith in the ( 
cial possibilities of that community, entered thi 
ippliance field in Bostor ( launched their busines 
with the conviction that the ke to tl success 
enterprise lay in “the efhcient distribution of mer« 
dise.”’ to yuote an officer of the co npany, “produce 
reliable manufacturers.” That the measure of such s i 
cess as they have striven for has not been small, is ' 
denced by the fact that the capital stock of the ' 
has been increased to $200,000 and the $60,000 plant : 
sales organization of the Gale-Sawyer Company S 
been taken over and incorporated in the business ; 
Brown-Howland 
The Gale Saw vVé Con pan ST ecialized in mantil 
loose leaf printing, and the machinery for this class 
work will be supplemented the installation of ca 
making equipment, giving the present firm a comp! 
system printing plant which will be utilized in 
the system printing work for the four offices of the 
pany located in Bostor Hartford, Providence ’ 
Springfield 
In keeping with the changes above referred t 
sive alterations have beet mpleted in the Bost t 
F. J. Dunleavy, for a number of years in charg 
manufacture of cards and supplies for the Library | ; 
and recently president of the Boston Index Card (¢ 
pany, has been made vice-president of the Brown-H: 
land Company and will have charge of the manufacturi: 
and printing F S. Sibley formerly president 
Gale-Sawyer Company, will be in active charge ' 
operating and service end of the business ; 
: 
: 
- 


Bros., Pittsburch, Pa. 
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More Pay Days—But Less Work 


very week there is a payday at the Toledo Machine and Tool Company. Payday for- 
merly came only twice a month, but when they put the Addressograph in their system 
they found it speeded up the payroll work so much that they could pay every week and 


t 


still have spare time a plenty to devote to other matters. 


\ young man who helps on the work, runs the machine Impossible for it to make any mistakes 

payroll sheets through the Addressograph, listing in spelling, punctuation or figures 

the name, clock number and rate of each employ: 

\ while ehmeet he run off in lees than a minute Pays for itself quickly in short-cutting on payroll 
work. But in addition it is applied by thousands 

lhen he runs the 900 clock cards through, print of Addressograph users in mailing work, heading 

ing at a fast rate the large clock number and the up statements, addressing tags in the shipping 

proper name on each card \lso the name, date room, filling in letters, and so 


nd number are placed on the pay checks in this 
There are hand machines for small payroll lists 


same way 
down to 75 names. The Toledo Machine & Tool 
While Addressograph speed cannot be compared Company, with a list of 900 employes, has a com- 
with the old handwriting method once used in plete motor-driven equipment [In every payroll 
filling out all these forms, still another item of svstem, whether the list is 75 or 75,000, the Ad- 

real importance is the absolute accurac of the dressograph will be a saving proposition. 
rmation as to how this appliance can be especially adapted t rk ll jladly sent with- 

it ligation State total number employes 


The Aiddresso a Co. 


TRAGOE MARE 


PRINTS FROM TYPE 








Branches in Principal Cities 903 W. Van Buren St., Chicago 
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on the DALTON 


HE GREATEST 
Daltons. 


200, the American Radiator Company over 75. 
the simplest, fastest, most versatile adding, listing and calcu 


same reasons a merchant does 
lating machine. 


Why Americas Industrial 
ders are Standardizing 


industrial leader in the world, 
The U. S. Steel Corporation uses over 250, the Pennsylvania Railroad uses over 


As the Auditor of the Chicago Elevated Railways expresses it: 


uses over 2,000 


own Uncle Sam, 


our 
Giant corporations choose them for the 


‘The Dalton in our 


office does everything the more complicated machines will do, with accuracy and increased speed.”’ 


The Dalton is the simplest machine, operatively, 
that has ever been built. Only ten keys, one-eighth 
the usual number. The operator does not have to think 
of the right column in which to place each figure. The 
machine selects the proper column for every figure au- 
tomatically when the number is printed. A girl who has 
never seen an adding machine can learn the Dalton in 
a few minutes and earn more than her salary right from 
the start. And simplicity means speed. 


The Dalton is the fastest machine ever touched by 
the fingers of an operator. A clerk can turn out 25% 
to 50% more work in a day because fewer keys cut the 
time and labor of operating in half. The 10-key key- 
board hes under the control of one hand, five fingers to 
learn ten keys. Soon the fingers know the keys and 
calculating is done at top speed without eye-reference 
to the keys at all. This is touch method operation 
practical only on the 10-key machine. 





The Dalton, in practice, is the most versatile ma- 
chine that ever found its way into a business office. 
It adds, subtracts, multiplies, divides, figures interest, 
discounts, payrolls, costs, profits, tabulates, cross-foots 
It handles all the work of any department of any busi- 
ness. 10-key simplicity makes each operation easier anp 
faster. The same machine will handle the cost work of 
a corporation or speed up the all-around calculating of a 


coal office. No need for extra machines for special wor} 


The durability of the Dalton is in ratio to its simplicit 
Fewer parts to wear mean fewer parts to get out of 
order. Excellent inspection service is given from 100 
leading centers. Let us tell you more about this won- 
derful machine. a hundred cities will be 
vlad to bring a DALTON to your office for your in- 
spection. Or write for booklet about the new machine 
that saves time and does things faster. 
THE DALTON ADDING MACHINE CO. 


110 Beech Street, Norwood CINCINNATI, 


Our agents in 


OHIO 


ADDING. 
LISTING AND 


CALCULATING MACHINE 
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(Continued from page 27.) 

Antonio Font of San Jose points out, as the shortcom- 
ings of American houses: (1) Insufficient postage; (2) im- 
proper packing, sometimes insufficient and at other times 
too much wood being used, increasing the weight and bulk 
unnecessarily; (3) loss of goods in transit; (4) sending 
of sample lines of goods to persons who have disappeared 
or died many years ago. He suggests that since the Cen- 
tral American countries are small, it would be a good plan 
to establish in the capital of each a small, but well- 
equipped exposition of American goods, each to be in 
charge of a competent man, who would receive satisfac- 
tory compensation by way of salary and commission on 
sales.—January, 1917 
Cuba 

H. E. Swan of Havana advises American manufacturers 
to exercise extreme care in preparing their goods, invoices, 
customs declarations, etc. He notes a case where goods 
had lain in the custom house for more than two months 
because of failure by the shipper to comply with the neces- 
sary customs formalities. The merchants of Cuba rank 
very high in ability and commercial rating, and are gen- 
erally worthy of credit to the limit of their capital_—Jan- 
uary, 1917, 

Curacao 

C. G. de Haseth is of the opinion that traveling agents 
sent to Porto Rico, San Domingo and northern South 
\merican countries should extend their trips to Curacao 
where there is a considerable business in office equipment. 
He advises that once a manufacturer has secured a reliable 
agent he should be given support and not handicapped 
with restrictive terms. Where goods are intended for a 
destination far from shipping points it is well to have 
them shipped directly, avoiding the intervention of for- 
warding agents and the consequent increase in charges.— 
January, 1917 
England 

Oliver Morland of Morland & Impey, Ltd., Birmingham, 
looks for a period of great prosperity for a time, at least, 
after the war. The “Old Country” has commenced to wake 
up. If the American manufacturer would have a place in 
the British market he will have to work for it and deserve 
it—but it will be worth the effort. He believes that Amer- 
icans should invest capital in Great Britain, establish en- 
terprises there and produce the goods for the market on 
the spot. He thinks it unlikely that the Englishman will 
be content for many years longer to rely upon his Amer- 
ican counsin for his steel furniture and the bulk of his 
typewriters.—January, 1917 
France 

L. M. Faguer of Paris recommends that a Franco-Amer 
ican business club be formed in Paris in order that Amer- 
icans and Frenchmen be given the widest possil ble oppor 
tunity to obtain an underst: nding of the commercial re- 


quirements of the two countries.—January, 1918 
C77 CCCE 

Artemis Denaxas of Athens says there should be an op 
portunity for steel fling cabinets in Greece, also for other 


office devices. Germany has been foremost in the Greek 
market, but now is the time for Americans to take hold 
January, 1917 

Theodore C. Manuel of Athens says that owing to the 
embargo by the United States, shortage of ships, and, toa 
certain extent, to the indifference of manufacturers who, 
with the credits of customers guaranteed, have not pushed 
shipments, there is an acute shortage of typewriters in 
Greece. The demand after the war will be very keen. The 
sale of office furniture in the after-the-war period will de- 
pend upon reasonable freights and regular deliverie 
Wood must be better seasoned to withstand the hot, moist 
climate. Goods should be sent c. 1. f. Piroeus, or one-third 
cash with order, balance against B/L through a bank at 
Athens on the arrival of the goods at Piroeus. Traveling 
men with power to appoint exclusive agents should be sent 
more frequently, but care should be exercised in the se 


lection of these agents January, 1918 
India 

P. K. Ramsay of Madras urges American houses to ex 
tend credit facilities to responsible houses in India on the 
same basis as that which is customary among English ex- 
porters January, 1918 
Ital 

\ugusto Salvadori of Rome says that the production of 

rbon aper in Italy is insufficient to meet requirements 
ind that quantities are being imported from England. He 
aaemaie that Americar inufacturers would find it of 
advantage to send carbon paper to Italy by means of the 


parcel post in packages weighing eleven pounds. This is 
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Bushnell’s “Paperoid” Bushnell’s “‘Paperoid” 
Vertical File Folder Vertical File Folder 
Style V Style W 


The Bushnell Company have 

adily introduced and adver- 
tised their Paperoid Products for 
over twenty-five years. Their 
salesmen have travelled nearly 
every State in the Union. Not 
once has the quality or work- 
manship been lowered. The 
number of improvements have 
been many. 

Such a policy can have but one 
result. ‘The public — your cus- 
tomers — know Bushnell goods. 
True, they may be willing to ex- 
periment with other and cheaper 
brands—but “Paperoid” they do 
not question. 


It has earned and justified the 
trust. Asa stationer of expert- 
ence you know this, and your 
customer knows it. 


Is it not, now, your move to 
realize on such an excellent 
condition ? 





Bushnell’s ‘‘Paperoid” Bushnell's ‘Paperoid”’ 
Expanding Wallets Flat Wallets 


ALVAH BUSHNELL CO. 
925 Filbert Street 
Philadelphia 
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Shaw-Watlk drawer ul f busine or 
impair ii weet, mooth rien! oa stink 


~ SHAW-WALKER 


STEEL LETTER FILES 
Rise and sag-prooj as a solid billet 


of steel—the frame of the Shaw- 
Walker. Strong and time-proo/ 


skyscraper 


as a 


Responsive as and electri 
Shaw Walke \r. 
Swift an smooth a 


hill 


Silent 
utler. 


now-paved 


Good-looking a 
limousine’ ename! fini 


“s 


dynam the Shaw-Walk 
A free cost of u pkee 


_Efficte nt a 
a whol 
ilarm clock. 


front 


a Shaw Walker 
alongside your 
hardest tests ir dealer will 
you a dozen such n jumping into the 
bottom drawer t g a “hand-stand”’ on 
the top draw T you think you’ 
a mist Walker 
‘ heerfi 


Get 
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to the 
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SHAW-WALKER CO. 
Everything in Filing Equipment 
plete Lines in Steel, Wood and Supplies 


NEW YORK--CHICAGO--WASHINGTON--DETROIT--ST. LOUIS--LONDON 


THE 


Com 


Factory and Home Office: 


1203-15 Western Avenue, Muskegon, Michigan 
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surest and quickest method 
Italy is in great 

duplicating dev 

for typewriters after the war, al 

but Mr. Salvadori believes that 

cessation of hostilities business 
. -% 


the 
destination. 
tionery and 


ices 


eCsal 


\. Crevy of the house of 
is the best policy for Americans 
preferred position in the 
to their agents they possibly can 
highly irregular, and even with i1 
profit are often reduced.— 


Ireland 


ne¢ d of 


\ ill be 


Italian n 


January 
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of getting the goods to 
paper, inks, sta- 
There will be a demand 
so for adding machines, 
for a time following the 
inactive. 


e Verona believes that it 
who wish to maintain a 
arket to give all the aid 


Rh iw ps conditions are 
ased sales margins of 
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Thomas E. Booth of Dublin says that if American manu 
facturers were able to arrange matters so that it would be 
possible to obtain goods directly from the factories it 
\merica it would probably help to advance Irish trade 


January, 1917 
Japan 
Teijiro Kurosawa Toki 


industries of the Japanese empir« 


SsaVs that 


the fast awakening 


ire demanding more and 


more time and labor saving devices of American make 
but he believes that in the future there will be a strong 
tendency among far-sighted American exporters to send 
the more valual ‘le parts of their devices only, having the 
rougher and bulkier parts made in Japan and the goods 
assembled there Strong competition and high freight 
rates will make it necessary to eliminate bulk wherever 


possible.—January, 1917. 


ss 
Kumamoto Ci 


Teikichi Nibe of 


ty notes a 


growing us¢ 


He 





loose leaf devices, some of which are ri in Japan 
predicts that American adding machines will also be mor‘ 
extensively used where large calculations make the use o 
the native “soroban” imvractical. He urges that ink con 
tainers for export be made of chinaware, which will stand 
some rough usage.. One thing which has stood in the way 
of a growing use of American ks is the breakage re 
sulting from the attempt to send the goods so tar in glass 
containers.—January, 1917 
lava 

L. Zecha of Soekaboemische ys that American busi 
ness houses have failed to grasp the commercial metho 
which are acceptable to the merchants of Java He de 
clares that the American custor 1f demanding that Ja 
anese merchants pledge themselves to purchase enormou 
quantities of goods a1 mice before the merits of the goods 
are known is wrong, overloading the merchant and 
pelling him to sell goods below the established prices t 
get out from under the burd The European system 
whereby goods are paid for 1 sight draft with do 
ments attached, or thirty or ninety days’ acceptance 
proved practical and satisfa to all concerned 
Valay Archipelag 

F. C. Grenier of Kuala Lumpur urges the sending 
competent traveling representatives to all Far Easte 
markets to get first-hand information as to requirements 
Each market has its own peculiarities, which have to 
studied and met Chere is some advantage—in point 
expense—tor non-competi! s to join in sending 
competent traveling represent é January, 1918 
Valta 

P. A. Castaldi says that abn« | freights and war-ris 
insurance make the importing situation difficult. but tl 
there are many kinds of goods which can be sent « 
nomically by means of the | post Local Maltes 
importers, he says, have esta ee a rule never to pa 
for anything until it reaches Ma nd that the most popu 
] “cash against  decuemeete” January 


ar Way ot 

1917 

The Nether 
\ prominent 


paying is 


) 
mas 


dealer in 


general mass of American manufacturers interested in t 
export trade to inform themselves more eo ly a 
actual conditions in foreign markets and ; t populati 
in the various countries, market poss bilities, et No1 
who does an export business afford to be ignorant 
elementary geography.—Janu 1918 
“pen per 

E. H. Andrews of Christ tells us that where a 
American four-drawer oak é ] ling cabinet woul 
cost about S60, local manuta rs can turn out practicall 
the same thi for $40, at the same time allowing the deal 
er a better profit his, he says yplies to practically all 
wooden furniture, hence he believes that American ofhce 

wood is not dest! 1 tor great advances 


furniture in 


the New Zealand market He 


_ } 


im strongly urges the 


American houses t 











had 


soe RG ai 
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adopt the policy of direct representation; keep down the +, 
cost of shipping by close packing, breaking down bulky 


2 * > uit S . : 
articles where possible, leaving them to be assembled on ig Uy Built Like a 
We WEES geep - 















arrival. England is an ardent wooer of the trade of its Skyscra 
colonies and enjoys a preferential position. If we would per 
have the business we must offer advantages January, 
1917 . 
* * * “alliheg ee 
: ae ; GG Grr 
E. H. Andrews of Christchurch insists that we should A es 
; (yy We Gus 
have more regard to shipping costs to the New Zealand ‘ntp Ob ero, 
merchant, bringing down our packages to the smallest £26: ee 


possible space. When we appoint agents our stipulations 
for minimum quantities are too high; and finally there is 
too much exclusive agency business, for where the manu 
facturer appoints one man sole agent for a large territory 
he frequently takes advantage of his position to exact a 
heavy toll from sub-agents, who “pass the buck” along to 
the retail dealers. January, 1918. 


" 4 . 





\ prominent office equipment man of Christchurch re 
ommends that Americans study the geographical situation 
of the countries in which they want to do business. An 
other mistake is to hold a buyer to a stipulated quantity of 
goods. One should look for a man of known honesty and 
business integrity and appoint him agent Let two or 
more firms employ a good man at a decent salary to ap 
point suitable agents and then deal with that man directly 
not through exporting houses.—January, 1918 


Freyvald von Krogh Beyer of Bergen notes a large sale 
for typewriters and for typewriter ribbons and carbon 
papers. Loose leaf devices, stencil duplicators, American 
adding and calculating machines and office supplies and 
stationery in general appear to be in increasing demand 
He advises American manufacturers of not ompeting 
lines to pool their interests and establish an agency send 
ing out its traveling representative once or twice a year to 
call upon the trade, selling to the wholesale stationery 


house S only rie advise . that all agents be lit erally ro 
| 
vided with samples, so that they will not have to sell 
| 
goods fror atalogues.—January, 1918 
. 2 « 





SHAW-WALKER 
STEEL LETTER FILES 


TOU who are tired of hearing the 


Carl J. Knudsen of Christiania makes the point that cash 
demanded before the delivery of goods causes ie buver 
to suspect the quality of the product and that cautious mer- 
chants will not obligate themselves to take large quanti- 
ties ot goods before thev have ascertained the capacity of 
the market to absorb them. Conditions vary in different 
countries, therefore manufacturers should send competent 
men to call on the various merchants and ascertain what 
goods are required and what problems are to be met 
January, 1917 


drawers of vour letter files shriek 
eTroan 
— You who have grown pessimistic 
Salomon Clausen of Bergen: “Of course it is more trou 
le for th r to dispatch goods abroad than 


inland, but that is the main part of the export business, 


about all office equipment because 


their 


under 
























and the rm which executes its foreign orders most 
promptly, other things being equal, will soonest receiv 
repeat orders and most quickly establish the reputation 
hie drawers get 
of its goods January, 1918 ile dra g 
Philippi uck in mid-career ee file clerks 
George I. Frank of Manila, after describing the startling , . ’ 
ee: : Pray after d 5 ; ose the emper trying to get said 
ommert { of the islands and of the orient ‘ 
generally t reat force the advantage of estab 
lishing ne re, IS part of the world, where people 
stick ya ’ a rand or line of goods as long as ili u 70 al d look at the 
thev live ossibilities of the Far East are eyond eee 
‘- a er files. 
omputatio! tor | 17 1S Ttast developing and ner resources 
vill etort m1 ( t ilable To the worl ] 
ify 1917 
aii 
H. W eckschoft « Petrograd advises that there wil 
ea de or duplicating machines, because the law 
rol fg e sale manifolding apparatus ha een re 
pealed [The law forbidding the use of loose leaf devices 
or g is still in force, hence the use of such de 
es 1s somewhat limited. English manufacturing houses 
have the le i 1 I the | uSSial loose leaf field ‘ id wes 
Ame acturers to have men in the eld to sel a . . , ro 5 
inated. oud enue iad alias dias tne ieee THE SHAW-WALKER CO. 
e an active demand for office furniture in both wood and Evervth } Equipment—Com 
steel] | ry 1918 blete Lis P ty it 1 and Supplies 
‘ 1? 
11 4564 . ‘ , NEW YORK--CHICAGO--WASHINGTON--DETROIT--$T. LOUIS--LONDON 
James S. Waterston of Edinburgh advises the American ' 
ise to establis} 1 wel reanized headquarters in Scot Factory and Home Office: 
5 r > P . < . ’ 1% > . > > ce . P 
land. with plenty of stocl then select the right people 203-15 Western Avenue, Muskegon, Michigan 
throughout the country as sub-agents, without attempting 


a hard-and-fast selling agreement with all of then ut tak 
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Not Affected 
By the Cold! 


DAVIDS’ 
Semi-Liquid 
Paste 

will withstand all variations 
in temperature and climate. 
It therefore makes a suitable 
article for shipping, either 
foreign or domestic, 







especially in this 
freezing 
weather. 


AVID 


“ee © & war 








DAVIDS’ Semi-Liquid Paste 


is a strong adhesive that re- 
quires no water. It has no 
free acid or alkali. It can be 
used on photographs or tinted 
paper without discoloration. 
It is economical for you require 
little of it to make it effective. 


Shall we send you a sample 
and quote prices? 


Thaddeus Davids 
Ink Company, Inc. 


America’s Oldest Ink and 
Adhesive Manufacturers. 


NEW YORK ~ CHICAGO 


Established 1825 








ing each one on his merits. This system is working out 
well among the American concerns who have adopted it.— 
January, 1918. 

* 7 * 


Samuel Thomson of Glasgow believes that there will be 


a great demand for time and labor saving devices after the 
war because of the necessity of getting and holding for- 
eign markets. Appliances of proved worth and efficiency 
will be at a premium. The representative of an American 
house come to the British Isles fully prepared to back up 
every claim. The Britisher cares nothing whatever for 
“hot air’ and he detests a knocker. He prefers perform- 
ance to talk; many a sale has been talked to death in 
sritain. Appoint a trustworthy man as sole agent and 
then give him the same faith and confidence as one ex- 
pects to accord to one’s agents at home. Be fair, prompt 
and exercise common sense—just as one does at home 
This is the secret of good business in Great Britain.—Janu 
ary, 1917. 
* * 7 

A. W. Dick, of A. W. Dick & Co., Glasgow, states the 
encouraging view that American goods will hold their 
position after the war, for it will be a very long time before 
enemy goods will find a place in British markets. Many 
industries will be very active after the war and there wil 
be an enormous wastage to be made up all over the world 
The work will require the best of tools and appliances for 
its accomplishment—appliances in the production of which 


+> 


America is supreme.—January, 1917 


Siberia 
ch of Irkutsk savs that Siberian mer 


A. N. Tyshevi 

chants fear to remit money to America on account ot! 
the uncertainty of the arrival of the goods after the 
money is sent, and that as long as the “cash in advance” 
policy continues American exporters must be content to do 
the minimum amount of business in this part of Russia 
January, 1917. One vear later the same gentleman pointed 
out that owing to a prohibition against sending money out 
of the country it is very difficult to get goods at all, but 
says a protit could be made by the shipment of a cargo 


to Irkutsk, thence by wagon train to other distributing 


points, where all manner of office supplies and stationery 
suitable for the market would find a ready sale at high 
prices.—January, 1918 
South Africa 

R. Dunster of Cape Town says that one serious com- 


plaint against American methods arises from wrong meth 


ods of packing for ocean transport, where space is of far 


more importance than weight He believes that these 
errors arise from the fact that shipments by rail are fig- 
ured by weight, little consideration being given to space, 
and that we are more accustomed to figuring in terms of 
rail shipments Exporters should make every effort to 
reduce the cubic measurements of export packages, for 
upon this standard ocean freight charges are based. He 
advises that American concerns make better use of their 
consular service in obtaining responsible agents and deal 
ers.—January, 1917 
* * * 

William Campbell of Johannesburg asks 1f we can in 
pose our spirit of venture and large vision on business met 
who by nature and training r ymservative and 
tious? Today,” he continues, “your manufacturers hav 
a unique opportunity and we in South Africa are largely 
dependent upon you; but many of your methods irritat 
us. We admire your manufacturing methods and systen 
you are proli! in ideas and their adaptation to the 
growing needs of life, but in the selling end you do not 
understand our prejudices nor our mental habits. For how 
much will this count when you have to face the keen c 
petition of the early future, made all the keener because 
of Britain’s new equipment?”’—January, 1918 
Spain 

Enrique Riba of Barcelona intimates that the r i] 
error of American manufacturers in dealing with the Spar 
ish market is a lack of serious interest in it. There should 
be banking institutions with ect relationship betweer 
the two countries, giving f r the handling of 
merchandise accounts upor - ble te s—sixty t 
ninety days.—January, 1918 
Sweden 

Ludvig Rahm of Stockhol: says that it Ameri 
houses wish to build up a profitable and increasing busi 
ness with Swedish firms, one of two ways must be 
adopted Either the goods must be delivered to a Swed 


ish port, such as Gothenburg, against documents and with 
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YORKSHIRE 








BALTIC SECTIONAL POST BINDER: The 
most substantial binder on the market. Bound handsomely 
and suitably in Corduroy, with red Cowhide Back and 
Corners. The construction is mechanically perfect; a 
‘‘compensating link’ positively equalizes the pressure 
between the two posts. 


YORKSHIRE SECTIONAL POST BINDER: 
Well bound in double thread Blue Slate Canvas, with 
leather corners. [he mechanism is strong and satisfactory. 
Steel posts in five one-inch sections come fitted with steel 
knobs or rubber guard Caps. End locks with Aluminum ends. 




















NATIONAL BLANK BOOK CQnPANY 
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Is Your Carbon Paper Turnover 


What It Should Be? 


OT unless you keep fully stocked up on the brand most in demand. If 
+ you are loaded up with inactive brands of carbon paper, one depart 
ment of your store very likely isn’t paying its room rent. 


TRADE 


ULTINeP 


Cle. The Carbon Paper 
That Gives Satisfaction 





MultiKkopy is the only carbon paper continually stirring up new custom 
ers by means of national advertising. For that reason, stenographers, 
typists, purchasing agents, employers, and many others are daily buying 
it for trial. 

Multikopy for twenty vears has given users the greatest satistaction. 
For that reason, users continue to be users. 


New users, satisfied present users—are there any more Important fac 
tors making tor a quick and profitable turnover ? 

We guarantee dealers’ profits. We agree to take back any stock of 
MultikKopy remaining unsold on your hands after a specified interval. 


Our Definite Selling Plan explains fully how we thus insure dealers their 
profits and a quick turnover. Send for it today. 


Star Brand Typewriter Ribbons Are 
Likewise Business-Getters 
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=> Attention is called to them in every MultiKkKopy advertisement. They 
will render vour turnover in typewriter ribbons much more satistactor) 
to you. 


Wi 
a e. F. S. WEBSTER CO., 338 Congress Street, Boston, Mass. 


nklin Street 


NEW YORK: 114-118 Liberty Street CHICAGO: 14 N. Fra 
PHILADELPHIA: 908 Walnut Street PITTSBURGH, PA.: 830 Park Bide. 
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Varc! OF FLCzE 


a fair discount allowed for prompt payment, or accounts 
must be opened the same as with customers in Ame rica 
and draw the amount of the invoice at sixty or ninety days’ 
sight through a banking house. The American Express 
Company has an agency at Stockholm, and American con- 
sular agents can supply valuable information as to the 
standing of firms. “When the war is over commercial 
connections between the United States and Sweden will 
become of greater and greater importance, the best routes 
from the east to the west, to Finland and Russia, being 
through this country.”—February, 1917. 





Switcerland 

[Theodore Mugeli of Zurich urges American manufac- 
turers to do everything in their power to expedite ship 
ment of office equipment to Switzerland. Some orders 
already have been delayed a year and the market is bare 
If Americans would save the situation they should do 
something to get their goods across.—January, 1918 

* * * 

R. Huppertsberg of Zurich finds that the best results 
are attained in Switzerland and with those products the 
manufacturers of which deal directly with the Swiss with- 
out any intermediary. He finds that while the system of 

redits followed before the war by the Germans was too 
liberal, the system customarily followed by American con 

erns—no credit at all, but cash with order—is inordi- 
nately restrictive \merican exports to that country could 

e increased by establishing the rule of ten or twenty per 
ent cash with order, the balance to be paid on the arrival 
of the goods in Switzerland.—January, 1917 
i wited Stat f America 

William Moskowitz (now William Moss) of the foreign 
department of the Remington Typewriter Company points 
out many of the things one in an export department should 


know | recapitulate them would almost be to repeat 

the article; but it may be summed up in the one word 

DETAIL. In the export field even the smallest details 

must he properly handled or the entire shipment may be 
held up Page 57, January, 1917 
*“ * * 

Charles Stanton of Rochester, N. Y., believes that the 

war may be followed by normal or even sub-normal con- 


ditions and that the \merican producer who has his ex 
port business established on a sound, durable and pros 
perous basis will have a great advantage over the one who 
either has no export business at all, or who has permitted 
himself to fall into wrong ways of doing it. He recom- 
mends close study of export problems and the formation 
of a detinable policy based on understanding of the condi- 


tions to be met.—January, 1918. 
l'ruqua 

Juan M. Franco says that many merchants complain of 
inadequate credit facilities between Uruguay and _ thx 
United States, and that orders are sometimes not filled 
scrupulously according to samples. Lack of care in the 


packing of merchandise is also another source of irrita 


tion.—January, 1918 


" j Feedise 
The West Indies 


Fred. G. Grant of Port of Spain, Trinidad, says that 
locally made desks are constructed of woods which resist 
the ravages of wood ants, and are put up at low cost as 


compared with the imported desks. Letter filing devices 


of American manufacture are taking hold in this market, 


and the outlook for steel is good, but its sale will require 
hard worl Merchants complain of slow deliveries lan 
uary, 1917 
World’s Salesmanship Congress to ee 

The third annual session of the yang Salesmanship 
Congress will be held at Detroit, April 24, 25, 26 and 27 
This Congress is called in advance of be usual dates to 
discuss the serious questions which at present confront 
the business men of the nation. The Congress is urged 
and endorsed by leading tradesmen, publishers and com- 
mercial agencies and is intended exclusively for the heads 
or authorized representatives of industries 

During this four day meeting some of the most vital 
juestions will be giver onsideration under the general 
title. “The Part of Salesmanship in Winning the War 


Herbert N. Casson of London, England, proprietor of 


Efficiency M:; razine, vill address the Congre 


| ’ 
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“Satellite” Typewriter Stands 


The Satellite Ad- 
justable typewriter 
stand is made of 
metal. It cannot 
warp or get out of 
order. It is adjusta- 
ble to any height, 
takes up little 
office room and 
increases the 
stenographer’s efhi- 
ciency by at least 
10% 
Sow Big Opportunity for Dealers 
Satna? Many of the large 
ne corporations use 
Proposition hundreds of these 
and typewriter stands in 
Wholesale their offices. The 
‘ Satellite typewriter 
Prices stand is a big seller 
it is a profit maker 
for the dealer who 
handles it. These 
stands are made in 
several models and 
suitable for type- 
writers and adding 
‘ machines. 
If “Satellite” Typewriter Stands ‘The price is so 
are not handled by your dealer |ow that they sell 
kindly write us direct for partic. readily at a good 
ulars. profit. 


ADJUSTABLE TABLE COMPANY 
Grand Rapids, Michigan 


Write 























Morden Swivel Rings 


The Perfect Book Rings 


The only book ring made 
with a swivel-joint, the 
nly construction that gives 
perfect smoothness, con- 
venience, security, durabil- 
simplicity and beauty. 
With this construction the 
ings do not open in the 
direction of the pull exerted 
contents, consequently 
they will not exasperatingly 
pen unexpectedly. Another 
advantage is that they 
eno enlarged joints to 

ur furniture, or tear ou perforations of leaves. 


re 


The rings ar for st nt note books, stenograph- 
note books, ey ted vers, metre reader books, 
vand books, catalogs, swat oks, every concetvable variety 
of loose leaf bool nd al e sheets, charts, draw- 


’ 
1 1 


ings, blue prints, maps, fa n plates, clippings, pictures, 
post cards, tabrics, in fact, I matter needing to be 


It is not necessary to he e leaf sheets in expen- 
e binders. Heavy man , or other material, cut to 
proper size to fort itide pi ting covers, with Morden 
Swivel Rings inserted throug ich covers and sheets, 
ike a flat-opening bool q ting but a few cents, yet as 
lurable and convenient a ind book costing many 


The rit ur pplied i nsizes: }”°to2". Price $5 
y per box. Liberal discount he trade. Samples free; 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 
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Advance Your Sales 


with 
“ADVANCE” 
FILING CASES 


and 


FILING SPECIALTIES 





Card Index Trays, Vertical File Boxes, 
Document Storage Cases and Mailing 
Tubes. Wood and paper boxes of all 


kinds made to order. 


Catalogue sent on request 











PLAIN AND FANCY 
PAPER BOXES 
FILING CASE s 


a” 
STOCA BOXES 





Pine St. at 21st, St. Louis, U. S. A. 





















More Waste 
Eliminated | 


Saving a little 
ink month after 
month means 
an appreciable 
gain at the end 
of a year. With 


the INKON- 
OMY Inkwell, 
one month’s 


supply of ink 


will last six 

The elimination of waste by evaporation and 
clogging with dust, explains the secret. Espe- 
cially desirable for tablet ink, which evapo 


rates very rapidly in the ordinary container 


Very simply constructed, there is nothing 
about the INKONOMY that can dry up, loosen 
or otherwise get out of order. It is impossible 
upset the well that the ink will rush 
out, damaging papers and furniture 


Single Well $1.50 Double Well $3.00 


Our Special Dealer Offers Are Attractive. 


to so 


Write us. 


We also manufacture an extensive line of Leather 
Goods 


Information and prices at your request 


“ Harold Chesson 


& Son 


West Brookfield 
Massachusetts 


THE 


INKONOMY 


INK WELL 





SAVES INK 

















March, IgIo 


ssion: 


ut the In- 


tintain the 


ivings, Not 


bal Inven 


ifficulty 


The following topics will come up for discu 
“To Win the War, Can the Nation Do Witho 
dividual Business Man?’ 
‘To Win the War, Must Business Earn to M: 
Nation's Credit? 
‘Must the War Be Waged Entirely on Present S: 
Earnings? 
“What Businesses Are Non-Ess 
“Is ‘Non-Essential Industry i Recent and Ver 
tion?” 
“What Shall We Do with Business, to Win the War?’ 
“Is Enough Consideration Being Given to the I 
Starting Up a Business That Has Been Shut Down?’ 
“Is Enough Consideration Being Given to the 


We Are Preparing for a Temporary Not a Perman 


Materials the Only Things That 
Our Fighting Machine?’ 


‘Are Labor and 
Value in Support ot 
“Are Recent Trade 
Nation?” 
“Are We 
Door-Step of 
“Is It 
vertising 


Restrictions 
Sentencing Ourselves to a Seat on the 
the Universe?” 

Illegal and 
Stimulate 


Unpatriotic for Newspapers to 


and Sales at This Time?” 


“Will the Restrictions of the Magazine-Zone- 
Help Business and Help Win the War 
Nationa 


“Is So-called American Extravagance a 


cial Asset or Liability?’’ 


tilroads Argue the Pt 


“Does the Collapse of the R: 
National Industrial 
“Is lt More 


Paralysis 


Patriotic in War Time to 


“Are the World Nations Going Hopelessly 

“Can the Nation Keep on Going Bankrupt Indef 
Still Carry On? 

“The Projected War Finance (: rporation.” 


Destruction vs. Economic Security.’’ 


. Free Play of Supply and 


‘Econom « 
“Artificial Restriction vs 


“Quantity Out-Put of Shells vs. Quantity 


Cars, Safety Razors and Typewriters 
“Winning by Weight of Metal Winning by 
Output 


“The Difference Between Adjustment and 


“The Citadels of Cash, Credit and Commerce 
“Price Fixing 
“War Ends, but Business Never Doe 


Ain Chri of Oreanized Trade Pres 
Warfare Late! 


Ruthles Trade 


Potind of 


Out-Put of 


Fact That 
ent War‘ 
Can Be of 


Affecting the SPIRIT of the 


* Economic 


Solicit Ad 


Legislation 


1 Commer- 


»ssibility of 


Wear Old Clothes? 


Bankrupt?” 


initely and 


Demand 


Motor 


Weight 


Curtailment 


‘“‘Kither We Must Have the Biggest National Scrap-Heap 
Ever Witnessed, or Else We Must Make the Biggest Efforts 
Ever Recorded in Industrial Organization 

“Individuals, Not Nations, Do | iness 

“Shail We Continue to Build, Repair, Borrow, Lend, Buy 
Sell, Venture and Trust?” 

“The Economic Weapon the Fir Factor in the War 

“Making the World Free Not Only for Democracy, but 
Trade 

“How England Is Doing It 

It (‘an Ke Done 

In addition to the foregcing the Congress will discuss 


Mich 


topics relating to preparation for the war atter the war 
These will include 
The Salk First Factor of the Selling Process 
The Mar Second Factor of the Selling Process 
The Sh p Third Factor of the Se ng Process 
brepara ! I st f Prepar Steps of the Sak 
Prospecting Sect of Fre Steps of the Sa 
\pproact \ ‘ TI Preparat Steps 
"i 
Sizir I sentation Step 
Gaini \ r ind AW st Ss nd 
Presen.at Ste 
Persuad ind ¢ iting I f the Con 
Ste] 
Handl () me T Convincing Ste} 
Securing Ds S « ire Ubta S iture First 
sing Steps 
The Get-Aways 5 3 ture Se na the ¢ £ 
Steps 
Those who desire to be present at this Congress shoul 
write for seat reservation immediately to D. M. Ba 
rett, Director, World's Salesmanship Congress, Detr 
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QUICK SERVICE? 


Now, more so than ever before, is it necessary that 
your orders be handled promptly and efficiently. Un 
der present railroad conditions, shipments are much 
longer in transit than usual. Therefore, promptness 
in shipping means much to you. 

The Cesco Plant—the largest Loose Leaf Factory in 
the East—is ready and anxious to execute your or 
ders promptly. 

The Cesco Line represents an assortment of Loose 


leat Ledgers and Accounting shortcuts, so extensive 
that every possible requirement 1s provided for 

No matter how well you may be satisfied with your 
present connection, let us send you oul . 3s talog with 


full information covering terms, discounts, etc. 


THE C. E. SHEPPARD CO. 
CCC LOOSE LEAF @@cC 


303-311 Hudson Street NEW YORK 
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Dealers in Filing Supplies Dealers in Loose Leaf Binders 
are interested in ACCO FASTENERS are interested in ACCO FASTENERS 


because they make their own covers and use the fasten- 
ers as the’ post, producing transfer binders that sell 
for as low as 25 cents each. 


because with Nos. 1 and 2 they make their own prong 
folders for vertical files. The prongs are 2% in. apart 
(same as standard arch-file punching) and for 1 in. and 
2 in. capacities. 

Acco Fasteners Nos. 3 to 6 have interchangeable 


We will gladly send samples and prices with neces- prongs from 1 in. to 6 in. in length and are of 2% in., 
sary instructions how to make the folders. 4% in. 5% in. and 7 in. center-to-centers. Send for 
Acco Fasteners are also used in large quantities for suamgnes End prices. 
binding agreements, contracts, specifications, and any 
other kind and size of papers where positive security 
is desired. 





They are easy sellers and active répeaters. 











The ACCO FASTENER PERFECT BINDING at Little Cost 
with Prong Shield Washer Just like a bound book 






































ADJUSTABLE PRONG 





“All Dealers should stock ACCO FASTENERS. Liberal Discounts. 


(( American Clip Company €((0 





LONG ISLAND CITY, N. Y. 
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Underwood Earnings Increase. 
In his annual report to stockholders, President John T. 
Underwood of the Underwood Typewriter Company says 
that there is “little reason for doubt that the demand both 
in this and foreign countries will require the full output 
of the factory throughout the ensuing year.” Thus he 
registers his optimism insofar as the outlook for the fu 
ture is concerned. 

[he annual report of the company for the year ending 
December 31, 1917, shows net earnings of $3,162,225, as 
compared with $2,548,671 for 1916. After dividends on 
the preferred stock, the balance available for the $8,600, 


I 





000 common stock was equal to $22.38 a share, compared 
with $20.98 share earned in 1916 on $8,500,000 common 
stock 
The income account for 1916 and 1917 tabulates as fol 
ows ses of comparison: 
1917 1916 

Net earnings $3,162,225 $2,548,671 
Other in¢ é . 109,745 75,519 

otal $3,271,970 $2,624,190 
Depr t 244,405 244,452 
Bonus 327,663 293,397 
Federal es 500,000 

Balance $2,199,902 $2. 086.340 
Prererred idends 274.750 302,750 
Common dividends 994,500 382,500 

Surplus $ 980,652 $1,401,090 








The postcard from which the above cut was made is a like- 
ness of A. M. Ferrera, one of the crack typewriter salesmen 
of Gramatges, Roca & Co. of Santiago, Cuba, who sent it to 
their principals, the Woodstock Typewriter Company of Chi- 
cago. The fact that this Cuban firm has sold nearly 1,000 type- 
writers in less than a year speaks well for the excellence of 
their sales organization 











A National Duty. 


Phe reas of the United States has a great deal o 
money 1 aise and it can not be raised by bankers alone 
Says Secretary McAdoo. The banks of this country « 
not alone sustain America’s needs in this war and ex 
tend t Iles the essential aid which the ( 

al 
é S ( n not do it alone ( 
this t alone; the wo this 
11one mut all of s € eo] 
e | State lisregarding partisanship, forgetti1 
selfis nte sts, thinking only of the suprema gl 
I letermit | to indicate the majesty of A 
ideals | secure the safety of America and civilizatiot 
in do t reat ai splendid work which Gk has calle 


LIANCES l 














Ys 
Woe aun be 

TENE yy 
se eee 
“M4 


« ay) a aX) ve 
e pos wr 
a 


\ \ x Teast maten \y VV \ XX my 












The Bar-Bee gathers dealer profit 


through every season of the 


year. It’s the profitable wire line 
that links you to satisfied cus- 
tomers. 


Waste Baskets of sin- 

gie or double wire 

of all shapes and 
es and tor every 


Correspondence Trays 
of all grades and ca- 
pacities; all have rub- 
ber feet to protect 
your desk. 


Write for our cata- 


gue 





COP YRIGHT-of 
No. B694's 


Waste Paper Basket 
(Double Wire) 


BARBEE WIRE & IRON 


WORKS 
180 Nerth Dearborn Street, 
CHICAGO, ILL. 











i 
Loose 
Leaf Binders 


quickly recognizes the 





The a > ? ost The “Proudfit” 
Way 


isiness Mian 
} 


The averaut 


superiority of the Proudfit Loose Leaf Binder. 
There are no posts or ot r metal parts on the 
outside of the Proudfit metal binder to scratch or 


furniture. 


mar a highly polishes 


The Proudfit binder works easily. Leaves can 
quickly be inserted or taken out and the book is 
no thicker than the leaves themselves 


Opportunity for Dealers 


We make Proudfit Loose Leaf Binders in various 
tyles and sizes, trom a ill pocket memorandum 
ook. to a large al in’s loose leaf catalog 


If 1 are not already han- 


dlir Proudfit binders, write 
at e for our catalog and 
de il : proposition. 


Tt 
eer 
Unlocked—New Leaves I 


~aasie Grand Rapids, Mich. 
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Rockbarnes Paper Fasteners 
These may be had in either the best half 
hard brass; or, if a considerable saving is 
desirable, in steel. And they may be had 
in either 
round or 
flat heads. 









Per 1 
long $ 1 
y long l 
%” long 
l “ long 
1%” long 
1%” lone 
long 
long 
long 24 





j 


Nos. |, 2. 3,4 


put up tn box- 
es of 100 each. 
(10 boxes toa 
carton). 
Nos. 5,6,7,8 
9 put up 100 
in a box. Full 
Count Gua | 
anteed 
Per 1,000 
No. 1 ‘ long $ 1.00 


Sc e-ie 
D ve 


LZZLALALALZAS 







No long 1.2 
No + long 1 
No ‘ 
No 
No. ¢ long 
No long 


long 


not to break. We make them—we are not 
jobbers. Liberal discounts. quoted on appli- 
cation. 












Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 
You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 


is simple, 

Azora Air Cushions are built on the same 
successful principle as the automobile tire, 
@ combination of air chamber and rubber— 
of the greatest resiliency. 

Azora Air Cushions would work in with 
your business excellently. We'll be giad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
itary features 


Let Us Her from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
PADAM GODREZ & CO., 201 Hornby Rd., Bomba 





PAT. DECEMBER 21, 191 











H-~itors 


000 

25 
50 
00 
50 
00 
00 
00 
00 
00 


with the industry he has consistently devoted his ene 
gies and his fine abilities to the advancement of the metal 
furniture industry with special reference to stock metalli 
nr ofhce furniture and fixtures. In the course of his er 
Rony ployment he has traveled to all parts of the United 
States, establishing a wide personal acquaintance among 
No. $8 3” long 14.00 
No " 4 ’ long 29.00 ~ 
We can confidently guarantee these fasteners t 


Rockwell-Barnes Co., *"® $.2e**" Chicago, U.S. A. 





5 





APPLIANCES Varch 


Lines Takes New Position. 

Edwin D. Lines has resigned his position as director 
of agencies for the Art Metal Construction Company oi 
Jamestown, N. Y., and has become general sales manage 
for the Dahlstrom Metallic Door Company of that city 
The news that Ed Lines is leaving the office equipment 
field will cause a feeling of regret among the many 
friends he has made in this industry during the years 
he has been connected with it Few men in the metal 
furniture business are better known that Mr. Lines. He 
was one of the three men who originated the Jamestown 
Metal Furniture Company nearly fifteen years ago, being 
secretary and treasurer of that concern at the time it was 
merged with the Art Metal Construction Company sev 
eral years ago. He was immediately made director o 
agencies and held the position until his resignation above 


noted. Throughout the years he has been connected 





Edwin D. Lines.—From a snapshot. 


dealers and making himself familiar with local condi 
tions in every section. He has seen the metal furniture 
industry grow from small beginnings to its present im 
portant proportions and has followed its development 


} ] 
hy 


with the interest and enthusiasm of one who has helped 
to pioneer the way 

Mr. Lines assumed the duties of his new position 
February 11, and has entire charge of marketing the Dahl 
strom Company’s products and the direction of its agen 


cies. With his recognized ability and the energy 


husiasm which he brings into the work, success is 


ent 

assured in advance Everyone in the office equipn 
eld extends cordial best wishes to Mr. Lines in his ne 
work. 


Stationers and Third Liberty Loan. 





Chairman Edward E. Huber, of the Third Liberty Loa 
Committee for the Stationery trade of New York, e 
pects to launch a big campaign for the third loan about 
the middle of March. Literature is now being prepared 
end prospects are being lined up with a view of making 
the next campaign even more s ssful than was the 
highly successful drive for subscriptions to the Second 
Liberty Loan, which netted 890 subscribers with a t l 
of $3,900,000. The same committee will act with Mr 
Huber, thus utilizing the valuable experience acquire 


in the last campaign. 

The standing Liberty Loan Committee 1s composed 
the following Edward E. Huber, chairman; Charles A 
Lent, president of the New York Stationers’ Association 
vice-chairman; Nelson Macy, manager of publicity, at 


Everett Addoms, director of speakers, complete the o 








cers, 
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Everyone Stops 


as 


for CICO Paste 








Are they stopping at your store> They will if you 
display CICO and give it a chance to sell itself. Stock 
the entire line of Carter Inx Quality Products. The 
demand is increasing. Get your share of the sales. 


THE CARTER’S INK COMPANY 


Boston Chicago New York Montreal 


Also manufacturers of Carter’s Typewriter Ribbons and Carbons 











—————— 
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NEW MODEL 
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The LEDGER FOR EFFICIENCY 


Rapid Opening — Rapid Closing -. Dependable Mechanism 
—Unexcelled Workmanship — Highest Grade Materials 
— Automatic Locking — Powerful Roller Clutch — Per- 
manently Enclosed Mechanism — Full Double Expansion 
—Smooth Steel Posts— Pressed Steel Locking Case — 
Electrically Welded—No Lost Motion— Firm, Flat 
Writing Surface Correctly Rounded Back — Curved 
Hinges Standard Binding in Best Quality Red Cowhide 
and Corduroy —Binder’s Board Specially Made and 


Rigidly Inspected. of sof ot ot ra Pa 





SOLD EXCLUSIVELY THROUGH DEALERS 


Irving-Pitt Manufacturing Company 


LARGEST EXCLUSIVE LOOSE LEAF MANUFACTURERS 


Kansas City [- Pa M is sou ri 


NEW YORK 


a 
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Ground Floor Locations Justify Expense. 


os ufacturers oihce appliances wt 


mE Poise Spells the 


branch sales offices 1! the larger cities have considered ° 
Differenee Between 













tentatively at least the advisability of securing ground 
16 h off head > bl Success and Fail Works 
floor quarters for such offices. Rental values of desirable anlure “ 
: Se ar 4 Like 
ocations oO he gro i noor in central busi ess districts Econ mize in office ener- th 
f the principal cities are very high as compared to inside gy and good temper by H 
Org ae bove the street. and a: ae ae ae installing this adjustable uman 
omee on rs abo\y r treet, and as a rule e move a J 
e ' “ge ao tg : steel Telephone Arm Arm 
would involve a considerabie addition to the urden of! = 
| ' where you can instantly 
overhead expense \side from the easy accessi lity and reach your phone, with 
convenience of a street entrance, the biggest compensating out troublesome lelays or 
| ‘ ; ‘ r< P > 7 : > > - “ 
advantage of the ground floor iocation is undoubtedly, waste of time at crucial 
; ' ; , moments in important 
fo in t advertising value the w wndows. It 
found | + eeu , alue ol > oun ; transactions. 
follows, therefore, that when the manufacturer of an 
office specialty considers installing a branch office high 
priced space on the street level, he must assume that the Moves 
use he can make of the show windows as a means of pub ata 
¢ ’ 
licity is worth a large part of the extra cost Finger’s 
Does the experience of those who have tried it out Touch 


justify that assumption’ As an advertising proposition, 


Evidently the Felt & Tarrant Manufacturing Company a 





Equipoise Telephone Arm 


Dealers all over America are demonstrating it to their 
trade in actual use in their own stores. When you show 
a prospect the advantage it means to YOU in your busi- 
ness, that prospect becomes a buyer 


Mail That Catalog-Request Today to 


The Holtzer-Cabot Electric Co. 


125 Amory St., Boston 6161 S. State St., Chicago 











Ce 
73,515 Answers 
a Verified and Ready 


Window display arranged by W. B. Plettner at the Denver 
office of the Felt & Tarrant Manufacturing Company, showing 


a shipment of twenty-four Comptometer Adding and Calcu- For Instant Reference 


tating Machines purchased by the Colorado Fue! & Iron Co. 












ot Chicago, are among those who believe it does. A few The Meilicke Pay Roll Calculator protects you against the 
pare ry — ir Chicago city sales office and errors that are inevitable when dealing with the human element. 
ptomeier school fro1 varters in an office building to It makes correct hguring of Pay Rolls a certainty, rather than a 
Wiig a ; possibility. Whether clerical mistakes favor you or your em- 
the street floor of the Otis building, 14 Sout! a Salle ployee, you are the loser. No firm can afford to lose its em- 
street Vil a large show window facing the street ployee’s confidence any more than it can afford to lose profits 
Now after sever il vears experience during whicl the, 
o . 
e had an opportunity to test the economy of show Meilicke Pay Roll Calculator 
indov ertising, the re extending the plan to other 
es. Other soliciting offices of the company recently Has answers at rates from 10 cts- 
eed t aE ta Liat Sonb ennstiis Meabee Bettie ae to 85 cts, in half cent jumps: 
= ; computed in quarter hours up to 
Second venue Philadelphia, 1019 Chestnut street Nev 126? hours. 
York, 221 | iy; Boston, corner Federal and Frankl Tals and answers on cards are 
streets: D 515 Seventeenth street: Pittsburgh, 43 decimally arranged so that 
Fitth avenue: Detroit. 48 Lafayette boulevard instant reference can be 
, , made. The Meilicke linen 
\ stri ple of the use made of their s lined card features, with 
vs 1s illustrate n the companying reprodu every tab in sight are 
e at the salesrooms of the company in particular exempli- 
Denver, Colorado. It comprises a shipment of twenty fied in this device. 
4 s e Colorado Fuel & Iron ¢ mpan Style E $17.50 


installation tn their eneral offices and min nces Style D—$25.00 





the ughout hy tate ‘< scp] Vv, surmounte i . n eX : 
Aree tne a ee ey ee a, | MEMICRE CALC Ae 
1 = : ttractive feature With the exception « Makers of Dictaforms, Pay Roll Devices, Price Checkers, 
, . Phone Lists, Yard Goods Calculators, andmany other 
S s ca this so the wit VS a time and money saving office appliances. 
Severes fo « tional displays designed to illustrate t Dept. O-3 350 North Clark St., CHICAGO, ILL. 
DI tior f the 1 ine t arious forms of comput: 
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Why “Zone Rates” 


Has our progress been too rapid? Is it 
Through the means of a “rider” tacked unwise for the man In California to know 

on to the Revenue Bill at the last ses- . . . 

sion of Congress, and jammed through what the people In Maine are doing ? 


the Conference Committee, after its re 


aa Vote, the postal tates on newapnpers Should the people in Florida be kept in 
and wriodicals were increased from 50 *. . 
to 900 percent. The country was divided ignorance of what the people in Montana 


progressively higher as the distanes are doing? Well, that is about the situ- 
This was not @ war tax for publisher ation we'll be confronted with if these 


ind readers are ubject to all the regu 
Pe ee ee people are forced to depend on their small 
destroy man worthy sublications an¢ ° 

ereatly cripnie the baiance. it ts @ biow local journals for news. 
which have made us the best informed 
nation on earth ° 

mike, national circulations will surviv We feel that you as a reader of journals of 
ing nationalizing influence The inevi National circulation prize the world-wide 


table tendency will be towards section 


alism in thought, in business . . ° 
| information you get therein enough to want 


It ittacks§ the whol mechanism of 
merchandising throug) advertising - ss z 
which means reduced sales and increased to retain them at your present subscription 

The people, YOU, have the power to price, and will therefore co-operate to the 


avert this biow by making your voice . és 
ty Bas ep a tag OR Th extent of tearing out this page and send- 
of news, current literature, business and be S ' . 

technical information, farm. papers, re ing it to your Congressman. Maybe it will 


semtahie "tasks Stik Sem’ seugremmmcn throw a new light on the “zone rate” for 


and senators that you t this Zone 


wat 
Postal rate bill repealed NOW hi d 
Im ana- 











Save the U.S. from an Embarrassing Situation 
Office Appliances, Chicago 


re: me 
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TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 

You will be especially interested, perhaps, in 
the Open-End Tension Envelope you've seen 


everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 














Our book, ‘‘Envelope Specialties,’ is in itself an ed- 
ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CoO., Inc. 
33 to 87 34th Street 


Bush Terminal Brooklyn, New York 
Telephone SUNSET 6000 





EUAN 


Sl M000 
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| Climax Numbering Machine Climax Line Dater 


Patented. Other patents pending Patented. Other patents pending. 


A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso- 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 













Stz Whees 
1 to 999,999 


Three 
Movements: 
Comsecutioe, 


Repeat, 
Dupltcate 





We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. 
123456 ae, ne aboige da JAN 15 15 


Showing full size imprint 
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Handle Whatever Furniture You May, 
Your Stock Will Be Incomplete Without 


The Furnas Line 


It includes, among other equipment, 
stationery supply cabinets, wardrobes, 
costumers and accounting machine 
desks. Except for embargoes we are 
able to make prompt shipment. The 
line is one which is in demand and, as 
it is the best on the market, the dealer’s 


opportunity is great. 


It’s a (;00d Buy Buy It. 


FURNAS OFFICE FURNITURE COMPANY 
INDIANAPOLIS 


(Catalog to Dealers Onl, | 
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salesmen for L. E 


Bost 


t Eldredge, 


For Our Country—Continued from p. 58 
Hurwitz and Henry 


Muran, Franklin 


Sam Rasnasky, 


stationer, 5] street, 


h joined the army 


yn, ave 
* > > 
George W. Pratt, son of A. K. Pratt, proprietor of J. I 
Fairbanks & Company, Boston, has been made a maj 
n the ordnance brar h of the service. 
+ ~ . 


cazo, 


ness will 


R 


has gone’to the front 


Chi 


bus! 


at 4973 Lake P 


It is announced that the 


, 
Yates. a arkK avenue 


Stationer 
as usual 


continue 


Frenchman Replies to Criticism. 


| read with interest the January number of Office Ap 
pliances containing a criticism of my article of last 

August Perhaps much of what the writer said the 

\ugust article was misunderstood by his criti 

In the first place I an scarcely old enough to attempt 
is inferred by my crit! to describe business conditions 

f§ fifteen years ago from personal experience—my ag: 

s thirtv-sever It was not my intention to say that the 
French business man “regards the typewriter as a cur 
osity The French business man is far too intelligent 
not to understand that marvelous piece of machinery, 

he typewriter But I do maintain that in important 

usiness quarters of Paris—for example, the “Sentier,” 
cente oO lothes: “le Marais,” center of jewelry type 
vriters are little used 

In the writer’s business of typewriter supplies, he has 
worked all parts of Paris very thoroughly, street after 
street, e after office, in the American fashion. Then, 

0, he is perfectly familiar with the provinces; and he 
speaks from experience when he opines that had his 
critic traveled extensively just preceding the war, he 
could easi have established to his own satisfaction, the 
fact that even large towns like Saint Quentin, Amiens, 
etc., use ery tew typewriters in proportion te their size 
and importance And many firms possessing typewriters 
emploved them but a of the time. We could, in this 
connection, if we were permitted, mention the name of 

ery important steel factorv in the Nancy vicinity, whe 

ore than e thousand workers were employed and 
only two type ters we to be found. An article pul 
lishe é years ago in the leading French journal 
devoted to office appliances, “la Revue Dactylographique.’ 
stated that France ranked fifth in the use of typewriter 

Unt nately we must in candor admit that our de 

ghtful French stenographers are, on the whole, mu 
nferior to the Ameri English in point of training 
ind aptitude in stenography The typist teacher of the 
mos chool of the kind in Paris recently cor 
resse e that were she to grant diplomas stri 

erit 1 1 ‘ er cent would gra ate 

Id remember to have written that our typists d 

t to place a piece of carbor e I 

a é tis true t a great many of then 
k | S¢ 4 st eets properly SO I any Oo! 

é ple é ds sing carbon are absolutely ur 

oO er Few typists are able to assemble or tak: 

al es \ many of our owt 
It see s cess Ed.) 

Phe ate available port figures from the United 
States, re that France is far behind in the uss 
ypewriters 1 adding machines. The figures are elo 
er here they are 

Adding and calculating ichines to France, $787.00 
Great Britain, $103,093.00; Spain, $1,924.00. Typewriters 

Fran $20,957.00; England (where importation is for 
idder $50,346.00: Spair $35,106.00: talv. $35.106.00 
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The Dealer’s Inning 


All kinds of postage 
rates — three cent, 
two cent, merchan- 
dise, printed mat- 
ter, newspapers and 
foreign—are shown 
in the chart of the 


LIBERTY 
POSTAL 
SCALE 


at postage is needed. It 
the amount of 
inaccuracy of that 
The LIBERTY POSTAL SCALE is built 





1 


tells at a glance 


the time 


just wl 


saves required to figure 


postage and eliminates the 


method 


entirely of steel and handsomely finished in gold 
bronze 

The demand for this scale is immense. .No matter 
how many scales an office may haye, a LIBERTY 
SCALE with its up-to-date chart is needed and will 
pay for itself in a few days. This condition offers 


an opportunity « life time 


Triner Scale & Mfg. Co. 


2714 West 21st Street, Chicago, IIl. 


ta 














The little de- 
vice pictured 
greatly facilitates 
sorting of checks, 
lips, or anything 
ement. It is just the 

tores, clubs, or any- 
are numerous. Ideal for 


Pays For Itself 
in A Month * 


requiring numerical arrang 
thing for hotel 
where that 
banks using the 


A. B. A. systet 
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Saves 
90% Space 
and 


50°° Time 








THE KOHLHAAS CO. 


31 West Lake Street CHICAGO, ILL. 
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Junior Paper Fastener 


Saves expense a 
of cli ps and 
pins. Fastens 
papers firmly 
together and 
locks them with 
one simple op- 
eration. Papers 
cannot come 
apart in han- 
dling. Nothing 
like it on the market 
plated and polished 








Made of steel, highly nickel 


Price $1.50. 


Apsco Clip 


Holds papers 
firmly to 
gether. Index 
holders on the 
back permit 
the use of the 
Apsco Clip for 
binding and 
filing away. 
“Spring Held Arm” helps 
hold. Arms may be re- 
versed to further support papers. Two sizes—No. 1, 
1% inches wide; capacity 5¢ inch. No. 2, 2 inches 
wide; capacity 1% inches. 


Automatic Pencil Sharpener Co. 
56 E. Washington St. CHICAGO 















HAVE YOU ENLISTED? 


AS A DEALER—YOU ARE INVITED TO JOIN 
THE MANY DEALERS NOW PREPARED FOR 
PROFIT ON ROSCO AND RAVENS- 
WOOD GLASS DESK PADS. 





When one considers 
the tangible value of 
these specialties and 
the saving of time and 
temper effected by 
their use, and the tes- 
timony of dealers who 
are already handling 
the line, he finds the 
saying “Goods well 
bought are half sold” 
applies with particular 
force to these devices 


“ROSCO” AND ‘“‘RAVENSWOOD’’ GLASS DESK PADS 
are a convenience whose value cannot be overestimated. For 
memoranda they provide a place which cannot be overlooked, 
because it is right in the line of vision of the man at the desk 





DEALERS: These specialties have proven their merit and 
their salableness A display of them will prove a steady 
source of profit to you. Write for information and descrip- 
tive matter. NOTE: Rosco and Ravenswood Glass Desk 
Pads are covered by U. S. Patent. 


Ravenswood Office Specialties Co. 


Originators of Glass Desk Pads 
West Ravenswood and Newport Aves.. CHICAGO 
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Underwood Branch Managers Meet in Chicago. 
Middle and Southwestern branch managers of the 
Underwood Typewriter Company met in managerial con 
ference on March 6-7, at the Chicago office of the con 
cern. The gathering, at which twenty-eight cities were 
represented by the heads of as many branches, was at 
tended by General Sales Manager J. E. Neahr; C. A. 
mer, Assistant to General Manager, and F. A. R 


Bee- 
obin- 
son, in charge of the bookkeeping machine and special 
machine department, of the New York or home office 
The purpose of the conference was the discussion of 
ways and means for promoting “good feeling’ among 
customers whom the company ts obliged to disappoint in 
the delivery of new machines The Underwood peopl 
are anxious that their patrons fully understand that their 
inability to fill numerous outstanding orders promptly is 
due to the heavy government demand, the raw mate 
rial situation and other causes identified with the war 
One of the problems brought up before the managers 
was how to distribute the available supply of machines, 
after first taking care of the government. 

On the evening of the 6th, the Congress Hotel was 


which Mr. Neahr pre 


sided as toastmanager. There was no “set program” o 


made the scene of a dinner at 


after-dinner oratory, but under the skillful manipulation 
of the toast master, appropos remarks by many of those 
present, formed a delightful feature of the occasion. 
Following is a list of managers attending the confer 
ence, aside from the New York executives already men 
tioned F. L. Heimer, Boston, Mass.: G. Wo McClellan 
Chicago, Ill.: C. H. Prentice, Cincinnati, O.; C. A. Har 
ton, Cleveland, ©.: G. R. Curtis, Dallas, Texas; Ira Cleve 
land, Davenport, la.; A. W. Eaton, Denver, Colo.: F. A 
3redimus, Des Moines, la.; A. R. King, Detroit, Micl 
J. E. Seanlan, Duluth, Minn.; N. M. Hite, Houston, Tex 
G. W. Hunt, Indianapolis, Ind |. S. Hexter, Kansas 
City, Mo.; ¢ EK. Chapleau, Little Rock, Ark.; A. J 
Scorer, Louisville, Ky.; C. E. Chapleau, Memphis, Tenn 
H. L. Bridges, Milwaukee, Wis.: L. H. Wittgraf, Minne 
apolis, Minn.; F. C. Gould, Oklahoma City, Okla.; G. 1 
Andrews, Omaha, Nebr.; J. H. Blodgett, Philadelphia 
Pa.; W. D. Crawford, Pittsburgh, Pa.; J. A. Johnson, 
Rockford, IIL: J \. McCormack. St. Louis, Mo.: A. ¢ 
Purser, St. Paul, Minn.; L. F. Stauffer, San Antonio, Tex 
I W. Aust, San Francisco, Cal Geo. W. Young 


Wichita, Kan 


Some After-the-War Suggestions. 

Not long ago a Sunday issue of the New York Times 
presented a little discussion of some of the after-the- 
war developments in France and elsewhere told of some 
of the ways in which the British are preparing to meet 
the situation. The French, it appears, are preparing for 
an iron and steel industry surpassing anything they 
have ever had heretofore, in the face of the fact that 
their best iron mines are still in the hands of the Ger- 
mans. Factories everywhere are being equipped with the 
newest labor-saving devices, and tractors and other 
machinery have been bought from public funds for farm 
use. German capital has been expelled from French in- 
dustries. In England antiquated manufacturing plants a 
over the country have been scrapped and plans have beet 
made to absorb into the industries of peace the millions 
of men now under arms, transposing war industries 
plants into factories for the manufacture of articles for 
peace-time commerce. Surplus government stocks will 
be disposed of after the war in such a way as to avoid 
flooding the market. Everything will be disposed of so as 
to retain the efficiency already developed and secure the 


best industrial results possible 











March, 1918 OFFICE APPLIANCES 137 








Here’s a Sample 


of the tables built by the largest exclusive table factory in the world. 
\ snappy pattern, you say, 
pretty sure to please the bus- 
iness man looking for good 
tables at a moderate price. 
You will find that this 
table is sturdily built, put 
together with strong bolts. 
The dull rubbed finish is 
standard in color, just 
right for the office as far 
as service goes—and rich. 
It brings out the beauty of 
the quartered oak, and it 
wears and wears. 





Dealers, if you do not have a copy of our catalog, it would be to your advantage to 
let us send you one. It illustrates twelve patterns in several sizes. The prices will 


ST. JOHNS TABLE COMPANY 
Cadillac, Michigan 


surprise you. 

















FSS REP ASK ABS 


dient ly Cc nine 


built into a chair. becomes 


a Power For Thought”- You-can not 
sell a man ‘Thought’ but you/can make 
it easier for him to” Think’™— 

A Guaranteed Line of Office Chairs 


that are 
‘**Designed for Comfort and Built to Last”’ 
Sold only thru the Dealer 
Our complete catalog sent on request 


Marble & Shattuck 


Chair Co. 
Cleveland Ohio 
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Indispensable Wherever Money Is Used or Handled. 





Beginning in the bank where it was devised at a banker’s 
suggestion to speed up deliveries of cash at the rush- 
hour, this universal time-saver is now used in every 
branch of modern business. To bring your office or 
factory system up to exacting requirements of a 
war-merchandising basis, you can’t do without 


ho BEMIS COIN BAG- 


“Counter and Storer in One Product” 
Tightly filled, the BEMIS COIN BAG holds one definite 
amount of every denomination of coin. You know with- 
out paper and pencil just what change you have at any 
moment. A steady and growing profit-maker for the 
dealer. Write for illustrated catalog to the 


BEMIS BRO BAG (, Manufacturers 
St. Louis, Mo. 
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DORNETTE DESKS 


Extremely 
Popular 
With 
Office 

Furni- 
ture 
Dealers 





CUPL LULLNOON dard aontL 


Made as fine as 
the best kiln-dried 
= hardwoods and 
skilled workman- 
ship can make 
them. 


UA TYPE TP 





Write for 
Catalog 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 





New Dornette Typewriter Desk. 





umn 


HICADEU ATO 


t 
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Psi HH TET 








Var 


John 


moving spiri 
recently formed in that city for the purpose of manufac 
uring metal filing furniture. The company will specialize 


| tson 
atural 
imone 
| inst¢ 
eight 
] eT 


Ber 


founders of 


on a steel transfer case which is the direct result of 


s rs of experience in this work, as well as his 
j r he TTY ea scults } ; 4a 99 . . 
a ce ior oOo ining unusual resu (niet standard” ; prices are low in comparison with 
he tet no 1 - » *“Rentcor Steel ' ‘ . 
the outstanding merits of the “Be I tee! others; shipments of all standard sizes can be 
’ ' i i al . wt $< od 
case” is its extreme rigidity coupled \ 1g made same day order is received 
In a stack that reaches to the ceiling the botton : 
: Send for samples and catalogue. 
perate iS @aSllV Aas the top one 
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Metal Transfer Case Company. 
tson of Aurora, Illinois, one ot the origina 





the Imperial Steel Cabinet Company, is the 





it in the Bentson Manufacturing Company 





eneral Eclipse Company of Danielson, Con: 
eted a sight | useful glass cabinet = 
rblet t is intended to yntain a SM ALL LLU ELAM LAL LLM LP LL) 
( t I ais iv it to adva 4 


“FIBERSTOK” envelopes with 2, 4 and 6 pock- 
ets are always in demand by offices for filing 
purposes and by salesmen, collectors and others. 





Bentesn Steel Transtar Gass Carry an assortment of sizes in stock and dis- 
play them in your windows. 


“FIBERSTOK” quality is recognized as the 


National Fiberstok Envelope Co. 


c ter Cabinets for Stationers. 
S icheat Conanant : 429-447 Moyer St. _— Philadelphia, Pa. 
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G 





Lithographed 


BLANKS 


—__J Of Quality = 


pny THE PRINTER AND STATIONER 
COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 








New Cabinet for Display of Ink Tablets Insurance Policies. 
re eae wee Bonds : Diplomas: Checks: Charters.- 
sw s the manufactur Goes Corporation Record 
newer additions to the lit Lithographed hed Calendar dar Pads 


, meee Se GOES .osmrmns CHICAGO 


n the rece 


SAMPLES ON REQUEST: 
BS em nm Aa 8 
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You want a waste basket to hold your 
waste paper; and to “hold out.” 
Strength and durability more than or- 
nament; but there’s no objection to hav- 
ing it good looking. 


sow 


66 





Ny 
y , ‘i 
Ne Negi) 


iy Mi 


iy ' 


/ 
Hi 
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The Dandy 
Waste Basket 


is that kind. It looks 
pretty well; but strength 
is its chief attraction. 
Made of expanded metal; the slightly flared 
top clamped tight and smooth into a strong 
steel rim; with a solid bottom that 
catches and keeps dirt, pencil shavings, small 


steel 


scraps. 
Dealers should write for prices 
and discounts. Ask yours about it. 


North Western Expanded Metal Co. 


983 Old Colony Bldg. CHICAGO 








USE “KELLER’S 


American 
Black 
Writing 
Fluid” 







Peers ow ene 


(Actual : 
$0.15 | Soren | ee 
Size) 0% 8 ee oe = 


ERICAN BLACK WRITING fl 


FAST & PERMANENT 


Can be used with any kind of 


An ideal b fluid 
pen and in fountain pens 

and distinct on lor stationery 
Give it a trial 
and information write 


THE ROBERT KELLER INK CO. 


Manufacturers of Inks, Mucilage, Paste and Sealing Wax 


DETROIT, MICHIGAN 


lack writing 
Will not corrode Writes clear 
Fast and permanent. 


Put up in all sizes and in bulk F 


any cé 
‘or prices 











_ 


PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of 

Those Who Have Passed Away and 

Whose Work in This World Is 
T’inished. 











D. G. Saunders, Jr. 


Daniel G. Saunders, IJr., sor Mr. and Mrs. D. G 
Saunders, 3700 Valentine Road, Kansas City, Missouri, 
passed away in Kansas City quite suddenly on Feb. 18, 
1918. He had been attending t: is regular business in 


the usual way until a few days before, apparently in good 


health. 


Mr. Saunders was born in Be Missouri, April 24 
1881, and moved to Kansas City in March, 1886, with his 
parents, where he was reared and educated. He gradu 
ated from Central High School 1900, after which he 





entered Leland Stanford University in California, later he 


ttended Missouri State Universi where he became a 
member of the Sigma Alpha |! Fraternity; com 
pleted a course Harvat University, and finished his 
education wit] course at Yale orestry School He 
then entered the lumber business is father and re 
mained with him in business th: all the subsequent 


years. 
In addition to his other business he brought ou a’ 
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“SPECIALTIES” 


[If you need “one only” Special File; 1OOM No. 64% Window Envelopes, with a 
particular job of printing to be done; or 7M C-laps of Leatherope printed with 
your customer's corner card and the “registered mail” form; or if you want them 
plain and intend to do the printing yourselves; or if, well, WHATEVER you need 
in the line of Envelopes, why not send us a “try-out” order if you are not yet one 
of our regular customers, or before sending the order write our Quotation 


















Department. 
Clever people who believe in getting the very best procurable, at a reasonably- 
moderate cost—these are the kind of people we especially desire for customers. 


\Vhen we have Salesmen who stop, en route, in some little “jerk-water” town 
you “never heard tell of,” and get five or ten good-sized orders, netting them an 
excellent pay for the day’s work, consider what you could do with your facilities. 


Security Envelope Co. 


“The Specialty House” 


Minneapolis Minnesota 
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SLL Eee — 


ESTABLISHED 1824 CATALOGUE ON REQUEST 





Pioneer Builders of Exclusive Office Furniture 





No. 5262 
One of Our Popular Typewriter Models 


Cutler Quality, Cutler Con- 
= 5 struction, Cutler Service for 
—> FF, 7 . ‘ . 
——<* Your Consideration 


=| Cutler Desk Co. 


| Buffalo, N. Y. 





ee 


© We Sell Dealers Only 
Corporation Flat Top 


Corporation Roll Top 
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BADGERIDE 
Looks like leather 
like leathe: 
” like leather 


Feels 
“Grains 


YHAUNHMUVONLVUU AHERN, tLe 


All Leather-quality; yet 


Ie APPL [ 


OF F I ¢ ANCES Varch 





HK 


HAWLEY SAUNA AR TOPE EE A A 


—Not iitacinainn | 


BADGERIDE 
Binds like 
Wears like 
like 





leather 
leather 
leather 





Lasts 

















THE BADGERIDE 
RING BOOK 


DEMONSTRATES 
OFFICE ECONOMY 


TNVNVWAOOOU!VTANOUALOTQOUAOLEALOULIOUGRULYOLYUUHUYELAOOEHODAEULY 








It 














Establish a _ trade _ for 
Badgeride Ring Books, 
then, though leather be 
commandeered, your Ring 
Book business is secured. 


Glad to Send You Our Catalog and Price List. 





Substitute Badgeride 
Ring Books for leather 
bindings and help save 





Our Ci untry. 





millions for 
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Fold it up— 
take it with you— 
typewrite anywhere. 





A LITTLE MACHINE GROWS 
INTO A BIG NEW whens 


In scarcely more than ten years, the onal requiren any time. in 
Corona factory has grownfromasmall any place. You can “fold it up- ake 
New York loft to this large modern it with you —typewrite any whe 
plant. And this growth takes on pe- The market for the Personal Wr 
culiar interest when you study not Machine is thus limited only 
the size but the source of the deman 1. number of the nation’s homes oo l 

For Corona has de veloped da new Corona’s present army of 140,000user 
field for writing machines — has is but the vanguard; the possibiliti 
reached out of the office and entered of the field have only been t 
the home. Successful at the start, a If you don’t know Cor uu should. Ask 
a practical, portable typewriter, it has a ee 
become the Personal Writing Machin Corona eer ' Co., Inc. 

available alike for business or pet Groton, 


Co anal 


The Personal Writing Machine 
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number ot etu inve tic s alone various lines some o 
which have been in use, and others that have not vet 
been placed on the market \mong his inventions is the 
Sealogray h, al envelope sealer. which holds a position 
among the leading machines of its kind on the market 
| " | 
It has been adopted very extensively, both in this coun 
try and abroad In 1913 Mr. Saunders made a trip to 
Europe in e interests of his machine. Since last April, 
vhen the | ed States declared a state of war, he has 
levotec iost of his efforts to devices for aiding win 
ning the w some of w h are under consideration b: 
the Goverr ent 
He was ne ber ne ( hamber or Commerce and 
several « DS one then being Mission Hills Golf lul Patented 
Feb. 4, 1902 
He was IL esteeme by a large circle of friends as 
oung mat h ideals, persevering intent, and manly For Perforated Sheets and Binders of All 
haracter ris wental manner and kindly interest in all Sorts—The Ring with Unlimited Uses. 
with who ngled made ] age favorit vit} 
é zie de him a general fay ( t The simplest, quickest operated and most satisfactory ring 
oung an like His untimely passing away is re ever invented for perforated sheets and binders of all sorts. 
led ' : Allows the sheets or binder to lie perfectly flat when opened. 
rded | lends ane cquaintances everywhere as the The enlarged joint keeps the ring right side up in position 
re as ‘ 1 ’ 4 to be instantly opened When closed, it is securely locked. 
r ( il ré eit nidst it one ot Kansas City Ss noblest 
mci: ‘initaatied ; The Adams Ideal Book Ring is made with nicely rounded 
t s ne corners and no sharp edges t mar the furniture It is 
(On Oct E 27, 1917 é narried Miss M e Smit used wherever a cheap, quick! perated binder is wanted. 
3000 Troost nue, Kansas City. sited panting hai The Adams ring is also one of the best key rings on the 
Missouri, wi ve market A key can be put on aken off in a jiffy. 
him He le es, besides s bride, his father and mother, 
These rings are made in fi Inside measurements: 
Mr. and Mrs its Ss nade also his sister, Mrs. John A 
: ; No. 0 Diameter % inch N i Diameter 2% inch 
C< rat 1 nsas ( He was a cherished men 4 
Ni Diameter a ch N 6 Diameter 3 inch 
ot , , , : 
¢ oO é 4 ne r \ ere his strengt ) chal No. 2 Diam r 1% inch 
ote : 1e = a¢hane heat Lnnaw 
£ 6 a I rhay ¢ wi Our goods are handled by leading stationers, to whom 
But these P jualities } ] combined : | the cuts for illustrating talogs w be furnished, on request. 
, ; , If you do not ar I i rd through your jobber, o7 
ined strength of manhood and tender affection o write us at once 
an| od vere by 0 eans contined to the ome bu 
rie ; map Uy lati HENRY T. ADAMS MFG. CO., Inc. 
ess. 1 4 iness live on and st cor 6796-6798 S. Chicago Ave., Chicago, U. S. A. 
e to deve ane him to the fulfillment of 
é ( é t 1 
| Sal s Vas ee religious in his nature and 
S @a té \l he church His religious ex atl 
¢ ¢2 9°n° 
perience vas ne whicl ilwavs satished and omtorte g archant 
, him a man of practi Calculator 
hristliness \ m be ( n the triump! right 
i ] eT! ate | ! T € power ot root 1 { t 
( e ¢€ ] rie 1¢ < eligion into his business 
social activities and there proved continually the pra a 
cal a of the Golden Rule. His closing hours he b i ——_ 
ere marked with rare spiritual peace and the calm as t e € j a bows 
et ' 1 ind een taught to k Gor when it rings (2° = **=* 
, ‘7 / | 
re A ha earn from the Bible vas 1t¢ slop: 
eternal.’ | . rm in the conviction of his 


rtality il nsepar bilit tron his hea nly | ther 
recognize this supre our to be one t resurre 





f[ARCHAN ng inseen by vou 
i i S ¢ ew \s one s t 
p-s S str ns outward ) | ent errors. \ 
} ¢ e swept ove nis i will make no 
r r 11 ort: 
\RCH efficiency 
é ess wrt lit J 
,' . \RCHA our office at 
S e¢ that f I to vou 


eas ‘ t; ‘ WRITE TO US 
Man awake in trut rsues his upward living Marchant Calculating Machine Company 


t absent t sey Emeryville, Oakland, California, U.S. A. 


Marchant Calculating Machine Co., Dept. O3 


alculators 


Passes Away. 


4 
harles | n, superintendent of the | 
Y.. pial e W s Manutacturing ( ‘ 
ed early st 1 t sudden attach f heart 
] 
Ss ~ | it $5 lock he visite t ~ 1 é 
— * e there he was ; P 
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AUTO SLIDING TRAY; SETS 


WITH SECTIONAL RACK 


(Patents Applied for) 
if that is all you need now. You can 
Trays slide 
out or sus 
pend from 
either end 
Easily acces- 
sible front or 
rear and very 
handy for 
temporary 
filing and 
distributing 


Buy a two Tray Set to start with, 
add to it later ag Many more trays as you may have use for 



















A sub- 
stantially 
made metal 
rack elec- 
trically 
welded 
with shal- 
low tray 
base and in sections 
with joints securely 
bolted together is 
easily arranged to 
take ietter or cap 
size desk trays from 
two to six or eight 
high Top tray is 
secured to upper 
rack section which adds to the rigidity of the rack 

Trays and base highly finished in light golden quartered oak 


and genu- 


ine mahogany and metal rack enameled in a harmonising color. Special 
finishes to order 
Prices F. O. B. Factory 
Letter Size, trays inside 10x12)x2) Qr. Oak Mah 
No. 22L, Two Tray Set, complete - - $3.75 $4.50 
No. 20L Additional Tray and Rack Section - 1.50 1.7 
Cap Size, trays inside 10x15)}x2} Qr. Oak Mah, 
No. 22C Two Tray Set, complete - $4.25 $5.00 
® No. 20C Additional Tray and Rack Sec tion . 1.75 2.00 
Introductory Offer on first orders, express prepaid, at above prices 


and sent on 30 days’ trial to responsible parties 
Discount to Office Supply Dealers 


Sole Manufacturers 


THE AUTOMATIC FILE & INDEX CO. 


143-157 N. Pearl St. GREEN BAY, WIS. 











Diamond Cream Paste 


rHE 


Alpha Paste Jar 


Never Dries Up —Sticks Quick | 
AM PASTE 





IN 











ORIGINAL CRE 
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ec '(\AMONGD 


— CREAM — | 
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EACH JAR IN DECORATED CARTON 


DIAMOND INK CO. iviiwcccceiwis 


NEW YORK OFFICE, 265 WEST BROADWAY 
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by the attack and when employes of the postoffice 
reached him he was dead. 

Mr. Tutton had been connected with the management 
of the Plattsburgh factory for more than thirty years 
He was born at Auburn, N. Y., and while still a boy 
went to Canada, remaining there until about thirty- 
three years ago, when he came to Plattsburgh to take 
charge of the plant of the Willi Manufacturing Com- 
pany. While in Canada he had worked with his father, 
Francis Tutton, at locomotive building at Kingston, Ont 
In 1871 he became connected with the sewing machine 
business at Toronto, and in 1874 he entered the service 
of the Williams Manufacturing | ipany at Montreal 
where he remained until he was assigned to duty at the 
Plattsburgh bran \t that time the company was 
making sewing machines, but several years later it took 
up the manufacture of typewriters. During recent years 
the company has worked on munitions for the British 
government, but a few months ago it returned to the 
manufacture of typewriters. For a few days before his 
death Mr. Tutton had been much worried over the te 
porary closing of the factory for the conservation of fuel 
and it is believed that this condition of mental distress 
hastened the fatal culmination of his illness, which was 

rst observed at the time of Mrs. Tutton’s death three 
years ago last New Year's D vhen he had a severe 
attack of heart trouble Several slight attacks occurred 
since, but of late he had seemed to be in good health ft 
a man of his years 

Mr. Tutton is survived by his o daughters, Frances 
\delaide, wife of the Hon. Oliver M. Harvey of | 
ingston, Mont., and Miss Edith H. Tutton of Plattsburgh 
He was prominent in Masonic circles, being a member 
of Plattsburgh Lodge No. 828, F. and A. M., Plattsburg 

hapter No. 39, R. A. M., and De Soto Commandery 
No. 49, K. 7 He was a member Oriental Temple, Troy, 
Order of the Mystic Shrine, and was a thirty-second 
degree Mason 

The funeral was held under the direction of the Ma- 
sonic Order from the late home, 34 Lorraine street 
Plattsburgh, with De Soto Commandery No. 49, Knights 
Templar, acting as escort lV} Or en in the lant 
of the Williams Manufacturing | pany acted as pall 
bearers 

H. A. Custer. 

Horace A. Custer, bookseller a1 stationer of Potts 
town, Pa., died recently at the Homeopathic hospital 
that city, a few days after celebrating his seventy-thit 
birthday. Mr. Custer was a native of the city in whi 

died and he s eeded his tathe the business w 
which he was identitied at the time of his demis s 
passing will cause a void in thi irts of many traveling 
men and friends who hailed him familiarly and affect 
ately as “Uncle Horac: 

P gree H. bers 

Joseph it : veteran Phi ieiphia stationer, ¢ 
on February 4th, ifter a lingering Iness which In 
nated in a hospital. Hefore being ed by ill he 
lisdall was one tine st s ss ers r 
delphia and was widely know the trade t g 
out the country 

N. C. Brokaw. 

Norton Curtis Brokaw, for many years with the M 
Clain & Hedman Company of St. Pa Minn., died at St 
John’s Hospital in that city at 3:20 p. m., Febru: 5 
Mr. Brokaw was thirty-eight years of age. He is sur 
vived by his wife and mother Funeral services were 
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These Polar Specialties 
Are Fast Sellers 












Valuable Paper Wallets 
65c— 85c— $1.75 “A” quality Nen-Shine Chair 

| Ped $1.75 “B” quality Non- 
Shine Chair Pad $1.25. 







ETTER know about them. It will 





pay you as a live dealer to know the 


sure selling specialties of the Polar line. 










These goods are known throughout the 
country. The Non-Shine Chair Pad, for 





Desk Calendar $1.50 







Letter Head Rack 
$6.50 





instance, is a profit maker in thousands 





ot leading stores. very one in the list 






is alive with business for you. 














Wr rte today for 


descriptive catalogue. 





Signature Blotter Book 
$3.00 





Polar Manufacturing Co. 
101-107 N. Marshall St., Philadelphia, Pa. 


Export Inquiries Solicited 
Pecket Index Card Cace Members of National Association of Stationers and Manufacturers 


Single $1.75 Double $2.25 Desk Reminder $2.25 














REBUILT TYPEWRITERS 


Unequaled Finish 






Superior Quality 
Exclusively Wholesale 







All makes, all sizes, all styles, particular 
attention to special requirements. 






Your trade solicited. 


General Typewriter Exchange, Inc. 
70 Washington Street BROOKLYN, N. Y. 
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WE DO NOT SELL TYPEWRITERS—But GUMMED 


ronet ROLL LABELS 
= 















Roll Labels 
Are Better, Cheaper 
and More 
Convenient Than 


Flat Labels 


Can be used on Type- 
writer or by Hand. 
They are easily de- 
tached. 


We Manufacture 
J LABELS of All Kinds 
ew, Se. eee = Tape Sealiug MACHINES 
ty , | GUMMED TAPES 
Plain and Printed 






Gummed Products Printing Co. 


Bush Terminal No. 20 
Brooklyn New York 


Write Us for 
Prices and Samples 











New Anftffil Typewriter Specialties 
Amfil Ribbon Re-Winder 


A wonderful time saver for re-winding ribbons from one spool to 
another. Also in winding onto spools from a reel as shown in the 


illustration. This appliance correctly fills the need that has 


existed for twenty years. 


Amfil Sectional Cabinet for Parts 


An instantly accessible receptacle for the endless number of typewriter 
parts which go to make up a complete stock. It will greatly assist you to 
keep a sufficient stock, so necessary in the handling of Rebuilt Typewrit- 
ers. Delays are usual at this time; avoid such if possible. 

The outside, including 
the drawer fronts, is 
steel, finished in olive 
green enamel. The in- 
terior is wood. It is 
made sectional so that 
it can expand with the 
business. 






Write for further 
particulars of these 
and other new Amfil 
Products. 


THE AMES & FILSTEAD CO. 


Producers of Better Platens for Typewriters 
CHICAGO SAN FRANCISCO 
— 607 S. Dearborn St. 507 Mission Street 


NEW YORK DE NVER 
83 Duane Street 1627 Champa Street 

















held the Masonic Temple on Thursday, 


at 2:00 p. m 


at 


George Batten. 


[The George Batten Company, Inc., of New York, an- 


nounces with profound sorrow 


George Batten, on Saturday, February 16. Mr. Batten 


was one of the leading advertising men in the country 
aman wl lid enduring work and whose character and 
ideals honored the profession to which he belonged 

W. B. Parshall. 

William Barke Parshall, secretary-treasurer of the 
Franklin Fountain Pen Company, died at his home in 
Philadelphia, on Fel 5th. Mr. Parshall formerly 
lived in Syracuse, where he was born in 1862. He was 
efore leaving Syracuse, identified with the firm of Par- 
shall & Searle He is survived by his widow, a daughter 
1 Ez ee sis s 

C. W. Bradford. 

C. Wi K. Bradford passed away at his home 
Vilming De n February 11. Mr. Bradford was 
thirty € ! ars of age at the time of his deat} \side 

being s essfully engaged in the stationery busi 
ess, he was well known in his home city as musiciat 
is a Mas 
Trade Shows Enccuraging Conditions. 
Reports indicate that most of the concerns in this fic 
far as volume « business 
s ce riod sperity The ty pe 
anies s eyond precedent, the enormous 
new usINness whicl is incidental to our prodigious 
4 ‘Ss ac for a part ot the len 
s al or the general business ¢ 
s r espe all mn all lines whi ive to ad 
asing ihcien since in so many places fewer 

P S e annual report of one the 

i é ies given elsewhere presents 
tive picture of conditions in. the type 
iter The same similar conditions apply to 
er lines ¢ yitice 1 inervy and to staple lines han 
S \ buying 1s done, of course, o1 
i this Ss some tendency to make buy 
rs cautious t as the goods are in demand and there 
. ‘ ype much lower range of prices 
e, purchases in good volume must neces 
ur \s conditions of supply vary and new 
s lop production stimulated thers 
¢ ¢ Ss lower range of prices 
es 
erns are prosperous and thos« are 
SUDI ct i ings heretotore res 
lg Ss dmirably with newly invent 
a ee a redit upon the skill at 
en 
S iS] loubt that acti ‘ 
I] s s field, porba 
é he war peri 
< ts ‘ cant 
Our Guest Book. 
Mimonc the oe eee other cities ~v 
Of s ere | R. Copy 
‘ " York; F. Ma | 
Sa ( eg: H. E. Russel | 
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' 1 s | ancise ( | ‘ 
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the death of its president, 








PEEREESS 


“MASTERGAUSE” 


The Dominant Carbon Paper 


‘‘Mastergause’ is a medium weight, 
clean and strong writing carbon, cap- 
able of making a great many carton 
copies at one writing; a most excellent 
substitute for Lightweight results 


with three times the durability. 


A test of this carton will prove our 


claim. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York 


EUROPE CANADA, Toronto 
39-40 Shoe Lane 176 Richmond St., West 
London, England 

















Steel 
Storage 


Facilities 





of the most efficient grade are afforded by 
Terrell’s shel and cupboards. The con- 
struction of the cupboards is such as to permit 


es 


the adjustment of shelves within an inch of 
any desired space. The shelves may in turn 
be divided into compartments by adjustable, 
vertical partitions. This system of space di- 
vision permits so wide a variety of space sizes 
that even the most peculiar requirement can 
be filled 

Terrell also makes ward: open shelving and 
ckers Write for full particulars 


TERRELL’S 
Hilton Street 


EQUIPMENT CQO. 
Grand Rapids, Mick 














aes eee 














: 
: 
: 
: 





148 OFFICE 





APPLIANCES Varch, 1918 





SOLDIERS 
SAILORS 
CIVILIANS 


Trussell 
Style F 
Memorandum 
__ | Books 
THE BOOK OF THE HOUR 


A cheap book of excellent value for the keep- 
ing of notes and data. Used in large quantities 
by Army and Navy Men. Write for prices. 


Cover and sheets retail for from 20c. to 45c. 


Carton No. 6 contains 36 O04416F, 214 x 439. 
Carton No. 7 contains 12 04416F, 214 x 414. 
Carton No. 9 contains 6 each of the following: 


O4416F, 244x414, end open 3416F, 414x214, side open 
OSIGF, 3x5, end open 3516F, 5x3, side open 
O616F, 314x6, end open 3616F, 6x314, side open 





Write for prices 


Trussell Manufacturing Company 
POUGHKEEPSIE, N. Y. 





FOr the NS of the 














Baltimore, Md. 

Manufacturers of desks not yet represented in Balti- 
more and surrounding territory are requested to get in 
touch with the Office Furniture Exchange, 1028 North 
Broadway, Baltimore, Md. This company would also 
like to hear from manufacturers of labor-saving devices 


of all sorts. 


Salt Lake, Utah. 

The Utah Office & School Supply Company has esta 
lished a wholesale and retail concern here, a part of whos« 
business consists in the purchase, sale and renting of all 
makes of typewriters. It will carry everything requisite 
for the office and school. 


Williston, N. D. 








K. R. Peterson, who will have charge of the newly 


established stationery and office supply department of the 





Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CoO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE'S” containing our 
goods, 





This Trade Mark 
every box 


ALL THIS; STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE wix'ss: 





Herald Company, Williston, North Dakota, wishes to be 
placed in touch with live firms dealing in stationery.lines 
Mr. Peterson says that his firm has not yet purchased its 
stock and is in the market “for the best lines.” The new 
store will’ be the only one of its kind in a city of 5,000 


supplying a good sized tributary trade territory. 


No. 26394.—A man in England desires to purchase 
2,500 fine 18-carat gold nibs for fountain pens, 1,500 
medium 1&-carat, and 1,000 thick 18-carat nibs Pay- 
ment will be made by letter of credit or cash on deliver 
Goods should be sent by parcel post 

No. 26395.—An agency is desired by a man in Algeri 
for the sale of office supplies, desks, filing cabinets, tvpe- 
writer supplies, vacuum cleaners, and household filters 
Quotations should be made f. o. b. New York ( ‘ 
spondence may be in English. Reference 

No. 26401 \ man in China desires to be placed 1 
munication with American manufacturers and exporters 
of leather of ail kinds, printing and writing paper; and, 
among other items, typewriters wishes to represent 
firms handling these goods. Correspondence should be 

» French. References 


Hawaiian Firm Wants Catalogs. 
H. D. Corbett, for a number of vears a sto de 
Hilo, Hawaii, br 


the corporation, has purchase 
store of Wall Nichols Company, Ltd. Mr. Corbett 
relinquishes all his holdings in the parent corpor 
was formerly located in Tucson, A the st ‘ 
business 

Charles | Branscheid will 1 nage the business w P 
will operate under the name o Hi Statione ( 

cxX¢ sive a c 


pany. Catalogves and proposit 


are requested 
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HE “Sengbusch” Mucilage Applier sells on 
sight—and its sale is followed by orders for 
mucilage. Our display stand, for counter or 
window (furnished gratis with your first 
dozen order), puts it in sight where customers 
pick it up. 

Everyone has wanted a clean, practical way to use 
mucilage—the favorite ‘‘sticker.”’ 

HERE’S THAT WAY 

Put a dozen on your counter (in our Display 
Stand) and see how fast they sell. 

Retails at 50c—-Has our usual ‘‘ Money-back”’ 
guaranty. 





The ‘‘Sengbusch” Self-Closing Inkstand is the standard ink- 
stand with those who know what's right. Keep your stock well up. 


The ‘‘Ideal’’ Moistener can't be beat. It's clean and efficient 


Motstens fingers, stamps, labels, tape, etc. Be_sure you show it 
to advantage—your advantage. 


Sengbusch Self-Closing Inkstand Co. 


400 Stroh Building WISCONSIN 











Ghe EILIN Filing Safe 
Ma \rastecs Model 


RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 





**100% a Safe With a Cabinet Interior’’ 
That is what thoughtful business men demand—the 
yrotection of a real Safe with the adaptability of a 
iling Cabinet. 
The appearance of the Meilink is its own convincing argument 


Tie Mate 2 Boe cides ot el wh aks copadanbe: "The Y REPUBLIC-DODGE 
protection of a Sate is visibie in its construction. 
Investigate for Yourself ; Douglas Street and Third Avenue 
BROOKLYN, - 
The Meilink Mfg. Co., Toledo, Ohio 
New York Office: 368 Broadway 
Address ali matl to factory 











{ETUPLOEADAL ATEN TE 





POTTER OTERO pareyenar 
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_ 

The MULTIPOST 2:27" 4/52: 

e and Recorder 
can be equipped to handle two or more de- 
nominations of stamps with one machine. 
No felt pad to gum up. Water can’t spill 
out even in holding machine upside down. 
\ffixes stamps quickly and securely. Pro- 
tects stamps against loss, spoilage, misuse 
and theft. Accurately records stamps used. 
Made by oldest and largest manufac- 
turer in the business, financially able to 
render service and back the Guarantee. 


Over 25,000 in use. 










Sede 


The Old,Wasteful 
Tiresome Way of 
Stamping Letters 
by Handy _._— 





Write for special Dealer Proposition 
wherein you profit w*thout investment 


Multipost Company 


The New & Better “Multipost “ Way of Affixing Stamps Rochester, N. Y. 
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BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


Séewe eed 
/eeeeeiseee Visible Writing and All 
0.0) 0998 Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 





The New Number Nine Mode! THE BLICKENSDERFER MFG. CO. 


ann _— “eg — sor ‘ Executive Office and Factory 
it tandard or Scientific Key- — 
Board. Send for Catalog 32 STAMFORD CONNECTICUT 


Fe TIM 








DESKS THAT MAKE A LIVING 


nadasaias 


Bentley & Gerwig Desks are well made and sell upon them as the basis of their income. Let us 
at a moderate figure. Many dealers depend tell you about the complete line. 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 
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No. 3 Riveto No. 3 Punch 
Eyelet Machines Black Enamel Finish 
Furnished with 200 Eyelets 2)” gauge only 
with each Machine 








Los Angles, Cal. 

Those connected with the typewriter ribbon and carbon 
paper business on the Coast will be interested to learn 
that Lawrence R. Clapp, who used to be a salesman for 
the Kee-Lox line, is now a sergeant connected with a 
Los Angeles company now in training at Fort MacArthur, 


San Pedro, Cal 








New York, N. Y. 
1 } 


A line of ribbons and carbons has been added to the Defiance A Clips No Miss Stapling Machines 
_ m ee : ‘ , and en- Six sizes, 1)” to 6” Made of Stam Stee 

business of Louis J. Feger, printer, stationer and en MF es madi apes aod 

graver at 212 Broadway. 


New York, N. Y. 

The Royal Ribbon & Carbon Company of 26 
street held its second annual dinner at Stewart's restau- 96 Church Street 
rant on January 26. New York 

Rochester, N. Y. 
The Crown Ribbon and Carbon Manufacturing Com- 


pany has just issued a most attractive illustrated catalogue 


of its lines, printed in the Portuguese language. It is of Stationery Specialties 


convenient pocket size and covers the company’s prod- 


em: Defiance Manufacturing Co. 


bare 


Manufacturers of 


ucts completely. Done in colors, it makes a striking book- 








let, which will be distributed among dealers in Brazil 
Portugal, et This gives the concern three foreign lan- 
guage catalogue editions—French, Spanish and Portu- 


gaeen A Line You Should Know 


San Francisco, Cal. 
C. H. Jenkins, who has charge of the local supply depot The Tenacity Line of loose leaf devices affords the 
dealer a complete assortment at minimum outlay. 








for the products of the Carter's Ink Company, says there 





. , = ' dil — It has features which will enable you to clinch sales 
is a good demand for ribbon and carbon products, and . 











which might otherwise be 
that he has managed to keep up his stock to nearly nor- Here i 
mal dimensions Mr enkins recently returned from a 
trip over his territory, covering Salt Lake City and inter- [| The €, L. Steel Back Ledger 
mediate points as well as towns on the Coast r P g 
* * * 

F. Funk, representing the F. S. Webster Company, 
3oston, was in San Francisco recently visiting the trade 
in the inte s of his ] S¢ 

e *« * 

Frat ( r ith Cardinell-\ ( 
pany, has é pos n with the Carter ( 
pany ver t orthwest o1 S S 
the ink com 

New Carter’s Ink Sales Manager. ae ‘aadiitnd Ads thas elt al tena a ae wes 

Walter F. Wyman, who has for nine years been export The C. L. is made in five capacities, each of which is 
manager of The Carters Ink Company of Boston, has capable 101 expansio! 
Leen appointed sales manager of that concert He will The large | apacity bin ler ised in connection with our 
still act in the capacity of export manager iene ledger-ra k makes an idea! combination for machine- 
ber of vears Mr. Wyman has made the company’s do nema ; : : 

: :, You really ought to know more about the Tenacity 
mestic sales a part of his duties so that the new title car Line. Why not write today for our catalog? 
ries with it merely ; broadened responsibilit) without 
great change in the work—a responsibility which M: The TENACITY MFG. CO., Inc. 
Wyman has proved himself admirably qualified to under Reading CINCINNATI, OHIO 
tak 
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Light as a Blue Bird’s Feather— 





— Strong as an Eagle's Wing 


ESLEECK’S 
Onion Skins 
Manifolds 
and Thin Bonds 


made of the best new rags, are 
Loft Dried and carefully finished. 
They are right for important uses 
in every organized business. 


MADE IN SOLD BY 
COLORS AND WHITE LEADING JOBBERS 


Ask Dept. O for Samples 


ESLEECK MFG. CO. 


TURNERS FALLS, MASS. 











Gleich’s 
Handy 
Desk 


Jars 


In 5 oz. and 8 oz. 
sizes. Filled with 
snow white paste. 
Unscrew the cap 
and the brush is 





ready for use. 
Paste will not dry 
in jar. 


Gleich’s Liquid Paste 


This paste was subjected to a thorough test before 
being placed upon the market, and is guaranteed to 
be satisfactory. For use at office or home. Jt will 
not mold nor separate. 

Put up in 2 oz. to 1 gallon jars. Now being sold 
by hundreds of first-class dealers. 

We also manufacture high-grade inks in all colors. 
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The Commercial Paste Co., Columbus, Ohio . 
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[STATIONERY 











Baltimore, Md. 

Because the city condemned its property to make room 
for street improvement, the Commercial Stationery and 
Printing Company is now at home in more commodious 
quarters at 308 Charles street 

Bridgeton, N. Y. 

F. W. Fithian, stationer, of this city, has been succeed- 
ed by S. E. Bowen. 

Burlington, Vermont. 

It seems that there has been some confusion relative 
to the announcement, recently given publicity, that Ho- 
bart J. Shanley has re-engaged in the stationery busi- 
ness here. Mr. Shanley had been for forty years con- 
nected with the business at the corner of Church and 
College streets, which during late years has been con- 
ducted under the firm name of Hobart J. Shanley & 
Company. Two months ago Mr. Shanley retired from 
that firm and the business at that location is now oper- 
ated under the name of The Corner Book Store. A 
month ago a new firm was established as Hobart J 
Shanley & Company, Inc., at 5 Church street. 

Chicago, IIl. 

With the acquisition of a store room at 60 East Monroe 
street, Willis & Frankenstein have forged another link to 
their chain of loop stationery stores 


Dallas, Texas. 


Incorporated with a capital stock of $6,000, the Ed- 
wards Printing and Stationery Company has _ been 
launched for business by Fred Rockett, C. M. Walton and 
E. W. Edwards 

Ellenville, N. Y. 

Samuel J. Lipka has opened a retail stationery store 
here. 

Hampton, Ia. 

\ $20,000 fire here recently destroyed the McMillan 
Stationery Store 

Honolulu, T. H. 

The business of the American-Hawaiian Paper Com- 
pany of this city has been taken over by the Patten Com- 
pany, Ltd., which recently succeeded to the business of 
A. B. Arleigh & Co 

Milford, Conn. 

\ new stationery store will be opened here in the near 

future by Guy Kilpatrick, at Rida and Daniel streets 
Newark, N. J. 

L. Bamburger has been incorporated here to engage in 

the stationery business 
New York, N. Y. 

Auslander & Brown, 118-120 South Exter street, job- 
bers in stationery, have mutually dissolved partnership 
and are liquidating the business 

> * * 

“The Courtland Music and Novelty Shop,” with L 
Karmitz as proprietor, will shortly be opened at 7 Court- 
land street. Stationery and novelties will be the prin- 


cipal lines carried 
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Chair 
Comfort 


Cook “‘Quality’’ Spring 
Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 


fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 


support the back of the 
user. They are not espe- 
cially adapted to loung- 
ing, but are especially 
suited for those who 
have work to do and 
want it done quickly. 


These chairs are used 
throughout the country 
and in the 
cities abroad. Thereason 


wide sale is 


numerous 


for their 
found in their merit. 
Handle this line and 
watch your profit grow. 


A Catalog will be mailed 
upon request. 


C. A. COOR CO. 
MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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The Eraser Used by 
the U.S.Goverment 





You Don’t Want 
An Eraser That 


Smears and Smudges 


—that makes you lose time and 
patience in making ordinary 
erasures and that won’t do fine, 
thorough, clean work. Poor 
erasures, rough, marred paper 
surfaces, rubber, acid and 
blades disappear when you use 
the 


RUSH ERASER 


A gentle stroke of the flexible brush 
of 10,000 diamond points and the 
finest, most delicate erasures are 
made Lasts indefinitely—renewals 
cost little 3 stylee—solid gold, gold 
plated, sterling silver, 14Kt. gold 
plated sample sent prepaid for 50c, 
and dealer’s name. 


AGENTS, DEALERS—Our quick Sales 
Plan means big returns. Write for it. 


RUSH ERASER COMPANY 
SA & K Building Syracuse, N. Y. 
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Think “Eyelets” 
Think “Barrett” 


We carry constantly 
in stock millions of all 
kinds of Eyelets, 
Escutcheons, Washers, 
etc., and can make 
immediate shipment. 


No matter what your 
wants in Eyelets, Bar- 
rett can supply you. 
Too many sizes and 
shapes to catalog. 
Send samples and let 
us quote our lowest 
prices. 


The Barrett Bindery Co. 


726 Federal Street, Chicago, TL 



































NIFORMITY of 


inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point — par 
excellence. 


Our ribbons are made 
in the following writing 
strengths : 


Extra Light—No. 31 
Light—No. 34 

Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 








DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 


69-71 Wooster St. 
New York City 
Also 

1385 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., Londen, E. C, 





Ee 
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| Patented August 26, 1913 and Made Only at Wabash 
(Potente) FS ; > Insertable Celluloided Guides 


) Are the Product of The 
=" 


Wabash Cabinet Co., Only 


The Use of the name and design for 





| 
| A celluloid promotion or sale by any other man- 
tab guide with ufacturer, is illegal and an infringe 
a removable ment of our patent. 
label | Full size samples, a list of the stock printed 
labels, leaflets for distribution, and prices 
eouedi ati Ne are yours for the asking. Write us today. 
There are still a few desirable locations THE WABASH CABINET Co. Al ma 
open for exclusive dealers in this and Main Salesrooms, Executive Offices and Factories Filing ¢ S 
foreign countries. Established 1883 WABASH, IND. for Piling 








THE ORIGINAL “GEM” PAPER CLIPS 


ARE UNEQUALED FOR QUALITY AND FINISH 





Three Sizes, Nos. 1, 2 and 3 ASK FOR THE BLACK BOXES! 
CUSHMAN & DENISON MFG. CO., 240-242 West 23rd St.. NEW YORK CITY 











An Opportunity for YOU That Has Already Made Good Profits for 


This Sealer Costs Only $25 Hundreds of Dealers 





The Standard Line of Mailing 
Machines are an estat hed prod- 
uct whose value is so we recog- 
nized as to be adopted | r 
sands f the largest con 

the wor It includes in its list 
of satisfied users such names as: 
U 8. Government 

British Ge ernment 





Canadi anG ernm't 
Standard o 
Goodrich RI bb’r Co. 
Bell Teley oes oO 

Ford Mo ( ay o. 
General I lectric 0. 
Internat’! Harv. Co 





Armour & Co 

-3 se ste »ale . ery “tive - T National ‘Bis tCco 

By embracing this opportunity as a dealer, for a very productive agency, you United Shoe M’eh’y. 
awaiting w’ etrn Et lec Co 


will be in a position to gather at once the big harvest of profits now 
our representatives in every field. The Standard has beaten all rivals, in every fair com- 
petitive test. 

What Jt Will Do — Seal six to nine thousand per hour. Can be easily 
or girl. Will avert delay, disappointment and loss in your Mailing Department 

Send by return mail for our literature and the details of our special proposition to agents 
You will be making money by acting NOW. 


STANDARD ENVELOPE SEALER MFG. COMPANY, Somerville, Massachusetts 


a. ..QQQ°0 SS 


operated by a boy 
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associated himself with the 


100 Fifth avenue, this city, 


Richard H. Toplitz has 
Clay Adams Company, Inc., 


to take charge of the stationery department of that con- 
cern. Mr. Toplitz, who was formerly stationery buyer 
for Forbes & Wallace, Springfield, Mass., is very en- 


thusiastic over the export business possibilities offered in 


his new work—the Clay Adams company are exporters to 


» » « 


covering New England terri- 


tory for the Samuel C. Tatum Company, has joined the 
sales organization of the Defiance Manufacturing Com- 
pany and w call on stationers in his old territory and 
part of Penns inia New York. 


stationery at 2 Washington street, is now at 555 West 
160th stre 
Passaic, N. J. 

a ae ken, stationer, is planning to move from 
the Peoples Bank building to much larger and more cen- 
trally é uarters é The change of address will 
be mad t May firs 

San Francisco, Cal. 
Two en recently added to the staff Payot, 


onnected 
M. Whit- 


- are D Pinney, who will be 


iter supplies department, and S 


aker, who takes a situat n in the loose leaf department 
Mr. Pinney s former] issociated with the Cardinell- 
Vinee \ Mr. Whitaker comes from El Paso, 
Texa 

Bus ss is sfact the stationers and the prin 
cipal « s\ s » keep up the stock rather 
tha St business. Sanborn & Vail are putting 
the sales t biles instead of on foot and 
find considerable saving in the plan. There has been a 
rush « s s stmas and greeting cards for 
next winte the he departments have been busy 
going ov S ple ived, which are said to be 
unus 


W illias Mannion, formerly with the Schwabacher- 

Fr Stat Compa! has been added to the sales 
St Ww Ke 

\ one stationery stor illed “Ye Towne Gossip” has 
been pet n Powell street, this city 

It Ss ¢ it A i] ra ill in <« S¢ - 
st Nat er Products ( at 
Stocktor l., will be 1 to begin operations shortly 
afte . Henry Bert ho will be superinte 
the y Stockton and is supervis- 
ing nstallation of the machinery. 

The stor f “That M Pitts’ was entered by rglars 
recently and goods valu it $500 taken. 

Among tl visiting stationers from other sections of 
the state r ently were G. Booth of Paso Robles; B 
E. Ki . Sonora, and M. S. Stearns, Erie 


Scranton, Pa. 
ds, Reynolds Brothers, stationers, 
the Anthracite Trust 


Com} ny t succeed the late C \. Fisk. 


Sharon, Pa. 


, ised onery and book s on- 
ducted here for a of years by S. A. McKay, the 
Herald Stationery Store will sell the McKay stock and 
sTe tali if tT r supplies nd Stationery 


' 


(Continued on page 171.) 








and 
Economy 





\Whether in form letter work, imprinting lit- 
erature, printing letter heads, envelopes, office 


forms, leaflets, etc.— 


lf you are interested in properly equipping 
yourself for such work—investigate— 


The Multicolor Press 


The most practical office printing device on 
the market. 
Lisenby Manufacturing Company 
Factory Fresn Cal 


Address all correspondence to General Sales Department 


298 Broadway - New York 














ice that materially 
nd you proportion- 
t keeping 


Line of Strongest Appeal 


% 7 : ‘ , * 

\ k i ir customer the utmost 
t ‘ 1utomatically punches 
} ! t elet with one operation 
| rds, agreements, 
‘ plans, tags, labels, 
pe nd leather Takes 
pr f short, medium, long. 

Write for Prices and Discounts 


Q! LL 
co inownts 
atel increas aies DY 


exp 


MACHINE APPLIANCE CORPORATION 


351 JAY STREET, BROOKLYN, N. Y. 
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THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here’s a simple device that enables the office boy 
to bind into book form “‘in a jiffy’’ any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 





Pat. May 13, 1913. 
is adjustable to any distances between punch holes 
and to any size of paper. 


The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents 
Dept. ‘‘F-B’’ 22 Cliff St. New York City 


Branch: 180 N. Market Street, Chicago 











TYPEWRITERS 

















An Important Item in 
the Total of Your Success 


The ideal file for attorneys, insurance 
men and real estate offices. The per- 
fect pigeon-hole for desks, safes, vaults 
and shelves. Handy, light, ample in size. 


METAL END FILING BOXES 


Made of red enameled pressboard and provided 
with ring pulls and removable labels. The kind 
of instantly demonstrated seller that establishes 
a permanent bond between buyer and dealer 


Write for Our Booklet Covering 
Every Item in This Profit-Line. 


JOHN F. DIEMER COMPANY 


67 Cortlandt St. New York 








Albany, N. Y. 

Ihe Corona Distributing Company has moved from 33 
Maiden Lane to 51 State street, this city 

Auckland, N. Z. 

It is stated that the Remington Typewriter Company 
has just equipped a fine commercial college at Auckland 
for the teaching of shorthand and typewriting. It is well 
located on the main street. 

- * * 

Reports from New Zealand state that typewriter and 
office supplies people are considerably handicapped by the 
shortage of men who have the skill necessary to handle 
the business. 

Boston, Mass. 

Edgar E. Hayes has changed the name of his type- 
writer supply business to the E. E. Hayes Company and 
has removed it to new and larger quarters at 14 Kilby 
street. 

Columbia, S. C. 

J. E. Lytle has been transferred from the Asheville, 
N. C., sub-branch of the Underwood Typewriter Com- 
pany to the Columbia sub-branch of the same company. 

Davenport, Ia. 

George F. Peters of the local office of the L. C. Smith 
Company, was married on December 22, last, to Miss 
Lenora Wafie of Mauston, Wis. 

Hartford, Conn. 

In order to obtain larger quarters the local sales office 
of the Underwood Typewriter Company has been re- 
moved -from 94 Pearl street to 304 Asylum street. 

— * * 

The General Typewriter Exchange is now the general 
agency for the Corona Typewriter Company. The office 
was formerly a sub-agency for the New York office 

Indianapolis, Ind. 

F. H. DeRango, who has been connected with the 
Remington Typewriter Company at Erie, Pa., has been 
transferred to the Indianapolis office of the same com- 
pany. 

Karenko, Formosa. 

Fujio Mamiya, a salesman for Teijiro Kurosawa, agent 
for the L. C. Smith & Bros. Typewriter Company, visited 
the island of Formosa not long ago. To friends at the 
factory at Syracuse, N. Y., he sent an interesting post 
card showing a group of the native population before 
their grass houses beneath the tropical foliage of the 
island. Mr. Mamiya wrote that it was only a few years 
ago when the natives, like those shown in the picture, 
massacred many Japanese settlers near the town where 
the picture was taken. Formosa became a part of the 
Japanese empire in 1895, since which time its domestic 
conditions have greatly improved, though this happy re- 
sult has required great tact and firmness on the part of 
the government 

Los Angeles, Cal. 

Five hundred and forty South Spring street succeeds 
609 South Spring street as the address of the Corona 
Pacific Typewriter Company. 
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RUSSER STAMPS STEEL STAMPS 


Manufacture 


SEALS, 
STENCILS, 
BADGES, ey CHECKS 


Rubber » Steel 
“@ STAMPS, 


METH CHECKS 
POCKET COINS 
BRASS SIGNS 


A DVERTISE yourself BADGES STENCILS onan 


with every sale. If FOR SALE 
you will supply your cus- MEYER & WENTHE Be 


tomers typewriter ribbon 


and carbon paper demand MEYER & WEN T HE 


















Easy to 
sell and— 
they stay 


sold 


The big, full-money’s- 

































by furnishing high class STORE: 188 M. DEARBORN ST. CHICAGO worth of value in each 
goods under your own ‘OC TUAT: 26.00 0 3. JEFFERSON 51, Vul-Cot Waste Basket 
: you sell, gives the buy- 





: 

ee N 

Ve er confidence in you 
f. i} and your other goods. 


ars ase It is in this way that 
hese goods is a distinct = this way 
t go | good-will is created 


boost for your business. | KENDALL and permanent cus- 

This, of course, will have baPEE: ¢ made — 

an excellent effect on Envelope Sealer VUL COT 
a 


your profit. Your cus- 


name and brand, you will 
find that every sale of 


Waste Baskets 
Guaranteed 5 Years 


have all the good fea- 
tures one looks for in 
a waste basket 


tomers will come back be- 
cause your name on the 
container will show them 
where more goods of the 
same style and quality can : 
Colors harmonize 
nicely with any sur- 
roundings. 
Sides and bottoms are 
; solid, concealing con- 
carbon paper. Try them (Patents Pendin:) tents and preventing 
litter from sifting 


out thoroughly. Putthem § ONE MOTION [RiGee to the tees 


to the most difficult tests. mOIsTENS AND They are light in 
You will decide that they SEALS weight; neat looking; 
Sanitary; hre-resisting. 


are the kind you wt vuld be ’ 50 ENVELOPES Aitowether Vul-tas 
glad to have associated A MINUTE Baskets possess in 


abundance those quali- 


be secured. 
Send for samples of our 
typewriter ribbons and 





with your name. Sette af ties, abla wah aia ties that make fre- 
ni plated. quent turnovers. 
Write today for samples ; List prices 90 cents 
Automatic Moisture FEED and up. 

SIMPLE - PERFECT - PRACTICAL : . 
“Bipbon Descriptive matter and 
Ribbon Price $2.00 dealers’ terms sent 
Cc a promptly upon request. 

Mfg. o., We have an attractive dealer prop 


secant & 8t Sts. position. Write— American Vulcanized 
Philadelphia, Pa. KENDALL MFG. CO., INC. Fibre Co. 


79 Sudbury St., Boston, Mass. 525 Equitable Bldg. 
Wilmington, Delaware 














a. . 
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THE SPECIALTY 


THAT SELLS ITSELF 


Peerless Rubber 
Typewriter Keys are 
so well known, are 
used so extensively, 
are such a big help 
to typists that they 
sell themselves when 
displayed by dealers. 


Write us for our 
dealer proposition. 
We make it easy and 
profitable for you to 
sell Peerless Keys 
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PEERLESS KEY CO., INc. 
177 Fulton St., New York City 
Makers of the Peerless Rubber The injurious reflection vane Coenen Sey 
Twirler Rings for platen knobs. Eye Strain Eye Insurance 

OE tl nn a a * e 

ee - \e Ty oi "31 

=o... Premier Letter Distributor 

Features— 
All Steel 


Standard Letter Size 


Index divisions are separated into 
three sections. One section does not in- 
terfere with other in handling. No ad- 
justable, troublesome follower to bother 
with. 


The Premier Distributor insures a 


freer, quicker and more accurate distribution of letters. 


PREMIER BED COMPANY, 


Write for literature 


Mishawaka, Indiana 











Quality Tells 


We know how to 
make Quality stand 
out in furniture 

that is why you 
can always tell a 


“Tell” Desk. 


Selected kiln dried 
lumber and skilled 
workmanship set a 
quality standard in 
Tell City Desks. 


Tell City Desk Co. 


Tell City, Indiana 


Mr. Dealer, you ought 
to have our catalog 
May we send it to you? 
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New Orleans, La. 
The Noiseless Typewriter Company of New York has 


yg the ( aston ( oe m hae Colors as Varied as the Shades of 
Camp street, as its southern representative. his con- i ‘o 
cern is organized to handle high grade office specialties. the Rainbow But Only ONE Quality 


It is arranging to open branch offices in Texas, Havana, 


Cuba, and Mexico City, Mexico. That is the double advantage to purchasers of 
+ * * exceptionally exacting requirements in placing 
Incorporation papers have been taken out for the their orders for the 


Eagle & Nathan Typewriter Company, which will begin 


business with a capital stock of $6,000; J. J. Nathan, O. Crown Line of 


Hacker and M. Nathan are the incorporators and the new 


business will hold forth at 545 West 164th street. Ribbons and Carbons 


* * «. 


Mark J. Trazivuk, Royal typewriter sales director for 

South America, has left for an extended trip through that the line that is made to meet the demands of 
the more-than-average critical buyer and the 
more-than- particular merchandising dealer. 
back by way of the west coast, visiting the principal cit- The purc haser can ben’ on ¢ rown goods—and 
: epee the dealer can bank on Crown profits. We are 
ies. Mr. Trazivuk expe + 4 me gone about a year. able to make them just a little bit better every 

year because we have made good on that guar- 


territory. He will first travel through Mexico and Cen- 
tral America, down the east coast of South America and 


C. S. Rogers, who recently resigned his position as field antee. 
manager for the Elliott-Fisher Company at Toronto, 
Canada, has returned to New York, where he is em- 





aJ as «¢ em: > . _ , : 

ployed as salesman by the same company. ee ee Sa Ractaiieainnih 

Omah Neb. 81 Nassau Street, Please address Ex- 

; : ; ana, eb : ' New York City; port Department, 

W. N. Long, local sub-branch manager for the Royal 542 South Ds ar- ter OMice.” Gats- Cata- 
Twhne > Y ID: , ‘@ = sus f <« — rn Street, Chi- ogue ta 

Ty pewriter Company, announces the arrival of a new cago, Ill. ; Century French, Spanish or 


Portugese; export 
discount sheet, to- 
gether with sam- 


Building, St. 
Louis. Mo.; 327- 


baby girl at his home on January 27. 


Raleigh, N. C. 328 Williamson ples and full 
mm ; : Building, Cleve- information, sent 
The Office Service Company, which recently opened an land, Ohio. on request, 


office here, has been appointed agent for the Underwood 


Typewriter Company. In addition to typewriters the 








company will also handle office supplies.. The manager is 














E. C. Brawn, who has been connected with the Under- 
wood Typewriter Company for several years, for the last 


two years having been manager of their Raleigh sub 





branch under the Richmond office. = j | 
San Francisco, Cal. 
C. W. Eckerman, formerly sales manager of the Puss) i. ! 
foot Manufacturing Company, has joined the sales force The Business Demand li 
of the Remington Typewriter Company, taking charge of | 
ie Oakland branch of that company Mr. Eckerman, : aa ee : 
the Oakla — os or ima: for a sturdy Individual Upright Unit | 
who has en out of the typewriter business for six or ‘ | 
seven years, was formerly branch manager for the Smit! a four drawer letter or legal Cap || 
Pre n vriter t Wil ih: > ~ i] 
rem i mes file has brought out our new 1,100 
he Royal Typewriter Company tas changed ite office Line Cases. These units are complete | 
‘ 1 - , . ° } 
about so that the office is in the front and the practice in themselves yet they are built to 
typewriting machines are placed in the rear. W. B. Lar- : . 
: eto at stack together or with our regular | 
sen, coast managet he company, says that he is en- 
tirely sold out of new machines and his supply of rent- Upright Line. 
ing machines is also exhausted. The other agencies re- 
port a similar condit he sales since last October, when | 
W. C. Gould, for many years with another company in ro > + 
ee ee ride dase Saar coger, these Units fiirst were offered, have | 
Portland, has accepted a position with the Royal at Los 
Angeles, while L. W. Reed, formerly with this company been phen menal—a FOC dd barometer | 
at Seattle, has been transferred to the San Francisco of their popularity. 
branch. ; 
waits Ask about them in particular and | 
Thomas Gilmore, formerly with the Remington Type- , : E fic; “ ope | 
writer Company, has become foreman of the L. C. Smith the entire Eihciency Line, if you are 
repair department not familiar with its possibilities for | 
* 7 * | 
you. 


Jack Roberts, one time repair man with the Under- 
wood Typewriter Company, is now with the Wholesal« 


Typewriter Company, while Herman Brickel, formerly WATSON MFG COMPANY 


with the latter company, has been added to the force of 
the Stone Typewriter Company. Jamestown, N. Y. 


} 








(Continued on page 171.) aannennenenaspsnicasnanes) 
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“BUMP” 


The New Stand Model 
PAPER FASTENER 
and PUNCH 


S now on the mar- 
ket and is win- 
ning instant suc- 
cess. It can be used 
as a paper fastener 
at one end and at 
theother asa punch 
to accommodate a 
} in. binder post. 
A useful combina- 
tion. Ask to see 
sample. Write now. 


AS USUAL THE HAND MODEL 


“BUMP” 


PAPER FASTENER 
Is having big sale and is giv- 
ing satisfactory results. 

You should have both on dis- 
play, to satisfy the increasing 
demand for these models. 


BUMP PAPER FASTENER CO. 
LA CROSSE, WIS. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway New York 























RIBBONS AND CARBONS 


“Symbols of Quality’’ 


The kind of quality that demonstrates itself 
in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro- 
ductive methods assure satisfaction at all 
stages of the transaction. 


The call for BUCKI Ribbons 
and Carbons is unending. In 
a majority of heavy- 
buying territories 
all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op- 
portunity in your 
field. 


The Buckeye 
Ribbon & Carbon Co. 


Manufacturers 


1466-68 E. 55th St., Cleveland, Ohio 


















ADDING MACHINES 

















sae enna vamomenins ements 











Semen me moe 


Chicago, Ill. 

Need for more room for the Chicago city sales office 
and comptometer school has led Felt & Tarrant Manufac- 
turing Company to seek larger quarters. They have, 
therefore, taken a lease upon the street floor rooms on the 
south side of the National Life building at 33 South La 
Salle street, which they will occupy on May 1. 

New York, N. Y. 

Several new ofhces have been opened in its central divi- 
sion territory, by the Monroe Calculating Machine Com- 
pany of New York City. Omaha, Nebraska, has been made 
a district office with W. L. Van Leuven in charge as 
manager for the district. The Omaha office is at 324 
Brandeis Theatre Building. The importance of the Tri- 
Cities has been recognized by the opening of a district 
office at Davenport, lowa, with A. D. Moore in charge. 
Milwaukee claims another office directed by W. H. Mann, 
and a fourth has been established at Oklahoma City, 
Oklahoma with W. E. Hoskinson as manager, to handle 
the business resulting in that territory from the great oil 
field development. To familiarize himself with every detail 
in the construction of the Monroe calculating machine, 
Mr. Hoskinson took a several weeks’ course at the factory, 
before assuming charge of the Southwestern office. 

New offices have also been opened in British Columbia 
Messrs. Clark & Stuart of Vancouver will act as 
This arrangement was recently made as 
Pacific Sales Manager 


where 
representatives. 
a result of an extended trip by 
W. R. Brown of 417 Market street, San Francisco. An- 


other change has been made in St. Louis, where Charles 


Dickens, formerly representing the Monroe company 
among railroad interests in New York City, has been ap- 


fointed district manager with offices at 943 Syndicate 


Trust Building. 
San Francisco, Cal. 

C. E. Burns, western district manager of the adding 
machine department of the Remington Typewriter Com- 
pany, spent two weeks in San Francisco recently on busi- 
ness. He reports the sale of a great number of labor 
Saving accounting machines of various types and says 
that it is doubtless due to the scarcity of office assistants 
throughout the country. The western division of this 
branch of his company’s business, he said, showed a 400 
per cent increase in 1917 over the best previous record 

* * * 
J. P. Warren, manager for the Felt & Tarrant Manu- 


facturing Company, states that he cannot now fill the 


demand for comptometer operators and that 


repairmen are hard to get. 


competent 


Manifold Printing Company Incorporates. 
With an authorized capitalization of $25,000, the Mani 
fold Printing Company has been incorporated in Cleve 
land. Especially designed and built machinery will pro 
ial and industrial forms 
sheets and rolls. H. E 
G. A. Mayer, 


duce office stationery and comme 
in manifold form, continuous 
Murray is president of the new company, 


vice-president, and O. S. Hubbell, treasurer. 
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Used for practically every kind of office machine. 
Ideal Tubular Stands are made in an endless 
variety of styles. They are strong and easily 
moved, yet support the machine firmly 
They occupy the minimum of floor space. 
Mount a typewriter, a duplicating ma- 
chine, an adding machine, a card index 
cabinet, or some other office appliance 
on one of these stands, roll it to wher- 
ever it is wanted, throw the crank 
which raises the castors and you have 
a stand as strong and rigid as a heavy 
cumbersome table, with none of the 
tables’ disadvantages. 
Cut at left shows No. 3, combination portable 
and rigid typewriter stand. Same stand can 
be furnished for any other office utility. 
Manufacturers and branch managers inter- 
ested in a stand that will increase the value 
of their product are invited to send us speci- 
fications, upon receipt of which we shall sub- 
mit samples and quotations at our risk. Spe- 
cial terms to dealers. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
1445-1455 W. Austin Ave., Chicago 





No. 3 Combination 
Typewriter Stand 








TC 


THE SILVER CAP SECTIONAL POST BINDER 


IS THE SOLUTION OF THE OLD QUESTION 
WHERE TO BUY THE BEST SECTIONAL POST BINDER AT THE LOWEST PRICE 


UT cL 





FOUR STYLES 


s "LE 
4 SIMPLE, OF BINDING 


POWERFUL 
LOCK WHICH 





ALOE EEE 





ts SEVENTEEN : 
CANNOT SIZES IN STOCK = 
GET OUT OF 2 
ORDER MADE ANY SIZE : 


ON ORDER 








METAL HINGES : 
OR LEATHER ee 


meses — F o_o 


WE GUARANTEE THE MECHANISM AGAINST BREAKAGE. IT WILL OUTWEAR ANY BINDING THAT CAN BE PUT UPON IT 
These Binders offer Stationers big possibilities of many sales. Stock and bring it to the attention of your customers. 
WRITE FOR OUR CATALOG AND FULL INFORMATION 


THE PLEW & MOTTER DEPARTMENT 


of THE WORKMAN MANUFACTURING CO. = 
Capital and Surplus, $200,000.00. Racine Ave. and Monroe Street, CHICAGO, ILLINOIS 


SASUSDSEDELULOUUUOUUAOONDNOGEEORRELE 











SANT 





Built for Business Men 


\ substantial, handsome desk, reason- 
ably priced Phe k 1 of desk that 
—_ et fae eee 3 ’ sot 
makes tri is Of business men on sight. 
It is ilt xht, serve ht. sells right. 
Let the Imperial line brighten your dull 
season and round up profits which ought 
e yours 


IMPERIAL DESK COMPANY 


Evansville, Indiana 





























Sema 





ee 
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No. 192 








A New Table 


for Typewriter Service 


The illustration, although small, gives 
some idea of the appearance of this new 
piece of office furniture. One of its 
big advantages over the ordinary type- 
writer is its rigidity. It does not rock 
as soon as the operator begins to use 
the machine. It is made of white oak. 
You will find the price quite agreeable. 


Complete information upon request 


Illinois School Furniture Co. 
Rockford, Ill. 



















Prompt Deliveries— 
Low Overhead— 


We are fortified on COLORS and 
are making deliveries on the 
following in both TYPE- 
WRITER and PENCIL CAR- 
BONS equal to the High Grade 
of our blacks: 


BLUE 


PURPLE 
RED 


Write Us for Samples 


The Mercury Mfg¢. Co. 


E. F. GUERTIN, General Manager 


ROCHESTER, NEW YORK 
Manufacturers of CARBON PAPERS 
AND TYPEWRITER RIBBONS 
for the DEALER only 





Quality Production— | 








-—ROTOSPEED— 


STENCIL DUPLICATOR 


The only stencil duplicator with semi-auto- 
matic feed—adjustable feed board and flexible 
head spacing device that prints a perfect copy 
with every forward turn of the handle. 


One Model — One Price 


This one low-priced model prints typewritten, 

hand-written, ruled or drawn forms. LETTER 
AND SIGNATURE WITH ONE OPERA- 
TION—RULINGS AND HEADING AT THE 
SAME TIME. A marvel of simplicity, accu- 
racy and operating ease. 


Wonderful Opportunity 
For Good Dealers 


Double profit. Machine and supplies. Ad- 
vertising co-operation. 





‘ A real money-making business builder. 
\ Write at once for samples of work and de- 
tails of our offer. 


| The Rotospeed Co. 
573 W. Fifth Street 
DAYTON, O., U.S. A. 




















Correspondence 
Invited 














A BIG SUCCESS 


There never has been placed on the market an 


EBERHARD FABER - 





For Removing Ink Marks 
From Tracing Cloth 


eraser so effective as the 


VAN DYKE SOFT-INK ERASER—No. 6500 


Pink Color—Fliat Shaped—Double Beveled 
It works like a charm 
Order today. 
NEW YORK 


OLDEST PENCIL FACTORY IN AMERICA 


Write us. 
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PRS 2 ee 


OTHER MACHINES 














EEE OT MT OM” ca 


Chicago, IIl. 


The Che Writer Emporium is a new Franklin street 
store opened for the sale of rebuilt check protecting and 
writing machines 

* * * 


Burton and E. B. Hamilton 


Multigraphing 


La. Aa 8 allahan, George W 


corporated the Chicago Company 


have in 
for $2,000 


s * - 
Fifteen girls from the graphotype department of the 
Addressograph Company have returned from a duly 
chaperoned business trip to Ottawa, where they were sent 


Ly the company to take care of a big job of plate making 
; b gj 


The young ladies were gone about a mont! 


7 * * 


Milburn, rench forces more 
aeyear ago aS an 
and doing his bit for the thrift stamp campaign, 
takes a fling at 


nant was 


Lieutenant 
than 
furlough 


who joined the fk 


ambulance driver, is back home on 


and when he wants a change of activity he 


Before enlisting the Lieute 
Addressograph 


boosting recruiting. 


an enterprising member of the force and 


he recently stirred his one-tir-> fellow employes with an 
account of his war experiences, concluding with a stron 
appeal for “men and money.” 


Cleveland, Ohio. 
to the | 
after a “tra 


H. Reno has been transferred vcal office of the 


Dalton Maching¢ 


Cincinnati 


Adding Company, ining’ at 


Los Angeles, Cal. 


In recog his loyalty and faithful service ren 


nition ot 


dered as salesman for the Business Equipment Sales 


Company of this city, F. C. Bascom has been elected vice 


organization. He will have charge of 


to which work he 


president of that 


any’s accounts, brings a wealth 


the com 
practice of accountancy as 
has just 
its sales force, for the es- 


gained in the 
a profession. The 
at the 


' 
’ 
of experience 


company placed a fourth 


automobile disposal of 


pecial use of R. M. Pettes of the time recorder electrical 
epartment. The concern has recently been appointed 


itives of the Egry Register Company 


Macon, Ga. 


the sales represent: 


Lit Kelly of the local office of the Dalton Adding 
Machine Company has gone to Denver with a view of 
benefiting his health. He is relieved here L. G. Row 
lett 

New York, N. Y. 

W. L. Buckman has joined the New York sales organi- 

t e Addre graph Company Che manner in 
which he immediately launched a sales campaign in his 
ert ids his company to expect big results from its 


Toledo, Ohio. 
rig of Toledo, Ohio 


two 


4 4 3 ‘ " 1 , e 
1 ildred Ral an empioyve or 


Vitss 


the Dictaphone makers, is one of women in the 


United States recruiting Marines. She has a long list of 
enlistments to her credit and Sergeant Garrick says 
proudly that she (Miss Rahrig) put Toledo on the map 


as a Marine recruiting station. 





For the Convenience 


of the Trade 


The Melton-Rhodes Company now have 

large stock of M-R office equipment, 
including filing cabinets, sectional book- 
cases and specialties, in their western 
warehouse, 28 S. Fifth avenue, Chicago. 
Mr. E. J. Black is in charge. This west- 
ern warehouse was established some 
ionths ago and has proven such a bene- 
fit to dealers in the 
Middle West that 
the company has de- 
cided to carry as 
large 
sible, so as to serve 
the trade in this sec 
tion to bet 
ter advan 
tage 





Have your name 
placed on the 
Chicago mailing 
list. You will re- 
ceive valuable in- 
formation from 
time to time con- 
cerning 
M-R 
‘“‘Made-Right”’ 

Office Equipment. 


a stock as pos- 














The Melton-Rhodes Company 
GREENSBORO, N. C. 
28 So. Fifth Ave., Chicago 


Western Warehouse: 




















SEVEN 


LULURS 











4 carbon copy sheet that can be “read with one 
hand” is the kind of copy wanted in every office 
le or ¢ | ere 

Copies ( Dexter’s Star Manifold Linen 
ire sure e clean-cu gle ar and easy to 

handle. It ha chuceh t ight texture to take 


sharp impressions type, and withstand long 
handling without becoming “messy.” 
reference book 
‘wing cut sizes, 
hes and prices. 





C. H. DEXTER & SONS, Inc. 


Windsor Locks, Connecticut 
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Making Repeat Sales for You 


The Bentson Steel Transfer File gives the user such an 





amount of additional filing space—at the same time, occu- 
pying less room than any other file made—that a glance 
at it on your floor is sufficient to convince the most skep- 
tical. Repeat orders are inevitable. This cuts down your 


selling cost 





Bentson Steel Transfer Cases 


So rigid is the Bentson Steel Construction that the bot- 
tom case in a stack that reaches to the ceiling operates 
as easily as the top one. The advantages of the Bentson 
are numerous. The selling advantages are many. The 
profit for you is generous. The Bentson Transfer 
Case is guaranteed 
for life. 










Write for our special 
dealer proposition. 


BENTSON MFG. CO. 


Aurora, Illinois 


OFFICE APPLIANCES 








PENS AND PENCILS 














A Business Battlefield 


Business battles are fought over 
desks. For best results there should 
be nothing about the desk to hinder 
the campaign being waged. Engle- 
wood Desks are made to give the full- 
est measure of service. They are 
well made, handsome and durable. 


Our photo-cards will tell you more 
about it. Copies will be mailed upon 
receipt of your inquiry. 


Englewood Desk Company 


5816 Lowe Avenue Chicago, IIl. 


























Hoboken, N. J. 

The American Lead Pencil Company has purchased the 

factory of Robert Mayer & Company 
Los Angeles, Cal. 

A newspaper report to the effect that a leading eastern 
pencil company will erect a four million dollar plant in 
southern California has been denied by representatives 
of the company named in the report. 

New York, N. Y. 

It is announced that the Willard Pen Company, for- 
merly at Bayonne, N. J., has removed to 170 Fifth ave- 
nue, New York. 

+ * * 

Russell P. Condit, formerly of the E. H. Walsh Com- 
pany organization, is the new representative of the Blais- 
dell Pencil Company in Greater New York, with head- 
quarters on Franklin street, New York City. E. H 
Hanor, who formerly had the New York office, is ‘now at 
the Philadelphia factory in an executive position. 

San Francisco, Cal. 

Chas. E. Wehn, a salesman for San Francisco branch 
of the Joseph Dixon Crucible Company, is in the south- 
ern part of the state, after a trip through the Sacramento 
valley. 

* * * 

R. H. Jarvis, California state agent for the C. Howard 
Hunt Pen Company, has just returned from Los Angeles 
and adjacent territory. He says that the business men 
of the southern city are looking for a big influx of visitors 
from ‘the east this year. 

* 7 * 

John S. Stephens, western representative of the Ameri- 
can Lead Pencil Company, is covering the northwest. He 
will not return before April 

* * * 

A. C. Bowles, western manager for the Joseph Dixon 
Crucible Company, is in the northwest and will not re 
turn here before the middle of March 

> * * 

The Bert M. Morris Company of San Francisco has re- 
cently signed up with the Wahl Company of Chicago to 
handle the Eversharp pencil in Montana, Utah, Wyoming 
and New Mexico 

* 7 * 

A. C. Bowles, Pacific Coast manager for the Joseph 
Dixon Crucible Company, has just completed a trip 
Chas. E. Wehn of the local office 


through the Northwest. 
Los Angeles and 


of that concern has been caliing on 


southern trade. 


Pittsburgh Stationers Bowl. 

Employes of the J. R. Weldin Company and the Wil- 
liam G. Johnston Company of Pittsburgh have been so 
interested in a three weeks’ bowling contest between 
teams of these contemporary firms that many of them 
have been considerably reduced as a result of forgetting 
their lunch—the time of the duck pin exhibitions. The 


series was won, after an exciting finish, by the Weldin 


men. 
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The O. K. Manufacturing Co. 
Syracuse, N. Y., U.S. A. 


Stationery Specialties. Sole Makers of 





The WASHBURNE “O. K.” Paper Fasteners 
The SANITARY “O. K.” Erasers 
The “O. K.”” Letter Openers 





























YOUR MOST Diebold Protection 
PROFITABLE EMPLOYEE Instantly adaptable to the individual 


requirements of any office 


He is a rker you can most profitably place on your pay- 
roll In the COMMERCIAL DUPLICATOR you get an em- 
ployee exempt from th draft—asking lowest wages—ready 


to put in full hours and overtime if necessary—fitting equally 
well into any one of a dozen departments. 


“The efficiency of our whole organization has been increased 
through the more rapid preparation, duplication and distribu- 
tion of our reports to the proper executives’’ writes one 
enthusiastic user of this time and labor saving machine. 





Orders of a kinds, salesmen's letters, price change sheets, 7 * eye Saf 
accounting forms, inventory sheets—these are a few of the A Light Weight Filing e 
many forms that can be copied on the COMMERCIAL A ; . . 
DUPLICATOR With an interchangeable interior. 

In many concerns the “COMMERCIAL” is handling the work Arrange the metal shelves, drawers 

f core or more typists But more valuable still is its and files exactly as your customers 

n taking over routine tasks—thus releasing salaried cate 7 > ¢ 

employees for more important work Put the COMMERCIAL want the m Here 1s DIEBOLD pro 

» work in your business—watch the speeding up of order tection in a light, eas sily moved form. 

han ing—note “the 5. loser —_ het ae agar pete n = Here is convenience and adaptability. 

ments cne Aq t ime in a s < e ‘ e 

fc it here is your most profitable employee. Complete information urs for the asking. 


DUPLICATOR MANUFACTURING CO. DIEBOLD SAFE & LOCK COMPANY 
915 Commercial Duplicator Building, CHICAGO, ILL. Canton, Ohio 





























|“pELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 

Made in several styles. ‘‘Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
them. Write today for catalog. 








Mail and Express. . 16 Ibs. 


Commercial.......12% PELOUZE MANUFACTURING CO. b3285i5. °°. 7418 


U. S. ; 4 Ibs. ; 
Victor............1}1bs. 232-242 E. Ohio Street, Chicage, OM. Ft .-.---*+--- 1 @ 
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Hn 


The New McM Flexible Post Ledger an 


has variable capacity of from one to one thou- 
sand sheets or up to full six inches of expansion 
as shown, To open or lock you simply press one 
of the levers. An attractive efficient device. It 
operates instantly and is thoroughly adaptable 


to your work. 


Write for Circular or Ask Your Stationer 


McMillan Book Co. 


APPLIANCES 


Syracuse, N. Y. 


eo 


Varch, 19178. 











A Specialty That Will 
Produce Profits For You 


\stime saving device that will 
sell everywhere to a limitless 
list of prospects is a 
money maker for the 
dealer who handles it. 
You can increase your 
sales figures nicely by 
handling 


The Lonson 
Coin Box 


Your banker is 
your prospect and 
sO are manufac- 
turing establish- 
ments, department 
stores, restaurants, 
insurance offices, 
public service cor- 
porations and any 
number of other 
establishments where change is handled to any ex- 
tent. THE LONSON COIN BOX eliminates coin 
wrappers. It is convenient in use and of great 
assistance in counting change. It saves money for 
the user just as it makes money for the dealer. 











Write for trices 


P. W. SHARP PRTG. & MFG. CO. 


Department A Thief River Falls, Minn. 








Insure Perfect Service 


BANK PINS 
CUSHION PINS 
PYRAMID PINS 





Your pin orders will receive careful! 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 








FOR BONDS 
AND 
| =~ STOCK CERTIFICATES 


. 
> 


ar 


th 
“A 


. >, 


Se Oe 


K—ICCeTEN 1421761 
MEY /A MEY ZANE 


EET. NEW YORK CITY cS 


batt © \— 








SECURITIES 
ANDO ALL 
PAPERS OF VALUE 


’ m | 7 RN 43 i\™ % 4; 
=, . we pw _— » Bel 
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Boston, Mass. 

The Brown-Howland Company, 30 Federal street, has 
taken over the Gale-Sawyer Company of 37 Wormwood 
street, this city. The plant of the latter concern will be 
in charge of J. Frank Dunleavy. Card index machinery 
will supplement the equipment for the making of loose 
leaf. Mr. Dunleavy held a responsible position with the 
Library Bureau from 1901 to 1910, and was one of those 
who established the Boston Index Card Company in 1911 
He sold his interest in that concern last year. 


Benton Harbor, Mich. 

Harry M. Rogers, recently in charge of the stationery 
department of the H. G. Pugh Printing Company, Little 
Rock, Ark., has accepted a position with the Baker-Vaw- 
ter Company 

Chicago, IIL. 


It is expected that R. B. Wilson, president of the Wil- 


son-Jones Loose Leaf Company, who is now disporting 
the golf links somewhere around Los An 


his local haunts about April 1 


himself about 
geles, will be back in 


New York, N. Y. 


The S$ Bla I Company, New York, N. Y. 
has increased its capitalization to $200,000. The concern 
no ( s enlarged quarters. The company maintains 
its own printing plant ind handles collections and de- 
li s obile 


San Francisco, Cal. 


Bay district, George P Wol- 


¢ sta\ 
cot ré y Irving-Pitt Manufacturing Com- 
pa! S e N hwest territory. 
Changes in Enemy Trading List. 
r Trade Boat announces that tl 
mames hav ved from the Enemy Trading Lust 
Pedro Meyer, Mex! City, Mexico. 
Rodrig ." , Rio de Janeiro, Brazil 
Hariner el Norte Piedras Negras, Mexi 
Gutierrez Hal Cuba. 
Hommel M » City, Mexico 
Lahso, Federico, Mexico City, Mexico 
Lentz, o, Me City, Mexico. 
Wood H J Nogal s, Mexico. 
Lino, Tose, & Co., Ri Janeiro, Brazil 
(uarba H b ‘ ba 
Sastre e Hijo, Habana, Cub: 
Schwab. Consuelo, Habana, Cuba 
De Meza, P., St. Marc, Haiti 
Behrens, Valentiner & Co., Caracas, Venezuel 


Valentiner, Behrens & Co., Caracas, Puerto Cabello and 


La Guaira, Venezus 


The following names ve been added to Er 
Trading List 

Michaels Hermann, Santiago de Cuba, Cul 

Schumann & Co.. Cristina Alta 9, Santiago de Cuba 
Cuba 


Heilbut. E.. & Co.. Habana, Cuba 


time. 
t your information in an instant. 


the NAME: 








if 5—lIs 


Graffco VISE SIGNALS 
Vise Signals attach to your card index or data. Made in twelve bright 


enameled colors; izes 
Now in use by the U. S. Gov't; the Red Cross; ia armv 
and war work to the number of hundreds of thousands. 


GEORGE B. GRAFF COMPANY 
294 Washington St. Boston, Mass. 
Manufacturers of Vise Clips and Index Tabs 




















| PAPER CLIPS 












(! igs - 

® 

=p Gap 
1% No. 2 No. 3 


| ‘“‘Known the World Over’”’ 
MADE OF THE BEST SPRING STEEL WIRE 


100 to a Box-—-10 Boxes to Carton 


|} GET- OUR PRICES - AND - SAMPLES 

















4 before placing order elsewhere. Order 
i now while prices are low. Can make 


vy deliveries at once 
Vii\l ORDER YOUR YEARLY NEEDS NOW 








) Send for our Illustrated Catalog with prices and samples 
om Fe ~ 
RY The Hoge Manufacturing Company, Inc. 







i} MANUFACTURERS OF 
STATIONERS’ SUNDRIES 
' Modern Specishtics in Brass, Steel and Wire 


\ 
/ Forty-five John Street. NEW YORK, U.S. A. 




















Save Money in Mailing 


Wastage of time 
and money reduced 
to a minimum where 
the quiet operating 
Thexton is speeding 
up your malling de- 
partment. Any re- 
sponsible concern 
can prove this by a 


Ten Days Free Trial 


4 demonstration will sell this 
hine to any business man 
appreciates real efficiency. 
models: $27.50, $47.50, 
$£0.00 “Efficiency in the 
Department,” is a book- 
will appreciate. It’s Free, 








ACORN- 
THEXTON 
SEALER 








Motor 


Driven: , a 
Price Acorn Brass Manufacturing Co. 


$65.00 539 South Clinton St., Chicago, Ill. 
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A STANLEY ###°25!° NAME PLATE FURNITURE 


will make a vivid 
and permanent 
impression. It is 
a most effective 
and economical 
method of con- 
necting your 
name or trade mark with the goods you sell. { Beautiful 
color finishes to harmonize with any background. To 
attach, simply moisten and apply. Your name on your 















































desks and office fixtures brings the purchaser back for , 
further needs. ald Se a Ill. ne ae | 
ty Adrian A. Davis, formerly connected w > nerz 
Write today for samples and suggestions. Address cus : ew uch sme weneral 
F Fireproofing Company, is now manager of the furniture 
0. S. STANLEY MFG. CO., DAY TON, OHIO department of the Chicago office of the Berger Manufac- 
turing Company at 20 North Market street. 
** 2 
Steel Card Cabinets Manager Atwood of the office furniture department of . 
c — Stevens, Maloney & Company, Chicago, is batting about 
seas a thousand as a big league window display man. The 
Economical latest feather in his cap was a window featuring a life- 
Inexpensive sized fireman megaphoning to the crowd on the street; 
; Practical “The chief sent the fire engines back when he saw they 
H , a ” 2 ick > 7 ic . 
. Handsome were Art Metal. The helmeted, slickered fireman is ob | 
viously referring to Art Metal Steel filing safes and cabi- ' 
'} Give maximum filing capicity and occupy minimum space. nets, the latest fireproof models of which are grouped 
Made in one, two and three drawer cabinets for standard around him. 
size cards. New Orleans, La. 
| | Write for prices and discounts on Uprights, Transfer The Safe-Cabinet Company have opened a large office 
; Cases and Card Cabinets. in the Canal Bank building under the management of 
1 , ye . 
N. B. Wigginton. 
ie Aurora Metal Cabinet Works 8& 
Oklahoma City, Okla. 
f N. Y¥. Office: 368 Broadway Aurora, Ill. , ; ‘Ys ; 
i The Western Bank Supply Company suffered a fire in 
it their basement recently, damaging stock to the amount 
H i of $5,000. Prompt action by the fire department pre- | 
. Space Is a Factor vented more serious loss. This is the second fire which | 
, , has occurred in this store during the past year. 
} in most offices. Making the most of present space ‘ 
H 3) and eliminating waste motion on the part of the San Francisco, Cal. 
a ) is , — , ‘ . . —r - 
q i stenographer is the work of the C. G. Poland, district manager of the Safe-Cabinet Com- 
li B YR ON pany, has just returned from a trip to Salt Lake, where 
| T vi hina he was called on account of the death of his father. Mr 
ypewriter Cabin Poland says that his mother, too, is very low. The Safe- 
FB ay ye pn ae no te Cabinet Company recently occupied new quarters in this 
sort of utensils and supplies city, moving from its old location in the Balboa building 
used by the stenographer. eget 
Show your customers how to 55 Second street. 
‘ they can make _ typewriter a: 
equipment pay dividends. Our 
catalogue tells e story. W - P . ne. 4 a 
ae _ —— C. H. Jenkins, representing the Meilink Manufacturing 
. . Sompany, has just received another order from the Union 
Byron Typewriter Cabinet Co. — yo ? «espa oa ney honed ne 
> 33 Washington Avenue iron orks for ight stee sates to e installed on ships 
Mt. Clemens, Mich., U. S. A. now under construction for the Government. 
* * . 








The Field-Austin Safe Company has been organized 















A New Writing Instrument San Diego and becomes the successor of the H. D. Field 

Safe Company, established twenty years ago in that city 

The B-B Self-Filling Stylo Herbert D. Field, who organized the older company, has 

The Stylograph Modernized formed its successor by taking into partnership Walter 

Capillary Ink Channel Send W. Austin, who was formerly a salesman for the com 

Modern Filling Device for Samples pany 
Safety Screw Cap and Discounts - 
Fully Guaranteed Big Glue Companies Form Merger. 
RETAIL PRICES: The American Glue Company has purchased the Na 
Self-Filler $2.00 Regular $1.50 tional Glue Company and the merger will be recapitalized 





as follows: The present capitalization of $2,000,000, 8 per 


“We have put the Style in Stylo” > peel 
cent preferred and $1,000,000 common, each of $100 par 


BIRD BILL PEN CO. value, will be raised to $2,000,000 Class A 8 per cent cumu- 


Dept. B 309 Broadway, New York lative preferred, $3,914,000 Class B 8 per cent cumulative 


preferred, and $325,000 common of $5.00 par value. 























wetter. 20 


eS 
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constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 


There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOT TER BATH COMPANY, 6215-17-19 Wentworth Ave., CHICAGO, ILL., U. S. A. 


























TO ALL STATIONERS S50". || | FOUNTAIN PENS 


a well-known mill 











a s- aR HIGHEST POSSIBLE QUALITY 
e 

Medium Priced Lowest wholesale prices. a 
Typewriter Papers The celebrated Lever-tilling ~ 
Goods can be shipped 46 99 “Sunbeam” 
from stock or direct from Wil LARD $7.50 dez. 
mill, in original packing <a “Orient” 

: inted, desired. $7.90 doz. 
os sa ing Umlted States 
jobs, seconds or ends. ——— Lever-illing “Overiama” $10.50 der. 





HAMILTON CARD i? “ 
and PAPER CO. WILLARD” Pens are bought 
by the U. S. Government. 


27 Greene St., New York HIGHEST BANKING REFERENCES 


ee See oer WILLARD PEN CO., 170 Fifth Avenue, NEW YORK 
OS nhs ST SD 


To ‘se Typewriter Trade 
BEST VALUES 


























UU 
Are You Our tonne 


If not, we are both losing money. Our goods give 











= permanent satisfaction. Give us a trial! = Are foun . in UTECO “Rebuilt” type- 
= = writers, because they are UTECO 
= Our brands of = “Rebuilt.” 

= =— we 4 ared to fill ord: t 

= “SUMMIT” = ROYAL typewriters, Models 1 and 5. 
= rh) YE cot elect Rough machines (all makes) can 
= ‘s“APEX <CYC LO = be put in aleable ‘ ondition with just o little 

= T : Ribb = = usting ar d oe you oy: cost : bey 

= Carbon Paper and Typew riter” ibbons are re- = neawsrenae These same machines can be used “as is” for 
= nowned the world over. Investigate and be con- = Our motto:—"He profite most wha.seeden bak” 

= vinced. Write us immediately. = Send for our price lid. 

= UNION RIBBON & CARBON CO. = UNITED TYPEWRITER EXCHANGE CO. 

= Main Office and Factory = Parts Wholesalers Supplies 

= = 31 Hartford Street 

= Front and Laurel Sts. PHILADELPHIA, PA. = and BOSTON, MASS 

= = 137 High Street . 
TUTTE Md ; ~ -_ 














| ~ _ | NEW PRICES ON 
CUSPIDORS 


Our net price list will be ready for 
distribution January 15th. We have 
made big reductions. 


SELLING AGENTS 
H. E. HOOKER 8 Sheffield Ave., Chicago, Il. 


Beard Ave. and West Fort St. ERNEST WALLACI Sci ‘ta’ wa ‘Peentiecs,’ cas, 
| The freland & Matthews Mig. Co. Detroit - Michigan 
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and expensive 


a stencil that 





chines in one. 


A money maker for Agents and Dealers, as these machines are 


EVANS DEVICES CORPORATION 


EVANS ADDRESSING MACHINES 
POST CARD PRINTERS AND TAG ADDRESSERS 


The EVANS has exclusive 
attachments on 


THE EVANS POST CARD PRINTER 


With this simple device you can print 
is low in cost and can 


At last—a practical 
Sold separately, or a combination of 3 ma- sizes, stencil quickly made on any 


useful, and it doesn’t take 


feacures of importance, that take the place of special 


other makes of addressing machines. 


Postal Cards and other small forms, from 
be cut on any standard typewriter. 


THE EVANS TAG ADDRESSER 


and inexpensive Tag and Label addresser, will address all 


typewriter 


long to convince a man of this. 


747 Main Street, Buffalo, N. Y. 





















Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user— Marshall Field A. Gan 
John M. Smyth & Co. and thousands 
of others—and they will tell you that 
we have the BEST article of 85c 
ita kind on the market to-day. 

We make also a large moistener suit- 
patented Nov. 22, 1904 able for large offices and shipping 
sgatented June 16, 1915 rooms. Price, $2.75 each. 


Simple, Useful and Economical 


Used for moistening stamps, envelopes, labels and fingers in handling 
currency. Foreign business given careful attention. Advertising matter 
sent in Spanish if desired. 

Write for particulars, Sample sent on approval. 


PEERLESS MOISTENER COMPANY 
826 S. Claremont Avenue Chicago, Il. 








Add Our Experts to Your Staff 


Any article in Plain and Cut Ink Stands, 
Sponge Cups, Ash Receivers, etc., which you 
may require will be supplied from stock 
lines or made to your order by our staff 
of expert engineers and designers, who 
serve the changing needs of the trade. 
tO Al Dealers will find of interest this op- 
am portunity to connect their own office 


Ht 

equipment service with a high grade 
headquarters for the best articles 
obtainable in their class. 


Our Catalog Is at Your Service 


The New Martinsville 
Glass Manufacturing Co. 











ld in. No. 101 New Martinsville, W. Va. 




















Established 1875 Incorporated 1900 Still at it 1917 


We Make Covers 


For Typewsting 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 
OFFICE FURNITURE and 
everything with bright 
surface should be so 
rotected. We are 
arge manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 
Send us Semple or diagram of your article and we will quote you 


prices and send sample of the material. 
Ne article too large or too smaii for us to make and figure upon. 


THE WILEY, BICKFORD, SWEET CO. 
The Wm. H. Wiley & Son Co. Division, 
HARTFORD - - - CONNECTICUT 


(PEWRITER COVER 





ELSANE 


New Idea 
Card Index Cabinets 










THE 

These cabinets are PRICE 
entirely covered with is very low 
fine, strong, black a 
fancy line cloth. the double ad 
They are agreed ve 
. S ‘ and 
equipped with i n appear- 
follower blocks, . They 9 
io e Te b elient Service anc 
each of which op ell rapidly. Dealers 
are finding them good 


erates on two ci )p- 
pered steel rod 


L. SAINBERG 


money makers. 


65-67 W. Houston St., New York 








es 





Pad Your Own Stationery 


ee up discarded eat rome Spee A» 
attonery into in horizontal position. 
handy, usable 
scratch pads. 


GOLDING 
TABLETING 


PRESS 


Let your office boy ad your stationery and save money by 
eliminating waste on billheads, letterheads, memo sheets and all office 
forms. You can, with this Tableting Press, net a good profit by cutting your 
etationer and printing bills. Easy to operate—sumple—strong—convenient. 


DEALERS There is a large profi. in these office requisites—every office, 
school and printer a possibile customer—sell on demonstration, 





Write for particulars. 





Franklin, Mass. 





Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing In 


Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilage 


Office Paste 

Liquid Paste 

Vegetable Glue, etc., eto. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 





We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., 2iigioa*eiaene Mpnutscturers 
Maia Office and Factory, Breekiya, N.Y.,U.S.A. New Yerk-Chicago-Lendos 














GOLDING MFG. CO., 





: 
t 
’ 
; 


~~ een naemae: 
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Typewriter News. 
(Continued from page 159.) 
J. E. Geissinger, director of Pacific Coast sales for the 
Oliver Typewriter Company, is on an _ extended trip 
throughout the northwest establishing distributors in all 
the larger centers of population. The local headquarters 


states it is intended to open a free school immediately 


to give instruction on this machine. 
. 2 
J. R. Bierma, district manager for the Corona Type- 
writer mpany, re ently went to the fa tory to attend 
the annual conference of branch managers from all over 
the ( 


Sioux Falls, S. D. 


f the local sub-office of the L. C. Smith 


S. G. Evalson o 


& Bros. Typewriter Company, recently participated in a 
minstrel show put on by the Elks at Sioux Falls for the 
benefit of the Red Cross He was the chi black-face 
fun-maker at the entertainment. 
Syracuse, N. Y. 
Harry hie of the Ottawa Typewriter Company, 
Limited, Ottawa, Canada, recently visited the home office 


and factory of the L. C. Smith & Bros. Typewriter Com- 


pany here 
Trenton, N. J. 
Walter W. Prior, formerly of New York, has been 
appointed general agent for the Corona Typewriter Com 
pany at Trenton, N. J 


J. E. Orem & Company have been succeeded h 
Worsham & Collins as Corona agent 


Stationery News. 
(Continued from page 155.) 

Liabilities of $4,100 and no assets are revealed by a 
petition in bankruptcy recently filed by David G. Boyd, 
stationer, here 

Suisun, Cal. 

Mrs. Hattie Kelly has purchased the stationery busi- 

ness of Mrs. T. J. Lemkie. 
Sacramento, Cal. 

The store of the Wahl Stationery Company, in 
mento was entered by burglars recently and about 
worth of stock taken. 

Tacoma, Wash. 
has retired from the firm of Cole- 
to be succeeded as president 


Frank B. Cole 


Martin Company, stationers, 


by Vice-President and Manager Martin Messrs. Cole 
and Martin purchased the stock of the Vaughn-Morrell 
Company about two years ago. W. L. Swearingen, for 
many vears with the firm, will become vice-president to 
Ss eed M Martin 


Toronto, Canada. 


led Smith had been succeeded by George M r 1 
alling or vestern territory for W J Gage & ( 

Harry Roher has purchased the stationery business 
W. J. D’Alexandro 

Tulsa, Okla. 

\ new structure is rising from the ashes of the Palace 
Office Supply Company, recently destroyed by fire, and 
the business will be yntinued in its new home on the 
old Site 

Williston, N. D. 

The Williston Herald is adding a line of stationery and 

office supplies to meet the local demands. K. R. Peter 


son will have charge of the new department 














Here’s the Paper Clip that Sells at Sight 
PEET’S 


Patent Improved 


TRIANGLE PAPER CLIPS 





HOLDS PAPERS SECURELY 
Pater 22, 1917 
Don't buy a Clip wit e Patent CRIMP. The 
CRIMP tak ld and keey lding 
Send for free sampl rice Be convinced your- 


self of the firm grip the CRIMP gives in this new clip. 


er d i have them, write us direct 
PEET BROTHERS 
618-20 Cherry St. Philadelphia, Pa. 


i 
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TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alterations to Map of Europe 


QUDUAAOENEUERCUEAUUGGUUUAGUGEORGEEAOOEROoNENOOOcOOSNAOENOUSEOnseaNRe 
SUCSUSEUEUCHARLOUCCECEGAESUEUUOLEOOUAOOUGEOOUSONOREDROEROSEONEOOED 





WELDON ROBERTS 


RUBBER ERASERS 


We make 88 STYLES. Each is better for some purpose [i 
than any other. All are of superb quality. 
To give maximum satisfaction to eraser consumers, you should 3 


know the specific uses of each of the 88. 4 
& Fullest details furnished on request. 


= WELDON ROBERTS RUBBER CO. a 
@ @ @ NEWARK—-NEW JERSEY SS 








Complete Line 
of Wire Baskets 


Waste paper baskets, wire 
or tin bottom. Space bas- 
kets, 1-2-3-4-5-6 spaces. 
Mail and envelope baskets. 
Special baskets made to 
order. Prompt attention on 
all orders and quick deliv- 


ery 


PEERLESS SANITARY LINE 


Write for catalog and price 





PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd. CHICAGO, ILL. 
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| CATALOGUES 


Save Valuable Time! 
With the Handy Portfolio 


Every salesman wants things handy; 
it saves time for him and his cus- 
tomer The Handy Portfolio is just 
what its name signifies. It has plenty 
of room for sales necessities. And its 
compartments classify things handily. 








Display This Portfolio NOW 


and watch it grip the attention of 
men who are cutting down on bulky 
baggage—men who appreciate nifty 
necessities 





“Steel Filing Cases” is the embossed title of “Bulletin 
Number Seventeen” issued by the Berger Manufacturing 
Company, Canton, Ohio, as a catalogue of part of its 
The Cleveland Leather Goods Company mary filing equipment. The concern’s saad different 
26-8 Noble Ct. CLEVELAND, OHIO, U. S. A. lines of upright vertical units, counter height, card index 
and high line filing cases, unit storage shelving and trans- 
fer units are illustrated and described in an effective man- 
ner. Drawings make plain the construction details which 


It Costs But $3.00 to Add Years to the are to be emphasized. “Just a word about our clothes 


lockers” occupies a page toward the back of the bulletin, 


Life of Your Typewriter and is supplemented by photographs of buildings (ex- 


terior and interior) wherein the company’s lockers have 


‘ j y™& 
Write for our catalog; you'll need it es 














onnend 


Noiseless Automatics spare you the normal wear 


and tear on the body of your machine, while securing been installed. 


ht the minimum of noise in operation. Being removable, »> 2 2a 
they enable the repair man to make improvements 
without delay. That means money saved. The Canton Art Metal Company of Canton, Ohio, is 
| The Typewriter equipped with Noiseless Automatics mailing out a new catalog which should prove an effective 
is repaired at once, when out of order, because you . . ‘ 
can get at it. That means less repairing—better adjunct to the company’s advertising The catalog car- 
condition for your machine—longer life. The Auto- 1> ‘ . De ae he id : : 
matic-equipped typewriter can often be repaired by ries the stamp of character, throughout, both in design 
the typist herself. Saving No. 2. and material featured. The dominant note from cover to 
The Dealer's Most Profitable Specialty for 1918 cover, is clean dignity of an appealing simplicity. The 


cuts are remarkably clear and stand out in a telling man 

THE SPEED KEY MFG. co., INC. ner on white enamel stock. The cover is a dark brown 
92 West Broadway New York stock embossed in gold. Prefacing twenty-two half- 
} tones of public buildings, banks, libraries and offices 








where the company’s steel furniture equipment is doing 





. o service, is a brief and forceful argument in behalf of 
The Clasp of Friendship steel office equipment. 

The last section of the book is a catalogue of filing 
cases, upright units, desks, document and card index files, 














The Bankers Clasp is a comfort 
to the banker, to the bookkeeper 
and to those of a jnundred and 
one different occupations in 
short, for almost every one who 
handies heoks or paper in an 
office It is made of tempered 
steel and finished in japan or 
nickel plate Made in one 
piece. Well adapted to window 
display Display it and 
you will sell it 


etc. A list of important installations occupies the last 
page but one, opposite which are arrayed interior views 
of various departments of the factory 
os 2 

A late issue of the “Hoskinsman,” published by the 
Wm. H. Hoskins Company, Philadelphia, is entitled the 
“Sleepless City Number.” A clever bit of verse devoted 
itself to the “Sleepless City” and an article by E. J. Cattell. 
city statistician proves that all the Quaker town needs is 
advertising. Mr. Cattell acknowledges that his fellow 
townsmen are addicted to the habit of going to bed but 
takes consolation in the thought, “Lord help the rest of 
the world if we ever wake up!” Among other good read- 
ing matter, is a humorous letter from Walt Hoban, car- 


Price $1 a dozen te 
the trade. 


Bankers Clasp Co. 


3671 Lafayette Ave., St. Louis, Mo. 








i toonist and the originator of “Jerry on the Job.” Mr 


Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
} manufacturers of Hekto- 
graphs. Gelatine Duplicators, Film Duplicators and supplies, 
are supplying the stationery trade with Refilling Composition eccctentennemeancieneshieimmeiass 


Hoban is now a supply sergeant in Camp Mead 
* 7 * 





We are in receipt of a most useful little book published 
by G. P. Putnam's Sons and entitled “12,000 Words Often 
Mispronounced,” by William Henry P. Phyfe. The work 
is a complete hand-book of difficulties in English pro- 


nunciation, including an unusually large number of proper 





names and words and phrases from foreign languages 


for use in filling Hektograph pans and Gelatine Duplicators 

of all makes. A ike mn Completed Royal Factory. 
f carton pager aca Monearagh tepowriner ‘ipbons ‘at ‘lowest The enlarged and recently completed Roval Typewriter 
rices. d ; » fac _ artf ' ctic ae 7 — 
mectic and foreign inquiries given most prompt attention. ( ompany factory at Hartford, Connecticut, has a frontage 
Write for quotations and circulars on these materials. of five hundred feet on New Park avenue and a depth 
4 THE HEYER DUPLICATOR COMPANY of three hundred and twenty feet. The building is sev- 
160 N. Fifth Avenue CHICAGO, ILL. enty feet high and provides over 350,000 square feet of 


floor space. 
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ee §=— Get Ready for |= | «3 -_ 
<e S Spring jormaynay Typewriter Ribbons 


your cou ~» ih it wa es arn d Carbon Papers 


Retails $15.00. are made only in 


Costs $10.00 ONE 


F.O.B. shapes sts Ne i 
g Shipments are greatly delayed High Grade Standard Quality 
aww A your ord -—im  * They Give Excellent Satisfaction 
‘Private Brands’’ Our Specialty 





Moore Push-Pins Write for Prices and Samples 


a petaee The Jasper Hunt Mf: fg. Co. 
CAGO 


ne 


lool-tempered Steel Points 
Send for Free Samples and Dealers’ Discounts Noy 2 536 S. Clark St. 


The Han Glass Heads 4 


with the Twist Moore Push-Pin Co 121 Berkley St. Phi'atelphia, Pa. Steel Points 


“Give Us Wire Baskets!” ne SRO LOL od oe Ors we am Ors tt & 


The demand is ag Bn ANT It is well worth your time to look into this case— 
dealer who is not handling the Best and Simplest on the market. 

them now is missing a big 
profit-making opportunity 


The DAISY WAL | | =z= 


ee ete mn — 











(Carried in 21 Sizes) 





it holds one 
card in place 
as well as 
twenty cards. 





is mee ith a rapid sale. It 
presents a neat appearance and is : 
durable in construction. There Ordinary cards can be used, which does away with 
never was a time when users ; . e nerfors ¢ . : 
more cen Go tas the expensive scoring or perforating and tabbing. 


We will send one Sample Case for 60c net prepaid 


Put the Daisy to work for you Nor (to the trade). Money refunded if not satisfactory. 
, . ; . CC® STAUDER ENGRAVING CO. & 
The Massillon Wire Basket Co., Massillon, Ohio oar ie, Bae ee caenuen 

















KIPCO BRAND MR. Ls tetas DEALER 


We would advise you to 
D U P L I CA T oO R I N K place your next order for 
FOR ROTARY STENCIL MACHINES 


Rough and Rebuilt type- 

writers with us, as we are 

prepared to take care of 

° e. 4 ° your wants, being wholesal- 
The quality of this ink is 
guaranteed by nearly half 
a century of practical ink 

manufacturing experience. 











ere only. 

If you have not already 
received our latest whole- 
sale quotations just issued, 
drop us a line TODAY and 
same will be forwarded to 
you at once, 

All inquiries receive our 








Write for samples and prices; also our agency proposition. prompt, personal attention. 
KRUSE PRET ES INK COMPANY National Typewriter Exchange Co. 
437 Pearl Street, - - NEW YORK 110 BROAD STREET BOSTON, MASS. 




















; GUMMED CLOTH TRY THIS TABLE ON YOUR BEST TYPIST | 
| INDEX TABS It Relieves Temper While It Releases Dealers’ Profits 











W —— that stick There is a style and a 
: For Bound Books, Loose Leaf urd Index, “chic” abo “te thi “Style 
i nd Vertical Filing Systems G Coll: ap ible Table for 
Phew 4 Tabs Carried in Steck Typists” which made it 
ays of t the Week Mont - instant favorite with 

Numbered | to 31 the E mpert Ke y - Lady 


——E 





ar = of Mo Number | l, Ly 
cutive | Re ery 1 to 200, and State All the re 1¢ world for 
; yecial Indexing we have plain tabs that sta very in the removable 
an write on with pen and ink twe ees abdinet 
Seal Stamp for Complete List Finished in standard shades 
ST py egmneny This is a profita und staple of oak or birch mahogany 
| » sell, other stationer arry Set up in a minute and stands 
them » ith gor . sults. Our display card or rigid. A w nder at the price 
- Seve Ask for folder 


nter will make sales 
THE MANUAL ARTS FURNITURE CO. 
No. I hdc 15e set The Prudon Specialty Mie. Co. 2211-17 Eastern Ave. Cincinnati, Ohio 


921 Dermott Street, North Bergen, N. J. ORDERS FOR SPECIAL CABINET WORK SOLICITED 


No. 2 Alphabet . . 20¢ set ‘ me. 
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Sells on Sight and Repeats 


The new way to make, sell and use index tabs 
always 


is in the Aigner Strip Form They are 
in order Always can be found when wanted. 
No sorting required Error-proof Loss of tabs 


prevented. 


7 e solution of the 
“ na problem They 
yme in all sizes, from 


Patent Cut Index Tabs A te & ond fa Gon 


month, states, gothic and celluloid tabs In- 
stantly attachable. There are many other ex- 
cellent features in the Aigner line law book, 


name and number labels in genuine leather and 
gold—-index shields to prevent tearing of sheets— 
gummed cloth for reinforcing of index sheets 


Our complete catalog, well illustrated, contains 
our full line of profit-producing office con- 


veniences It’s Free. 


G. J. AIGNER & CO. 


Dept. O, 552 W. Adams, Chicago, Ul. 








| THE BEST ENVELOPE SEALER 


is the one th: * is most simple and will give the ngest service without 


cost for supplies or repairs. 


_ REYNOLDS 22:2" 


Ask the 
man who 
has one 


PRICE 


$35 


Size 7x8x14 
inches. 
Weight 21 
pounds. 
No ad- 


Reynolds Envelope Sea!er Co. 
justments. 


109 N. Market Street, Chicago 











The Never-Lose Eraser 


The eraser with the adjustabl on 
Fits on Any Machine. 
It never gets lost and is always just 
where you want it when you v 
Big seller with big profits 
Write for Prices. 


PERSHING & CO. 
South Bend Indiana 








Prompt 









Imprint 
Worka <& Repair 
Specialty Service 


All makes Gold, Fovntain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 John St., New York 








TYPORIUM Rebuilt 
UNDERWOODS 


Owing to the searcity of Underwoods, we advise 
all dealers to order their stock at once. Hun- 
dreds of dealers handie our Underwoods and 
are making money through our co-operation. We 
can help you start right—solve your rent or collec- 
tion problems. Write for our New Price List No. 1 


TYPEWRITER EMPORIUM 
Established a Quarter Century 34-36 Lake St. Chicago, Ill. 














DOO PPA Owes wr 
This Typewriter Brush Sells Rapidly Because 


it is made right and the price Is ri 
tapering end permits the brush to be 
ecratching the enamol. 


ght The bristles are non-breakable. The 
nserted in the smallest openings without 


Retail Price per doz. $3.00 












Baae tee 
2 MORTON'S Washable Bristle 
TYPEWRITER CLEANING BRUSH. 
Send 20c for sample postpatd and ask for dealer's terms. 
MORTON MANUFACTURING CO., Louisville, Kentucky 
| we ee ee ee ee ee ee 
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The “Anco” Pen and Pencil Clip 





—jow price. Made in one plece of spring steel, ball point, heavily 
highly polished Write for prices 
The Ansonia Novelty Co., Ansonia, Conn 








CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 35c- 
5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo 
bulk, 100,000 clips, $8.00; 500,000 clips, $37.50; 
1,000,000 clips, $70.00. 


Life Size THE BLACKHALL CO., Buffalo, N. Y. 
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GES 

OF ear 

and An- 

nouncementa, 

nee and Business 

Steel Die Business 

sosttl trednnny High grade 

and oe Buy direct from makers, 


Samples and ay giadly furnished. State kind 
The American Embossing Co., Buffalo, N.Y 


 Paeed 
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A New Siete for Apter Ribbons 


and Carbons 


A continually growing 
forced us to engage larger quarters 
from which we can take care of the 
trade better than ever before. Our 
typewriter ribbons are durable and 
brilliant in color and produce sharp, 
clean impressions. They will give you 
the service you expéct of a good rib- 
bon. A few live dealers are wanted 
to handle the Apt-Er line. 


Multigraph Ribbons Our Specialty 


APTER BROS. MFG. CO. 
552 W. Harrison St., Chicago, Il. 


business has 










REFINED 'PHONE SERVICE 


UNDERSTANDING AND ECONOMY 
EVOLUTION “THERAPHONE” 


NEW STANDARD RECEIVER EARPIECE 
ENDS THE TELEPHONE DRUDGERY; 
CLEAR AS A BELL AND NON-CONFUSING 
SAVES PRECIOUS TIME anp MONEY. 


Get Display, Bulletin 2 and Quantity Prices. 


$1 












“Dependabie Results” 
“Speed and Progress” 


THE EVOLUTION PHONE CO., Inc., 48 Greenwich Ave., New York 











sehenenatt COOCATOAE CUE AMANO ERNRN neat CODELLA EEA DATATYPE THAN EET meee 


ADDING MACHINES: 


Burroughs, Wales, Dalton, American 


~CALCULATING MACHINES: - 


Comptometer, 
Brunsviga, 
Triumphator, 
Millionaire 
and others 


MAUL 


Rebuilt and fully 

guaranteed. All 
hanged 

Write for booklet. 

Representatives 
Wanted 


JAS. E. PLEW 


327 S. La Salle St., CHICAGO 
Litt LUMA 


UU 
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The “Mason and Dixon Number” of the “Royal Stand 
erd,” published by the Royal Typewriter Company, is 
alive with pertinent sales talk. C. J. Haggerty, recently 
elected secretary of the company, has a good article o1 
“Co-ordination” and Elliott G. Dodge comments on the 
effects of the war upon “our individual development.” A 
beautiful engraving is featured to show the recently en 
larged and completed Royal factory at Hartford, Con. 

7 * * 

The 1918 convention issue of the Dictaphone Mouth 
piece, is, of course, devoted to the happenings of the m 
pany’s second annual convention, held in January, at New 
York City \ cartoon on the first page reveals the cor 
vention attendants assembled for business [Two sepia 
tinted inserts are used to carry photographs of the yn- 
vention dinner and various representative groups of dele 
gates 

\ recent issue of the same publication contains some 
excellent views of the company’s Chicago off ts 
various departments. 

* * * 

‘Ammunition,” the clever organ of tl Safe-( et 
Company, Marietta, Ohio, features the forthcoming May 
convention of the comy any To every man whose sales 
average $1,350 in safe-cabinets per month for January, 
February, March and April, the company offers t 
convention trip expenses \ double page of photographs 
ire re to show the “Safe-Cabinet at Work” d 
ing an é tual fires 

** * 
( ssue of “N. C. R.” published in the inter- 
est « tional Cash Register Company, features a 
copy of telegram on its first page. The message is e 
sent out by President John H. Patterson to different 
lines of siness in various parts of the ountr ask g 
TK ent I the N. ( R. equipme s aided 
in out the Government’s recommend fo 
the nservation of labor, in deliveries, clerk hire, « 
Sutwtiheon | simile telegraphic replies, en a ee 
the number, A 34x23 inch poster isened 
fevotes half of its s 
the conser 
t I United States 
eee DP Your Hels Huge display 
T Cssait 
] ¢ shes the G \ S 
& Wigmore, I: Bulletin for January It is a tw é 
wash drawing and depicts the bustling activity of a great 
city wherein manufacturing and business enterpri ed 
* s. the ravenous maw of commerce 
Railway trains and ships are seen departing in the fore 
gr’ e s f factories. In the background 
lo< ms th picturesque skv line of the city L'nder the 
caption of “Keep Moving” is the following 

The chief business of our country today is the win- 

ning of t var. Sa s must be made eased 


NS 
uw 





SIMONSON 
ADJUSTABLE METAL TIP 


for Cards, Folders, Card Indexes, 
Filing Systems, Follow-up, Check 
Files, Note Ticklers and all other 
purposes requiring an Adjustable Tip. 
Slips easily on and off 
but holds with firm grip. 
Has removable name 
slip, lasts indefiniteiy 
and does not mar card 
or folder. . 
" ) Liberal Quantity Terms to Dealers. 
SS Sumples Free. 
| Roger A. Simonson & Co. 
122 South Michigan , ve., CHICAGO 



















“ARGUS” PEN AND PENCIL CLIP 


Try our new model pen and pencil clip. Cheapestclip with ball point. 

Made in cone, Sam 
rust - proo! Sal 
nickel siatell’ aa highly 
finished. Will fit any size 


fountain pen and pencil. 
Write for prices. 


ARGUS MFG. CO., 402-406 N. Paulina &t., Chicago, Hi. 








EXACT Size 








EDDING INVITE 
ENGRAVED 
Invitatior Ar incet ts and Cards for every purpose. 
‘ Write for samy ind prices—NOW. 
ECKER & COMPANY ENGRAVERS, PLATE PRINTERS AND 
Benoist Bidg., St.Louis DIE EMBOSSERS — TO THE TRADE 


YOU Should Sell Our Work in Your CITY 








Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 
New Orleans, 


New York, Los Angeles 











HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 
The above cut Ulustraces our Model 8 Distributor when fully 
set up. Any number of compartments jesse than eight are ob- 
tained by leaving out some of the partitions, all of which are 
removable or insertable at will. Size of base, 12in. x 64 in. 
34 in. All meta! construction—finely finished. 


An Indispensable Feature of Every Well Equipped Office 


If the size shown above is not suited to your needs send for our 
circular illustrating the other sises. 
Liberal proposition to dealers and office outfitters. 


FREDERICK BRISTOW 


54 Lawrence St., Newark, N. J. 
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TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 





Manufacturers of the 


Protectograph and 
Protectograph Check Writer 


(Todd Patents) 


Peerless Check Writer 
PROTOD Registered Checks 


World’s Largest Makers of 
Check Protecting Devices. 





1129 UNIVERSITY AVE. 
Rochester, N. Y. 


AMM 





The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll ts guaranteed to contain 250 
linear feet. The stock white wove, hard sized 
writimg, 18 pound folio, free from lint or dust 
We manufacture small rolis of every description. 
Write for prices, giving us your specifications 


GEORGE IRISH PAPER CO., Manufacturers 
1 River St., BUFFALO, N. 


2 ° 
CANADIAN HOUSE — Monarch Paper Co., Ltd., 
79 Spadina Ave., Toronto, Canada 














Price to dealers $1.20 per dozen—postage extra—weight two pounds 

The only brush that will clean all parts of machines. Smal! end cleans type 

large end cleans in between keys, under carriage, the type rods and all hard-to, 

get-at places. Total length l4inches. All bristies. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Sonsanant and City Departments and the Largest Concerns in the Country 


GLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 














THE THREE “RIVAL” FOUNTAIN PENS 







OPEN 
NEW - po SELF-FILLER Pen Is filled by simply turning the collar 
to opening. Press hard rubber bar, release and pen is 
& metal parts to corrode or to rot rubber sack. Has all the good. 
reliable features to be found io aay of our pens, plus the special advan 
just mentioned. 


RIVAL NON-LEA KABLE—Perfect fitting, air-tight Joints form a per- 
fest, absolutely non-leaking writing iastrument. Caan be carried in any post- 
without leaking . 


RIVAL DROPPER FILLER—From No. 1 to No 8 plain, chased, gold 
mounted with bands and sterling silver and gold Olled Oligree mountings. 


Very appropriate for Holiday trade. 
SPECIAL FACILITIES FOR REPAIR WORK. 


Cpls iustrating our full line one g'! ing Prices and Discounts will be 
Gent te dealers on request. WE FULLY 'ARANTEE EVERY PEN. 


Established sa00 
D. W. BEAUMEL & CO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORBIGN TRADE SOLICITED. 
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cfiort in any line is unnecessary and dangerous. Idle- 

ness and fear will get us nowhere. A long pull, a strong 

pull, and a pull together will make the sacrifices less 

a hardship and contribute infinitely toward winning the 

war. Commercial energy and industrial courage are pow- 

erful weapons for America. Use them—keep moving.” 
* 2 * 

The Weber Showcase & Fixture Company of Los 
Angeles, Cal, uses as one of its means of keeping in 
touch with its customers a house organ which consists 
of a blotter, called “Weber's Blottergram.” This appears 
each issue covers some matter of current 
issue now at hand is the “Thrift Stamp 
devoted to this patriotic movement en- 


monthly and 
importance. The 


Number,” and is 
quote one paragraph which ought to make 


take note and dig “This is a rich and 


tirely We 
every American 
powerful nation, yet, to date. it has not given one-tenth 
as much in proportion to its population as have nations 
which are smaller, weaker and less prosperous. The 
the war is our business—and we are not accus- 
failing in any undertaking to which we set 
our lives and our fortunes.” We do not recall any other 


which uses a blotter regularly as a house organ 


success. oO] 


tomed to 


concern 
The idea is novel 
* * > 


‘The Webster Way,” that attractive and tidy little organ 


of the F. S. Webster Company, Boston, contains some 

pertinent philosophy on the “bit” each American should 

perform, whether he be in the trenches or in the pursuits 

of the civilian. A neat service flag in colors, containing 

sixteen stars, adorns the cover page of the February issue 
. 7 * 

A recent issue of “Protectograph Weekly” contains 


a number of good and obviously sincere inspirational arti- 


‘les by various leading salesmen of the Todd Protecto- 
graph Company, Rochester, N. ¥ \ folded insert lists 
the “Legion of Honor Winners” and features illustrations 


of prizes to be presented in a big sales contest now in 


full swing 
* . * 
Number two ot volume SIX ot the ‘Addressographer,’ 
published by the Addressograph 
ontains much good in 


ompany, Chicago, 


abounds in clever cartoons and <¢ 


spirational sales talk as well as an interesting record of 


nt by the top-! tchers of the sales 


selling accomplishme 


staff 


Cincinnati Furniture Men Meet. 
The recent meeting of the Cincinnati Furniture Ex 
change was marked by an especially creditable attend 
ance, the roll call revealing the absence of but three of 
the manufacturers and one supply man. After doing jus 


tice to an ample luncheon of the buffet order, the assen 


blaze was called to order by President Louis W. Froe 
lich, the rapping of whose gavel was the signal for 
patriotic demonstration 


\t the conclusion of the regular order of business, the 
and it 


inter- 


matter of “trade acceptances” was brought uy 
became evident that the local organization is much 
ested in the subject. The president appointed a com- 

r who will take up 


} 


mittee to secure a competent speake 


the subject for the edification of the exchange at a meet- 


ing to he announced later 


Gregg Sails for Australia. 
John Robert Gregg, president of the Gregg Publishing 


Company, and inventor of the Gregg system of stenog- 
cisco, accom- 


raphy, was a recent visitor to San Franci 
panied by his wife. After a week by the Golden Gate 
Mr. and Mrs. Gregg sailed for Australia, partly for 


pleasure and partly for business. 
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$100 VALUE 
at a $60 PRICE 


Superior strength and simplicity in 
this machine are results of the same 
economy in manufacture which 
permits its sale at a 40% saving 
over the costlier typewriters 


The Wellington 


Visibie in writing, with perfect 
alignment impossible to disturb, is 
a combined price-and-quality bar 
gain. It sells because instantly 
demonstrable in its quality points 


The Canadian Pacific Railway uses 
implicitly guarantee every 


St. Louis Typewriter Exchange (Inc.) 


General Sales Agents 
St. Louis, Mo. 


211 North Tenth Street 
Local Selling Agents Wanted Everywhere 









2,000 Wellington Visibles We 
machine against any defect in mechanism. 
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The Only All-Steel 
Stationery File 


Sets inside desk drawer. Appeals to every business 
man. Needed by every typewriter user. 

Stock and push this file. 
It pays a real profit. 
Send for new 


folder. 


CURRIER 

MFG. CO., Inc. 
Boston Block 
Minneapolis 


U.S. A. 
Salesmen Wanted 








































Envelope 
Cloth Covered Cabinets Cabinets 








Desk Pads 





45 Lafayette Street 


L. HOFFMAN 





New York, N. Y. 


**Write 
4 
Catalogue 





Document Cabinets Letter and Legal Cabinets 




















of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive 
Development ie:-f25.2 2° 


successful 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions very similar to your own, 
will increase your power to earn. OFFICE APPLIANCES prints 


each month such material as we have just referred to. And if 


you will read it monthly, you will find that in some way it will 
crease your capacity for work and your earning power. 


Subecription price ts $1.50 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 








AMan is Judged 
By the Card 
He Presents 









Almost any card will 

: do, of course, to con- 
JA vey your name to the 
man you wish to see—but 


a poor card, or one that may be 
slightly soiled, will carry with 
it a poor impression of your 


sense of hitness 


WIGGINS 


Peerless Patent 


Book Form Cards 


give ligr to yur introduction 
every time, 






that wi ga an audience 
First impression ure isting 
nd for tab of specimens and note 
© £ eral excellence of engraving, 
and t) clean-cut ap 
pearance of these 
cards encased in 








convenient 
t k form 


The John B. Wiggins Co. 
Established 1857 
Engravers, Plate Makers, Die Embossers 


1104 Se. Wabash Ave CHICAGO 


705 Peoples Gas Bidg 











and calculating ma- 


' 
WRITE US FOR PRICES 


rs multigraphs, dicta- 
check riters duplicating ma- 


. na rT ters, time clocks, safes 
nd ste« ke and second-hand 
ffice furnitur und all office devices 
ire tt re lealers of the kind 

f the . Mountains and will 
half or ir office needs. 


Everything first-class; nothing cheap 


Write Today and Save Money. 


Chicago Safe & Merchandise Co. 


73 and 75 West Lake Street, Chicago, Il. 





























- 


a ee es) “Clemco” 
THE CLEMETSEN CO. 


2608 Flournoy St. CHICAGO, ILL. 
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= 
rATEN IS 


Paragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 














Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances 


1,207,505. Letter File. Louis Leitz, Stuttgart, Germany 

1,207,311. Fen. Ida M_ Martin, St. Louis, Mo 

1,207,317. Fountain Pen. Frederick W. Olive, St. Louis, Mo., assignor 
to Joseph Lipic, St. Louis, Mo 

1,207 385 Shift Key Mechanism of Typewriters Herbert Etheridge 
Ealing, London, England, assignor to the Bar-Lock Typewriter Compan: 
Limited, London, England 

1,207 30 Bookkeeper's Posting Guide. Preston Pond Gordon, Sorrent« 
Louisiana 

1,207,400. Typewriter Desk and the Like. Frederick P. Harris, Cleve 
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1,207,434. Book Helder. Daniel P. O’Brien, West Hoboken, N. J 

1,207,429. Calenlator Lucien Emile Picoley, Philadelphia, Pa 

1,207. 595. Collapsible Bookcase Ole ¢ Miller, Chicago, IL, assignor, 
by mesne assignments. to Alberts & Meyer Manufacturing Company, Two 
Rivers, Wis., a Corporation of Wisconsir 

1.207,628. Paper Feed Mechanism Alvah ¢ Roebuck, Woodstock, Iil., 
assignor to Woodstock Typewriter Company, Woodstock, Ill, a Corporation 
of Illinois 

1,207,629. Paper Feed Mechanism Alvah ( Roebuck, Woodstock, Ill 
assignor to Woodstock Typewriter Company, Woodstock, Ill., a Corporation 
of Illinois 

.207,630. Paper Feed Mechanism Alvah C. Roebuck, Woodstock, Il. 
assignor to Woodstock Typewriter Company, Woodstock, Ill., a Corporation 
of Illinois 

. 207,746 Combined Rule and Pencil Holder Edward S. Goodnough, 
Ellis, Kans 

1,207,810. Combined Paper Weight and Pencil Sharpener. Samuel Mer 
ritt Stevens, Asheville, N. C. 

1,207,949 Card Index Cabinet Frede k Stanley Long, Calgary, 
Alberta, Canada 

1,208,154. Line-Space Device for Writing Machines. Edward B. Hess 
Brooklyn, N. Y., assignor to Royal Typewriter Company, Inc., New York, 
N. Y., a Corporation of New York 

1,208,155. Typewriting Machine. Edward B. Hess and Lewis C. Myers, 
Brooklyn, N. Y., assignors to Royal Typewriter Company, In« New York, 
N. Y., a Corporation of New York 

1,208,169. Leaf or Sheet for Temporary Binders. Reinhold Krumming, 
Milwankee, Wis 

1,208,190. Carriage Lock for Calculating Machines Ja R. Monroe, 
New York N. Y., assignor to Monroe Calculating Machine Company, New 
York, N. Y., a Corporation of New York 

1,208,264. Account File Wilson Barr, Trenton, Ontario, Canada 





1,208,260 Record-Bearing Stencil-Card Edwin D Belknap, East 
N. J 
Caleulating Machine Paul H. Berger, Chicago, Ill., assignor 
te Carlin Caleulator Company, Chicago, Ill., Chicago, Ill., a Corporation 
of Illinois 
1.205.875. Caleulating Machine, Cash Register and the like John 


Christer Fnberg Skarsatra Sweden 
1,205, S92 Container for Loose Sheets Isidor Hecht Budapest, 


Austria-Hungary 





land, Oblo. 205,920 Stylograph Tomiji Miura, Seattle Wash 
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No. 1,252,690.—Typewriting machine; patented January 8, 1918, 
by William H. Eberle and Clarence G. Arvidson of India- 
napolis, ind., assignors to the Stenotype Company of the 
same place. 

No. 1,253,711.—Pencil; patented January 15, 1918, by Dr. Frank- 
lin Oliver of Oakland, Cal. 

No, 1,253,473.—Noise-reducing typewriter support or stand; 








1.211.674 


1,253,473 


patented January 15, 1918, by Miriam K. Davis of St. Louis, 

Mo. 

No. 1,252,817.—Envelope sealing device; patented January §&8, 
1918, by Harry Kugeiman of Portsmouth, O., assignor of one- 
half to Arthur Kugelman of Portsmouth, O 

No. 1,211,574.—Memorandum calendar; patented January 9, 1918, 
by Frank A. Hale of Chicago, I!!. 
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“CLIMAX” | | useemivic | | PAPER BUYERS 


Light Weight, Adjustable, Durable, Hygienic, 











Healthful. No metal or elastic band to press or 
bind the head. Opaque for artificial light. 
Sdn Se, og fer es See. Who Want the Best 
q p rallight. Lies flat when ble Pri 
not 1m use, thus pre- At Reasonable Prices 
venting being crushed 
PAPER ‘ I m | PS out of shape by acel- find that 
dent; can be carried in 


hat or rolled up in a 
small package to carry 
in the pocket Visor 
wider than other shades. 
We recommend the 
Opaque for those wear- 
ing glasses. 


\) Are you using “CLI- 
/ MAX” Square-Top 
Paper Clips? If not 
/\ —let us send you sam- 
Pat. Dec.12,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 
all-purpose paper clip. 
Prices below will satisfy you Acme Gold Pen Co. 


that besides being the Best, Established 1884 
they are also the Most Eco- 
Manufacturers of Fine Gold Pens 


nomical. 


Send us your next order. It éé ELSINORE” 


will receive our prompt and 
Typewriter Papers 





The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 























careful attention. 




















Prices F. O. B. Buffalo Gold Pens for Fountain Pens a Specialty. 
Packed 10,000 to the Box Repairs on Gold Pens, Fountain Pens, meet every requirement 
10,000 ..........15 ¢ per 1,000 Pencils, etc. promptly attended to. 
aaa se eeeceee re = _— EXPORT TRADE SOLICITED PRICES COMMENDABLE 
WY wc ccc ccece ogc pe : 1 
| beeeee 8 c per 1,000 17-27 Vandewater St., New York QUALITY DEPENDABLE 
SESS cc cecccene 7éc per 1,000 
Dealers who are not receiving our economy 
Packed 1,000 to the Box Op! ties’’ should request that their 
10,000.......... 17 © per 1,000 name be placed on our mailing list. 
50,000 .eese--12 ¢ per 1,000 We carry a complete line of 
100,000 ae ial per 1,000 T P Oni Ski M - 
’ “ ypewriter apers, ion n an 
500 — aa 10 c per 1,000 ifold, Index and Guides, Cards and 
1,000,000 : . 9bc per 1,000 Vertical File Folders. 





ELSINORE PAPER CO., Inc. 


131 W. 24th St., NEW YORK CITY 


Buffalo Aeneoutte Mie. Co. 


460 Washington St. BUFFALO,N. Y. 





Trademarks and Copyrights 


Difficult and rejected cases specially solic- 
ited. No misleading inducements made to 
secure business. Over 30 years’ active prac- 
tice. Experienced, personal, conscientious 


service. ite for terms. Book free. Address 
y pein TYPEWRITER 


Specialty:—Typewriting and Adding Machines 


Mention Address E. G. SIGGERS T 3 E 


Office Suite 33 N. U. Bidg., Washington, D. C. 


























The Typewriter Industry has 























. 
Appliances been waiting for just this thing. 
Hotel 
- ° 1—A complete stock for all ma- 
eS ee pela Charlevoix lane S, waded one roof! 
v wit! e 4). t i . 
equipment industry. he Baie. , 2—Perfect Type, accurate in 
some of them are not sempgloasiy’ teralieed motion, stems and slots! 
Sears inane oe th _ 3—Fair prices based on quan- 
; hell one ii bath. An Idea} Loca- tity by a sliding scale! 
ae ee oe ee tion. Absolutely Fire ae 
» appreciated by them Proof. 4— An extensive illustrated type 
— og = catalog showing all regulars 
f OFFICE up with bath. and specials! 
petits, — GRIN! a. BROS., We have taken over the entire 
pare Herten M. ae . = sale of the product of the New 
eas ai Mf cian _ York Stencil Works, the larg- 
. By loing this / —- ~~ } est manufacturers of type- 
sceacihdind tun tenia “E ‘+ 99 writer type in the world, who 
tie alt ten, eau a AULTLESS were pioneers in the industry. 
fer Pen and Pencil Clips This means an investment of 
S ription rate is $1.50 « GUARANTEED approximately $15,000. 
United States; $1.75 We ask the Typewriter Dealer 
i reign to support us in this under- 


taking. 





THE OFFICE 
APPLIANCE COMPANY 


Made in three sizes— Pencil, Medium and Large 
Pen sizes. Mounted three dozen on a card ip any 
agsortinent desired 

Finished in Ebony black, which is new and ex- 





417 Ss. Dearborn St. ceedingly durable. Heavy bright nickel Electro 
“ gold plate. For neatness and practicability this 
Chicago, Ill. clip has no equal. 79 Queen St., BOSTON 
L. D. VAN VALKENBURG, Manufacturer LONDON, E. C. Mass., U. S. A. 


HOLYOKE, MASS., U.S. A. 


A222 ees 
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Imperial _——_ 


Sclid, Quarter-sawed Oak, [Fronts] Light 
or Golden Finish, Brush Brass [Lemon] 
Finish Card Helder; Drawer Pull: Guide 
Red Knob. Rich in finish and trim. 

Designed to mect the "Standard" and 


modern cfhice furniture of today. 


[mperial 


POPULAR 





// % O.K.'d DEALER FILE Will 


Liberty Letter Files Will Increase 
“1918” Sales 


You Can Do It! Write Today--We Will Send You 
an Interesting Catalog, Folder and Price List. 





THIS DEPENDABLE 


Give You Bigger Profits— 
Satisfied Customers—Repeat 
Business. 











Rese O WEST MaGrsON STUEET 





(Base optional) 


/mperiol [Nethods Co 
“Liberty Four”’ FILING = FILING ‘“‘Liberty Four’’ 
without Sanitary CABINETS SUPPLIES with Base 
Base jf (Base wil fit either two, 








three or four drawer 





PUN DUSLULVDLDYOT MUERTE AEA ( ab 
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WANT ADVERTISEMENTS 


PUT ec CEL HUN LELE ‘a 





SL 








HELP WANTED. 


ALESMEN WANTED—Local and traveling, for Transo (trans- 

parent face) envelopes; every business house a possible cus- 
tomer; exclusive agency given; commission basis; prefer men 
now selling office supplies, or labor-saving devices. Transo 
Envelope Co., Chicago 


( PPORTUNITY FOR SALES EXECUTIV E--Model Typewriter 
Co., Boston. Corona Typewriter Agency and distributers of 
Moiel Rebuilts, require a sales manager for all branches of 
their business. He must be: 1. Of demonstrated ability. 2 
Large in vision, yet able to give personal attention to neces- 
sary detail. 3. Able to establish and maintain a sound ag- 
gressive sales policy with particular regard for Corona type- 
writer and its future. 4. Capable of organizing a sales force 
and keep it functioning in accordance with the established 
policy. 5. Of systematic tendencies. 6. Possessed of more 
than theoretical appreciation of service and the care which 
must be taken to deliver service at all times. 7. Capable of 
conceiving original selling ideas and of carrying them into 
effect. 

Such a man is probably profitably connected at present. 
\ liberal drawing account and profit sharing plan is offered. 
Five thousand dollars should be minimum earnings first year. 
Address by letter only, giving experience in detail, age and 
qualifications. (Strictly confidential if requested.) F. Schoen- 
thal, President, 164 Devonshire St., Boston, Mass. 


G ALESMEN WANTED—By well established manufacturing 
concern for first class line of inked ribbons and carbon pa- 
pers. Will give exclusive territory, excellent prospects. Good 
proposition for bright, energetic party Give references. Ad- 
dress Z 18, care Office Appliances, Chicago 


XPERIENCED office furniture and filing device salesman: 

excellent opportunity, present and future for capable man. 
Reply own handwriting, givine experience, reference, age, sal- 
ary expected. Drew Company, Jacksonville, Fla. 


APABLE typewriter repair man wanted for work in progres- 

sive city in middle west. Permanent, satisfactory connection 
for competent man. Address H-21, care ¢ ffice Appliances, Chi- 
cago 


E XPERIENCED specialty salesmen by well-rated Cleveland 
firm to sell merchants greatest specialty of the day. $300 


to $500 per month in commissions. Box 176, Station C, Cleve- 
land, Ohio. 


~ ALESMAN WANTED—We desire the services of a young and 

wide-awake outside salesman to carry our general line of 
office furniture and supplies in city of 95,000 and adjacent ter- 
ritory. Must be bright, active and of clean character, married 
man preferred. Past experience and good record necessary. 
Our territory, proposition and co-operation is good. Give age, 
references and full particulars Address Utica Office Supply 
Co., 230 Bleecker St., Utica, N. Y. 


\ ANAGER for office furniture department of a large and 
4 successful concern in southeast Splendid opportunity for 
young man with energy, experience and ability. Reply in own 
handwriting, giving age, experience in detail, references and 
salary expected. C. M. J., care Office Appliances, Chicago 


Pp ERMANENT income from reorders on new mailing envelope 
Exclusive territory Pocket samples Commission basis 
American Stationery Company, 121 North Green street, Chicago 


{EN WANTED—Let us write you a human interest letter of 
application for a better position One letter resulted in six 
offers of employment immediately Ghoose the position you 
want Copies of four tested job-getting letters $1. Written to 
order $5. National Letter Company, Box 1800-O, Los An- 
geles, Cal. 


FOR SALE 
N ULTIGRAPHS for $100 that cost $300 Also $600 Mult 
4 graph for $280. Guaranteed two years tare bargains 
Russell Ernest Baum, Philadelphia Bourse, Philadelphia 


N ULTIGRAPHS, dictaphones, addressozraphs, dictating ma 
chines, mimeographs, like new, sent on approval. Guaran- 
teed for one year Price, Inc 140 South Dearborn street, 
Chicago. 


BLEPHONE HOLDER; ‘phone hands free, convenient and 
efficient method, farewell tiresome way Price $3.00, $5.00 
Kallajian Hand spyliapces; Boston, Mass 


BUSINESS OPPORTUNITIES. 


G TATIONERY, office ‘ixtures, printing and binding busi- 
~ ness, located close to Richmond, Va., own building and 
lot, business incorporated $50,000 in Virginia, half stock is 
offered for sale. Physical assets, etc., will more than cover 
price asked for property An investigation of this proposition 
is invited by anyone Write for particulars Address J 13 
eare Office Appliances, Chicago 


of 


WANntTED—To buy. in some live Northern town west 
Ohio, an established stationery and office supply business 
where the investment will not exceed ten to twenty thousand 
dollars No objection to printing office in connection. Give as 
many particulars as possible in your reply Address J. H 
Youngblood, 4147 Byron street, Chicag« 


WiNTED -To sell or lease on royalty an important ledger 
invention which will enable one person to do the work of 
two with less chance of error. Patent applied for and will be 
issued soon If you want to sell your ledgers by car load lots, 
investigate this proposition at once Address L 13, care Office 
Appliances, Chicago 
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If not made by —and if it’s not 
Felt & Tarrant a Comptometer 
it’s not it has no 
a Comptometer (Controlled-Key Safeguard 


You place yourself under no obligation to us in asking for 
free demonstration of the Comptometer with instructions on all 
forms of accounting in your office. 


Write for free copy, “‘Better Methods of Accounting’’ 


FELT & TARRANT MFG. CO 


1719 N. Paulina St. Chicago, Illinois 


























—IN THE CASE OR OUT— 


A Complete and Practical Typewriter 


a 


ee ees 


THE FOX PORTABLE 





FOX TYPEWRITER COMPANY 


GRAND RAPIDS, MICHIGAN, U. S. A. 
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Stenographer’s Advice 
On Typewriter Buying 
How to Save $51 





en 






HE young lady who suggested this advertisement been sold. It is used by the big concerns, as listed below. 
convinced the writer that too few people realize that [he entire facilities of this company are devoted ex- 

the Oliver Typewriter has a UNIVERSAL keyboard clusively to the production and distribution of Oliver 

A definite propaganda, she insisted, had been spread to Typewriters. This Oliver Nine is a 20-year develop- 
it is this, Ir 


lead people to believe that the Oliver keyboard was differ ment. If any typewriter is worth $100, 
latest and best model. 


ent, and therefore difficult. 
The only reason we have been able to maintain this 


(his advertisement is to set people aright. It should 


LL 


be understood once and for all that the Oliver has $49 price is that we have had such a large increase in 
the same universal arrangement of letters as on all sales. We hope to be able to maintain this price. But, if 
standard typewriters. And it has improvements and sim the cost of materials and labor continues to go up, we 
plifications not found elsewhere. Several hundred thou- may be forced to increase this price 
‘ pri 
: sand stenographers use the Oliver daily. We do not wish to. We do not expect to. But we ad- 
H] The young lady brought up another point. She said vise you to act now to be certain of getting your Oliver : 


many people might think that the new $49 Oliver is a Nine at $49, 


second-hand or rebuilt machine of an earlier model. 
But note that this advertisement is signed by the Oliver Free Trial 


ve’ fr tri tf ru 


his is a $2,000,000 guarantee 


Typewriter Company itself ’ - 
> . . e ‘ sh ’ T niver ne to i ‘ ‘ y é 
that the $49 Oliver is the exact model formerly priced at Geahia ta taal 3, omer wa 04 the | of 43 wer menth. it 
$100. Not a change has been made. It is brand new, ture it. we even refund the transportation charges. What could 
aere > . ve fairer, simpler? You may order n Oliver Nine for free trial 
never used. direct from this iivertisement t oes not place ) l rt > 
slightest obligation to eep it. 
How We Both Save Used machines accepted in exchange at fair valuation 
The entire saving of $51 comes from ending wasteful att Fate Boe isk for_our free ok entitled “Th High ¢ 
) . ers Ve teaso il he temedy his amazing 
sales methods. book exposes the old way of selling and tells where the $31 used 
~y P & « > » ‘ ¢ m rr , io 50 
Formerly, we had 15,000 salesmen and agents. We had end th: twe-wnd comes ee ee ee ee 
the whole plan is hoy leal direct with t 


expensive offices in 50 cities. These, and other costly simple 


Ou ith the man- 
practices, amounted to $51 for selling each machine. —— 
Now we sell direct. We save the $51 and give it to Am h L U. A 
you. You are your own salesman. Over 600,000 Olivers have ong t e arge sers re 


United States Steel Corpora- National City Bank of New 


tion York 


THE OLIVER TYPEWRITER COMPANY 
1527 Oliver Typewriter Bldg., Chicago 
Ship me a new Oliver Nine for five days free inspection. If I 
Keep it, I will pay $49 at the rate of $3 per month. The title 
to remain in you until fully paid for. 


My shipping pOint I... cccccccccvesccccccccceecccscccscccsesecs 
This does not place me under any obligation to buy. If I choose i 
to return the Oliver, 1 will ship it back t your expense at the 
end of five days, I 
CJ Do not send a machine unti! I order it. Mail me your book — 
“The High Cost of Typewriters The Reason and the Rem- ] 


edy,"" your de luxe caialog and further information, 


PD nhc bsecuce TeTTTTLTT 





Street Address ..... eesces Pere TT TTT TTT TTT TTT Cocccccccccccce 


City Neate... cccccce 


He OF sv enennnecnsenseesesessesenss MOD sscesseeeseseseeeeee 


Montgomery Ward & Compan) 
Baldwin Locomotive Works 
Pennsylvania Railroad 

Lord & Thomas 

Columbia Graphophone Co. 
Bethlehem Steel Compan) 
National Cloak & Suit Co. 
New York Edison Company 
Cluett, Peabody & Co. 


Hart, Schaffner & Marx 

Encyclopedia Britannica 

American Bridge Company 

International Harvester Co. 

Diamond Match Company 

Fore River Ship Building Cor- 
poration 

Boy Scouts of America 

Corn Products Refining Co. 

Boston Elevated Kailway 


Canadian Price, $62.65 


THE OLIVER TYPEWRITER COMPANY 
1523 Oliver Typewriter Bldg., Chicago 


Mail Today—Don’t Delay 





